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Lumbermen Should Assist in ‘‘Forest Protection Week”’ 


President Harding’s proclamation setting apart 
the week of May 22-28 as a time for study of forest 
fires and consideration of means to curb them, is of 
It will 
estry measures now before the country as few other 


great importarice. 


things could do at this 
time. The people will be 
set to thinking, and it is 
hoped that thought will 
lead to action for the 
country’s good. The 
President appeals to the 
governors of all the 
States, and asks them to 
pass the appeal on to the 
people in every county, 
and doubtless this will 
be done. 

The appea! is to the 
friends of forests to ad- 
vance the cause of for- 
estry by means of better 
protection against fire. 
It offers an opportunity 
for lumbermen to meet 
the people and take a 
prominent part in the 
educational work of the 
designated week. No 
other class of citizens 
can do this so well as 
lumbermen. They un- 
derstand the question 
and appreciate the mean- 
ing of the occasion. Of 
all the people. they are 
closest to the forests. 
Much of their lives is 
spent there, most of their 
work is there, 


the forests. 
ple, and he should t 


problem that 


call attention to for- 


represented by moving picture films. 
have prepared this material with an eye to the 
useful rather than to the spectacular. 
might he made a feature of the week. Where and 
vhen could they serve a better purpose? 














By the President 
of the United States of America 


A Proclamation 


Whereas, The destruction by forest fires in the United States in- 
volves an annual loss of approximately $20,000,000 and the devesta- 
tion of approximately 12,500,000 acres of timber land and other 
natural resources; and 

Whereas, The present deplorably large area of nonproductive 
land is being greatly increased by 33,000 or more forest fires which 
occur each year; and 

Whereas, The menace of a future timber shortage threatens to 
become a present economic fact seriously affecting our social and 
industrial welfare; and 

Whereas, A large percentage of the forest fires causing the annual 
waste of natural resources may be prevented by increasing care and 
vigilance on the part of citizens: 

Therefore, 1, Warren G. Harding, President of the United States. 
do urge upon the governors of the various States to designate and 
set apart the week of May 22-28, 1921, as Forest Protection Week. 
and to request all citizens of their States to plan for that week 
such educational and instructive exercises as shall bring before the 
people the serious and unhappy effects of the present unnecessary 
waste by forest fires, and the need of their individual and collective 
efforts in conserving the natural resources of America. 


In Witness Whereof, | have hereunto set my hand and caused the 
seal of the United States of America to be affixed. 

Done in the District of Columbia, this seventh day of April, in 
the year of our Lord One Thousand Nine Hundred and Twenty- 
one and of the Independence of the United States of America the 
One Hundred and Forty-fifth. 

[Seal] Warren G. Harpine. 
By the President: 

Charles E, Hughes 

Secretary of State. 














their best thoughts are there, and 
it is the lumberman who sees tlie finest promise in 
He knows what they mean to the peo- 
ake full advantage of the oppor- 
tunity to make the people better acquainted with 
the woods, with the lumber busivess, and with the 
must he correctly solved. the 
The forest industry of this country is splendidly 


understand. 
been accepted as fact. 


more. The 


is made of the 





Lumbermen 
Forest films 


There 
are enough of them to 
serve all parts of the 
country, and they are 
sufficiently varied to rep- 
resent all phases of for- 
estry and lumbering. 
No way of imparting in- 


‘formation of the kind re- 


ferred to surpasses the 
film that is carefully se- 
lected and well adapted. 
The suggestion to lum- 
bermen is timely, that 
they make the most of 
the week set apart by the 
President. 

Pictures are only part 
of their equipment. . Ex- 
hibits, addresses, excur- 
sions, and many other 
events and features car 
be arranged where they 
will do much good. 
Fighting fire is not all 
there is of forestry, but 
it is a large part. 

The thing most essen- 
tial to the success of for- 
estry in this country is 
the sympathy of an in- 
elligent public. There 
is much about forestry 
thet the masses of the 
people do not correctly 


Too much erroneous information has 
The week that is coming is 
the logical time to gain the confidence of such part 
of the public as remains doubtful and wants to know 
practical man. 
man who understands lumber and the woods, is 
citizen best e quipped to see to it that the most 
opportunity that is presented. 


the informed man, the 
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Do You know these Important Facts? 
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assets to amount at risk—(or insurance in force) 
than any Stock fire insurance company. 


2nd—That our policy is the lowest in cost as well as 
the safest of any fire insurance policy written. 
Let us prove this. 
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President’s Message Deals with Business Problems 


ITHOUT underestimating the difficulties involved in carrying 
out policies enunciated by the nation’s chief executive, even 
when sanctioned by an overwhelming majority of its citizens, 

the business men of the country may find much of encouragement 
and hope in President Harding’s first message to Congress, delivered 
in person to the two houses in joint session last Tuesday. Perhaps 
the keynote of the message is “Let us first put our own house in 
order.” But there is no repudiation of the responsibilities of 
America in international affairs. 

Economy in public expenditure is insisted upon by the President; 
and in this he would have the example of the Federal Government 
followed by State and local self governing bodies down to the 
smallest political division. With an emphatic declaration for a 
budgetary system and a pledge that he will insist upon rigid econ- 
omies, the President takes the first step in reducing the cost of 
living; which, he points out, must be joined with a revision of the 
taxing system and the practice of thrift by the people. 

In the message the intimate relation of transportaion to the 
public welfare is fully recognized, and sanction is given to a thoro 
investigation of the railroad situation with a view of putting the 


carrying system of the United States in a condition where it will 
assume “a helpful relationship rather than continue as a hindrance 
to resumed activities.” The President refers to his preélection 
pledge that there shall be more of business in Government and less 
of Government in business and says: “If we can have it understood 
that Congress has no sanction for Government ownership, that Con- 
gress does not levy taxes upon the people to cover deficits in a serv- 
ice that should be self-sustaining, there will be an avowed founda- 
tion to rebuild.” 

The fact is stressed that the railroads are only part of the coun- 
try’s transportation system, that the public highways are feeders 
to the rails, and that “this republic can never realize its righteous 
aspirations in commerce... until the millions of tons of shipping 
which we now possess are coérdinated with our inland transportation 
and our shipping has Government encouragement, not Government 
operation, in carrying our cargoes under our flag over regularly 
operated routes, to every. market in the world agreeable to American 
exchanges.” Incidental to and essentially a part of the development 
of commerce are international cables and radio stations, which, the 
President says, the people of America should be encouraged to own, 
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extend and operate. Aviation, likewise, receives his consideration, 
not alone as a part of the national defense, but as a means of 
developing commerce. 

Without any attempt to do full justice to the numerous recom- 
mendations and declarations of purpose made in the message, the 
document may fitly be characterized as an authoritative recognition 
of the seriousness of the numerous problems confronting the peo- 
ple of the United States and as a pledge on the part of the admin- 
istration to make an honest effort by every proper means to bring 
about in the shortest possible time a return to the prosperous con- 
ditions to which Americans have become so accustomed as to con- 
sider any other situation unnatural, unnecessary and inexcusable. 





A Mistaken Notion Regarding Conservation 


HE person who thinks he is serving the cause of conservation 
by restricting the quantity of lumber used, and limiting those 
who need it, is beginning at the wrong end of the problem 

and will never reach a logical solution. Some people have that idea 
and proceed on that theory. Some of those who thus proceed have 
the best of intentions and think they are helping work out a plan to 
save the country’s timber resources. The best kind of saving is to 
use wisely, and any other kind of saving is based on as little wisdom 
as to try to save food by going hungry. 

Economy is promoted by cutting down waste; thrift by eliminat- 
ing extravagance; headway is made by avoiding the things which 
do not get us ahead; and that is about as far as the negative doc- 
trine “thou shalt not” is applicable in the conservation of the lumber 
industry. 

Enthusiasts, without much knowledge or judgment back of their 
enthusiasm, have from time to time, put forward various plans to 
make the country’s timber resources last longer. Too many of these 
well meant, but ill advised, theories are based on the erroneous idea 
that the use of wood must be cut down in order to save; that what 
is used, no matter how wisely used, is not saved. That is wrong 
in principle and unsound in practice. The people of the United 
States should have all the wood they need. The saving should be 
brought about in ways other than in denying what is essential to 
the comfort and progress of the people. 


No one should suppose that it is good business to limit the avail- 
able supplies of lumber to an amount smaller than the requirements 


of the country call for. There is enough to go around to all who 
need it, and there will continue to be enough if what we have and 
what by the process of natural growth will be ready for use when 
needed, shall be used to good advantage. Therefore, correct con- 
servation methods and good business should dictate a forestry policy 
that advocates the wise use of what we have and that provides for 
a future supply by taking care of natural resources that we have 
now and may reasonably expect to have in the future. 

If this is done in a broadminded way, the timber famine, which 
the calamity prophets delight in predicting, is no more to be feared 
than the premature end of the world which prophets of disaster 
have delighted to foretell to terrify unrepentant sinners. 


Proposed forest policies are widely discussed at this time. The 


different States want policies to fit their individual needs and . 


peculiar conditions, and several proposed policies have been put 
forward for the nation as a whole. Some ideas are sound and 
commendable, others are not. Two forestry bills are before Con- 
gress, and the friends of both are at work. The Snell bill is based 
on the plan of protecting the trees that are now growing, rather 
than spend all the force in planting new. This is taking care of 
what we have, and is right. It makes little mention of curtailing 
use in order that the timber may last longer. It is taken for 
granted that in protecting what we now have we shall take the 
necessary measures to insure a supply for the future, for it is 
known that one good step leads to another. The main thing is to 
begin right and then go ahead on the right principle, avoiding 
hysteria. 





OF COURSE, speakers at lumbermen’s conventions and banquets 
are seldom prolix, hence the fact that when a speaker addresses 
a certain business men’s luncheon club in Philadelphia the chairman 
places on the table an alarm clock set to explode in thirty minutes 
is of academic interest only. By the way; the organization referred 
to is not connected with the lumber business. The average lum- 
berman hews pretty close to the line when giving public expression 
to his views. The alarm clock idea, however, might be employed 
to advantage, even in lumbermen’s meetings, to discipline the 
occasional “rank outsider” who insists on expounding his pet 
hobby at a length in inverse ratio to the practical value of the 
ideas advanced. 


High Prices Did Not Begin With the War 


HEN people talk about building costs “getting back to the pre- 
war level,” they usually overlook the very important fact 
that for a long period preceding the war labor and other 

factors entering into the cost of production were steadily moving 
upward. It does not require an extraordinary memory to recall 
that the cost of living had become a very pressing problem long 
before European hostilities were dreamed of. This often over- 
looked phase of the situation has been well summed up by Ernest 
T. Trigg, president of the National Federation of Construction 
Industries, in the following statement: 

“If the average selling price of all building materials for the 
ten years preceding the war were platted, and the curve naturally 
extended to present date, it would show an increase of 25 to 30 
percent in today’s prices over those prevaiing in 1914, even tho 
no war had occurred.” 

Inasmuch as the war was not the sole cause of the upward move- 
ment of prices, tho it tremendously stimulated that movement, it is 
hardly logical to expect that even the return of worldwide peace— 
‘if and when” that happy condition prevails—will overcome a 
marked economic tendency that not only had its genesis but became 
well developed during a long period of general peace. 





THE WATER which is so abundant in the mountain districts of the 
country is capable of doing much of the log hauling of the mills if 
properly harnessed, but wood for fuel is usually plentiful and 
cheap in lumber regions ard the need of electric power is not so 
severely felt as in some other parts of the country. 





Wooden Packing Case Best for Shipments 


SE OF fiber and other inferior packing cases imposes a heavy 
tax upon the people of the United States each year. Packages 
that are easily broken not only cause loss and damage to the 

contents; they are a constant temptation to the honest and an invi- 
tation to the dishonest employee to appropriate to his own use goods 
in transit for which the carriers are responsible. 

Enlightened selfishness on the part of carriers, it would seem, 
should induce them to insist upon the use of wooden cases that will 
insure safe handling and delivery of merchandise; thus expediting 
shipments and eliminating damage claims. Shippers do not give 
as much consideration to the matter as they would if they were 
denied recovery of damages due to use of defective containers. Con- 
signees favor the use of shipping cases that bring their purchases 
to them in good condition for display and sale; but this considera- 
tion does not weigh so heavily with the consignor as a trifling 
saving in freight. 

Unquestionably some of the more enterprising consignees pre- 
fer wood packing cases, even at additional expense to them, as 
indicated by the following letter, which recently appeared in the 
Drygoodsman, of St. Louis, Mo.: 

“Is it practicable for shoe manufacturers and jobbers to ship 
their goods in wooden cases as they formerly did? The cartons 
reached us in so much better condition and made the goods show up 
fresher and neater than when shipped as they. all come now—in 
cardboard cases—with such a large percentage of the cartons 
smashed to pieces and shoes mixed up in the boxes and frequently 
damaged. 

“We prefer paying the difference in cost of the cases and have 
goods arrive in good condition with cartons fresh and in perfect 
shape on our shelves. What do other retailers think of it? We see 
no difference whether sent by freight or express.” 

Damage due to defective packing, it will be noted, is not the only 
or perhaps the chief disadvantage of: using fiber packages; the 
intrinsic value of the shoes may not be reduced, but the selling value 
is. As retailers rise in the scale of merchandising, as they make 
greater use of show windows, display cases and other kinds of 
“silent salesmen,” and as they have better lighted stores, they are 
more and more particular regarding the condition of the stock 
received from manufacturer and jobber. 

The contents of a shipping case are always of greater value than 
the container; and if the box does not protect them from injury 
it does not fulfill its purpose. Poor clerks sometimes wrap packages 
in such a way that the buyers have trouble before they reach home. 
When jobbers and manufacturers pack their goods in cases that 
do not carry them to their destination in good condition they are 
doing business on a level with inferior clerks. But it must be 
admitted that many appear willing to do business in that way. It 
is well known that defective packing has been one of the biggest ob- 
stacles to the expansion of America’s export trade; and if anybody 
will compare the packing of an American shipper with that of a 
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ve 
British exporter he will see why. “Whe English always have been 
great exporters, and they still pack their goods so they may go via 
sailing vessel or on camel-back with full assurance that they will 
reach their destination. ; 

This is unquestionably a field in which some educational publicity 
would pay box manufacturers of the United States. The courses 
recently given at the Forest Products Laboratory, and the interest 
and patronage they have attracted are evidence enough of the im- 
portance attached to the matter by shippers. Twenty-five indus- 
tries in nineteen States already have sent representatives to take 
the course. This unquestionably is good advertising for the wooden 
box industry; but it probably is true that most of these industries 
already used wooden boxes and are only studying with a view to 
increased economy and efficiency in their use. The shippers that 
should be reached are those who are losing money and trade by 
using inferior substitutes for the wooden shipping case, and adver- 
tising is the best means of reaching them. This should be a 
promising agency for increasing the sale of low grades of lumber. 


Settle Building Labor Problems Quickly 


NCOURAGING reports from many sections of the country 
tell of an increase in building activity, especially the building 
of homes and further encouragement is lent to the building 

movement by the recent action of some building material manu- 
facturers in lowering prices. This action, taken long after similar 
action on the part of lumbermen, tardy as it is, is commendable. 
Money also is becoming more plentiful for building. 

Today the return of building to normal volume probably is 
delayed more by the attitude of union building labor than by any 
other one thing. In many places building labor scales came up for 
readjustment April 1, in others they will come up for revision 
May 1. So far, in too many cases, union building labor—or the 
leaders at least—stridently refuse to consider anything but peak 
wages. Labor represents a very large percentage of the cost of 
any home, and ‘wages can no more hope to escape readjustment 
than the prices of the materials which enter into: the physical 
structure. 

The people need homes, labor needs work, manufacturers need 
business—the welfare of all interests therefore is bound up in no 
small degree in increasing building. This year there should be 
no long drawn out wrangles, no useless strikes. Differences should 
be sanely and quickly settled with due justice meted out to all. If 
this is done building will soon assume normal conditions and every- 
body will be benfited. Lumbermen especially should work and 
work hard to prevent tieups due to strikes. 








IF you want health, own your home. Home owning contributes 
to health because the householder takes more interest in the sani- 
tary conditions of his community than does the renter. Such is 
the gist of a bulletin issued by the Chicago department of health, 
which says that “the man who owns or is paying for his home feels 
that he is permanently located, and that he has a deep and abiding 
interest in everything that affects the health, comfort and safety 
of his community.” 


Effective Home Building Publicity “7 


ANY newspapers in all parts of the country are, of their own 
volition, publishing special home building editions just at 
this time. It is hardly necessary to point out that this is 

very fine publicity for the home building movement, and greatly 
helps the lumbermen in every community where it is done. With a 
little encouragement and backing from local lumbermen almost any 
newspaper will issue a home building special, because the shortage 
of homes, high rents, etc. are issues of vital public interest just now. 

Why not go to your local editor and suggest that he get out a 
special home building edition within the next week or two? Tell 
him that if he will do this you will run a good sized display adver- 
tisement, and will exercise your influence to get other lumbermen 
and dealers in building materials to do likewise. With very little 
effort enough dealers in building supplies and allied lines can 
readily be lined up to fill one or two pages with live advertising 
pertaining to building. These pages can be either of a codperative 
character, with a big display in the center urging people to “build 
now,” and dealers’ cards grouped around it, or made up entirely of 
individual advertisements, as preferred. 

With practical encouragement of the sort outlined, the pub- 
lisher will “lay himself out” to boost home building on his editorial 
and news pages. Of course, help and suggestions from local lum- 
bermen with regard to the reading matter will ordinarily be very 
acceptable to him. In that connection, it may be modestly suggested 
that almost any issue of the AMERICAN LUMBERMAN contains 
enough home building “ammunition” to supply the editor’s needs 





in that particular. A letter just received from the editor of the 
Daily Chronicle Herald, Macon, Mo., which paper has just issued 
a very creditable home building special edition, courteously acknowl- 
edges his indebtedness to the AMERICAN LUMBERMAN for much of 
the material therein. In this connection, it may be stated that 
while every issue of the AMERICAN LUMBERMAN is copyrighted, 
other newspapers are at liberty to reproduce anything appearing 
herein, provided proper credit is given. By going back in your 
files a few issues enough home building inspiration to fill several 
pages of your local paper can easily be dug up. Of course, this 
should be supplemented by editorials and articles dealing with the 
local situation. A bulletin containing additional press material 
will be sent by the AMERICAN LUMBERMAN upon request to any 
lumberman or editor interested in promoting a home building special 
edition. 

Here is a field that should be cultivated. With a little special 
effort, and the investment of a moderate amount of cash in adver- 
tising space, your community can be thoroly inoculated with the 
home building idea. Every dollar so invested will pay big divi- 
dends in the months to come. 





A BY PRODUCT of the present system of taxation is the heavy toll 
of sickness and nervous breakdowns reported as dn aftermath of 
the close of the fiscal year. Large business houses annually experi- 
ence a heavy loss in employees’ time and efficiency from this cause, 

.particularly in the accounting departments, where the strain of 
preparing schedules and “getting under the wire” is most felt. 





Science Assists In Saving Timber 


CIENTISTS in the Department of Agriculture at Washington 
have prepared information which owners of southern pine 
timber may use to their profit. It relates to checking the spread 

of the pine beetle and to utilization of trees which the insects have 
damaged. These destructive beetles have been preying on pine for 
at least eighty years, killing a few trees here and there in one season, 
many in other years; and the aggregate loss has been enormous. 
It is declared that this pestiferous insect has killed more southern 
pine than all the forest fires in the region; but the loss has been so 
scattered over a large territory that its real seriousness has not 
attracted as much attention as it otherwise would. 

The insect is a small brownish or black beetle, somewhat smaller 
than a grain of rice. It flies from March to December in the more 
southern sections, and from May to December in its northern range. 
It attacks the middle and upper portions of the trunks of healthy 
pine trees; causing their death by excavating long, winding bur- 
rows, or egg galleries, which extend thru the inner layers of the 
living bark and mark the surface of the wood. The presence of 
the insect is plainly indicated by patches of dying or dead pine 
which show no evidence of injury by fire or other destructive 
agencies. The trees infested by the developing broods are indicated 
by the fading green, greenish-brown, or yellowish-red of the foliage, 
and are positively determined by the removal of some of the bark 
from the middle of the trunks and the finding of characteristic 
work in the inner bark or on the surface of the wood. 

Under average or normal conditions, each year a few scattering 
trees are killed by the beetle in mature stands of pine timber thru- 
out the southern States. When conditions become favorable for the 
multiplication of the insects, it is able to kill groups of trees; and 


. if these groups increase in number and size the following year 


they constitute the danger signal of an outbreak which may result 
in widespread devastations. Between 1890 and 1893 these beetles 
killed a very large percentage of the yellow, pitch, and white 
pines of West Virginia and Virginia, and since the earliest records, 
in 1842, have killed a vast amount of timber in the Atlantic and 
Gulf States, most of which has been a total loss. 

The remedy should be applied locally wherever signs show 
that the pest is at work. The infested trees should be cut, converted 
into lumber or cordwood, and the slabs or bark burned. This will 
utilize the infested timber and will check the spread of the beetles 
to healthy trees. If every timber owner looks after his own 
holdings, the pest will be curbed. The best time to conduct. control 
operations is between Dec. 1 and March 1. Before control work 
is undertaken, it is essential that some one familiar with the work 
of the beetle take charge of the operation. Trees for several 
miles around an infested area should be carefully examined, and 
for this reason owners of pines should coéperate in carrying on the 
control work. 





LIGHTNING is one of the foremost causes of forest fires, and yet 
no means has been found to prevent such fires. . All that can be done 
is to have arrangement prepared in advance for extinguishing 
lightning fires after they occur. 
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WHAT IS WANE LUMBER? 


For. the last six months we have had frequent 
and sometimes violent discussions over what is 
“wane” in grading lumber. One side takes it to be 
a bevel edge only as in quartered lumber, the other 
side says a bark edge is considered wane. I am 
writing to ask your opinion on the subject. I have 
read the rules and they are far from being definite. 
I searched the Crossitt Library in Memphis last 
week for all definitions of the word wane, and the 
nearest meaning I could find that could apply to 
lumber was “to diminish” when used as a verb; or 
“to grow smaller.” It is the opposite of the word 
wax, and the only quotation I could find was taken 
from Fitzgerald’s “Omar Khayyam,” fifth trans- 
lation, stanza 100, which is: 

“Yon rising moon that looks for us again— 
How oft hereafter rising look for us? 
How oft hereafter will she wax and wane 
Through this same garden—and for one in vain?” 
INQuIRY No. 204. 

[Omar Khayyam died 798 years age, and it 
might be doubted whether that pessimistic 
Persian poet should be considered as a com- 
petent authority in defining wane lumber as 
the term is used in modern grading rules. -The 
Persians were never considered experts, any- 
how, in the lumber business. It is better to 
take R. S. Kellogg, of New York, who knows 
more about lumber than has been known by 
all the Persians from Artaxerxes down to the 
present Shah who sits on a shadowy throne 
upheld by the strong arm of Great Britain as 
a sort of northern protection to India. In 
Mr. Kellogg’s book, ‘‘ Lumber and Its Uses,’’ 
page 66, this short and pointed definition oc- 
eurs: ‘‘ Wane is bark, or lack of wood from 
any cause, on edges of timber.’’ 

That. comes closer home than Khayyam’s 
reference to the moon and the equally vague 
allusions in other parts of his poem to ‘‘Jam- 
shyd and Kaibobad.’’ Accordingly, the defi- 
nition of wane by Kellogg is reeommended.— 
EDITOR. | 


FREIGHT AND LUMBER BUSINESS 


I see a good many opinions expressed in the 
AMERICAN LUMBERMAN as to the cause of the de- 
pression thru which we have gone or are still going. 
I am a hardwood millman and I see very little in 
regard to one matter which is uppermost in my 
mind; that is, lumber rates. I myself have lost 
some business because of rates. : 

The majority of my customers ask for material 
delivered f.o.b. destination. I quote prices and 
add the 25 to 40 percent freight advance that is 
called for by the rates allowed the railroads by the 
Interstate Commerce Commission. My customers 
reply that they thought the war was over and that 
the prices of material had come down. When I 
eall their attention to the fact that the late rate 
has been added to the old rate they say they will 
not pay the price. 

I can not afford to stand the loss due to in- 
creased freight, and my customers refuse to do so. 
Hence, the lumber stays where it is. It can not be 
sold. This difficulty, in addition to the big differ- 
ence in foreign exchange, is the cause of a lot of 
our trouble not only in the lumber business but 
also in other lines. Unless a remedy can be found 
stagnation will result. I am certain that a good 
deal of material could be moved and that purchasers 
would buy were it not for the prohibitive freight 
rates. 

I know the railroads are feeling the loss of ton- 
nage and they will continue to feel it till a solution 
is found. A district freight agent recently called 
on me in response to a letter I wrote the railroad 
asking for relief from the rate I was paying on 
round logs to my mill. I am shipping these logs 
eighty-one miles over two lines, and the average 
freight is $15 per thousand feet. The district 
freight agent told me that the roads have gone 
back to their owners in name only, and that the 
Interstate Commerce Commission fixes the rates ; 
the Government labor board fixes the wages of 
railroad employees; and the Government then in- 
forms the railroads that they have been allowed 
freight rates that will take care of the. payroll. 

On the face of it that sounds well to the rail- 
roads; but what happens? The public will not and 
can not ship under the high rates and shipments 
fall off. I have spent the last two weeks traveling 
in the North and West, and I have seen the rail- 
road switches and sidetracks blocked with empty 


cars of every description, while the moving trains 
carry little tonnage; and in all the cities people 
are out of work. 

If I am correct in my conclusion, the railroads 
are operating at a loss, even with high rates; and 
whenever a deficit shows up the Government is 
asked to make good the loss, and if it responds the 
people of the country have to pay the freight, 
whether they have shipped anything or not. 

I believe that if the Government would wash its 
hands of the whole railroad business, and let the 
railroads handle their affairs as they used to do, 
the rate would get back to a level where the 
people could pay and shipments would go forward. 
I would like to get some opinions outside of my 
own concerning this matter.—INnQuiry No. 189. 


[The foregoing comment on railroad rates 
comes from Florida, and the emphasis is laid on 
a perfectly obvious point; namely, that if 
freight rates are too high, shipments must de- 


cline, because shippers will not and can not pay.. 


There are limits beyond which prices can not 
go. People will pay so much and no more, 
whether in prices of merchandise or in freight 
rates. The empty cars on sidings and the 
partly loaded moving trains, of which the 
Florida lumberman speaks, tell the story more 
plainly than words can tell it; namely, that 
freight rates have gone higher and higher until 
they are now killing business. When rates be- 
come prohibitive, they cut the railroads’ rev- 
enues down, rather than increase them. Rail- 
roads are not earning any revenue from idle or 
half-loaded cars. Busy cars at lower prices will 
earn more. The Florida lumberman believes 
that if the Government would get out of the 
railroad muddle, and stay out, the railroads 
could handle the business. A great many others 
believe the same.—EDITOR. | 


SOLDER FOR BRAZING BAND SAWS 

Can you tell me where I can buy brazing flux 
or solder for mending broken band saws? Your ad- 
vertisements do not contain any firm handling this, 
so far as we can determine.—INqQuiry No. 208. 

[The inquirer in West Virginia has been sup- 
plied with addresses of several concerns where 
this solder can probably be bought. The firms 
which sell band saws likely also sell the solder 
for brazing them; or, at any rate, they would 
gladly furnish their customers with the addresses 
of concerns which deal in this solder. This ma- 
terial is sold, however, by many companies which 
do not sell saws. The address of the inquirer 
will be furnished to interested parties on re- 
quest.—EDITOR. ] 


GRADING EXPORT LUMBER 

Please give us a very full description of what 
constitutes export grades of white oak, as we fail 
to find any description of this grade in the regular 
grading rules. We desire especially to know how 
this grade differs from sound wormy and how low 
the grade may be and still be accepted.—INQuiryY 
No. 201. 

[The frequency with which this question, 
or ene similar, is asked, is evidence that not 
only is it a matter of considerable interest, 
but that much need is felt for more informa- 
tion the subject. Export grades are often re- 
ferred to, but are seldom defined or explained. 
To supply official information on the subject, 
the AMERICAN LUMBERMAN took it up with 
the National Lumber Exporters’ Association, 
Baltimore, Md., and the following very ex- 
plicit reply was received from Harvey M. 
Dickson, secretary: 

‘*So far as I know there are no published 
rules covering the grading of American white 
oak or any of the other hardwoods for export. 
Rules usually employed are the National 
Hardwood Lumber Association’s published 
rules. The National Lumber Exporters’ As- 
sociation has never established a set of grad- 
ing rules covering the export grades of the 
various American hardwoods. Each shipper 
is left to determine the grade. Practically 
all of the American hardwoods are shipped 
under marks, most of these marks being reg- 


istered. The foundations of the inspection 
rules on export stock, however, are the rules 
adopted by the National Hardwood Lumber 
Association.’’ 

This, of course, does not apply to such 
softwoods as southern pine and Douglas fir.— 
EDITOR. } 


HOW ARE SHINGLES AIR DRIED? 

A wholesaler shipped a car of shingles, which 
he mentioned in his correspondence as air dried, 
to another wholesaler in Indiana. That whole- 
saler sold it to a retail concern, and the latter 
upon arrival of car refused the shipment, claiming 
the shingles were green and were packed green 
and as a result were mildewed. 

The first wholesaler’s contention in this instance 
is that air dried shingles are packed perfectly 
green, that the term “air dried” means nothing 
more than that they are not kiln dried and may 
mean that they are perfectly green. He claims 
that by representing them as air dried shingles he 
has not misrepresented them in the least. The 
other wholesaler and retail dealer claim that it 
was misrepresented and that the term “air dried” 
means that the shingles were air dried and not 
green. 

If this is what we are likely to run into in 
marketing air dried shingles we, of course, want to 
know it.—Inquiry No. 182. 

[Our understanding of air dry shingles is that 
they are packed in bunches as soon as they are 
sawed, usually within a few hours, and the 
bunches are then stacked in ricks and remain 
there until they are dry. The writer of this 
has had some practical experience in shingle 
making, but not very recently or with the larg- 
est mills; but both in the East and the West, 
and that was the method followed. Possibly 
some other method of air drying is in use now 
in some regions. If so, those who know the 
facts are invited to send them to the AMERICAN 
LUMBERMAN to be used for general information 
of the public. Published accounts of the shin- 
gle industry, so far as we have seen them, do 
not mention any other method of air drying 
shingles. Kiln drying is in most use among 
the western red cedar manufacturers. The 
bunches of shingles are put in kilns and dried, 
principally to reduce weight and save freight 
charges on the long haul to eastern markets. 

The inquirer wishes to know whether the term 
‘fair dry’’ used in the shingle trade, really 
means a certain percent of dryness, or means 
only that the shingles have not been kiln dried. 
Literature on the subject does not seem to 
specify; but the ordinary meaning of the word 
certainly implies that the shingles sold as ‘‘air 
dry’’ should not be wholly green. Some degree 
of dryness is naturally expected; otherwise, the 
term ‘‘air dry’’ is misused. In ‘‘ Forest Prod- 
ucts,’’ by Nelson C. Brown, page 366, kiln dry- 
ing of shingles is defined, followed by this com- 
ment: 

‘‘ Air seasoning has given much better results 
from the standpoint of durability, but it is so 
expensive as to be almost prohibitive in the 
case of western red cedar. Water shipment 
charges are based upon the number of shingles 
rather than upon weight, so that shingles 
shipped on vessels are often in the green condi- 
tion and partially air seasoned before reaching 
their destination.’’ Speaking of southern 
white cedar shingles, the statement occurs: 
‘They are commonly shipped with little or no 
air seasoning, as the wood contains a low per- 
cent of moisture.’’ This is about all that is 
said on the subject of air drying shingles by a 
book which is supposed to deal with that sub- 
ject. It is not unusual when lumber is bought 
and sold to state how long ‘‘it has been on the 
sticks.’? That is a basis for judging how dry 
it is. Buyers and sellers of shingles might say 
something about the time the product has been 
in ricks air seasoning. That would give an idea 
of the state of dryness. To call shingles air dry 
without saying anything about how dry, means 
very little. Some claim that the term ‘‘air 
dried’’ applied to shingles means nothing except 
that they are not kiln dried.—Eprror. } 
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The General Business Situation 


The general business situation continues to 
show improvement, tho progress is so slow as 
‘to be unsatisfaetory to the majority of busi- 
ness men. Statistics on such great factors 
cas ear loadings reported by the railways, on 
production of textiles, coal and other leading 
commodities, on exports and imports, busi- 
ness failures and building operations, do not 
show an entirely pleasing state of affairs. 
To the contrary, they reveal that this country 
has not yet passed thru the period of depres- 
sion. Still, when account is taken of the 
state of business all over the world and the 
‘heavy fall in prices of staple products, there 
is great reason for congratulation that con- 
ditions are no worse. The movement of goods 
in retail trade makes a better showing than 
any other feature of the situation, indicating 
reserve buying power and that commodity 
stocks are being reduced. There is not the 
amount of distress that might have been 


expected from so much unemployment, nor ‘ 


the number of business failures that might 
be expected following so severe a deprecia- 
tion of values. The most encouraging cir- 
cumstance is that the readjustment of wages 
‘and prices which is necessary to a general 
revival of industry. is steadily progressing, 
‘and without a serious amount of friction. 


The Outlook for Building 


The building outlook for this spring is very 
fair, contrasted with the outlook only a few 
weeks ago. Labor wages are slowly working 
toward a lower level, and this week has 
brought announcements from several leading 
brick manufacturers in the middle West of 
substantial cuts in the price of brick. Lum- 
ber already is at rock bottom, and many of 
the other materials are slowly but surely de- 
clining. Reports from New York.City state 
that in the first five weeks since the tax 
exemption ordinance became effective Feb. 
25, home building in that city has increased 
76 percent compared with the corresponding 
period of last year. The building of apart- 
ment houses is also being resumed there. In 
Chicago the greatest cloud on the building 
horizon is the refusal of the building trades 
to accept a lower wage scale, but it is gen- 
erally expected that they will reconsider 
their position by May 1. In event of their 
acceptance of the $1 an hour wage offered, 
no doubt a very large volume of building will 
be immediately released. Other cities report 
a good deal of building this spring practi- 
cally assured. There is need for a vast 
amount of homes thruout the country, and 
building them would give employment to 
thousands of skilled mechanics in the build- 
ing trades and to thousands more in all the 
building material industries, and would fur- 
thermore bring about a general reduction in 
rents and improvement in living conditions. 
Such a revival of house building would 
quicken all the trades and industries and 
would go far in tiding this country over the 
period of depression which the world is bound 
to experience until Europe recovers from its 
state of prostration. 


The Southern Pine Situation 


Optimistic reports continue to come in from 
the southern pine mills and distributing centers. 
Demand is strengthening and even if still be- 
low normal for this season it has nevertheless 
shown very encouraging improvement over 
recent weeks, and prospects are good. Build- 
ing is gradually developing in many sections of 
the country, and while in many of the larger 
centers it remains at practically a standstill 
on account of uncertainty, regarding labor 
wages, scales most likely will be agreed upon 


by May 1 and their settlement will permit much 
of the contemplated building to proceed. Steel 
prices have been cut during the week, so have 
brick prices in some sections, and such adjust- 
ments will have an important bearing on this 
spring’s building movement. Virtually the only 
great obstacle to progress is high rate of wages, 
but with the building material men having taken 
the initiative in reducing the cost of building it 
is hard to see how labor can successfully hold 
out for a continuation of present scales. With 
these reduced, all indications point to, perhaps 
not a boom but nevertheless a large amount of 
house building this year, and many of the far- 
sighted retailers thruout the country are pre- 
paring for greater activity by laying in ade- 
quate stocks at present attractive prices. This 
is not the general rule however, as business as 
a whole continues to be hand to mouth. In a 
few weeks this policy may ‘mean, for many of 
the retailers now pursuing it, inability to secure 
sufficient lumber stocks, and higher prices for 
what is secured. Stocks of southern pine are 
badly broken and depleted so far as the choice 
items are concerned, it being extremely difficult 
now to place an order for a mixed ear, and this 
depletion has had a considerable strengthening 
influence on the market. On certain items prices 
have already advanced, and, altho the general 
level is about the same, it appears certain that 
additional advances are due. The strongest 
items. just now are those initially required for 
house construction, such as dimension and 
boards. Six-inch and 12-inch boards and long 
dimension are particularly hard to find at this 
time. One hundred twenty-nine southern pine 


mills reported as follows for the week ended- 


April 8: 
Shipments 
60,682,147’ 


Production 
58,340,659’ 


Orders 
63,366,623’ 


The Trade in Western Pine 


The demand for western pines from the In- 
land Empire continues slack, chiefly on account 
of the virtual absence of the sash and door 
manufacturers and box makers from the market. 
The former are very .cautious about enlarging 
their production and increasing their stocks of 
lumber, professing not to know what will hap- 
pen in the building field this spring. They re- 
gard the building situation as hinging largely 
on labor’s attitude toward reduced wages, and 
they themselves in’ many centers are encounter- 
ing trouble with the carpenters in their own 


sheps which may result in a lockout this spring.’ 
The box makers have an unusually dull market: 


to contend with, and they can not be expected 
to reenter the lumber market on any important 
scale before their own business improves. 
Thirty-eight representative Inland Empire mills 
reported as follows for the week ened April 2: 


Shipments Production Orders 
11,365,000’ 16,054,000’ 14,300,800’ 


California and southern Oregon manufac- 
turers of white and sugar pine make reports 
similar to those of the Inland Empire lumber- 
men. The market for their product also is 
restricted by the hesitancy of the eastern buyers 
in regard to entering the market at this time. 
However, inquiries are numerous and cover im- 
portant quantities, and the interest thus evi- 
denced leads to-the expectation that, as stocks 
of nearly every item are very low, the present 
supply will not last long after demand has ence 
opened up. Six representative California and 
southern Oregon producers reported as follows 
for the week ended April 2: 


Shipments Production Orders 
1,003,000’ 836,000’ 950,000’ 

Twelve California redwood mills reported as 
follows for the same week: 


Shipments Production 
4,749,000’ 7,491,000’ 


Orders 
4,284,000’ 


ies 


The Douglas Fir Situation 
Considerable strength has developed in the 
Douglas fir market during the last two weeks, 
due more to the broken condition of stocks than 
to increase of demand. The volume of orders is 
showing a steady increase as spring advances 
but is still very far from normal. Mill stocks 
in the meanwhile have become badly depleted 
and assortments broken, and it is difficult to 
place orders today for badly mixed cars. Fin- 
ish, drop siding and dimension are in partieu- 
larly low supply. and are selling at an advance 
of about $2. Recently the market on dimension 
was about $8 off Rail B list; today $6 off is 
the customary price, with the chances to get it 
at $7 very few, and some mills are refusing to 
sell dimension at a greater discount than $2 
off. Production on the Coast in the meanwhile 
remains very much restricted as the mills closed 
down—which number more than half the total— 
hesitate to resume operations until conditions 
have shown distinct signs of permanent improve- 
ment. The mills belonging to the West Coast 
Lumbermen’s Association reported as follows 
for the week ended April 2: 
Shipments Production 
52,201,747’ 55,245,881’ 


Orders 
45,574,192’ 


Features of the Hardwood Market 


The hardwood market is stronger. Many of 
the mills both North and South have instructed 
their salesmen and representatives to refuse 
orders for FAS, particularly of oak and birch, 
and divert all possible business to No. 1, this 
on account of the great shortage of uppers. 
Production for many months has been greatly 
restricted because of unfavorable market con- 
ditions, and the result has been a steady deple- 
tion of stock. A severe famine in upper grades 
this year has been freely predicted for many 
menths, and this prediction is now being ful- 
filled. The natural resuK of the scarcity of 
FAS is an increased movement of No. 1 com- 
mon and more satisfactory prices on this grade. 
Indeed, some firms in the Memphis territory 
report having had such a heavy run of business 
in the No. 1 grades that they have been forced 
to withdraw their stocks of No. 1 oak and plain 
and quarter sawn red gum from the market. 
The other lower grades, however, are still in 
plentiful supply and their market position is 
virtually unchanged. As stated, some firms 
have discontinued selling red gum both in FAS 
and No. 1 common grades, but as a general 
proposition gum continues quite plentiful ex- 
cept in the % thickness, which shows consid- 
erable strength and is now selling on about a 
par with 4/4. Demand continues to show a 
steady, tho slow increase, manufacturers of in- 
terior trim, flooring, sash and doors etc. being 
among the best buyers. The furniture trade 
also is showing distinct signs of improvement, 
autho caution is still most marked, and the vol- 
ume of business from this source continues be- 
low normal. Wholesalers are taking increased 
quantities of hardwoods, and miscellaneous bus- 
iness is rated fair. The general impression 
among hardwood men is that business will im- 
prove steadily henceforth and that prices will 
before long show marked advances. 


Features of the Cypress Market 


The cypress market shows every sign of 
strength. The southern mills report a surpris- 
ing increase in bookings following the recent 
readjustment of values, the larger demand 
threatening the depletion of mill assortments, 


especially in uppers. Demand for finish items 
has been especially heavy and reports from 
various centers are that such items have re- 
sponded with an advance of $5 to $10. Certain 
items of common which were being neglected, 
on the other hand, have been lowered $2 to $5 
to stimulate demand. 
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President’s Message Wins Approval 
[Special telegram to AMERICAN LUMBERMAN] 


WasuinerTon, D. C., April 13.—Business men 
as @ rule were pleased with what President 
Harding said in his message to Congress on the 
subject of business, if views expressed here are 
to be taken as indicative of sentiment thruout 
the country. While some business men are in- 
clined to view certain passages as unfortunate 
pronouncements, in that they leave openings 
for drawing broad inferences, on the whole the 
view expressed was that the President came 
pretty close to putting his finger on the right 
spot. 

What he said about reduced cost of basic 
production having been recorded, was pleasing 
to lumbermen here, who feel that the President 
realizes that they have made a real effort to do 
their bit in getting prices down, even tho the 
full effect has not yet reached the ultimate 
consumer, 

A square deal for honest business is seen m 
what Mr. Harding had to say, and lumbermen 
declare they have not asked and do not ask 
anything more. 





Demand Shows. Decided Improvement 


[Special telegram to AMBRICAN LUMBERMAN] 


Houston, Tex., April 13.—Manufacturers re- 
port a decided improvement in orders within the 
last few days, especially from some of the larger 
cities, including Chicago and St. Louis. Six-inch 
and 12-inch boards and long dimension are in 
especially good demand, but these items are 
hard to find at any of the mills. Some large 
buyers from the North have been in this terri- 
tory during this week and have made extensive 
purchases. Most of the sales have been made 
at low prices; but with stock diminishing at the 
mills, accumulations of special items being 
worked off and the demand steadily increasing, 
it seems certain that advances may be expected 
soon. Dealers attending the Texas convention 
here have reported stocks on the retail yards as 
a rule very low. In the larger cities much build- 
ing is in progress, but in the smaller country 
towns, especially in the cotton sections, not 
much building has yet started and dealers are 
buying only to fill in broken assortments for 
immediate needs. 


Plans National Standard Building Code 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., April 13.—Franklin T. 
Miller, expert assistant to the Calder housing 
committee, is now directing a project for Secre- 
tary of Commerce Hoover, having for its pur- 
pose the establishment of a standard building 
code, covering stresses, sizes and grades of 
building materials. 

The National Lumber Manufacturers’ Asso- 
ciation is codperating with Mr. Miller in his 
effort to get in touch with material men and 
organizations. A meeting will be held Friday 
to go over the plans in detail. The Forest Serv- 
ice research branch is codperating. D. F. Holt- 
man will represent the National association 
Friday. 

The principal cities of the country are be- 
ing asked to send to the Department of Com- 
merce copies of their building codes, all of which 
will be carefully studied and analyzed by ex- 
perts with a view to working out a single stand- 
ard that can be generally adopted and which, 
it is expected, will be of substantial assistance 
in bringing down building costs. Of course, 
acceptance of the standard code will be volun- 
tary, but it is believed that once it is agreed 
upon thru close codperation with the building 
material industries it will be quite generally 
adopted. 

This is one of many concrete efforts Secre- 


tary Hoover proposes to make in cooperation 
with business and industry in his general policy 
of making the Department of Commerce a real 
force for the public good. Mr. Hoover is an 
engineer and this particular project naturally 
has a strong appeal to him as a professional 
man. 

Recently he gave a plain business talk before 
a group of national trade association representa- 
tives, greatly impressing them with his appeal 
for codperation. He proposes to make the most 


of the active codperation arranged for by the 
Chamber of Commerce of the United States, 
which has appointed a committee of five prom- 
inent business men to confer with Secretary 
Hoover and officials of his department from 
time to time. 





Date for Hearing Southern Pine Case 
{Special telegram to AMERICAN LUMBERMAN] 
Sr. Louis, Mo., April 14.—Notices have been 

received here from J. E. Rhodes, secretary of 

the Southern Pine Association that District 


Vast Crowds Visit House 


The General Furniture Co., which furnished 
completely the house that the Lumbermen’s 
Association of Chicago built in one day two 
weeks ago at Sixty-seventh Street and Clare- 
mont Avenue, laid the carpets last Sunday 
morning, just before the house was thrown 
open to public inspection. On Wednesday aft- 
ernoon the carpets were changed thruout the 
house, the first ones having been worn almost 
to threads. 

This illustrates the tremendous interest that 
the house is attracting, and what an enormous 
crowd of prospecting home builders have vis- 
ited and inspected it since its opening to the 
public. It is estimated that last Sunday at least 
a hundred thousand persons passed thru its 
doors, and during the week days a surprisingly 
large number of people found time to come 
from distant sections of the city. 

The house was built on the initiative of the 
Lumbermen’s Association of Chicago to prove 
to the public that a comfortable and desirable 

















Interior of The House That Chicago Lumbermen Bullt In One Day. 


Judge John C. Pollock has set next Monday 
for a hearing of the suit of the Government 
against the Southern Pine Association and 
others. However, nothing is known in the 
courts here of such action. District Attorney 
Carroll is out of the city and the clerk of 
the court has received no word of the setting 
by Judge Pollock of a date for the hearing. 


IN ORDER to increase the timber supply of 
Indiana, 100,000 trees will be planted on the 
forest reserve at Henryville this spring and 
enough seed will be planted to raise a million 
or more trees. State Forester C. A. Deam has 
determined thru experiment that white pine, 
with regard to agricultural production, is espe- 
cially adapted to nonproductive fields, and the 
department of conservation has announced that 
50,000 of this species alone will be planted in 
abandoned fields on the reserve. The State 
forester plans to replant the 175 acres of arable 
lands in order to have a thick forest growth 
when the trees reach any size. 


home can be built at present prices for a com- 
paratively small sum. The guaranty is that 
the same house can be built anywhere in Chi- 
cago, complete with all necessary comforts, 
for a sum approximating $3400, exclusive of 
course of the lot. 

The success of the enterprise in stimulating 
interest in building has already been most 
marked. Claude E. Anderson, the contractor 
who constructed the house, reports himself 
swamped with offers to sign contracts, and 
those already signed amount to several hun- 
dred, or enough to keep his workmen -busy for 
the rest of the year. Contractors from every 
section of the city are very much in evidence 
down at Sixty-seventh and Claremont these 
days, and most of them claim to have found 
their trip down that way extremely profitable. 
There are a good many real estate men also 
at hand and it is reported that they are doing 
a rushing business. 

The house will remain open for public in- 
spection for the rest of this month. 
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UNIVERSITY LUMBER COURSE SUCCESSFUL 


New York, April 11—John M. Gries, pro- 
fessor of lumbering at Harvard University, 
says the graduate course established at the 
University in 1914 has been a success from every 
viewpoint and he heartily indorses the estab- 
lishment of similar classes in every large uni- 
versity in the country. Prof. Gries says many 
graduates of the Harvard school have gone 
directly into the lumber business and that the 
vast majority of them have made good from the 
jump. 

The lumber course at Cambridge is offered as 
an adjunct to the Graduate School of Busi- 
ness Administration and the students are ex- 
pected to take up for- 


yalue. Frequent conferences with the instruc- 
tor give an opportunity for reporting results 
and receiving further instruction; and later 
at special sessions, the final report of each stu- 
dent is brought before the class for general 
discussion.’ 


LIMIT ORDERS FOR CYPRESS FINISH 


Sr. Louis, Mo., April 11.—Notices have been 
received here from the larger manufacturers of 
Gulf coast stock cypress that because of the 
scarcity of finish they will under no condition 
accept orders calling for more than three thou- 
sand to five thousand feet of A, B and C finish 
a car. These manufacturers also have limited 


TO OPERATE PINE MILL AT FULL BLAST 


ALBUQUERQUE, N. M., April 11.—With 400,- 
000 acres of white pine stumpage and with an 
annual sawing capacity of 100,000,000 feet of 
lumber, the McKinley Land & Lumber Co., of 
this city, expects to begin operating its new mill 
at full capacity within a few days. The presi- 
dent of the company is George Breece, who is 
president and general manager of the West 
Virginia Lumber Co., Charleston, W. Va., and 
of the Grayling Lumber Co., Monroe, La. He 
has other interests in Virginia also; he has been 


active in association work, and is well known to 
lumbermen in all sections of the country. Col. 
Breece was in general charge of lumber produe- 


tion for the Government 





estry and to become 
thoroly grounded in its 
principles. Prof. Gries 
was instrumental in es- 





tablishing the lumber 
course and has been the 
professor-in-chief ever 
since. The work in for- 
estry is under Prof. 
Richard T. Fisher and 
John G. Jack. 

‘«The problem method 
in lumber work has been 
followed in the lumber 
work for the past five 

said Prof. 
‘“The problems 
used have been supplied 
by practical lumbermen, 
who submit much of the 
information necessary to 
their solution. Harvard 
owns about 2,000 acres 
of timber land in Peters- 
ham, where much prac- 
tical work in the com- 
bined lumber and for- 
estry work is carried 
out.’’ 

The study group in 
lumbering, as outlined 
by Professor Gries, is 
as follows: First year 
(first half) Accounting 
principles, marketing, 
industrial . management, 
business statistics, lum- 
bering and forestry; 
(second half) Account- 
ing principles (con- 
tinued) marketing prob- 
lems, factory manage- 
ment and shop account- 
ing practice, industrial 
finance or commercial 
contracts and lumbering 
and forestry (con- 
tinued). 

Second year (first 
half), business policy, 
general lumbering, labor 
problems, traffic man- 
agement, thesis and re- 


interest your fellow lumberman. 


Would You Know How to Fill This Odes? 


The Verhey-Noorthoek Lumber Co., Grand Rapids, Mich., sends us the order reproduced 
above, with the following explanation: 

“This slip of paper was brought in by a small boy. 
worked over it for a while we finally deciphered it to be an order. 
lumbermen if they have ever had anything in their experience to beat it, and as it ‘stumped’ 
them we decided to send it to you to be filed with your other curiosities of the lumber business.” 

To any lumberman, or member of a lumberman’s family, sending a correct interpretation of 
the above order not later than April 30, we will be pleased to send, free and postpaid, a copy 
of the book, “Resawed Fables,” by Douglas Malloch, the Lumberman Poet. 

The correct interpretation will be published in the April 30 issue of this paper. 

Lumbermen get some queer letters, and meet some queer people in the course of business. 
What is your oddest experience? Write the AMERICAN LUMBERMAN about it. It will 
Also, if you have on your desk or in your files a “freak” 
letter or other oddity that you felt was “too good to keep to yourself” and so passed it around 
the office for the rest to chuckle over, “shoot it in to the AMERICAN LUMBERMAN.” Let’s 
get a little fun out of life! 


After three of us in the office had 
We have asked several 


during its war time 
spruce operations. His 
extensive experience has 
made him familiar with 
the lumber business in 
all its branches. _ 

The planing mill of 
the McKinley Land & 
Lumber Co. has a daily 
capacity of 300,000 feet, 
and the company will op- 
erate a box shook plant 
capable of turning out 
six cars of shooks daily. 
A cutting up plant also 
will be operated for 
producing sash and door 
stock, so that the con- 
cern will be able to sup- 
ply everything in that 
line. Storage yards in 
connection afford space 
for carrying stocks ag- 
gregating about twenty 
million feet of lumber. 

The company’s stump- 
age as well as its mills 
is located on the main 
line of the Santa Fe 
railroad, Albuquerque 
being the ehief junction 
point on that line be- 
tween Kansas City and 
Los Angeles, so that ex- 
cellent transportation 
facilities are provided 
for assuring satisfactory 
delivery thruout a very 
extensive territory. 


WOULD EXEMPT 
FORESTS FROM STATE 
TAXES 
OmaHa, Nes., April 
12.—That freeing for- 


est lands in Nebraska 
from taxation might 





search; (second half) 

business policy, lumber problems (continued), 
labor problems (continued), thesis and research. 
‘¢Practical problems connected with the lum- 
ber business are assigned to each student for 
original investigation under the supervision of 
an instructor,’’ Prof. Gries elaborated. .‘‘The 
problems may involve work in the operations of 


a number of different companies, or they may . 


require that the student’s entire time be de- 
voted to one concern. The general character 
of the problems to be investigated depends 
upon his previous training and plans for the 
future. 


‘¢«The problems, as a rule, are such that the 
student can not avail himself of a fixed or 
prescribed method of procedure, but must rely 
upon his power of analysis and resourcefulness, 
and upon his knowledge of the lumber busi- 
ness and general business practice. 

**Students are freely encouraged and assisted 
in their research by lumbermen and operators 
of wood using plants, and with this help they 
are able to make investigations of practical 


orders for lath to from 20,000 to 25,000 each of 
No. 1 and No. 2a car. An advance in the price 
of finish is reported. 


SECURES EASTERN SALES AGENCY 


New York, April 11.—Harry S. Lafond Co., 
of this city, announces that it has recently se- 
cured the eastern sales agency for the Missouri 
Lumber & Land Exchange Co., of Kansas City, 
Mo., which operates nine mills in Louisiana with 
a combined daily output in excess of 1,300,000 
feet. This new source of supply in addition to 
the mills of the Peavy-Byrnes Lumber Co., Kin- 
der, La.; Peavy-Wilson Lumber Co., Christie, 
La.; W. M. Cady Lumber Co. (Inc.), MeNary, 
La., and the Finkbine Lumber Co., D’Lo and 
Wiggins, Miss., gives the Harry 8S. LaFond Co. 
the representation of a group of seventeén mills 
having a daily aggregate output of over 3,000,- 
000 feet, putting it in the position to furnish 
anything in the way of southern pine by rail or 
water. 





stimulate the Lass 
of forests, is the beli 
of Representatives Snow and Rodman, of the 
Nebraska legislature. These two men have 
introduced a bill in the present session seeking 
to exempt State forest lands from taxation. 
This has passed the lower house by a large ma- 
jority. It would require a constitutional amend- 
ment to make it possible to exempt such lands, 
and therefore the bill comes up in form of a 
measure to authorize submission to the people 
of a proposed amendment to the constitution. 
More than twenty years ago the government 
began experimenting by planting forests in the 
semi-arid regions in western Nebraska. Some -: 
of these trees did well, but others were whipped 
out of the ground by the winds or tramped out 
by the cattle. However, the experiments have 
gone far enough to show that some of the semi- 
arid, non-agricultural lands of Nebraska which 
are of little value for grazing, will yet produce 
trees in abundance, and it is with a view to 
stimulating private owners of such tracts of. 
land to plant timber that the measure has been 
introduced. 
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FRED H. GILMAN 


The sudden death of Fred H. Gilman in Port- 
land, Ore., on the night of April 6, has cast 
a gloom over the lumber industry of the entire 
west Coast and Inland Empire and that of the 
upper Mississippi Valley, where he was equally 
well known and beloved. Probably no man in 
the lumber business held a higher position in 
the affection and esteem of his associates, and 
words of sorrow and regret for his death com- 
mingle with words of appreciation and high re- 
gard thruout the country. His loss is a severe 
personal blow to hundreds who had considered 
him close friend and dear companion. Altho 
he had been in poor health for some time, his 
death was the unexpected result of an operation 
for the removal of his tonsils which was not 
considered dangerous. His continued ill health 
had so undermined his strength, however, that 
he failed to rally after the operation. 

Mr. Gilman’s trouble was high blood pres- 
sure, accompanied by complications, and he had 
been compelled to be extremely careful in diet- 
ing and avoiding physical exertion for more 
than a year. A short time ago, under physi- 
cian’s orders, he had spent six weeks in bed, 
reducing the ominous blood pressure, but his 
mind was keen and alert and centered on his 
work. When he was able to get up he applied 
himself earnestly, wholeheartedly and intensely 
to the special work then in hand, despite the 
fact that he had been warned against too haru 
work. At this time came the visit of the New 
York retailers, and Mr. Gilman, in, keeping with 
traditions and with his devotion to duty, gave 
himself up wholly to their entertainment, giv- 
ing them the benefit of his broad experience 
and comprehensive knowledge of the industry 
on the Coast. A few weeks later and he was 
gone. 

Fred H. Gilman was born on a farm near 
Rosemount, Minn., in July, 1871. He attended 
the Central High School in Minneapolis, living 
with an uncle in that city, and then took the civil 
engineering course at the University of Min- 
nesota, graduating as a B. C. E. in the spring ot 
1890. During his college career he spent part 
of his time on construction work in the engineer- 
ing department of the Northern Pacific, and 
later surveyed a part of that road thru Idaho. 
He returned to the university for a time with 
a view to becoming a mining engineer, but 
after a short course, went to work as a reporter 
on the Minneapolis Times. It was at that time 
that his- first connection with the lumber busi- 
ness began, as he served as local representative 
for the Northwestern Lumberman until:.1893, 
when he succeeded the late J. Newton Nind as 
editor of the Mississippi Valley Lumberman. 

In 1898 Mr. Gilman married Miss Grace Mer- 
rifield, of Minneapolis, and their wedding trip 
was made with the Northwestern Retail Lumber 
Dealers’ Association on the excursion to Colo- 
rado in the summer of that year. Theirs has 
proved thruout the years an ideal companionship. 
Mrs. Gilman has shared with him all of his in- 
terest and knows his many lumbermen friends 
as friends of her own. He was a devoted hus- 
band and has had an unusually happy home. 

He joined the Northwestern Lumberman in 
1898, traveling the white pine territory of the 
northern States, with headquarters at Minne- 
apolis. He remained in this position in. the em- 
ploy of the AMERICAN LUMBERMAN, successor 
to the Northwestern Lumberman, making one 
trip each year to the Pacific coast, until 1904, 
when he opened the western office for the paper 
at Seattle, and he continued to reside in that city 
as its representative until his death. 

Mr. Gilman was thoroly acquainted with every 
lumberman in the old white pine region, and 
many of these followed or preceded him to the 
Coast, where he continued the old friendships 
and added to them as he went about in the in- 
terest of his publication. Thus at the time of 
his death he probably knew more lumbermen on 
the Coast than any other man. The acquaint- 


anceships that he made rapidly developed into 
friendships. He was a man who was always 
interested in his friends. He was interested 
in their welfare, kind, thoughtful, attentive to 
details in the extreme. He counted no cost too 
great if he could render a friend a service. A 
man of sterling integrity, he believed in and 
practiced the Golden Rule. His one thought 
seemed to be ‘‘ How ean I help the lumbermen ?’’ 

In his early connection with the AMERICAN 
LUMBERMAN he wrote a great deal. Later he 
took charge of the correspondents in the West, 











THE LATE FRED H. GILMAN 


FARTHER WEST 


[To Fred H. Gilman, Died April 6, 1921] 

A few short years ago you left us, Fred, 
For larger duties in a larger land 

Whose sunset skies were gloriously red 
With rays of promise. You could under- 

stand 

The westward march of empire. You could see 

The mighty West, how wonderful, how 
: wide— 

Beheld the star of Opportunity 

And followed it across the Great Divide. 


And you have prospered—no, I do not speak ~ 
Of earnings, profits, as so many do; 
You found a greater fortune men may seek— 
New friends, who grew to old friends, tried 
and true, 
Respect and admiration grew to love, 
The great affection that great 
attends ; 
This was the wealth that you esteemed above 
The wealth of gold—the richer wealth of 
friends. 


worth 


And now they tell me, Fred, that you are gone, 
And yet I do not think that you have died; 
I know that you have only journeyed on, 
Have only crossed a greater Great Divide. 
Whatever dream of joy we dream on earth, ~ 
Whatever joy eternal is our quest, 
We now remember all your manly worth 
And know that you will find it, farther 
west. 
—DOvGLAS MALLOCH 


appointing them, supervising their work and be- 
ing always on the lookout for complete news 
service from the producing and marketing cen- 
ters. Mr. Gilman was a modest man, never 
obtruding nor forcing himself upon anyone. He 
stood always for those things that were 
good, upright and helpful. He was a clean 
minded man. He enjoyed his work, believed 
in it and raised it to a high order of newspaper 
service. He never was a truckler. He had 
something worth while to sell and he impressed 
that fact on every lumberman he met. His 
whole mind was devoted to his work up to the 
last. The day before his death he sent a tele- 
gram to the home office advising of the comple- 
tion of an enterprise on which he had been en- 
gaged for many weeks, and that after leaving 
the hospital he would go on to California, 
where he expected to renew many acquaintances 
among the members of the Western Retail Lum- 
bermen’s Association, soon to meet in Fresno. 

His associates on the staff of the AMERICAN 
LUMBERMAN miss a greatly beloved and most 
able colleague. He was the oldest in continuous 
service of the outside staff of the paper and at 
the annual meetings of the publication he 
brought an enthusiasm that was very helpful to 
the home staff. Each member of the organiza- 
tion considered him a friend and he was inter- 
ested in the welfare of cach. He gave whole- 
heartedly of his sympathy and lightened the 
day’s work with his fine sense of humor, which 
always carried with it the sunshine of a smile. 

Fred Gilman will be missed by the AMERICAN 
LUMBERMAN family and by a very large family 
of lumber friends thruout the United States. 

Mr. Gilman was active in association affairs, 
was a 32nd degree Mason, a Shriner, and 4 mem- 
ber of the Rainier Club, the College Club, Seattle 
Chamber of Commerce and Commercial Club. 
He was president of the Metropolitan Club, of 
Seattle, in 1919, reorganizing that club and 
placing it on a secure basis. He was also a 
member of Delta Tau Delta and of the Con- 
eatenated Order of Hoo-Hoo (No. 262). A 
sister, Mary L. Gilman, resides in San Diego, 
Calif, and a brother, John Gilman, at Rose- 
mount, Minn. 

Funeral services were held in Portland, Friday 
afternoon, April 8, at the chapel of J. P. Finley 
& Son, and were conducted by Rev. Dr. Harold 
L. Bowman, of the First Presbyterian Church. 
Many floral tributes bespoke the high esteem in 
which Mr. Gilman was held by acquaintances, 
intimate friends and business associates. In ad- 
dition to those sent by many individuals and 
by lumber trade journals and their representa- 
tives, were wreaths and set pieces from the 
West Coast Lumbermen’s Association, the West- 
ern Retail Lumbermen’s Association, the West- 
ern Pine Manufacturens’ Association, the Met- 
ropolitan Club, of Seattle; Al Kader Temple 
of the Mystic Shrine, of Portland; Nile Temple, 
of Seattle; the Wholesale Lumbermen, of Seat- 
tle, and Delta Tau Delta, Mr. Gilman’s fra- 
ternity. 

The pallbearers were Ernest H. Meyer, Port- 
land manager of Charles R. McCormick & Co.; 
John Leigh, Portland lumberman who went to 
the Pacific Northwest with Mr. and Mrs. Gil- 
man; Frank H. Ransom, manager of the East- 
ern & Western Lumber Co.; George M. Corn- 
wall, publisher of the Timberman, Portland; 
J. L. Wallin, Portland representative, AMERICAN 
LUMBERMAN; Charles L. Lindner, president of 
the Pacific Coast Shippers’ Association; O. M. 
Clark, of the Clark & Wilson Lumber Co., and 
Robert B. Allen, secretary-manager of the West 
Coast Lumbermen’s Association, Seattle. 

Many expressions of sorrow and regret have 
come to the office of the AMERICAN LUMBERMAN 
showing the high place held by Mr. Gilman in 
the affections of lumbermen in many places. 
Lumbermen of San Francisco, Portland, Spokane 
and Seattle havé met and passed resolutions of 
regret and sympathy. 
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BOOST PORTLAND TO SOUTHERN PINERS 


New Oriwans, La., April 11.—One of the 
most interesting exhibits at the Southern Pine 
Association convention was that made by A. G. 
Labbe, general manager Willamette Iron & 
Steel Works, of Portland, Ore., and E. C. Sam- 
mons, assistant cashier United States National 
Bank of the same place. Mr. Labbe and Mr. 
Sammons collaborated in decorating their big 
room with pictures illustrating the magnitude of 
forest operations on the west Coast and the 
display attracted the admiring attention of 
practically every visitor to the convention. 

Mr. Sammons distributed a handsome booklet 
entitled ‘‘The Last Great Stand,’’ which con- 
tains some very interesting side lights on the 
Pacific Northwest lumber industry. The United 
States National Bank of Portland is, of course, 
interested in the development of the lumber in- 
dustry in the Northwest, and in giving any 
possible assistance to newcomers seeking invest- 
ment there. 

Mr. Labbe also distributed a booklet show- 
ing detail pictures of Willamette logging ma- 
chinery at work. As an art achievement this 
booklet is impressive and the illustrations pic- 
ture vividly characteristic logging activities in 
a western operation. 

Evidently. Portland, called ‘‘The City of the 
Northwest,’’ has made up its collective mind to 
be the lumber capital of that great timber 
section. On every chair in the convention hall 
the first day was found a handsome booklet tell- 
ing of the business advantages and beauties of 
Portland. And in addition to the two Portland 
representatives mentioned above was also a 
third in the person of W. W. Clements, sales 
manager Peninsula Iron Works, of Portland, 
who introduced convention visitors to ‘‘ The Ski- 
Pilet,’? a lumber stacking machine which has 
already attained much popularity. 





STARTS BUSINESS AS INSURANCE ENGINEER 


New Organs, La., April 11—J. H. McLeod, 
the insurance expert who organized and headed 
the insurance department of the Southern Pine 
Association, has entered business on his own 
aceount as insurance auditor and engineer with 
offices at 706 Interstate Bank Building. Prior 
to his“acéeptanice of the managership of the 
Southern Pine Association’s insurance bureau, 
which has just been discontinued, Mr. McLeod 
served as manager of the insurance department 
of ‘the Southern Cypress Manufacturers’ Asso- 
ciation. In addition to this valuable associa- 
tion service, he has had sixteen years of active 
practical experience in the insurance field. The 
service he offers as insurance auditor and en- 
gineer includes expert examination of policies, 
inspection of plant conditions, technical advice 
and aid in event of fire losses ete. 


T0 HANDLE EXPORT BROKERAGE MATTERS 


Cincinnati, Ou10, April 13.—In order to give 
export service to the members of the recently 
formed Central Lumber Traffic Association, W. 
H. Lockwood, manager of the bureau, has re- 
vived the Lockwood Service Co., which will 
handle export brokerage matters for the mem- 


bers of the traffic association. Mr. Lockwood 
has made connections with the New York broker- 
age firm of Baker, Irons & Dockstader and thru 
it will make bookings at all Atlantic ports and 
will arrange for marine insurance and for for- 
eign collections. 

The Central Traffic Lumber Association was 
organized temporarily with Miles J. Byrns, of 
the Cumberland Valley Lumber Co., as chair- 
man of the executive board, and D. H. Mouhl, 
of the D. H. Mouhl Lumber Co., as treasurer. 
In the last week the association has taken in ten 
firms outside of Cincinnati, several of them from 
Knoxville, Tenn. 

Mr. Lockwood has urged Cincinnati lumber- 
men to take advantage of the transit privilege 
recently established at Cincinnati by the South- 
ern Railway. This privilege was disappointing 
to Cincinnati lumbermen because of the re- 
stricted territory both of origin and destination 
to which it was made to apply. Mr. Lockwood 
believes that if the lumber concerns would use 


the privilege as far as it has been granted the 
railroad could soon be induced to extend it to 
take in a much wider territory and put Cincin- 
nati on a par with other transit points. So far 
the Louisville & Nashville Railroad has failed 
to grant the privilege at all at Cincinnati. 


COMPANY AIDS FORESTRY SCHOOL 


Boeatusa, La., April 11.—Louisiana, with 
its tremendous natural timber resources, has 
taken decidedly advanced steps toward forest 
conservation and reproduction, during a time 
when lumbering continues to be the leading in- 
dustry of the State. The summer short course 
in forestry will meet here in June, under the 
auspices of the department of conservation and 
with the codperation of the State University. 
State Forester R. D. Forbes has announced the 
subjects to be studied, which are very practical 
but have been greatly neglected in the past. 
The instructors will be men of wide experience 
in the work, one of the teachers being Maj. J. H. 
Lee, of the State University. 

A beautiful forest on Bogalusa Creek, about 
five miles from the city, will be the site for the 
school. A big swimming hole is nearby, as is 


“There % one lesson 
each of uo learns 
as he grows older, 
Chal co t&% nol whal 
the man works al, it 
% the way tn which 
he worko al cl. 














One of Fred H. Gilman's Favorite Mottoes. 


also a babbling brook where there is splendid 
bass fishing. This will afford an ideal camp life 
for the farmers, farmers’ sons and lumbermen 
—everybody in fact who attends. Another 
great opportunity offered students is access to 
the various experiments in forestry recently 
made by the. Great Southern Lumber Co., of 
this city, such as those in seed harvesting, seed 
planting on plowed and unplowed land, trans- 
planting of year old seedlings and in fire pro- 
tection. This school is a fine beginning and is 
well fitted for the farmers of the State, who 
have much wild and waste lands that should be 
devoted to forestry. Favorable comments by 
the press are of considerable assistance in bring- 
ing to the notice of the people the merits of the 
school. 


SAFETY DIRECTOR ENTERS INSURANCE FIELD 


New Or.eEans, La., April 11—W. Graham 
Cole, who during the last year or so has served 
as safety director of the Southern Pine Associa- 
tion, has accepted a position, as resident man- 
ager of the Lumbermen’s Mutual Casualty Co., 
of Chicago, with Louisiana and Texas as his 
territory. Mr. Cole has retained the office in 
the Interstate Bank Building formerly occupied 
by the Southern Pine Association’s safety de- 
partment, which has been discontinued. He is 
widely and favorably known among the southern 
piners and the experience gained during his serv- 
ice as department manager with their associa- 
tion constitutes a valuable equipment in his new 
field. 


WOOD ARENA FOR BIG RING BATTLE 


New York, April 11.—The fifty thousand or 
more persons who witness the world’s heavy- 
weight championship between Jack Dempsey 
and Georges Carpentier on next July 2 some- 
where in New Jersey, will occupy stands built 
entirely of lumber. Emphasis on ‘‘lumber’’ as 
the material to be used in constructing the 
arena was placed by Tex Rickard, promoter of 
the big scrap, in making the announcement. 

As Tex was telling a coterie of New York 
sporting writers about the plans for the big 
amphitheater, one of them stopped him with 
the exclamation ‘‘ Lumber! ’’ 

‘¢Yes, lumber,’’ said Rickard. 
thing will be made of wood.’’ 

‘¢Tt will be a temporary structure then,’’ one 
of the writers commented. 

‘*No, sir,’’ the promoter replied. ‘‘I intend 
to spend at least $100,000 on the place and I 
expect to use it for many championship bouts 
after the Dempsey-Carpentier battle is written 
into ring history. The arena will be so con- 
structed as to permit of enlargement to seat 
100,000 persons. ’’ 

Rickard said bids would be asked on the-job 
from contractors near and far, but that if pos- 
sible he wanted the Metropolitan district to 
have the championship bout as an affair of its 
very own and he hoped to have a New York man 
do the work. 

Rickard said he would maXe no effort to con- 
struct any other kind of a stand than a ‘‘ lumber 
one’’ and would discourage proposals in any 
other direction. 


WISCONSIN MILL OPENS MICHIGAN OFFICE 


GRAND Rapips, MicH., April 11—The Charles 
W. Fish Lumber Co., of Elcho, Wis., has recent- 
ly opened an office at 616-617 Murray Building, 
this city, in charge of F. 8S. Barnard. Mr. Bar- 
nard will take care of the company’s business 
in the Grand Rapids territory. 

The Charles W. Fish Lumber Co. is one of 
the largest operators in northern Wisconsin, 
having an annual capacity of about 100,000,000 
feet. Four of its mills are operating at the pres- 
ent time and the fifth one, which was destroyed 
by fire about a year ago, is being rebuilt. The 
mills are at Antigo, Birnamwood, Crandon, El- 
eho and Hiles, Wis. 


‘‘The entire 





NEW RETAIL ENTERPRISES IN 


New Haven, Inp., April 11—Two new ven- 
tures backed by New Haven interests afe an- 
nounced as starting in business in Jifdiana 
cities. The first is the Standard Lumber & Sup- 
ply Co.,.of Fort Wayne, which has been incor- 
porated with a capital of $100,000, of which 
$75,000 is common and $25,000 preferred stock. 
This company was originally organized under 
the name of Hoosier Lumber & Supply Co., but 
owing to the fact that a previous corporation in 
the State had a similar name, the change was 
made to Standard Lumber & Supply Co. The 
company has purchased about three and one- 
half aeres of ground along the Grand Rapids & 
Indiana railway and an 800-foot siding is being 
put in at the site. As soon as this is completed 
new sheds will be erected and the plant will be 
ready for business in about three months. The 
yard is ideally located as it is on the main 
highway thru Fort Wayne to Chicago, the Yel- 
lowstone trail. 

The second enterprise is the Geneva Lumber 
& Supply Co., incorporated for $40,000, which 
has purchased the land, buildings and stock of 
B. O. Jones at Geneva, Ind., a fully equipped 
retail yard carrying lumber, building supplies 
and farmers’ specialties. It also operates a 
small planing mill. 

Both of these ventures are backed by the men 
who are interested in the New Haven Lumber 
& Supply Co., of this place. This concern has 
been in operation for fifteen years and is in- 
eorporated for $50,000. The Monroeville Lum- 
ber & Supply Co., of Monroeville, Ind., is owned 
by the same interests. Henry C. Wehrenberg, 
of Fort Wayne, and Theodore Thimlar, of New 
Haven, are interested in these yards, but the 
active management of all of them will be in the 
hands of Fred Wehrenberg, of this city. 
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Reports From All Sections of the Country 


BUILDING PERMITS KEEP CLIMBING 


Official reports to the American Contractor, 
Chicago, from the building departments of 184 
cities show 47824 building permits issued dur- 
ing March, 1921, total estimated value of which 
is $124,450,629, as compared with 35,382 per- 
mits issued during March of 1920 the $156,323,- 
263 valuation of which exceeded the valuation 
of the current year by 20 percent. Much of this 
20 percent may be charged to the higher con- 
struction costs of last year. The fact that the 
number of permits is greater this year seems 
to bear this out, tho part of the increased num- 
ber is accounted for by the fact that the per- 
centage of residence construction is higher this 
year than last. 

Comparing activity in 156 cities for February 
and March shows March increase of 130 percent. 
This is a much better percentage of increases 
than is shown by comparing only the larger 
cities, and indicates that the present start toward 
what doubtless will become a building boom has 
its firm foundations in the smaller municipali- 
ties. Twenty-three cities go over the $1,000,000 
mark in valuation of permits as against sixteen 
in February and twelve in January. 


BOOM IN RESIDENCE CONSTRUCTION 


BIRMINGHAM, ALA., April 11.—With the 
building boom fast gaining in volume much of 
the work is being centered on the Central Park 
section of the city. The local development com- 
pany is offering two plans. The first is the 
sale of the lots direct, and the other the erec- 
tion of dwellings of certain types. Since Feb. 
1 more than 105 lots have been disposed of, and 
more than forty new houses have been built. 


vails, in less degree, on highways leading to the 
north and east from this city. Principally these 
new country homes are being developed by 
wage earners working in Everett or other com- 
munities who depend upon automobiles or inter- 
urban electric service to reach their employment 
and return to their homes. These homes repre- 
sent the savings of these men, who are moving 
out so they may live at less expense than in the 
cities, and to where they may have chickens and 
a pig and maybe a cow. While this trend is 
having an effect in relieving the demand for 
housing here and possibly dampening a bit the 
progress of new buildings in the city, the aggre- 
gate demand for building materials represented 
in these ‘‘small orders’’ is quite large and con- 
tributes its bit: to the stimulation of the lumber 
producing industry and the maintenance of 
operations. 


START WORK ON APARTMENTS 


Work was started Wednesday of this week 
in Chicago on the construction of the first 
of 300 two-flat buildings to be erected on 
Sixtieth Avenue between North and Bloom- 
ingdale and on MecVicker Avenue between 
the same two streets. The construction work 
is being done by Mills & Son and the 
financing in large part by 8. W. Straus & Co. 
The first group of houses, sixty-three in num- 
ber, it is planned to have ready for occupancy 
in three months. In the first unit in all 300 
two-flat houses are to be built at an estimated 
cost of $10,000 each. These houses will be 
sold on easy terms. Purchasers will be re- 
quired to make a down payment of $1,000 
and thereafter pay 1 percent per month of 








CONTRACTS SHOW BIG GAIN 


The F. W. Dodge Co.’s nationwide survey of 
building contracts awarded during March, just 
issued, is most encouraging, showing an increase 
in the twenty-five northeastern States of 63 
percent as compared with February. Total 
amount of the contracts awarded during March 
was $164,194,000. 

Among the contracts let, residential projects 
took the lead, amounting to $60,693,000, or 37 
percent of the total. Public works and utilities 
amounted to $34,068,000, or 21 percent of the 
total; business buildings, $22,776,000, or 14 
percent of the total; educational buildings, $19,- 
030,000, or 11 percent of the total; industrial 
buildings, $10,640,000, or 7 percent of the total. 

Contemplated new projects were reported in 
March to the number of 10,184, at an estimated 
cost of $398,071,000. The very considerable 
increase in contemplated new work is largely 
made up of small projects. 

The survey expresses the opinion that the 
gradual resumption in construction thrh wide- 
spread development of small building projects, 
which is now well under way, indicates ‘‘a 
wholesome resumption of normal activity in 
building, which should be followed by resump- 
tion of normal business conditions in general.’’ 


BUILDING ACTIVITY IS UNDER WAY 

Marinette, Wis., April 9.—The petition ot 
the Rotary and Kiwanis clubs to organize a 
building and loan association, capitalized at 
$5,000,000, hasstimulated interest in building. 
There is considerable construction going on in 
the city, a number of houses being under .way. 
The Presbyterian church announced during the 














TWO OF THE FORTY FRAME HOUSES BUILT AT BIRMINGHAM, ALA., SINCE FEB. 1 


As an incentive to home owning the company 
is offering every inducement. These houses are 
known as ‘‘Sunshine Farms,’’ so designated 
because of the opportunity afforded for farm- 
ing on a small scale. 

Two general types of houses are offered. They 
are, briefly, as follows: Three rooms (living 
room 10x20) extending across front of house; 
two back rooms 10x12 each; fire place; front 
and back porches; city water on back porch; 
coal or chicken house in rear of yard; size of 
lot, 150x140; fenced with good wire. The cost 
of this type of house is. $2,500; $250 cash. An- 
other type is a-4-room cottage on three lots, 
150x140, at a cost of $3,000. 


Oe ree 


SCORES OF NEW HOMES BEING BUILT 


EVERETT, WasH., April 9.—One of the sur- 
_prising and, to the lumberman pleasing devel- 
opments of the spring is the exceptional drift 
to small ranches and country homes. This has 
resulted in much small building in rural com- 
munities, especially on small acreage abutting 
or near the paved highways or their feeder 
roads. Between Everett and Mukilteo and 
Bothell, on the Snohomish-King county line, 
scores of small homes, usually of three or four 
rooms, with an occasional 5-room bungalow, are 
under construction. The same condition pre- 


the remainder. This schedule is so worked 
out that the buildings will be entirely paid 
for at the end of fifteen years. S. W. Straus 
& Co. will loan $6,000 on each house and Mills 
& Sons $3,000. 


HOME BUILDING GAINS 76 PERCENT 

New York, April 12.—Borough President 
Curran, of Manhattan, declares that statistics 
compiled by building bureaus of the five 
boroughs show that home building has increased 
76 percent in the five weeks following the adop- 
tion of the tax exemption law, as compared with 
the same weeks in 1920. 


BIG BUILDING PROGRAM MAPPED 

Ba.timorE, Mp., April 11.—The industrial 
bureau of the Baltimore Board of Trade gave 
out a statement last week to the effect that 
there is planned for erection this year institu- 
tional and public buildings having an aggregate 
value of $37,631,200, this being apart from the 
general work certain to receive attention, such 
as house and factory building. The bureau’s 
summary divides the estimated cost as follows: 
Theaters, $3,800,000; fraternal halls, temples 
etc., $6,686,000; churches, $3,313,000; schools, 
$3,759,000; hospitals, $4,125,000; office build- 
ings, $7,185,000; apartment houses, $2,512,000; 
libraries, $109,000; miscellaneous, $6,142,000. 


week that it would expend $15,000 in remodeling 
this season. Work on the removal of buildings 
on the site of the proposed new junior high 
school has begun. Bids on the new building are 
soon to be advertised for and it is expected that 
work will start within a few weeks. 


MUCH BUILDING UNDER WAY 

MosiLE, Aua., April 9.—More new buildings 
are now under construction in Mobile than in 
any similar period since the suspension of build- 
ing activities during the world war. From archi- 
tects and contractors it is learned that there 
are approximately fifty new buildings now go- 
ing up in the city costing in the aggregate, in- 
cluding one 6-story reinforced concrete apart- 
ment house, something like $400,000. One con- 
cern is erecting a number of frame houses cost- 
ing about $7,000 each, and expects to put up 
twenty-five or more during this year. In addi- 
tion a number of business structures are under 
way. One interest is now erecting a number 
of frame dwellings averaging in cost about 
$7,000, the number to exceed twenty-five during 
the present year. 

In the town of Fairhope, on the eastern shore 
of Mobile Bay, thirty dwellings and two busi- 
ness houses, all frame, are under construction, 
involving an investment of about $75,000. 

At Brewton, Ala., five new bungalows have 
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Indicate Steadily Increasing Activity in Building 


just been completed, and reports from there 
say that nearly every business house in the city 
is undergoing extensive repairs, the outlay in 
money running high into the tens of thousands 
of dollars. 

At Prichard, a Mobile suburb, about $75,000 


nity and the Hallack & Howard companies, back- 
ed up by persistent advertising of the down- 
ward trend in the price of lumber. 

The Hallack & Howard company, finding a 
ready market for its Bide-A-Wee garage bunga- 
low, for which it offered to furnish all the ma- 














Part of a group of frame houses just completed at Elmhurst, Long Island, typical of hundreds of 
others being built in towns within commuting distance of New York. 





is going into new homes and one business house, 
all frame construction. 


INTEREST IN BETTER FARM HOMES 

BELLINGHAM, WASH., April 9.—Many women 
are showing interest in the ‘‘convenient farm 
homes’’ competition now being conducted by 
the Washington State College. Professor Ru- 
dolf Weaver, head of the department of archi- 
tecture, says: ‘‘We have had 166 requests from 
women who contemplate entering the competi- 
tion. This innovation in public service will, 
I think, arouse considerable interest in other 
States. It is a credit to the members of the 
Washington State chapter of the American In- 
stitute of Architects that it is lending its hearty 
codperation to this worthy cause.’’ 


‘*HOME’’ EXPOSITION TO OPEN 

New York, April 10.—The Own Your Home 
Exposition.opens at the 22nd Regiment Armory 
next Saturday and will continue for two weeks. 
Everything pertaining to home building will be 
on exhibition. 

There will be scores of experts on hand to 
give advice to prospective home builders and the 
visitor may ascertain at once the relative costs 
of construction of various types of buildings. 

A feature of the exposition will be a booth 
established by thirty or more of the savings and 
loan associations of the metropolitan district 
cooperating to create a greater knowledge of 
the procedure by which men and women of small 
means may obtain funds to build or buy their 
own homes. 


MANY HOUSES BEING BUILT 


OAKLAND City, INp., April 12.—Carpenters 
and other building trades workers are very 
busy. Many new houses are under construction 
and many others are being planned. It is es- 
timated that the town will have more than fifty 
new houses completed by late this fall or win- 
ter. Lumber dealers report a splendid business 
as a result of the building boom. 


FRAME CONSTRUCTION BOOMING 


DENVER, Couo., April 11.—March was the best 
month for purely frame construction that Den- 
ver has experienced in many years, lumber deal- 
ers declare. The record number of frame resi- 
dences built is attributed to the pushing of the 
frame bungalow idea by the McPhee & McGin- 


terials for $425, has enlarged on the idea and 
is now pushing more pretentious structures. The 
company offers to furnish all the materials for 
a 4-room bungalow for $576, and for a 5-room 
bungalow for $967. 

Reductions in the cost of labor and materials 
will enable the Denver school district to save 
at least $150,000 on schools which are now being 
built, or are about to be started, according to es- 
timates made by members of the school board. 


SELLS LUMBER FOR MANY BUNGALOWS 


DENVER, CoLo., April 11.—Recently George 
W. Olinger, a prominent local business man, 
conceived the idea of doing something to re- 
lieve the home shortage. He designed a 4-room 
frame dwelling, a miniature of which is shown 
in the accompanying photo of the McPhee & 
McGinnity Co.’s window in Denver arranged to 
boost the Olinger campaign. The house, which 
is built chiefly of lumber, can be erected at a 
small cost—in fact, Mr. Olinger is furnishing 


George Olinger. . . . George knew of the house 
shortage in Denver and he also knew that lumber 
had reached a most satisfying low figure. So _he 
proceeded to do something in the thoro and sudden 
manner which characterizes most of his doings. 

He had designed -a little 4-room bungalow— 
largest item, lumber—built one and set it up on a 
vacant lot opposite his place of business. He laid 
out 288 lots on a tract of land he owned at the- 
west-end of 29th Avenue, doubled up with a reliable 
firm of realtors and pressed the advertising button. 

He didn’t have long to wait. Last Sunday six 
thousand folks tramped thru George’s little bunga- 
low and he told us yesterday that he had disposed 
of 176 lots and 31 bungalows—largest item, lumber. 

Now, this letter wasn’t written as a free ad- 
vertisement for George. He doesn’t need it; he 
goes out and blows his own horn, and that is one 
of the points we want to make. Aren’t we, as lum- 
bermen, overlooking some good _ bets? What 
merchant can a point to the price reduc- 
tions for the last twelve months that the lumber- 
man can? Couldn’t we, with variations, as local 
conditions demand, profit by the example that 
George has set us? 


FORM HOME BUILDING COMPANY 


RALEIGH, N. C., April 11.—The Raleigh Home 
Building Co., an organization of real estate 
dealers, has been formed for the purpose of 
erecting dwellings on a large scale. Homes 
are to be constructed and sold on long. time 
part payment contracts. 

Several large apartment houses are to be 
erected in Greensboro, N. C. Work on the first 
of these will be begun this month by W. W. 
Dick, who is advertising for millions of brick 
and quantities of framing ete. Mr. Dick, who 
is a heating contractor, says that after care- 
fully studying conditions he determined that 
now is the most opportune time to build. 


FOR LARGER HOUSING APPROPRIATION 

WINNIPEG, MaANn., April 9.—Increase of 
$1,000,000 in the amount which may be used to 
better housing conditions in British Columbia 
is provided in a bill introduced into the legisla- 
ture of that Province. Thus the total sum to 
be expended for housing in British Columbia is 
increased to $2,500,000. The Hon. T. D. Pat- 
tullo told the legislature that the Better Hous- 
ing Act has been signally successful. Under 
the scheme, 364 houses have been’ constructed, 
42 are in course of construction and money has 


BS Mae 


been provided for 21 others. “= 
HOME BUILDING COMPANY FORMED 
INDIANAPOLIS, IND., April 11.—The Akron 

Home Builders’ Co. has been organized at 

Akron, Ind., for the purpose of constructing 


several houses. The company has a capital stock 
of $50,000, of which $20,000 is preferred. It 


Miniature bungalow that helped to sell much lumber for McPhee & McGinnity Co., Denver, Colo. 


the ground and the bungalow for something like 
$800. 

The McPhee & McGinnity Co. did more than 
boost the idea by a window display. It sent 
out letters to the trade in this section of the 
country, which read in part: 

“LUMBER DEALERS :—Almost everyone knows 


plans to build houses to sell on easy payments. 
Once the house has been sold it will be mort- 
gaged, and the capital stock of the company 
will be used to bridge the gap between the 
‘*down’’ payment and the first mortgage. 

In order to help in the revival of construction 
the Hoosier Motor Club, of this city, has had 
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printed at the bottom of all its stationery the 
legend ‘‘Start Construction Early—Move Ma- 
terials Now.’’ 


BRICK PRICES ARE REDUCED 


EVANSVILLE, IND., April 12.—The action of 
the Evansville brick manufacturers a few days 
ago in reducing the price of brick 25 percent 
is expected to force the brick manufacturers 
at Henderson, Ky., to take similar action. Build- 
ers say that if the lumber and brick men at 
Henderson will reduce their prices materially, 
more than one hundred homes will be built in 
that city this year. The Chamber of Commerce 
at Henderson has a plan to erect thirty-five new 
modern houses of four, five and six rooms this 
summer but no action will be taken until prices 
of building materials have fallen, it is an- 
nounced. 


TO ERECT FRAME BUILDINGS 


MARSHFIELD, ORE., April 9.—Several large 
frame structures are to be built in Marshfield this 
spring. R. H. Olson plans the construction of 
a frame apartment house. The Knights of 
Pythias lodge has completed plans for the build- 
ing of an $8,000 frame structure and will let 
the contract. at once. 

Plans are being completed for a new hotel and 
bank building to be built by the First National 
Bank, of North Bend. 


se tne ee 


WHY ‘‘PETE’’ WAS EXCITED 


Cartro, Iuu., April 11—This is the way The 
Citizen, a local newspaper, tells the story of an 
epochal event: 


The telephone bell rang violently and the editor 
was called to the phone. 

An excited voice called: “This is Pete. 
excited I don’t know what to do.” 


The newspaper man had thoughts of an airplane 
accident or perhaps a bad automobile smashup. 

“What's the matter?’ was asked 

“I’m so excited I can’t tell you,’’ was all that 
eould be heard. 

“This is Pete,” said the voice when it grew 
calmer. ‘Jim Miller has just placed the order for 
two houses on Pine Street. I’m so excited over it 
I don’t know what to say.” 


The lumber business in Cairo has been more 
than quiet lately and this was P. T. Langan’s way 
of calling attention to the fact that James A. Miller 
had started to build two fine bungalows on Pine 
Street, next the high school. 


I’m so 


BUILDING OPERATIONS INCREASE 


WasuHIneTon, D. C., April 12—The Federal 
Reserve Bulletin for April, issued by the Federal 
Reserve Board, has some pertinent statements 
regarding building operations which are re- 
viewed for February and indicate even in that 
month there was a decided trend toward in- 
creased activity. After commenting upon the 
lumber market the bulletin said regarding build- 
ing: 

Building operations increased both in volume and 
value during the past month in all districts except 
one. The increase was most marked in the territory 
west of the Mississippi River. The value of new 
construction was, however, decidedly lower than in 
February, 1920. Considerable increase of activity 
is evidenced in the building of residences. District 

o. 2 (New York) reports that 48 percent of the 
value of building contracts in February was for 
residential purposes, as compared with 40 percent 
in January. In district No. "4 (Cleveland) reports 
from thirteen cities shew 1,335 permits for new 
construction, with a total value of $4,843,916, in 
February, as compared with 872 permits, with value 
of $4,631,924, in January. Reports from twenty- 
three cities of district No. 5 (Richmond) show 894 
permits issued for new construction during Febru- 
ary, in comparison with 624 permits issued in 
January. District No. 7 (Chicago) reports an in- 
crease of building permits. Of 311 permits issued 
during February in the city of Chicago 181 were 
for gage” construction. Five leading cities in 
district No. 8 (St. Louis) report “a further heavy 
falling off in number and dollar value of building 
permits.” The nine largest cities of district No. 9 
(Minneapolis) report 783 contracts, with a total 
value of $2,179,784, for February. -This was an 
increase in number of 34 percent and in value of 
152 percent as compared with January; and an 
increase in number of 9 percent, but decrease in 
value of 3 percent, as ge ared- with February, 
1920. In district No. 10 ansas City) reports 
from sixteen cities show 1352 building permits 
issued, which was 526 more than the number of 
permits for January, and 78 permits less than were 
issued in February, 1920. The fact that the total 
value of permits was less than in January is be- 
lieved to indicate that more attention was given to 
the building of residences and fewer permits were 
issued for larger buildings. Total value of building 


permits issued in district No. 11 (Dallas) shows 
an increase of approximately 50 percent over Janu- 
ary, but a decrease of more than 53 percent from 
the total value for February, 1920. Building 

mits issued in twenty cities of district No. 12 (San 
Francisco) during February show an increase of 
31.6 percent in value and 12.8 percent in number, 
as compared with January. Portland, Oakland, 
San Francisco, Los Angeles and Pasadena report a 
marked increase of building activity, with down- 
ward movement of the cost of materials and labor. 


HOME OWNING SHOW SUCCESSFUL 

WinnireG, Man., April 9—The Own Your 
Home Exposition held in the Board of Trade 
Building from March 26 to April 2 was large- 
ly attended, it being estimated that over 200,- 
000 people visited the 102 exhibit booths. It has 
been decided to hold a similar exposition each 

ear. 
" There has been formed an organization known 
as the Own Your Home Association, the purpose 
of which is to stimulate in every way possible 
the building of homes. 


WILL ERECT IMMENSE HOSPITAL 
Sr. Louis, Mo., April 12.—This city has been 
selected as the location for the hospital of the 
Nobles of the Mystic Shrine of North America, 
who paid $150,000 for a site. An additional 
$1,000,000 will be spent for the buildings. 
The first of fifty model 6-room dwellings now 
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being built in Virginia Park, a suburb, has just 
been completed. The first home is of frame con- 
struction, the materials for the construction and 
the decorations and furnishings being donated 
by manufacturers in order that future builders 
and home furnishers may see the materials used. 
An ideal 6-room and bath home and a build- 
ing lot will be given away at the Own-Your- 
Home Exposition, which will be held at the 
Coliseum April 25 to May 1. The cost of the 
house and lot will be between $10,000 and 
$12,000. Plans for the house will be drawn 
by a committee of three members of the St. 
Louis chapter, American Institute of Archi- 
tects, and the lumber will be aonated by the St. 
Louis Lumber Trade Exchange (Retailers). 


NINETY-ONE HOUSES IN MARCH 


TacoMA, WASH., April 9.—Three new homes 
were begun in Tacoma each day during March, 
according to the report of the city building in- 
spector published here today. The report shows 
that 91 residences were started during the 
month, against 66 in February and 41 in Janu- 
ary. This is one of the largest months in the 
home building line ever recorded in the city. 


SEASON STARTS AUSPICIOUSLY 

Two Rivers, Wis., April 12.— Work has begun 
on a number of dwellings and other structures, 
and the building season here is starting very 
promisingly. When account is taken of all the 
building projects in contemplation here, it is 
evident that this summer will see a revival of 
activity. Lumber dealers have reduced prices 
considerably and wages have been lowered so 
that the cost of building is now lower than for 
several years. One of the largest projects here 


is the new high school. The Wisconsin Textile 
Co. is to erect a new factory and. numerous 
dwellings are being started. Work is also under 
way on the new office building and large lum: 
ber sheds for the Guse Lumber Co., of Mani- 
towoe, which will establish a retail yard in 


Two Rivers. 
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FORM HOME BUILDING ASSOCIATION 


ATLANTA, GA., April 11—There has been 
formed here the Codperative Development & 
Home Building Association, capitalized at 
$1,000,000, to build homes for its stockholders 
at the lowest possible price. Joseph A. Ma- 
honey is president and several prominent busi- 
ness men of Atlanta are members of the board 
of directors, The first project calls for the 
development of the Woodland Hills Park sec- 
tion, a 350-acre site where one thousand new 
homes are to be constructed. 


OLD TIMER GIVES HIS VIEWS 


New York, April 11.—Frederick W. Starr, 
speaking from an experience of fifty years in 
the lumber business and always in the same sec- 
tion of Brooklyn, says that the improvement 
in construction has not come up to his expecta- 
tions and that he expects nothing sensational in 
this line in the near future. 

‘“Business is dull with us just now and it has 
been dull with us for some time,’’ he asserted. 
‘*There is very little house construction in our 
section of Brooklyn and I believe conditions are 
destined to remain backward for some time.’’ 

Mr. Starr was asked whether he considered 
conditions new worse than at any other time in 
his fifty years’ experience. 

**T can not say that,’’ he replied. ‘‘I would 
not dare make such a sweeping assertion. There 
is no doubt in my mind that the high cost of 
labor and materials is holding up projects that 
would go a long way toward bringing things 
back to normaley and I believe as long as pres- 
ent wage scales,and present prices are main- 
tained we will experience dull times in the lum- 
ber trade.’’ 

‘*But don’t you think lumber has done its 
part in the matter of deflation?’’ 

‘*T can not say that I do. Many lumber 
items have been reduced in price, that is true. 
There has been a considerable reduction from 
prices of a year ago. But many kinds of lum- 
ber are still abnormally high and are showing 
no signs of coming down to an extent that would 
encourage a great wave of building. I think, 
too, that some other materials have fallen 
proportionately as much as lumber. 

‘“You know that May 1 is the time when 
many wage agreements expire. I am told that 
after that date we may expect lower scales 
generally in many branches of industry. Per- 
sonally I know nothing about the reduction of 
wages, but if they are brought about I should 
say that we might look for speedy improvement 
in construction conditions. For my part, it is 
only to sit and wait and see what transpires.’’ 

Under ordinary conditions, Mr. Starr pointed 
out, we should be at present in the throes of a 
great building boom. ‘‘But it has failed to 
materialize,’ he added. ‘‘There are many 
reasons why it has not come about. I have only 
touched the surface of a situation that would 
provide a topic for long discussion. We will 
look forward to May 1 and we may wonder 
whether another bubble of rosy prospects is to 
burst and go up in air.’’ 

Mr. Starr entered the lumber business in 
Brooklyn fifty years ago last November. His 
office and yards are located at Third Avenue 
and Twenty-eighth Street. 


THOUSANDS of acres of unlumbered timber 
lands in Georgia have been approved for pur- 
chase for the Federal Government by the Na- 
tional Reservation Commission, according to a 
report of the commission recently received in 
Atlanta. These lands are to be used for reser- 
vation purposes and include 141,731 acres in 
what is termed the Savannah River area, near 
Savannah, Ga., and 68,479 acres in what is 
known as the Georgia area. The acquired lands 
are largely on the headwaters of the Toccoa 
River. 
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DEVELOPMENTS IN WAGE READJUSTMENT 


DECLARE FOR OPEN SHOP 


OweEnssoro, Ky., April 12.—Contractors and 
union carpenters of this city have failed to reach 
an agreement on wages and the contractors have 
declared for an open shop. The union men con- 
tinue to work pending the negotiations for a 
new scale. All of the union coal mines in 
Daviess County have declared for the open 
shop and announced a cut in wages. The union 
operators say that they can not afford to com- 
pete with the nonunion mines and pay the pres- 
ent union scale. Practically all the coal mines 
in Daviess County are now idle. 


WAGE DISPUTE HALTS BUILDING 

Souto BEnp, Inp., April 11.—Building op- 
erations at South Bend have come to a stand- 
still because of the failure of the contractors 
and building trades to come to an agreement 
on the question of wages. The contractors are 
insisting upon 20 percent reduction in wages, 
while the workers want the old scale. The lock- 
out affects something like fifteen hundred men. 


STRIKE FAILS TO HALT BUILDING 

Omana, NeEs., April 18.—Local building ac- 
tivities are going ahead despite the strike, or 
threatened strike, of the building trades unions, 
following the announcement of the contractors 


building projects are going forward and new 
ones are being begun. The work of tearing 
down an old 4-story brick building at Fifteenth 
and Douglas streets has just started, where a 
new $500,000 moving picture theater is to be 
built. 


WAGE AGREEMENT EXPECTED SOON 

EvANSVILLE, Inp., April 12—As a result of 
the failure of the contractors and building 
trades of this city to come to an agreement, 
construction work in the main has stopped, 
but it is believed that some sort of agreement 
will be reached soon and that the building trades 
will return to work at lower wages than the 
1920 scale called for. At the last conference 
the contractors ‘‘stood pat’’ and insisted upon 
a 20 percent reduction in wages. Representa- 


tives of the building trades finally agreed to 
accept a reduction of 10 percent and submit the 
whole matter to arbitration, but this seale the 
contractors refused to accept. 


STAY ON JOB PENDING CONFERENCE 

INDIANAPOLIS, IND., April 11.—Another week 
has passed with no definite agreement signed be- 
tween the various building trades and the Asso- 
ciated Building Contractors. With the excep- 
tion of the painters, the unions are permitting 
their men to work. Under the present arrange- 











att 











The above illustration shows a machine used at the plant of the Western Cedar Pole Preservers, 
Sandpoint, Idaho, to facilitate the penetration of wood preservative in western red cedar poles 


which are given a wood preservative treatment. 


In order to secure a sufficient penetration of the 


wood preservative, punctures have to be made. This machine was described to the members of the 
American Wood Preservers’ Association at its convention in San Francisco, Calif., in January, 


when W. M. Leavitt addressed the association. 


The spacing is regulated by the amount of free 


oil it is desired to inject into the average pole and on whether the poles are seasoned, partly sea- 


soned, or green. 





that wages would be reduced 20 percent April 
1. Some of the men went on strike, but many 
others stayed on the job. The situation now is 
that union men working for contractors are, for 
the sake of policy, holding out for the established 
scale, while those working for individuals are 
taking what they can get. It is not uncommon 
for an individual building a home or a garage 
to hire carpenters for 60 to 70 cents an hour. 
A few contractors in the city, too, are not using 
union labor, and these are getting their work 
done at much below the announced union scale. 

Not only is building in the residence sections 
going ahead, but in the business district the 


ment the men will work until April 15 pending 
the result of the negotiations, and some of the 
contractors are confident that in case agree- 
ments have not been signed the men can be 
persuaded to work another fifteen days. Any 
settlement of pay schedules will be retroactive to 
April 1, the date the new contracts should have 
been signed. The contractors are still firm in 
their demand for a reduction of 15 to 20 percent. 
They declare that the material men have done 
their part toward stimulating building by lower- 
ing prices and that it is now up to the contrac- 
tor to do his part, which can be done only by 
reducing of wages. 


WAGE SCALE DEADLOCK CONTINUES 


MEMPHIS, TENN., April 12.—There has been 
virtually no change in the strike situation. The 
union men are firm in their decision that they: 
will not sign the new scale proposed by con- 
tractors. The latter in turn insist that they 
will not sign contracts under the old scale. 
The deadlock continues and efforts of the civie 
organizations of Memphis, headed by the Cham- 
ber of Commerce, to bring the two interests 
together have failed to accomplish the de- 
sired result. In the meantime, owing to the 
number of nonunion men available, and to the 
fact that some of the union workmen have 
signed contracts, building operations are pro- 
ceeding without very great interruption. 


CRAFTSMEN CUT THEIR OWN WAGES 
HATTIESBURG, Miss., April 11.—Voluntary 
reduction of wage scales by local carpenters’ 
and bricklayers’ unions has been announced. 
The cut was made, the union officials say, to en- 
able work to proceed on certain large projects 
which have been held up because of high labor 
costs. Bricklayers’ wages are reduced from 95 
to 85 cents an hour, and carpenters’ from 75 to 
60 cents. It is expected that other unions in 
the building trades will take similar action. 


BRICKLAYERS ACCEPT DOLLAR CUT 

BELLINGHAM, WasH., April 9.—Building here 
has been encouraged by a drop in bricklayers’ 
wages, amounting to $1 a day effective May 1, 
after which date the wage will be $9. Local 
realtors say the declines that have taken place 
in building costs have created a growing demand 
for vacant lots. Far more building has been 
undertaken within the last three months thar’ 
during the corresponding period of 1920. °°°" 


BUILDERS ESTABLISH OPEN SHOP 

DENVER, CoLo., April 11—A campaign to 
establish the ‘‘open shop’’ in six of the build- 
ing crafts in Denver has been started by the Den- 
ver Master Builders’ Association, as a result of 
the refusal of union craftsmen to accept a wage 
eut of 10 to 12 percent authorized by the Colo- 
rado industrial commission. The trades in- 
volved are: Carpenters, bricklayers, lathers, 
plasterers, and painters. Members of the asso- 
ciation assert they are in the fight to a finish, 
and say they have had no trouble, to date, in 
getting all the nonunion men needed to carry on 
operations. 

Seventy-five frame residences, of a total value 
of $96,600, were erected during March. Other 
frame construction included two ice houses, 
twenty-five barns and sheds, and sixty-four 
frame garages. 

LABOR COUNCILS BOOST BUILDING 
; MERIDIAN, Miss., April 11—Small advertis- 
ing campaigns conducted in Meridian and Hat- 
tiesburg by the labor councils, asking the people 
to begin building and repairing, have resulted in 
a satisfactory amount of this kind of work being 
done. Those who have ventured to make re- 
pairs, or to put up new buildings, have found 
that the costs are reasonable. An increasing 
volume of business must necessarily follow if 
the mass of the people can be convinced that this 
condition exists. 

The demand for homes is very noticeable. 
People want new homes, modern, compact and 
convenient, and have some money to pay down. 
They ask only normal supplies of term money 
with which to do this building, and it is appar- 
ent, from the investigations that have been made 
in Meridian, that only a little more optimism 
and confidence are necessary to start building 
activity during the next few months. 


Ortawa (ONT.) VALLEY lumber production 
during 1920 totaled 275,670,000 feet or about 
10 percent less than in 1919, when the figures 
were over 300,000,000 feet. 





AMERICAN LUMBERMAN 


Apri 16, 1921 





_ The Old Man Acquires a Reputation as a Sport and When Playing 


Just Incidentally Picks Up Tips That His Son 


Last summer I drove into a place that calls 
itself a city, tho all its neighbors refer to it 
as 9, town, and stopped the jitney out in front 
of a house that was in process of construction. 
On the front lawn in the midst of the usual 
clutter. of lumber, scraps of boards and dirt 
from the cellar there was a sign fastened to 
a couple of posts and glistening with new 
paint. ‘‘The Building Material in This House 
Is Being Furnished by John Gillan & Son, 
the Service Experts.’’ 

A fat, middle-aged carpenter with his cap 
tilted over one ear was filling his nail apron 
with shingle nails. I noticed they were the 
zinc-coated, cut-iron affairs recommended by 
the Rite-Grade people. 

‘*Those are pretty good looking nails,’’ I 
remarked by way of 
starting something. 

**Yeh, maybe,’’ the 
carpenter answered 
without enthusiasm. 
‘They don’t put any 
pr into my life, tho, 

can tell you. It’s 
one of these new 
service ideas of the 
Gillans. They’re hot 
after anything that 
ean be turned into 
advertising. These 
nails ain’t the only 
thing.’’ 

“Don’t you 
think the nails will 
make the roof last 
longer?’’ I asked. 

**T guess they will 
at that. I mind 
when I was a boy we 
used to lay roofs 
with cut-iron nails 
without any zine 
coating, and they 
stuck on pretty good. 

the zine 

t hurt ’em any.’’ 

the Gillans 
ere hounds for new 
ideas,’’ I remarked. 

**T’ll say they are. 

Why, just take a look at this house. It’s 
got more new ideas than I’ve got corns on 
my toes, and that’s a plenty. It’s got these 
windows that slide up past each other. Push 
one sash clear up into the house while you 
wash the other one. Push ’em both up out 
of sight and let the wind crack thru with 
nothing to stop it. The house is going to have 
sO many windows and such big ones that it’ll 
sure be pickings if a mob ever starts doing 
Old Home Week on it with an offering of 
brickbats. There’s so many windows I don’t 
know where they’re going to find wall space 
for any furniture, but it’s a cinch the place 
will be light and cheerful. All the joints in 
the framework and all the places where rot 
is likely to start are brushed with creosote oil. 
The building covers a good deal of ground, 
and all the basement area is excavated. In 
addition to the furnace and coal and laundry 
rooms there’s going to be a regular knock-out 
of a lounging room for the man of the family. 
This isn’t one of those sawed-off ends of 
space that ought to be throwed away and that 
gets a slap of whitewash and a three-legged 
kitchen chair and is handed over to Paw as 
a place where he can fog the pipe once in 
awhile. No Sir. It’s going to be one of the 
nicest rooms in the house, well finished and 
well lighted.’’ 


terial, an official of the company said: 


‘“Who’s to get this house?’’ I asked. 

‘¢The high school manual training teacher,’’ 
the carpenter answered. 

‘*T suppose he planned it then.’’ 

‘*Well, no, I don’t think he did. There’s 
kind of a funny story about this house. Old 
Johnny Gillan’s a right smart man, but he’s 
sort of an old sport. Seems to be getting 
worse. It’s all right, tho, for he’s mostly 
turned the business over to the boy. The old 
chap always did like to fish and bowl and shoot 
and play pool, and seems like since the boy’s 
taken hold he’s always playing something. 
Well, Blake, the manual training teacher, is 
scout master; so early in the spring Gillan 
agreed to take him and a bunch of boy scouts 
down to his shanty on the lake and teach ’em 





The above illustration does not show the fence around the yard of the George W. Smyth Lumber 
Co., Beaumont, Tex., but it does illustrate the kind of fence which surrounds the yard. 
menting upon the sales possibility of an attractive fence, whether of concrete blocks: or other ma- 

“We have sold a number of cement fences from our 

- own fence, as it gives the customer an idea of the different combinations of blocks.” 


the right way to fish. They had a whale of 
a time, according to all accounts, with good 
eats and good fishing and everything. The 
boys came back absolutely stuck on old 
Johnny. But I guess he an Blake laid around 
in the shade a good deal after they got the 
boys to fishing and talked about building 
things. They got around to the matter of a 
model house and drew plans and all that stuff. 
After they got back Gillan met Mrs. Blake, 
and they all three talked house. Well, this 
is it. And believe me folks have got their 
eyes on this place. It’s different enough so 
that it’s being talked about all over town. 
The Gillans are going to make it a success if 
it takes a leg, or else every old donkey in 
town will be hee-hawing about how he told 
’em so. Sometimes I get sore at the fool 
thing, but something tells me it’s going to be 
some house. I wish to gesh I had one like 
as”? 

‘¢Well,’’ I said, ‘‘I’d like to see this man 
who fishes and sells houses. He must be 
quite a man.’’ 

‘¢Let me tip you off to something,’’ said 
the carpenter as he tousled his cap down pre- 
paratory to climbing up to the roof. ‘‘You 
see the boy. He’s got the business pep. Old 
Johnny’s all right, but he’s a little too gone 
on sport. He’d probably talk an arm off of 


Turns Into Sales 


you about jitneys, since you drive one. But 
if you happen to want to know about fishing 
he’s the fellow to see. He knows more about 
bait casting than anybody else in this town 
except maybe one other man. You get him 
to show you.’’ 

‘*T see,’’? I remarked. 
man yourself, I take it. 
caster, too?’’ 

‘¢You tell ’em, miter saw, you’ve angled a 
lot,’’ answered the carpenter and started up 
his ladder. 


Running the Yard on a Rather Odd Plan 


A little while later I walked into a lumber 
yard that was in good repair and freshly 
painted but that didn’t look especially modern 
in general design. I 
decided it must be 
about fifteen years 
old. But it was pret- 
ty spruce looking. 
There were window 
boxes under the front 
office windows and a 
fine stretch of turf 
between the building 
and the _ sidewalk. 
Canvas awnings over 
the windows broke 
the glare of the sun, 
and a dwarf ever- 
green on either side 
of the steps made the 
place look like the 
entrance to a home, 
As I went in I noticed 
that one end of the 
rather large lobby 
had been partitioned 
off with French doors 
and contained the 
sales and _ service 
room. Behind the 
counter a young fel- 
low sat at a flat top 
desk dictating let- 
ters to an_ elderly 
stenographer. There 
was a cleanness and 
orderliness. about the 
place that was very attractive, and after a 
moment I realized that altho the decorations 
wére quite simple they had been planned with 
care to make the office look light and cheer- 
ful. I presented my card and explained my 
innocent mission. 

‘‘T think you want to see father,’’ the 
young fellow said. ‘‘He’s the interesting 
person in this outfit. I want to get acquainted 
with you, myself, but I think you’ll get more 
real information from him. We’re running 
this yard on a rather odd plan, and maybe 
he’ll be willing to tell you about it. He’s 
not in just now. Do you know where he is, 
Mrs. Smith?’’ 

**T think he’s at the horseshoe club,’’ said 
the elderly stenographer. 

‘Go up to the corner,’’ said the young fel- 
low, ‘‘turn to the left and walk a little over 
a block. ‘‘You’ll see a line of billboards in 
front of some vacant lots. Behind those 
boards you’ll find the club in session. Any- 
body will point out father to you. Whether 
you find him or not, come back here before 
you leave.’’ 


**Old Sport’’ Shines at Horseshoe Club 


Arrived at the billboard screen I heard 
the click of metal and the rumble of voices. 
‘*Now Johnny,’’ I heard someone say, 


**You’re a fisher- 
Pretty good bait 


In com- 
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‘it’s up to you. 
you’re licked.’’ 
’ As I stepped around the corner I saw a 
group of twenty or thirty men around the 
pegs; most of them elderly, tho I noticed one 
young fellow with crutches and a bandaged 
ankle and a few other boys and young men 
who had stopped in for a minute in passing. 
A middle-aged man with a graying sandy 
moustache stood by the peg. With an easy 
sway he sent the shoe sailing thru the air, 
and an instant later it circled the peg with 
a dull click. 

‘*By golly,’’ yelled a Civil War veteran, 
‘¢there’s one of ’em.’’ 

The crowd held its breath, and a moment 
later the second shoe lay on top of the first. 
There were a few cheers, an excited buzz of 
conversation and a shifting of position as a 
new set of contestants began the next game. 
I introduced myself to the man who had 
pitched the winning ringers, and 
we talked in a perfunctory way 


Two ringers, old boy, or 


while he was away I had to hump. When he 
got out of the army and came back into the 
business I was pretty glad to have him take 
most of the burden of running the outfit. I’d 
thought of a few general changes in policy I 
wanted to make, so we worked them out to- 
gether. We got the service room and trained 
one of the boys to do simple drafting and 
hitched up with a regular architectural service 
to do the fussy stuff, and then we sort of 
blocked off the community to see what kind 
of customers we had and what we could ex- 
pect them to buy. It wasn’t elaborate enough 
to be a survey, but it helped us with our ad- 
vertising and showed what we could expect 
to do by means of letters. 

‘*Getting this information together re- 
quired that somebody get out among the 
customers a little more than we had done, and 
we were all surprised to find how much busi- 
ness we unearthed and set to going. We’d 


Well, I can pitch horseshoes after a fashion, 
so I was there all day. And by night I had 
found out about nine barns, seven garages, 
two houses and about twenty repair jobs that 
were in prospect. Yes sir. We went after 

this stuff and sold a fair share of the jobs. 
‘*This gave me the idea. I couldn’t just 
brace up to a man, stop him on the street or 
out in the field and ask him what he was 
expecting to build. But if I could play with 
him I could find out incidentally. I’d always 
rather scouted the notion that is so popular 
in fiction of young business men making them- 
selves solid in the business world by getting 
acquainted with the right men while play- 
ing golf. I’m not so sure now. But I’m 
pretty well convinced that by playing with 
the men I already know I can pick up a world 
of tips, some of which turn into business. I 
made a long list of the men I knew and elas- 
sified them according to the games they play. 
It’s a queer list, and it doesn’t 





while we watched the beginning 
of the new game. 

**Come over to the Elks Club,’’ 
said Mr. Gillan. ‘‘I’m tired of 
standing up, and we’!l have a bet: 
ter chance to talk.’’ 

Arrived at the club rooms 
Mr. Gillan waved away half a doz- 
en men who insisted that he play a 
game of pool, and we sat in a 
couple of chairs on the balcony 
overlooking a bit of garden. 


Plays and Picks Up Tips 


**T wonder if you don’t think 
this is a queer way for a lumber- 
man to be doing business,’’ Mr. 
Gillan asked with a smile that 
told me why everybody knew him 
and called him by his first name. 
‘*T think it’s a bit queer, my- 
self, and I wouldn’t do it, be-. 
cause of its being a bad example 
for young fellows, except that 
I’ve got everybody thinking I’ve 
retired from business. As a mat- 
ter of fact, just between you and 
me, I haven’t retired. I believe 
I’m getting more business for 
the yard now than I ever did. 
That sounds like bragging, and I 
wouldn’t say it except that I 
want you to understand what 
I’m doing and why I’m doing it. 

**Ever since I can remember 
I’ve liked sports of every kind. 
We used to wrestle, or ‘wrastle’ 
as we called it, up in the haymow 
every rainy day when I was a boy 
on the farm, and I still have the 
old musket I used to shoot rab- 
bits with. I’ve gone to turkey 
shoots when I was supposed to be 
sick in bed, and it was a great 
day when father took us boys 
fishing for bullheads. Swimming 
came natural to me, and every 
farm boy learns to ride as a mat- 
ter of course. Breaking colts was 





the South and East. 


Advantages of 
The Home of Wood 


HOSE who treasure thoughts of home ownership, may now 
satisfy this longing and yet keep within their cost limi- 
tations by building homes of wood. Lumber is now sell- 

ing at normal prices. 
Homes of wood meet all structural and durability demands 
and afford many distinctive advantages. . With lumber now sell- 
ing 50 percent below the peak prices of wartime the home of 
wood is a decidedly economical investment and yet fulfills the 
highest ideals of a home. 
Homes of wood require less time for construction, thus labor 
cost is minimized. 
Homes of wood are warmer in winter and cooler in summer, 
because wood is a nonconductor of both heat and cold. Homes 
of wood not only suggest comfort, but ARE more comfortable. 
Homes of wood are adaptable to additions and other im- 
provements at a minimum cost. 
house is comparatively small. 
newness and original beauty for many years. 
The durability of the home of wood finds ample proof by the 
thousands of colonial homes dotting the American landscape in 
These fine old mansions of wood are in 
excellent condition today, after more than a century of service. 
These distinctive advantages of the home of wood plus the 
great opportunity they afford for satisfying the desire for 
beauty are the reasons why the man of means so frequently 
builds of wood. 


There is nothing to be gained by delay in the build- 
ing of your home, but much to be lost in excessive 
rents and sacrifice of comfort. Build now of wood. 


St. Louis Lumber Trade Exchange 
1834 Arcade Building 


The upkeep of the wooden 
A few cans of paint restore 


include all our customers. But I 
believe it does inelude one or 
more intimate friends of every 
customer we have. 


‘During the summer the busi- 
ness houses close on Wednesday 
afternoon, and that’s the great 
day for golf. .I meet a big bunch 
of young merchants on the links 
and at the club house. Quite a 
large number of older men come 
up to these club rooms in the eve- 
nings to play pool or read or loaf. 
The Sunday schools of the town 
have a bowling league that uses 
the alleys in the Y. M. C. A. 
Building one evening a week. 
There’s a checker and chess club. 
I don’t play either game ve 
well, but I’ve found that when 
play a game extra well and get 
absorbed in it I’m playing all 
the time instead of sitting by 
talking to somebody. If a person 
allows himself to think of noth- 
ing but the game he’ll not have 
time to learn the things on the 
side that I want to know. 
Last winter I organized a junior 
gun club among a group of farmer 
boys south of town. We did 
some target work and put on a 
few hunts, and then we had a 
game dinner out at the Grange 
hall to. which we invited the’ 
whole neighborhood. The boys 
seemed to like it, and I got ae- 
quainted with a number of older 
people. This summer I helped a 
little in organizing the boys north- 
east of town into what they 
called. a Cavalry Clu®. <A young 
fellow who was in the cavalry on 
the border during the war is run- 
ning it, and the club is being 
merged into the Boy Scouts just 
to keep it going in better shape. 
They make quite a trim looking 
platoon when they’re mounted. ° 
They’re planning to give some 








fun as well as work. When I grew 
up and started into business 
I didn’t have much time for 
playing, but I used all the time I did have. 

person usually can do what he really 
wants to do. There are more games now than 
I knew about as a young fellow. Take golf. 
I helped organize the country club about ten 
years ago, and at that time I didn’t know the 
first thing about golf; but I learned to play, 
and now it’s one of the reasons I’m glad to 
be alive. We have a gun club and do quite 
a bit of trap shooting. When the war came 
on and my boy went into the air service I 
was divided between cold fear for his safety 
and envy of his opportunities. 

‘*Well, I liked to play, but I wanted to 
make a go of business even more, so I stuck 
pretty closely to the yard. You know it hasn’t 
been a joke to make a lumber yard go during 
the last twenty-five years, but we’ve built 
up quite a business. Jack had just got well 
started with me when the war came on, and 


This Is the Third of a Series of Advertisements That Are Being Run in the 
Newspapers of St. Louis, Mo., to Boost the Building of Homes of Wood 


find a farmer thinking of a new barn but 
putting it off because he didn’t know what 
to do first; and as we could tell him how to 
plan and finance it we often got the business. 
I made up my mind that one of the most valu- 
able things I could do after we got things to 
running with the boy in charge was to circu- 
late around and see what I could find out. I 
got a little car and tried it, and believe me I 
put in some miserable weeks, I didn’t know 
how to do it. I felt queer, and that made the 
folks I talked to feel queer. It seemed as 
tho I was nosing around like a hound dog 
seeing what I could snap up when somebody 
wasn’t there to beat me off with a club. I’d 
just about given the thing up when the secre- 
tary of the commercial club put on a big horse- 
shoe pitching tournament. It was a get- 
together for town and country, and it went 
over with a whoop. Careful planning did it. 


exhibition drills at the neighbor- 
hood Grange picnic, and I’m going 
to be there. This will give you 
some idea of the things I’m doing. 


Likes Sport but Keeps His Ears Open 


*¢T’ve learned a few things about this new 
job of mine. First, I couldn’t have done it 
if I hadn’t liked all kinds of sport. Second, 
I play for the sake of the play and have a 
good time; but I keep at the back of my mind 
all the time the fact that I’m looking for 
suurces of business. If I did it merely for 
the sake of business, people would soon be 
on to me, and I’d be in bad shape. It would 
look like hypocrisy. But if I get too inter- 
ested in the sport I forget to feel around for 
tips. When I get home from any kind of a 
game I immediately make a list of any tips 
I’ve got, and then the boy works them. I 
very seldom make a sale. I’mascout. I think 
I’ll work back into the actual business a little 
more, for I’m lonesome without it; but unless 
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something spoils my plans and my usefulness 
I’m going to stick more or less closely to my 
games. Under the circumstances, with a 
soldier son to run the business, people are in- 
clined to look with toleration and kindness 
at my sportiness. Of course they think our 
brisk business is due to the boy’s energy, and 
a good deal of it is. But he flatters me by 
telling me I’m a good scout and salesman, and 
I like to think that perhaps I am.’’ 

The Realm went away gratified but puzzled. 
We leave it to you that we’d have a hard 
job twisting any generally workable policies 
out of this man’s experience. The moral, if 
there must be one, doubtless lies in the state- 
ment that any honest way of getting business 
has punch in it if the right man is there to 
deliver the punch. 


Lumber Business Is Good 
Granp Rapips, Micw., April 11.—R. L. 
Byers, of the Verhey-Noorthoek Lumber Co., 
is very optimistic regarding the business situa- 
tion and outlook. He states that his concern 
finds business very good and that prospects for 
a ‘‘big year’’ are bright. 


New York Retailer Branches Out 


New York, April 11.—The Stewart Lumber 
Co., retailer, has just about completed improve- 
ments on the site of its new yard at Metropolitan 
and Woodward avenues, in the heart of the New- 
town Creek section of Brooklyn. Sheds have 
been constructed and an office building put up, 
and more than an acre of outdoor storage space 
will be provided. 

The invasion of the Newtown Creek section 
by this long established New York firm marks 
an epoch in the lumber business of the metro- 
politan section, especially as it is the first move 
of the kind since the war. The site is almost 
within a stone’s throw of the massive establish- 
ments of Cross Austin & Ireland and The C. V. 
Bossert Co., and really may be said to hold the 
central point in a huge nest of lumber yards. 

Another thing that makes this move of the 
Stewart company noteworthy is that only a few 
months ago some of the firms along Newtown 
Creek were talking of abandoning the section 
because of lighterage and other transportation 
difficulties. However, these drawbacks are said 
to have been eliminated and the Stewart com- 
pany will enter the field with every assurance of 
being able to handle any amount of stock advan- 
tageously. 

One of the first moves of the Stewart people 
will be to establish a siding of the Long Island 
railroad and in this the firm will have the advan- 
tage over many of its competitors. Thé site is 
not located directly on the water front, but 
the company purposes to obtain a lot of its sup- 
omg by lighter, the creek being easily access- 
ible. 

The principals in the company are George W. 
and J. O. Stewart, and in announcing their plans 
for removal they have let it be known that the 
Brooklyn establishment will be only incidental 
to the present headquarters of the firm at 77 
Tompkins Street, Manhattan. Here the com- 
pany has been active in the lumber trade for 
nearly a quarter of a century. 

The Manhattan concern will be continued as a 
branch to serve customers that can not be 
reached readily from the big Brooklyn distrib- 
uting station. 

Now that the ice has been broken, it would 
not be surprising if other of the larger Man- 
hattan, Harlem and Bronx concerns did a little 
branching out. 

A lumberman of the Newtown Creek section, 
and one of many years standing, explained that 
the district is still able to supply a lot of 
ground for lumber yards, for which it is better 
adapted than for any other purpose. It is said 
that the lack of railroad facilities has been the 
chief deterrent, but if this is corrected the 
opening up of many lumber yards along New- 
town Creek within the next year or two will not 
be surprising. 

Some of the big New York wholesale establish- 
ments are now using space in Brooklyn for their 
reserve stocks. Notable among these are Homan 


& Puddington, who have a stock of nearly $100,- 
000 stacked up along Newtown Creek ready for 
call. 


Differences in Types of Construction 


The Visible Builder Co., Chicago, is now ready 
to place on the market the visible builder, a de- 
vice whereby the retail lumberman may show 
his prospective customer in what way the side 
walls, roof or floors of a building of one type 
vary from corresponding parts of a building of 
another type. The accompanying illustration 
shows a visible builder with a number of sec- 
tions illustrating different types of construction. 
Each section can be easily and quickly removed 
and any part of a section may be transferred to 
some other section, thus providing a means 
whereby the prospective home builder can see 
at a glance how the different types of construc- 
tion vary. 

The frame shown in the illustration measures 
24x36 inches and spacing is 16 inches on centers. 
The rack may be made shorter or longer to suit 
the needs of the particular service room. Panels 
can be made up to suit the needs of any cus- 
tomer, thus providing an excellent way to show 
the difference between good construction and 
poor construction. For example, a panel might 
be made up showing a typical mail order knock- 


of the book. A section is devoted to art glass 
in the home, embellished by numerous colored 
plates. A valuable ‘feature is a very complete 
showing of the Morgan standardized moldings, 
many of the patterns being illustrated by half- 
tones. The printed text of the book embraces a 
vast amount of interesting and valuable material 
bearing upon home planning and building. 
The AMERICAN LUMBERMAN’S advice to lum- 
ber retailers everywhere is to add this wonder- 
fully efficient ‘‘silent salesman’’ to their staff. 
It will be impossible for prospective customers 
to turn its leaves without becoming infected 
with that very desirable ailment known as the 
home building fever. The Morgan Woodwork 
Organization may be addressed at any of the 
following offices: Chicago; Detroit, Mich.; Osh- 
kosh, Wis.; Baltimore, Md.; Jersey City, N. J.; 
Cleveland, Ohio; New York City; Atlanta, Ga. 


New Standard Design Book 


By special arrangements with the publisher, 
the AMERICAN LUMBERMAN is sole distributer 
to the lumber trade of the new Standard De- 
sign Book of millwork, moldings ete. This is a 
handsome book, size 8 x 11 inches, durably 
bound in cloth, and containing 392 pages. It is 
illustrated thruout with beautiful half-tone cuts 
from actual photographs of specimens of stand- 
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Visible Builder with Twelve Interchangeable Sections 


down house section and thus compare it side 


‘-by side with one built by a local builder in the 


most substantial manner. 


“Building with Assurance’”’ 

The above is the title of a very unusual book 
recently issued by the Morgan Woodwork Or- 
ganization, manufacturer of interior and exte- 
rior millwork of all kinds, with factories and 
warehouses at various manufacturing and dis- 


tributing centers. Since being received at the 
office of the AMERICAN LUMBERMAN there has 
been constant competition for temporary pos- 
session of the book on the part of such members 
of the editorial staff and business department 
as are contemplating either building or remod- 
eling, which is a pretty’ good evidence of the 
strong appeal which the book makes to pros- 
pective builders. 

By its beautiful exterior ‘‘ Building with As- 
surance’’ invites closer inspection. It is richly 
bound in maroon flexible leather covers, with title 
and design stamped thereon in gold. The book 
measures 8% x 11 inches, and contains over four 
hundred pages. Two years were spent in its 
preparation, and the cost was well over $150,000. 
Upon opening the book the eye first meets sev- 
eral beautiful full page colored plates of at- 
tractive and tastefully furnished interiors, 
which in themselves are calculated to make the 
most hardened renter resolve to ‘‘build now.’’ 
Then follows a large number of attractive house 
designs, reproduced in colors, together with 
floor plans and descriptions. Specimens of 
millwork of all kinds, built-in furniture etc., 
are profusely displayed thruout. Reproduc- 
tions of some of the famous Morgan doors, as 
well as window designs, form a striking feature 


ard millwork, and contains the official lists re- 
vised to date. It has sixteen pages of illustra- 
tions of colored glass, selected from the new 
international art glass catalog, with eight col- 
ored plates interspersed, printed on the best 
grade of enamel book paper. Millwork manu- 
facturers, distributers, and retailers are enthu- 
siastic in its praise. The Standard Design 
Book is indispensable not only to manufacturers 
and distributers of sash, doors and millwork, 
but to architects, contractors, builders, and re- 
tailers of building materials. Orders for this 
book will be filled by the AMERICAN LUMBER- 
MAN at publisher’s regular price of $4.50 each, 
postage paid. 


Says South Is in Best Condition 


Fort WortH, Tex., April 9.—In an address 
on the subject, ‘‘The Housing and Financial 
Situation in Fort Worth is to Come Back to 
Normal,’’ delivered at a luncheon of the Local 
Salesmanship Club, R. 8. Bassett, general man- 
ager of the Alexander Lumber Co., said that 
the Southwest is in better condition to ‘‘come 
back’’ quickly than the North or East. ‘‘A 
month ago I went thru our banks of Fort Worth 
and Dallas to try to get money to launch thru 
our company a home building campaign, and 
did not feel much encouraged,’’ said Mr. Alex- 
ander. ‘‘I then decided that I would get on the 
train and go to the big cities and get plenty 
of money. The trip cost me $500 and I found 
that the people of our part of the country are 
the best off. The products of the South are 
reduced in price, and that is natural. Financial- 
ly speaking we are not hit as badly as other 
sections of the country, for we have not the 
industries to keep up.’’ 





AprIL 16, 1921 


AMERICAN LUMBERMAN 


53 





Retailers Report Good Results from Publicity Campaigns 


From time to time during recent months the AMERICAN 
LuMBERMAN has called the attention of its readers to adver- 
tising campaigns being conducted by lumber retailers, either in- 
dividually or codperatively, in many communities in various 
parts of the country. Feeling that many readers of this news- 
paper doubtless would like to know how these campaigns 
resulted, and particularly whether or not those who promoted 
them felt that their money and time had been well invested, 
the AMERICAN LUMBERMAN recently addressed letters to a 


GRAND Rapips, Mico.—We have been conduct- 
ing a considerable advertising campaign in 
Grand Rapids this spring in an effort to per- 
suade the community that now 1s the time to 
build, and to make this campaign bear fruit 
we have made our lumber prices as low as we 
felt it possible to make them. We are doing 
considerable business at this time, but as April 
and May are the peak months of the year under 
any conditions, because of the extensive amount 
of repair work, we are unable as yet to ascribe 
any direct results to this campaign. We think 
that it is bound to have results, however, and 
should there be any delayed action in building 
in Grand Rapids, we do not believe the public 
could charge its inactivity to indifference or 
high prices on the part of retail lumbermen.— 
Rosert K. JARDINE, president Robert K. Jar- 
dine Lumber Co. 


.WADENA, MINN.—Concerning the page adver- 
tisements we have been running in the local 
newspapers, the very best we can say for them 
is that they have proved to our trade that the 
decreased lumber prices we have been talking 
about are realities, not myths. I think this is 
really about the biggest thing that such ad- 
vertisements can accomplish. Every lumber re- 

‘tailer has been trying to tell the people that 
lumber was back to normal. The only way to 
prove it was to give them facts and figures, which 
is what these full page advertisements have 
done. Another thing that they have accom- 
plished, and it is a big point, is that they have 
shown the public that lumber is not the only 
commodity which makes the cost of the build- 
ing run up to large figures. We find that many 
people take the figures from our page advertise- 
ment each week and add them up to find the 
total cost of the building, which is exactly 
what we wanted them to do. When they see that 
lumber and millwork amount to only 35 to 40 
percent of the total cost of the house, they look 
around for the principal items makirg up the 
remaining 60 percent. Thus, without directly 
accusing anyone, we show what the other big 
items of cost are. While it is not now pos ible 
for us to say that we have sold any house on 
the strength of this advertising, we do feel 
that we have driven home the points mentioned 
above. If this has been accomplished, the ef- 
fort has been entirely worth while.—CHARLES 
A. SMITH, advertising manager Dower Lumber 
Co. 


LEXINGTON, Ky.—Last January we vegan 
thinking about our business for 1921. We realized 
that about March 1 there would be a great de- 
mand for tenant houses thruout the rural dis- 
trict, and also for some inexpensive houses to 
be built in the city for persons who wanted 
either permanent homes or temporary houses 
until they could afford something better. Think- 
ing along this line we realized that the ready- 
eut house concerns had been getting a lot of 
business, some of it in our territory, by adver- 
tising their prices and showing cuts of the 
houses. Being members of the National Build- 
ers’ Bureau, we sent there for three rough pen- 
cil sketches of houses filling the above require- 
ments and also had the bureau make some blue- 
prints and some cuts that we could run in our 
local newspaper. Beginning about the middle 
of February, we advertised one of these houses 
each week, printing the price and the descrip- 
tion under.each house. It was surprising how 
many people clipped these advertisements and 


are also reported. 


brought them to us to get prices, with such 
minor changes made as they desired. This 
showed us plainly that the price is what the 
public wants to know. Up to April 1 we sold 
fifteen of these houses. We also have been ad- 
vertising for several weeks showing the peak 
prices of lumber and what we sell it for now. 
This likewise brought good results—J. T. 
Perry, president Perry Lumber Co. 


OmaHa, NeB.—Regarding the full page co- 
operative advertisements carried in February in 
the Omaha Sunday newspapers by the lumber- 
men of this community, we feel that this cam- 
paign was well worth the cost in money and time. 
The benefits are not so much in the way of direct 
results traceable to the advertisements, which, 
however, showed the public that the lumber in- 
dustry had been in the forefront as regards 
deflation. Incidentally they created good will, 
and also probably resulted in hastening some 
reduction in other building materials and in 
labor.—O. W. Dunn, secretary C. N. Dietz Lum- 
ber Co. 


Syracuse, N. Y.—The advertising campaign 
conducted by us, telling the public about lumber 
prices ete., brought—and is still bringing— 
excellent results. We feel that thru this adver- 
tising we have gained the confidence and good 
will of the public, as it has shown people that 
we are as willing to follow the market down- 
ward as we were to advance with it—WILSON 
& GREENE LUMBER Co. 


WENATCHEE, WASH.—With regard to the cam- 
paign put on by us thru the newspapers, bill- 
boards and circularizing the community to tell 
the public that lumber prices are down, we feel 
that comparing prices hit the nail on the head. 
We showed people what it cost to build a cer- 
tain house a year ago and what it can be built 
for today. We encouraged the calling of meet- 
ings of mechanics, contractors and material 


dealers and addressed them on the subject of - 


lumber, explaining that altho a year ago lum- 
ber was bringing $48 we were selling the same 
material at $22 out of the yard; that shingles 
which a year ago were bringing $14 were sell- 
ing for $5, and that No. 1 fir lath which a year 
ago sold for $16 were selling for $6.75. No 
one attending these meetings was able to point 
to any other items entering into a home that had 
been reduced anywhere near in proportion to 
lumber, notwithstanding mechanics, painters 
ete. had been placing the blame for high build- 
ing costs on lumber when talking with pros- 
pects. We believe that if lumbermen would ad- 
dress community meetings in their towns, giv- 
ing comparisons similar to those above, such 
action would go a long way in helping correct 
the false impression that exists concerning lum- 
ber prices.—W. F. Connor, manager Columbia 
Valley Lumber Co. 


JACKSON, Miss.—The Lumber Club of Jack- 
son has been the nucleus around which formed 
an active educational newspaper campaign, 
which has brought splendid results. The move- 
ment has been especially fostered by the retail 
lumber dealers and also assisted by most of the 
other building material interests. At the be- 
ginning of this movement, the interest in build- 
ing seemed to be at a very low ebb, with 
searcely a possibility of its increasing much, 
as prospective home builders were waiting and 
watching for a dependable cost level. Our pub- 


number of lumbermen who had put on campaigns, asking them 
to tell something about the results obtained and how they felt 
about the whole proposition. 
“number of interesting replies have been received, some of 
which are reproduced herewith. It will be observed that great 
emphasis is placed upon the educational value of the publicity, 
and the creation of goodwill. Erroneous impressions have been 
corrected. Some definite results in the way of house bills sold 


Up to time of going to press a 


licity campaign laid special stress on the heavy 
declines that had taken place in all kinds of 
building materials, especially lumber. This ap- 
peal seems to have established confidence, as 
this city and community is now enjoying a very 
active building movement, with prospects of still 
further improvement as the season advances.— 
E. O’BRIEN, president Jackson Lumber Co. 


JACKSON, Miss.—Results obtained so far 
from our advertising are very gratifying. 
Dozens of new houses have been begun in Jack- 
son since Feb. 15,.and we believe that we are 
just getting a good start for the season. There 
is no doubt that the assurance given the public 
thru these advertisements have convinced peo- 
ple that to delay building needed houses longer 
would be a mistake-—M. S. ENocus, vice presi- 
dent Enochs Lumber and Manufacturing Co. 


JACKSON, Miss.—Our advertising campaign 
in Jackson has now been running approximately 
six weeks. Before it began there was very lit- 
tle building going on here but we are pleased to 
say that there is now more home building under 
way than at any previous time since 1914. While 
the results of advertising, of course, are hard 
to trace, the building movement has turned out 
fully as well as we had hoped, and we really 
feel that the campaign is entitled to some credit 
in the matter. Our local newspapers have co- 
operated with us splendidly in the campaign 
and are entitled to considerable credit for the 
results obtained —T. K. Curriz, manager Cen- 
tra] Lumber Co. 


FINE RESULTS FROM PUBLICITY 

SEATTLE, WasH., April 9.—‘‘ Build Now and 
Save’’ is the keynote of an aggressive advertis- 
ing campaign launched by the Retail Lumber- 
men’s Credit Association, F. G. Hilditch, secre- 
tary. Altho the full page ‘‘ads’’ authorized 
by the association have been appearing in the 
local press for only a fortnight, the results have 
far surpassed the most enthusiastic expectations. 
Mr. Hilditch reports today that a perfect flood 
of inquiry has assailed his office, and that in- 
terest in the building of homes is so substantial 
as to point to a volume of building for 1921 
greatly exceeding that of any previous year. 
The argument set forth by the association bears 
on the weakest point of resistance; that is, it 
emphasizes the fact that nearly every element 
in construction has been readjusted to a level 
near normal, and that the few elements still out 
of line are really nonessential and of small im- 
portance. The big, basic fact is that by build- 
ing now the small investor or home owner can 
actually save 28 cents on the dollar. 

A striking feature of the advertisement was 
the following chart, showing how there has ac- 
cumulated a national shortage of homes now ag- 
gregating not less than one million: 


AND THIS WAS THE AVERAGE RATE OF SUILDING FOR TEN YEARS 
1905 - 1915 INCLUSIVE 


Bg errs utp Fos zotoce sone INR 
17 GEE woos: | 
1920 BBE sworrace 330000 wones 


Naturally, the advertising is addressed to the 
family man eager to escape from the burden of 
heavy rental; and in this locality, the effect of 
such a campaign will be to stimulate the erec- 
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tion of a great number -of detached resi- 
dences. Already a leading real estate firm has 
estimated that at the present rate Seattle will 
construct not less than 2,500 homes during 1921; 
or an average of about seven completed houses 
for every day of the year. 

The appeal is clinched by a detailed compari- 
son of costs, of building a 7-room house. in 
Seattle, followed by the statement that ‘‘ Your 
building material dealer, architect, contractor, 
real estate agent or banker will verify these 
figures.’’ The comparison is as follows: 

Feb., March, Percent 


1920 1921 Decrease 
Excavating and grading.$ 138.00 $ 109.70 201-5 
Concrete foundation and 
Cement work 454.05 11 
288.23 201-2 


926.00 
406.44 


131.40 

23.25 
221.30 
129.20 
324.14 
317.00 
168.60 
386.40 


768.00 
465.37 


48 
33 1-3 


Millwork and glass.... 
Hardware, rough and 
finish 
Sheet metal 
Lath and plastering... 
Electric wiring and fix- 
tures 
Plumbing 
Painting 
Hardwood floors 
Heating (hot air) 
Carpenter labor 
Builder’s fee 
Architect’s fee 
and speci fi cations 
100.00 


$7,257.72 $5,219.08 
Total Saving by Building Now, $2,038.64, or 
28 1-10 percent. 





Mr. Hilditch observes that an analysis and 


a check of the foregoing figures prove that the _ 


1920 cost was not based on peak prices. He 
states that if actual peak prices had been ap- 


Lumber Is Down 


Yes, lumber certainly is down, down to where, as far as 
price is concerned, any one needing to build or repair cannot 
afford to put it off any longer. 

Lumber was the last commodity to go up and the first 
to come down. To day lumber prices are down to where, 
when costs are considered, it is hard to see how they can go 
any lower, being, in many cases below the actual cost ef 
production. 

The farmer had reasqn to be disappointed in the returns from 
last year’s crops, but with lumber selling on the present 
basis, we don’$.see how he can afford nos to do whatever 
building or repairing may be necessary before spring work 
commenees. 

Whether it is a barn or a-shed, or just some boards for fixing 
up around the place, the facts about lumber should appeal 
to any man or woman who believes in thrift and knows 


vaiues. 

Come in and talk it over with us. Tell us your particular 
problems. We want to help you because in so doing we are 
helping ourselves. 








NORFOLK LUMBER COMPANY 
43 Canton Street, Stoughton, Mass. "Phone 92-2. 


Presenting the Fact Plainly 


plied, the 1921 costs would show an average 
reduction of more than 30 percent. The reason 
some of the items do not show a greater reduc- 
tion is because they did not rise proportionately 
as high as did others; also, items such as lum- 
ber, millwork, glass and paint are abnormally 
low—the two former being at less than actual 
cost of production. Mr. Hilditch, having that 
fact in mind, conveys this warning: 


Necessarily they will advance to some extent 
later on, altho they are not expected to advance 
anywhere near as high as the prices of last year. 
Labor is now fairly plentiful, and is being gradually 
absorbed to the extent that there probably will be 
no oversupply by the middle of summer, the present 
basis of wages being well established. 


Mr. Hilditch quotes statistics of building 
operations in Los Angeles, San Diego, Oakland 
and San Francisco, Calif., to prove that the 
building program in those cities is already well 


- advanced. He adds that even Portland almost 


doubled Seattle’s February building permits, 
but ‘‘Seattle is getting started, too; and be- 
cause the shortage of homes here is so acute we 
should make the rest of the Coast cities sit up 
and take notice.’’ 


BABB IBID ID ID DDE 


On ArzBor Day, State Forester Pinchot of 
Pennsylvania, planted an elm tree in the Cap- 
itol Park at Harrisburg that was raised in one 
of the State nurseries, and packed its roots with 
soil brought from sixty-seven counties. 





PROTEST INCREASE IN SEVERANCE TAX 


New Organs, La., April 11.—A delegation 
of lumbermen headed by E. A. Frost, of Shreve- 
port, 8S. T. Woodring, of Lake Charles, and John 
H. Kirby, of Houston, Tex., appeared before 
the taxation committee of the Louisiana consti- 
tutional convention at Baton Rouge last Thurs- 
day to lodge a protest against any increase of 
the license severance tax on natural resources. 
It will be remembered that the lumbermen were 
the first to agree to the levying of the present 
severance tax when Gov. Parker proposed it last 
year. The governor’s idea was that the pro- 
ceeds of the tax should be used mainly for con- 
struction and equipment of a great agricultural 
college in Louisiana. It was the general under- 
standing that the rate agreed upon should be 
the maximum. Before the constitutional con- 
vention, however, proposals are pending to auth- 
orize a severance tax levy by the several parishes 
as well as by. the State, and to put the State 
levy into the general State fund instead of de- 
voting it to the agricultural college. 

The lumbermen vigorously opposed an in- 
crease of the tax. Mr. Frost, the first member 
of the delegation to address the committee, told 
it that while they are paying the present sever- 
ance tax without protest, by agreement with the 
governor, they regarded it as double taxation, 
since they are paying both an ad valorem tax 
and a severance tax. Increase of the latter tax 
would, he contended, be both unfair and unjust. 
The 2 percent rate should stand as the maxi- 
mum and the State should reduce instead of 
increase expenses, by ‘‘cutting out the dead- 
wood, abolishing the sinecures and consolidating 
the boards, departments and commissions.’’ 
‘¢ Business institutions thruout the country,’’ he 
said, ‘‘have found it necessary to reduce ex- 
penses to meet the changed conditions. There 
is no reason why the State should not follow the 
same course. It is better to do this than to con- 
tinue to pile up deficits and pyramid taxes. Af- 
ter all, the State is a big business institution 
and its business should be conducted along busi- 
ness lines.’? 

Mr. Kirby urged the convention to place lim- 
itations upon the power of the legislature, parti- 
cularly with respect to taxation, which should, 
he said, be equal and uniform. ‘‘No class 
should be singled out to bear the tax burden; it 
should fall on all alike, without discrimination. 
Louisiana has an opportunity to set an example 
for other States, by framing a model constitu- 
tion. You should keep the meddlesome hand of 
government out of business. Avoid paternalism. 


Stand by representative government. Fix it 
in your constitution so that every citizen will 
be secure in his right of life, liberty and the 
pursuit of happiness.’’ He opposed the sever- 
ance tax and declared it would be unfair to 
increase the present tax load. 

Mr. Woodring told the committee that there 
was a tacit agreement with the State, thru the 
governor, that the severance tax would be 2 
percent and no more. To increase the rate, or 
to permit the parishes to levy additional sever- 
ance taxes of their own, would amount, he ar- 
gued, to a breach of faith. 

Henry E. Hardtner, of the Urania Lumber 
Co., who is sitting as a delegate in the conven- 
tion, said that he did not object to the sever- 
ance tax, but did contend that not a dollar of it 
should go to any other purpose than conservation 
and reforestation. The severance tax on other 
natural resources than timber might be used for 
general purposes, he conceded, but as the lum- 
bermen are paying a property tax on their tim- 
ber and the severance tax is a double impost, 
he urged that is should be devoted to rehabili- 
tation ef the forests, which are being rapidly 
depleted. 

The delegation included the following: A. 
J. Peavy, Shreveport; Randall Moore, Shreve- 
port; C. E. Slagle, Clarks; 8S. T. Woodring, 
Lake Charles; W. P. Webber, Lake Charles; W. 
L. Pritchett, Bon Ami; A. E. Adams, Eunice; 
R. J. Wilson, Lake Charles; W. T. Murray, Ro- 
chelle; Ben Mercen, Lake Charles; Joseph Kur- 
tlewood Gains, Lake Charles; George A. Keyes, 
Kentwood; C. C. Bell, Monroe; F..W. Reiners 
and W. H. Nalty, Hammond, and W. L. Houlton, 
Houltonville. 

Gov. Parker already has affirmed the conten- 
tion of the lumbermen with respect to the under- 
standing upon which they accepted the severance 
tax. Appearing before the committee last Wed- 
nesday, he asserted flatly that ‘‘it would be a 
breach of faith to disturb the severance tax now 
being imposed for severing natural resources. 
While there was no written contract,’’ he added, 
‘*there was an oral agreement and a tacit 
understanding which amounts to a contract, that 
this tax would not be increased.’’ 

Ordinances pending before the convention 
would authorize the parishes to levy a 2 percent 
severance tax for their own use, doubling the 
total levy. Word-comes from Baton Rouge to- 
day that a compromise suggestion is being dis- 
cussed which would limit the amount of sever- 
ance tax a parish can levy for its own use to 


2 percent of its total assessed valuation. This 
proposition is of course open to the same ob- 
jection lodged against the original proposal, since 
it amounts to an increase of the tax which, by 
Gov. Parker’s own showing, was limited by 
oral agreement to a maximum of 2 percent. 
Advocates of the parish severance tax are quoted 
as: threatening to ‘‘fight to the last ditch’’ 
to put their project over. 


GLOOM IN AMERICA IS RIDICULOUS 


PoRTLAND, ORE., April 9.—That there is no 
cause for fear, but that the lumber trade should 
rather be optimistic and hopeful, is the gist of 
an interesting business letter sent out this week 
by John Saari, president Saari-Roblin Lumber 
Co., of this city, which begins with the following 
paragraph: 

A great many of our frightened souls delight in 
fostering the idea that this little United States 
faces dismal days, and they have been harping on 
this theory ever since the war ended. 


Then he goes on to explain why he thinks their 
fears and knocks are in vain, saying: 

They fail to realize that the United States is the 
richest country in the world;. that it has only 6 
percent of the population of the world and 7 per- 
cent of the land; that we produce 25 percent of the 
agricultural supplies of the world, 40 percent of the 
mineral products and 35 percent of the manufac- 
tured goods; that before the war we owed other 
nations $5,000,000,000, and that we have not only 
paid this debt but the foreign nations owe us 


“over $10,000,000,000 ; that our bank deposits exceed 


by billions the combined bank deposits of the rest 
of the world, and that we hold the largest gold 
reserve of any nation in the world. 

For us to feel despondent and refuse to go ahead 
with business is like Rockefeller committing suicide 
for fear he would not have enough money to pay 
for his next meal. But it is gratifying to know that 
there is going to be a great deal of building done in 
the metropolitan as well as the surrounding dis- 
tricts of New York the coming season; that the 
plans and permits approved in March indicate a 
veritable boom, especially in home building. 

Our own city, Portland, whose mainstay is the 
lumber industry, is already actually experiencing 
building activity, which practically amounts to a 
boom. In fact, there were more building permits 
issued in Portland in March than in any other 
month in the last five years. This activity keeps 
many of our mills supplying the local demand. 
We are also getting reports and inquiries from vari- 
ous other cities indicating that the building indus- 
try is reviving wherever weather conditions permit. 
The truth is, too, that the people are beginning to 
realize that the only way to break the back of the 
profiteer landlord, whose greed has not abated one 
particle, is to build more homes. 





ApRIL 16, 1921 


AMERICAN LUMBERMAN 





3% “THERE'S NO PLACE LIKE HOME" 


Pectin Canaanite Buliding On Education 


Community building is like education and aa 
vertising; it requires time to produce results. 
Its effects are not visible at once in the con- 
crete form of better streets, better citizens and 
better public institutions. Men’s minds may be 
at work on thoughts of improvement long be- 
fore their hands get busy with the improve- 
ments; and only a knowledge of this fact and 
a patience to bide the time when the headwork 
succeeds in overcoming the bodily inertia will 
sustain the community worker in working out 
a long time program for community betterment. 

Too much community building is the result 
of a temporary enthusi- ‘ 


their activities in the community. They de- 
cided to call in their children and put on a 
graphic exhibit of the accomplishments in the 
community of each member of their family— 
these accomplishments to be shown by means of 
charts ete. For example, Inefficiency was rep- 
resented by a boy, in tattered garb, leading a 
very poor mule hitched to a ramshackle wagon, 
on which appeared a number of inefficient tools 
—tools of common use in the community. This 
exhibit was accompanied by charts showing 
what inefficient farming is costing the com- 
munity. The activities of Ignorance and her 


the value of Play to every one—old and young. 

Progress stimulated community pride to high 
pitch by his exhibits, presenting such evidences 
of community progress for the last year as 
eleven new dwellings erected, one $30,000 
church, an $8,000 addition to the sehool, three 
stores "improved, thirty-three water and light- 
ing systems installed, 3,500- bushel sweet potato 
curing house erected, sixteen farm tractors 
bought, and a very comprehensive community 
survey made. 

The other characters of this group all pre- 
sented impressive exhibits. The domestic sci- 
ence float, the health 
float, and the patriotism: 





asm rather than of a 
settled conviction; and 
as a consequence so 
called improvements are 
more in the nature of 
booms than of substan- 
tial and permanent bet- 
terments. The spurt on 
the first quarter of the 
race may lose it to the 
runner who keeps a high 
average of speed thru- 
out the four quarters. 
Workers for local ad- 
vancement must believe 
in their community, in 
its people and in the 
possibilities of develop- 
ment toward a higher 
level of citizenship. 


Some of these funda- 
mental principles of 
community development 
were well illustrated by 
means of a pageant en- 
titled ‘‘The Spirit of 
1920’? produced by the 
people of Winterville, 
Ga., as part ef a com- 
munity fair which was 
conducted along educa- 
tional lines. The thesis 
of the pageant, as told 
in the Vocational Sum- 
mary, was that undesir- 
able conditions in a 
community can _ be 
traced to ignorance, 
public indifference and 
the things springing 
from these two factors; 
while knowledge, effi. 
ciency, spirit of service, 
and their companions 
are responsible for all 
that is best in com- 


See | 
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float’ were particularly 
good. 

Definite Plans closed 
the pageant with a brief 
speech outlining a 
needed program for 
community development 
and urging the immedi- 
ate formation of a com- 
munity council. 

The fair and pageant 
were the first attempts 
on the part of the com- 
munity to work out a 
definite program of de- 
velopment. At a meet- 
ing of the leaders about 
a year ago the question 
discussed was whether 
the development of the 
community must be left 
to chance, or whether 
such development can be 
determined in advance 
by well thought out 
plans followed by sys- 
tematic and organized 
effort in conformity 
with a prearranged pro- 
gram. The decision was 
that a program was not 
only desirable but nee- 
essary, and that before 
such program could be 
formulated some other 
things were necessary; 
these being: 


1—A study or ‘‘sur- 
vey’’ of present condi- 
tions in order to have a 
scientific basis for 
building a long time 
community program. 

2—A realization by 








munity life. The two 
opposing groups of 
characters in the pag- a 
eant, therefore, were: Ceate-aees Sean 


First—Public Indifference; Ignorance, his 
wife; and their children—Selfishness, Poverty, 
Inefficiency, Narrow Mindedness, Reactionary, 
Contrariness, Chance, Preventable Sickness and 
Death, and Untrained Children. 

Second—In the opposing group, Truth, 
Knowledge, Service, Charity, Efficiency, Indus- 
try, Play, Patriotism, Thrift, Community Spirit, 
Cooperation, Progress, and Definite Plans. 
Each group of characters had a number of at- 
tendants. 

The pageant was introduced by the Spirit of 
1920, who stated that with the present unset- 
tled conditions it was very necessary for a com- 
munity to. take forethought for the future; that 
@ community should have a well thought out 
long time program for its development; and 
that the first step toward such a program 
should be a survey of present conditions. 

Ignorance and Public Indifference then came 
on the scene and boastfully related some of 


“Used by the 
United States, 


Radcliffe 


Chautauqua System in its community codperation campaign thruout the 
This chautauqua bureau operates in over sixteen hundred communities covering 


other children were shown in a similar manner. 
While Ignorance and Public Indifference are 
congratulating each other on the fine showing 
made by their family, Truth, Knowledge, Efi- 
ciency, Service, Progress, and their companions 
appear on the scene and drive out Ignorance, 
Public Indifference, and their family. 
Knowledge, Efficiency, and their companions 
also arrange a graphic exhibit and parade to 
show that they, too, have not been idle in the 
Winterville community, and what they would 
do for the community if followed whole heart- 
edly. Knowledge, for example, gave graphic 
demonstration on lessons in vocational agricul- 
ture, domestic science, and community civics. 
Efficiency, in addition to charts showing its 
value on the farm, in the home, and in com- 
munity affairs, introduced tractors pulling good 
plows and cultivators, thus setting in contrast 
the exhibits of ‘‘Inefficiency’’ described above. 
Piay had its attendants give a demonstration of 


the community leaders 
of the relative impor- 
tance of the various 
phases of community 
life, such as agriculture, education, health, 
recreation, roads, community organization etc.; 
and also the relation of each of these factors to 
community welfare as a whole. 

3—Some acquaintance on the part of the 
leaders with the best experience of other com- 
munities in dealing with similar problems. 

4—Some means of stimulating community 
consciousness and community spirit and of 
arousing community action. 

The department of agricultural education of 
the State College of Agriculture. was invited 
to help the community make the survey. Copies 
of the best available bulletins on community 
study, community development and community 
organization were read by the leaders, and stu- 
dents of the teachers’ training department of 
the agricultural college helped in the survey 
and worked on committees in planning the fair. 
Perhaps their connection with the fair gave to 
it more of an educational flavor than it other- 
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wise might have had. For example, near some 
of the products exhibited were placed placards 
calling attention to undesirable community con- 
ditions affecting production. One such placard 
_near the corn exhibit called attention to the 
fact that a half-dozen not well-defined varieties 


are grown in the community with great varia- 
tion in yields, and urged farmers to join a 
short course and compare notes in order to find 
the variety best suited to the community. Sim- 
ilar placards suggested a short course for the 
study of fertilizers. 


The fair and the pageant in themselves con- 
stituted a short course in community better- 
ment; advertising to the people their com- 
munity ’s facilities and needs, and showing them 
the methods of getting the one and making bet- 
ter use of the other. 





Texas Retailers Roll Up a Record Attendance at 
Association’s Thirty-fifth Annual Convention 


Houston, Tex., April 12.—The Thirty-fifth 
annual convention of the Lumbermen’s Asso- 
ciation of Texas began its three days of busi- 
ness and pleasure with the largest attendance 
in its long history. The ballroom of the Rice 
Hotel was crowded to capacity when President 
E. P. Hunter, of Waco, called the meeting to 
order and introduced Rev. Peter Gray Sears, of 
Houston, who pronounced the invocation. 

In introducing Lieut.-Gov. Lynch Davidson, 
of Houston, President Hunter expressed the 
hope that Mr. Davidson would go beyond the 
usual address of welcome and would touch upon 
matters of government in which the people of 
Texas are vitally interested and with which he 
was so well qualified to deal. : 

In beginning his address Gov. Davidson sug- 
gested that he had been chosen for the pleasant 
duty of welcoming the visitors because any man 
who has run for office must feel an abundance 
of welcome for people who vote. He mentioned 
the period of depression thru which the coun- 
try has gone and expressed the conviction that 
‘a better day is already dawning, but he added 
that this like other things for which we wish 
will not come without assistance. He then 
dealt with certain matters of special interest 
to Texans which he mentioned as illustrating the 
fact.that the time has come when people must 
give -active. attention to public matters. The 
burden of taxes is reminding Texans that there 
are certain matters which the government is do- 
ing badly, and he expressed the belief that 10 
percent of Texas revenues are wasted because 
the State has engaged in enterprises in which no 
government should engage. The prison farms of 
the State are operated at a heavy loss; and this 
amount of the public money together with the 
prison labor expended might better be utilized 
in the building of hard-surfaced roads. The 
State operates certain sugar mills and has a 
short railroad. It should be clear by now that 
no government should undertake to engage in 
any competitive business. Schools are not so 
efficient as they should be, and one reason is that 
while the governor can appoint many school offi- 
cials he has no power to remove any one who 
proves to be inefficient. Mr. Davidson also ex- 
pressed the conviction that having done its part 
in the great war the United States might well 
remember Washington’s warning against en- 
tangling alliances. This country should be 
helpful to its neighbors as one might be help- 
ful to a sick man;*but rather than become in- 
volved in the bickerings of Europe the United 
States might better save its strength for its 
own upbuilding. Mr. Davidson closed with a 
graceful welcome for all the visitors who had 
come to Houston. 


E. H. Lingo, introduced as a member of the 
association who had attended the first conven- 
tion thirty-five years ago, made a much appre- 
ciated speech recalling the early history of the 
organization. He stated that he had had the 
honor and expense of being the first secretary 
of the association. The Texas organization is 
unique in that it works in a much closer har- 
mony with the production of lumber than does 
any other retail association. He read a clipping 
he has carried for years telling of the size and 
importance of the lumber industry, and he 
closed with the suggestion that the time might 
come soon when the association would find it 
possible and advisable to erect a permanent 
home, a-building in the city of Houston to which 
all members might repair on occasion for busi- 
ness or pleasure. 


Officers’ Addresses and Reports 


The lumber industry has been confronted by 
a number of very perplexing problems during 
the last year, President Hunter said in be- 
ginning his report, but the conditions of which 
Americans complain would be looked upon by 
Europeans as bountiful prosperity. The finan- 
cial outlook ig much brighter than it was six 
months ago, and lumbermen have the brightest 
future of any branch of commerce because the 
country is demanding homes. Lumbermen 


have already gone thru the periud of deflation 
and are now offering full values to the public, 
and if other factors entering into construction 
will reduce their prices to a corresponding 
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level there should be a great revival of 
building. 

If men condole each other on the fact that 
there is no business then there will be none; 
for the condition of business is largely de- 
termined by mental attitude. If business men 
think in terms of optimism the effect will be 
marvelous. 


In the last year prices have declined at the 
mill by 50 percent. Retailers for the most part 
have given the public the full benefit of this 
decline, but they have not given this reduc- 
tion the publicity it deserves; and the public 
is not likely to find it out if the retailers do 
not tell them about it. It is safe now to ad- 
vise our friends to build at present prices, 
assured that the large amount of building 
which will be done soon will have a tendency 
to raise prices. 


‘*During the last few years,’’ Mr. Hunter 
said, ‘‘the consumer has demanded our mer- 
chandise, and our greatest efforts have been 
put forth in getting shipments to supply this 
demand. Salesmanship has almost become a 
lost art, but from now on salesmanship is go- 
ing to become a very prominent factor in the 
growth and prosperity of our business, and we 
are going to have to sell each customer every- 
thing he buys. Something for nothing is in 
opposition to all laws of nature. The man who 
goes after business gets it, and the man, no 
matter how great or mighty, who waits for 


business, eventually becomes an _ expert 
waiter.’’ 

Lumbermen have the best opportunity to 
promote true Americanism, for where there is 
a community of home owners there also are 
true Americans. 

One of the pressing current problems of 
lumbermen and of all business men is a closer 
codéperation with farmers. The farmer is the 
backbone of our country, and the Texas farmer 
needs assistance in view of the ruinous prices 
he is receiving for his products. Lumbermen 
should foster and encourage the building of 
bonded warehouses, where the farmer can 
store and borrow on his cotton and market it 
twelve months in the year. 

‘*A lumber association is like a bank ac- 
count—you can’t get any more out of it than 


. you put in, and you as a member should not 


expect this association to put the lumber in- 
dustry on the high plane where it belongs, 
unless you give the ouicers and directors your 
cooperation. ’’ 

The Texas association is conducted along 
strictly educational lines. The officers desire 
to confine the organization to this straight ‘and 
narrow path and feel that they have the right 
to expect the support of all the lumbermen of 
the State. Mr. Hunter ended his address by 
thanking all the officers and especially Secre- 
tary J. C. Dionne for the assistance rendered 
during the year. : 

T. W. Blake, of Houston, then read the treas- 
urer’s report. After making a detailed state- 
ment of receipts and expenditures he announced 
that all bills were paid to date and that the 
treasury showed a balance on hand of $5,176.53. 


Says Texas Retailers Lead All 


In beginning his annual report Secretary 
Dionne recalled the fact that he had served 
as secretary for nine years. When he began 
this service he stated that the greatest object 
of the association must be the improvement of 
the merchandising activities of the lumber 
dealers of Texas. He began preaching build- 
ing stores and building service and urging 
dealers to make themselves building special- 
ists. From the restricted idea of lumber serv- 
ice of that time there has been a great advance 
in the intervening nine years. In Mr. Dionne’s 
opinion Texas retailers have become the best 
lumber merchants in the world. ‘‘There are 
more building stores in Texas than in any 
other State;’’ he remarked, ‘‘more active, 
virile, merchandising, advertising merchants 
in Texas than in any other State. I mean no 
disparagement to any other State or territory 
in making this statement. We simply started 
ahead of the others, and we are keeping ahead 
of them.’’ The man who assumes the responsi- 
bilities of a building specialist discovers that 
the returns are direct and satisfactory, that 
running a retail lumber business in the modern 
way brings the best returns in money and in 
satisfaction. 

Mr. Dionne paid a high tribute to President 
E. P. Hunter. ‘‘I consider Mr. Hunter the 
livest lumber merchant in the country,’’ he 
said, ‘‘and the lumber industry of Texas has 
much reason to be proud of him.’’ Mr. Hunter 
has done:a large amount of association work 
during the year, among other things conduct- 
ing a membership campaign that brought in 
275 new members. This gives the association 
a total membership of 978, the largest number 
in its history. 

The association activity consists of inform- 
ing the members of legal, rate and other im- 
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portant changes that affect them, but it avoids 
dealing with trade ethics, price making, terri- 
torial restriction or anything else that might 
conflict with the letter or spirit of any law. 
‘For your $5 per year per yard,’’ Mr. Dionne 
said, ‘‘we are simply trying to keep our mem- 
bers advised of matters of current interest of 
value to them, and keep them organized as a 
constructive, cohesive body of men, working 
for the betterment of the lumber industry of 
Texas, working for the better citizenship of 
Texas, and endeavoring intelligently to im- 
prove the housing of the people of Texas and 
their possessions. ’’ 


Committees Are Appointed 


The president then appointed the following 
committees: 

Nominations—J. M. Rockwell, Houston; John Hub- 
jn Weimar ; and George C. Vaughan, San An- 
Resolutions—A. B. Mayhew, Uvalde; Royal Jeter, 

Cameron ; and Tom C, Spencer, Houston. 

John Henry Kirby, of Houston, then made 
an address on the subject, ‘‘What the Tariff 
Means to Texas.’’ Mr. Kirby has discussed 
this subject at several. conventions, notably the 
third American Lumber Congress and the re- 
cent convention of the Southern Pine Associa- 
tion, and he undertook to show the Texas re- 
tailers why they must have an interest in this 
pressing subject, regardless of political align- 
ments and solely because of its supreme impor- 
tance in the economic life of the United States. 


He began by paying a tribute to the Texas 
association and expressed his pride at having 
been associated with the organization for nearly 
as long a period as Mr. Lingo could boast. The 
retail lumberman is the nation’s home builder; 
and the American home is the citadel of Ameri- 
can patriotism where there is felt no rebellion 
against constituted authority. The lumberman 
may have a certain selfish interest in the build- 
ing of the nation’s homes, and it would be im- 
possible to engage in a business that did not pay 
its way; but above this there is the matter of 
usefulness and of service which with the great 
majority of lumbermen is paramount. 


Equitable Tariff Required 


The interest which a Texas lumberman, manu- 
facturer or retailer, can feel directly in a tariff 
on lumber is negligible. A trifling percentage 
of the lumber consumed in this country is im- 
ported, and if it were all excluded it would not 
affect the price of southern pine. Mr. Kirby 
stated he had taken up this work for tariff 
protection because he saw that wide-open Amer- 
ican markets were ruining the American pro- 
ducer of raw materials. Vegetable oils from 
the Orient are making cotton and peanut oils 
worthless, because they can not be produced on 
a competitive cost level. Argentine beef and 
Australian wool are driving the American beet 
producer and wool grower into bankruptcy. 
Foreign products are cheaper both because of 
the advantage of natural conditions and be- 
cause of cheap labor. Why, the speaker asked, 
is everything the southern farmer produces 
placed on the free list so that it must come 
into competition with the whole world, while 
everything he buys is protected by a revenue 
tax? He asked for tariff revision that would 
treat all sections alike, that would protect 
American labor from the ruinous competition 
of the pauper labor of Asia and Europe. 

Mr. Kirby then made an exhaustive historical 
review of the tariff and its relation to the great 
political parties and reached the conclusion that 
it is an economic and not a party issue. He 
recalled the poverty of the South following the 
Civil War and the fact that southern people 
were forced to a level of living far below what 
they had been accustomed to. The same thing 
will happen in Europe; and American labor 
must, in a free market, compete with the cheap 
goods produced by this impoverished society; 
and to do this means a sharp lowering of Amer- 
ican standards of living, unemployment, heart- 
aches and social tragedy. Mr. Kirby closed by 
repeating his appeal for revenue legislation that 
would rest evenly on all sections, that would 
maintain the American standards of living and 
that would serve to lighten the tax burdens rest- 
ing on the shoulders of American taxpayers. 


TUESDAY AFTERNOON 


The afternoon session was given over to a 
consideration of the general matter of selling 
service, and the four talks made up a splendid 
contribution to the recently developed science of 
merchandising ideas instead of selling lumber. 
Walter Lehr, of Ed. Steves & Sons, San Antonio, 
discussed ‘‘The Building Store in the City.’’ 
Mr. Lehr gave a graphic description of the new 
store his company has occupied for about one 
year, telling of its arrangement and the reasons 
for its being planned in the way it was. It is 
a brick building with the paint and hardware 
sales room in front. The stock is displayed ac- 
cording to the latest and best system in glass 
cases, and all people who enter the store for 
any purpose are obliged to pass thru these 
aisles. In the rear is a plan-service room, nicely 
finished and furnished 
and equipped with sam- 
ples and plan books and 
all sorts of sales helps. 

There are show windows 
in front in which the dis- 
plays are kept changed 
frequently enough so 
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that they are always 

fresh. On the second 

floor is a model bunga- 

low of five rooms in 

which are shown all 

kinds of finish, outside 

and in, built-in features 

and framed pictures of 

houses and of room interiors. This bungalow is 
one of the very best helps in making sales. The 
plan room is in charge of a competent salesman 
whose duties do not end when the visitor leaves. 
It is his work to stay with the prospect until a 
sale results or is definitely found unattainable. 
The company does not rely on the prospects 
hunting up the yard and telling their wants. 
Much of the business is done outside the store. 
The store is arranged on the principle that the 
business must:be visualized; and sales are con- 
ducted on the principle that every person is a 
prospect. « 

C. E. Turner, of the Turner Lumber Co., 
Bastrop, dealt with the subject ‘‘The Building 
Store in the Country Town.’’ In the days when 
we ran lumber yards, Mr. Turner said, the dealer 
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was not the town’s building merchant. The 
carpenters and contractors were the building 
merchants, for they sold the idea of building 
and then came to the lumber dealer for lumber. 
The lumber yard, touched with modern methods, 
has become the building store. The so called 
side line of some years ago has had much to do 
with the change; for the manufacturers of these 
lines knew their task was not done until they 
had created markets for their products, and 
their example has done much to educate the re- 
tailer in methods of merchandising. 
Three Merchandising Essentials 


There are three things that in Mr. Turner’s 
opinion must be included in merchandising in 
the country town. The first of these is advertis- 


ing, which includes not only newspaper space 
but many other things. It includes a complete 
mailing list and a follow-up system. It also 
includes taking part in community affairs. 
There is a world of valuable publicity to be got- 
ten at the price of a little time and labor ex- 
pended on boosting community enterprises. Mr. 
Turner makes it a practice to call on every 
merchant in the town at least twice a week, and 
during these casual calls he talks about what- 
ever the merchant is interested in. In this way 
he picks up a world of small orders and tips 
and often gets track of larger ones. The Cham- 
ber of Commerce is one of the most valuable 
assets in an advertising and community building 
way. He makes use of road signs of a permanent 
and pleasing character, and uses them to get a 
definite message across to the farmer. 


The second of these merchandising helps is a 
prospect book. This is the thing that gives 
punch and direction to selling efforts. If while 
a man is riding around on Sunday he notes that 
a house needs painting or is without screens and 
puts these facts down in the prospect book he 
ean in this way give his selling efforts a con- 
crete object. 

The third is a ‘‘Tin Lizzie.’’? In Mr. Tur- 
ner’s opinion a Ford car is an essential part of 
a country yard’s equipment. In dull seasons 
instead of waiting for somebody to come in the 
manager can go out. looking for business. He 
ean form personal contact with his possible cus- 
tomers; and if he has tact to observe carefully 
and to talk about what the other man is inter- 
ested in there is no reason why he can’t turn a 
dull season into a period of trade building. 


Many retailers have been looking for whales 
and overlooking the small fry. A young fellow 
made a flower box in Mr. Turner’s yard, took it 
around town and sold quantities. This is an 
instance of small sales that carry a profit, have 
publicity value and move stock. Mr. Turner 
mentioned a number of unusual things to indi- 
eate the difference between the old regime and 
the new. He insists that his yard and office 
and sales helps be kept clean and free from 
dust. He told of a request from some ladies 
to use his office for a market sale. They were 
apologetic in making the request, but he 
jumped at the chance. He does not believe in 
giving souvenirs to children, but does believe in 
giving away prizes of usefulness and some value 
to older people. 

The third speaker was D. J. Fair, of Sterling, 
Kan., a lumberman with a national reputation 
as a building merchant. Mr. Fair was given the 
general subject of ‘‘Modern Merchandising.’’ 
After paying a high tribute to the progressive 
quality of Texas lumbermen and their associa- 
tion he plunged at once into his subject. Busi- 
ness has just gotten over a spending jag, and 
this is the morning after; but the present is the 
logical time in which to prepare for the cus- 
tomer of tomorrow. The first requisite is to 
have a plan, a definite knowledge of what is to 
be done; to avoid haste that is always made at 
the expense of thoroness. Mr. Fair then gave a 
list of some of the merchandising helps he con- 
sidered useful. The first was a calendar which 
thoroly represents the lumber business and that 
contains or suggests a building service. Others 
that he mentioned were a memorandum book 
containing details and formulas useful in the 
lumber and building business; a good plan serv- 
ice, including the ability to read blueprints, and 
in this connection he suggested available short 
courses by correspondence that teach this art; a 
comprehensive system of advertising; trade 
papers; a plan service room; a survey of the 
community, cross indexed and classified; manu- 
facturer’s helps; classification of business into 
twelve blocks to correspond to the twelve months 
of the year, with special seasonable articles for 
each month; field campaigns and demonstra- 
tions; opening days during which nothing is 
sold but during which the trade is cultivated; a 
system of discounts to encourage cash purchases ; 
some kind of a building and loan association. 


Means Lots of Hard Work 


Much of the remainder of his speech consisted 
in answers to questions which were fired rapidly 
from all parts of the hall. Mr. Fair admitted 
that all this entailed much work and made neces- 
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sary a larger staff. He told of the necessity for 
knowing more facts and mentioned a kite con- 
test which he put on once. He got some signal 
service men to come up with real kites for a 
demonstration. Boys got the kite stock he 
offered them and then asked him how to build 
kites. He found there was but one book on the 


subject, and he had to put in some hard study 


LYNCH DAVIDSON, HOUSTON, TEX.; 
Lumberman Lieutenant Governor Who Delivered 
Address of Welcome. 


to be able to go thru with the contest. The 
same experience occurred when he put on a bird- 
house contest. He found it necessary to have a 
man who would devote his entire time to the 
matter of the growth of the business. A begin- 
ning was the undertaking of a complete survey 
of all the people and homes in the communities, 
including in the information every fact that 
would be of possible value in selling building 
service. This information is cross indexed and 
classified so that it is immediately available. This 
card system is kept constantly checked up and 
complete. In this way it is possible to advertise 
directly to live: prospects. Mr. Fair told of 
having demonstrators out selling paints on a 
carefully engineered campaign. He told of sell- 
ing grain elevators and silos. He mentioned 
a gate-selling campaign that disposed of 362 
gates in three weeks. His plan is to come into 
close contact with people in their homes and to 
present matters fitted to their needs and pur- 
chasing capacity. 

Gerald E. Meliff, of the Hillyer, Deutsch, Jar- 
ratt Co., San Antonio, was the last speaker of 
the afternoon. He talked abut ‘‘Selling Com- 
pleted Building Service.’’ Mr. Meliff proved 
not only a master of his subject but also a 
humorist who had found an appreciative 
audience. He stated that his subject was the 
most important one before the retail lumber 
world. In order to succeed with it a man must 
be: thoroly informed on the subject and ready 
to present the right facts in the right way. 
When his company first put in a plan service 
the architects thought their business was being 
interfered with; but they were convinced in 
time that the new move was in their interest. 
The small house had been neglected; but by 
improving the quality of vhe small house the 
lumber dealer can improve general taste in dis- 
crimination in all houses, which is of direct aid 
to the lumber dealer. 

This completed building service idea can be 
worked in the small town. In fact it came from 
the small town; and if the small town dealer 
can not see it he is privileged to continue oper- 
ating his wood yard. It is as logical to sell a 
completed house as to sell a completed pair of 
shoes. With a completed building service work- 
ing it is about 98 percent of the sale to get the 
prospect into the yard; but without it, getting 
him into the yard is but, 2 percent of the job. 
Mr. Metiff used a great amount of illustrative 
material in emphasizing his points. 


WEDNESDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

Houston, Tex., April 13.—The Wednesday 
morning session began with a discussion of 
service, sale and plan rooms by Roy Gaither, of 
William Cameron & Co., Rosebud, Tex. When 
the dealer moved out of the old fashioned lum- 
ber yard into a building material store he 
assumed numerous service responsibilities and 
needed better service apparatus to help make 
sales the new way. ‘This apparatus should be 
such as to help the customer crystallize his own 
ideas and also help him explain to the dealer 
his exact desires. A service room must be 
designed with this in mind. A sales room must 
add atmosphere and appeal of sales to the 
service room and help reduce the ideas to 
actual transactions. A plan room adds architec- 
tural skill to the service and sales rooms. 
three may be combined but the elements of all 
should be present. The room should be pleas- 
ant and comfortable and assured of freedom 
from intrusion. The dealer should not install 
such a room until completely sold on the idea, 
otherwise he can not design it properly for it 
is not eomplete until it contains enthusiastic 
personality. Mr. Gaither then described in de- 
tail his service department and selling helps. 
Such a department will put the ladies of the 
community on the selling force and will help 
in making all kinds of sales. 

Next came a rapid review of local conditions 


THOMAS W. BLAKE, HOUSTON ; 
Reélected Treasurer 


over the State. The president called on vari- 
ous men, most of whom said that crops condi- 
tions were promising but prices were low. Texas 
farmers seem reconciled to taking a loss and 
beginning again on the new level. 

. H. Cooke, of Houston, conducted a question 
box, and a lively session developed. Questions 
were discussed regarding the handling of trade 
marked lumber, the laying of flooring to avoid 
squeak, the right exposure of shingles to the 
weather, the giving away of coupling poles, 
what cement men are doing to promote building, 
whether retailers should take building contracts, 
what to do with shipments of wet or green lum- 
ber, the proper use of wall board in cheap 
houses and the advisability of raising the dues 
of the association. 

The question of dues was raised in connec- 
tion with a discussion on the adding of a traffic 
department to the association. After a debate 
it was voted that the president and secretary 
appoint three members to act with them in 
selecting a firm to whom all freight bills may 
be sent for audit for the purpose of trying out 
the advantages of a traffic bureau. 

The last question diseussed was the advantages 
of building and loan associations in the small 
town. Charles H. Flato described the opera- 
tion of such an association in Kingsville and 
said it was the greatest thing that had ever 


been done in the town and that it was receiv- 
ing more applications than it could handle. 


WEDNESDAY AFTERNOON 
[Special telegram to AMERICAN LUMBERMAN] 

Houston, TEex., April 13.—At the opening of 
the afternoon session President Hunter named 
Thomas W. Blake, J. M. Rockwell and Lynch 
Davidson, all of Houston, to serve as members 
of committee with the president and secretary 
in arranging for an association traffic service. 

Royal Jeter, of Cameron, made an address on 
the subject of ‘‘Does Advertising for the Lum- 
ber Dealer Pay.’’ In beginning his talk he said 
he had done some advertising in the hope that 
he might convince people they needed buildings 
more than their bank rolls, and the resulting 
business had kept him too busy to write a 
speech. The old fashioned dealer put a card 
in the paper and waited for business. At that 
he got a large return for his investment, as the 
dealer always does when he brings his name and 
business before the public. Business is not com- 
ing in of itself this year and what the dealer 
will sell will be measured by his own efforts. 
All lines of business are competitors of lumber 
and if lumber is to have a fair share it must 
make a fair statement of its claims. Mr. Jeter 
made a brief analysis of the various kinds of 
advertising in an epigrammatic speech. The 
right kind of advertising takes a man out of the 
lumber yard class and makes him a building 
merchant. It is a tonic for all business but 
not a cureall for all business. There is more 
romance, charm and real fun in selling to lum- 
ber customers than is to be found in any other 
line of business. 

Lynch Davidson at this point introduced two 
members of the State legislature, who made 
brief speeches. 

E. R. Sturtevant, of Chicago, made an address 
on the subject of merchandising hollow tile. 
He devoted most of his time to explaining the 
principles upon which the hollow tile associa- 
tion is trying to develop business. He laid 
stress on the fact that business centers about 
the retail material man as the distributing 
agent. At the close of his speech he answered 
a number of questions. 


Resolutions of the Convention 


A. B. Mayhew, chairman of the resolutions 
committee, reported resolutions favoring the re- 
moval of governmental control of business where 
such control hampers proper development; 
asked for the repeal of the Adamson railroad 
labor act; urged economy upon Congress; asked 
for repeal of the excess profits tax; urged 


JOHN C. RAY, WACO; 
Reélected Sergeant at Arms 


prompt action of Congress in the matter of 
tariff legislation; urged uniformity of State 
taxation and commended the program of the 
league for uniform taxation; opposed a tariff 
on lumber; asked Federal aid in making Corpus 
Christi a deep water port; commended the sec- 
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retary and other officers and extended thanks to 
the Houston lumbermen, the press and to the 
Rice Hotel. Later a resolution was added 
favoring the cotton selling plan. 


Election of Officers 

The nominations committee suggested but 
three changes in the board of forty-five direc- 
tors. These were E. R. Wicks, of Houston, for 
S. F. Carter, jr.; F. C. Harrell, of Cisco, for 
F. F. Hardin, and J. M. Rockwell, of Houston, 
for J. A. Jester, of Brownwood. 

The directors then placed in nomination for 
the association offices the men whose names 
— elsewhere in this report. 

he directors elected E. H. Lingo chairman 
of the board, on motion of Harry T. Kendall. 
The convention voted that his name and title 
be printed on all official stationery. Mr. Lingo 
made a graceful speech in which he repeated 
his compliments to the association for its work 
and general quality and suggested that all mem- 
bers feel responsible for extending membership. 

E. D. Holt read the underwriters’ report, 
showing a highly profitable year. The conven- 
tion voted to meet next year in Fort Worth, 
Tex., this eoncluding the formal part of the 
program. 

Splendid Entertainment Furnished 


The elaborate program of entertainment is 
being carried out. Tuesday afternoon the 
ladies were entertained at a reception in the 
Rice Hotel, followed by an auto ride and tea 
at the country club. In the evening there were 
dancing and other amusements in the Rice Hotel 
ballroom. Wednesday afternoon the ladies were 
entertained at a matinee and in the evening 
there was open house at the Houston Lumber- 
men’s Club, with dancing, music and refresh- 
ments. At noon Wednesday the officers and 
directors were invited to a luncheon at the 
Kiwanis Club. Thursday is given over to an 
outing by boat down the ship channel to Sylvan 
Beach, where there will be an outdoor luncheon, 
dancing, swimming and other amusements. This 
has been one of the best conventions in the his- 
tory of the organization. 


ATTEND FIRST BALL GAME 


CINCINNATI, OuIO, April 13.—Cincinnati lum- 
bermen observed today as a holiday, most of the 
fraternity adjourning to the ball park for the 
opening e of the National League season 
between the Cincinnati Reds and the Pittsburgh 
team. Several of the lumbermen have taken two 
adjoining boxes for the season so that the fra- 
ternity will be well represented at the games 
thru the year. Members of district 26, Ohio 
Association of Retail Lumber Dealers, came to 
Cincinnati for their monthly meeting and at- 
tended the game in a body. 


ATLANTA HOO-HOO ORGANIZE CLUB 


ATLANTA, Ga., April 11—At a meeting here 
at the Daffodil Hotel recently thirty-seven 
Hoo-Hoo organized the Hoo-Hoo Club of At- 
lanta and elected the following officers: 

President—Milton Klein. 

Vice president—J. BE. Cochran, 

Secretary-treasurer—C, B. Harman. 

The features of the evening were an address 
on ‘‘City Planning and Building’’ by C. E. 
Robertson, secretary of the Atlanta Chamber 
of Commerce, and a reading by Secretary C. B. 
Harman on ‘‘You, I, and the Other Man.’’ 
Vicegerent Snark H. J. West announced that a 
concatenation would be held in Atlanta on May 
18 during the quarterly meeting of the Southern 
i Door & Millwork Manufacturers’ Associa- 

ion. 

Following the election of officers of the club 
each member was called upon to make sugges- 
tions as to the object of the club, the entertain- 
ment to be offered from time to time ete. The 
meeting adjourned after the announcement of 
the following committees: 

Get ’em oo. Sanders, chairman; George 
Bancroft, and W. F. Methvin. 

Entertainment—George West, chairman; George 
McLaney and R. H. Burnett. 


Constitution and By-laws—P. H. Randall, chair- 
man; M. L. Whitman, W. B. Disbro, jr., J. D. 








Willingham and I. B. Liebman... 





HOIST CONCERN OPENS SOUTHERN OFFICE 


New Organs, La., April 11—The Brown 
Hoisting Machinery Co., of Cleveland, Ohio, has 
recently opened a southern office at 530- Whit- 
ney-Central Building. 
this city. Texas, Louisi- 
ana, Mississippi, Ala- 
bama, Georgia and 
Florida will be covered 
from this office. 

Charles H. White, 
manager of the new of- 





CHARLES H. WHITE, 
New Orleans, La. 


Manager Brown Hoisting 
Machinery Co. Office 





fice, has been with the 
Brown Hoisting Machin- 
ery Co. for a number of 
years, and has had ex- 
periencé as ‘a sales en- 
gineer on all types of 
Brownhoist products. 
Among these are loco- 
motive cranes, buckets, electric hoists, trolleys 
and a wide range of cranes and hoists. 

Other branch offices of the company are at 
New York, Pittsburgh, Chicago and San Fran- 
cisco. 








BEECH A USEFUL WOOD 


The Cincinnati Times Star has a word of 
deserved praise for beech, in an article written 
by _ E. Becker, of the R. E. Becker Lum- 
ber Co.: 


Regarding the contest for a national tree by the 
American Forestry Association, I wish to call your 
attention to the native beech. These trees, altho 
left for some years unnoticed, are now the most 
valuable for purposes that no other wood can ful- 
fill. To substantiate my views I will state that 
the beech has finally come to its own in the fol- 
lowing uses: 

Beech is now cut into ladies’ shoe heels. There 
are millions of girls walking on these high beech 


wood heels today. Beech shoe soles and heels are 
also made for foundrymen, molders, tanners and 
for use in all places where hot water, acids or 
metal castings are made. Beech table slides have 
been used for years. It is sees also forgotten 
that all the cigar molds are made of beech, so every 
man that smokes a cigar will know he has once 
come in contact with it. The pecullar texture of 
the wood is adapted for this purpose. The next 
and most important fact is that all the scrubbing 
brush backs are made of beech. These brush backs 
are put to the test of hot and cold water nntil the 
bristles wear off. Did you ever see a broken scrub 
brush back? The drawer sides of most all office 
decks are made of beech. Many people are now 
walking on beech flooring. 

The braces of piano frames-are made of beech. 
Beech chairs with rush seats have been in use for 
fifty years. Beech mop handles, broom handles, 
meat sticks and dowels are made oy the millions. 
Buggy spring braces, clothes racks, auto 
frames are some of the uses later developed for 
beech. It grows in Michigan, Ohio, Indiana, Ken- 
tucky, Tennessee, Arkansas, North’ Carolina, Mis- 
ee and in several other sections of the tnited 

tates. ' 


EMPLOYERS AND MEN MORE FRIENDLY 

PorTLAND, ORE., April 9.—The Loyal Legion 
of Loggers & Lumbermen headquarters here has 
received a number of reports the last few days 
indicating that there is a steadily — 
sentiment of employer towards employee an 
vice versa in the lumber game. 

E. H. Van Ostrand, president Craig Mountain 
Lumber Co., Winchester, Idaho, writes: 

We are operating our mill three days a week for 
the sole reason that we feel that we have an obli- 
gation to our men and the community to furnish 
some payroll even tho it is not to our advantage 
to operate. 

Another interesting note received is to the 
effect that after a conference with the Four L 
locals of the plants, the Boise-Payette Lumber 
Co. reduced board and rents to the men at 
Emmett and Barber, Idaho. 

At the Humbird Lumber Co.’s plant in 
Kootenai, Idaho, the employees pay 60 cents a 
month to a local fund. The company matches 
the amount. Thirty cents a month is put into a 
benefit fund. Already $150 has been paid out 
in benefits and there is still $300 in the treasu 
The company recently installed fine show 
baths. The men have not lost a week’s time 
all winter. 








Southeast Missouri Dealers Convene 


[Special telegram to AMERICAN LUMBERMANT 

PopLtaRk BiuFrr, Mo., April 14.—More than 
fifty of the eighty members of the Southeast 
Missouri Retail Lumber Dealers’ Association 
are here for its ninth annual convention, which 
began this afternoon. The membership of 
eighty represents the total number of retail 
dealers in the district, and it is believed that 
this. is the only association with a 100 percent 
membership. 

The theme of the convention is ‘‘ Advertising 
and Home Building,’’ as was brought out in 
the address of President Charles E. Kiefner, 
of Perryville, whose address, ‘‘If Lumber Could 
Talk,’’ attracted so much attention some time 
ago. Mr. Kiefner said his company, acting on 
the suggestion of the AMERICAN LUMBERMAN 
that building begets building, was beginning 
the erection of a number of homes. The action 
had been resultful. One of the homes had been 
sold before the foundation had been laid, and 
there were inquiries for others. Besides, he 
said, people were beginning to ask for plans 
who had never previously thought of building. 
He regarded this step as a wonderful example 
for good. Mr. Kiefner said that in some in- 
stances the building industry needs cheaper lum- 
ber and cheaper everything else that enters into 
a building, including cheaper cement and cheap- 
er labor. He urged that dealers should go after 
business by advertising, saying that they could 
get valuable hints on advertising by reading 
the lumber trade papers. ‘‘It seems to me that 
intelligent, careful reading of their contents 
can not fail to be helpful to any lumberman.’’ 
He regarded good advertising just as much of 
a sales force as the flesh and blood salesman. 

The invocation was delivered by Rev. P. G. 
Throgmorton. Ed. Abington made the welcom- 
ing address, and the response was made by A. 
J. Dillman of Caruthersville. 


J. E. Johnston, traffic manager for the South- 
western Lumbermen’s Association, Kansas City, 
discussed traffic problems, telling of the diffi- 
culties under which the railroads were being 
operated under the McAdoo labor elassification. 
He stated the only relief that could be had must 
come from a lessening of the expenses of opera- 
tion, as rates could not be further advanced. 

Paul E. Kendall, advertising manager of the 
Long-Bell Lumber Co., Kansas City, gave ‘‘Some 
Thoughts on Retail Advertising.’’ 

Mr. Dillman said that every dealer should 
have a fair profit, altho some of the publie did 
not think so. 

L. M. Tully, Snark of the Universe of Hoo- 
Hoo, gave an inspiring talk on fellowship. 

There was music by a string quartet com- 
posed of children of A. W. Gauee, a retail 
dealer of Poplar Bluff, and by a male vocal 
quartet. 

In the evening there will be a concatenation. 
Tomorrow will mark the close of the convention. 


KILN PRACTICE TAUGHT 


The kiln drying course given each month by 
the Forest Products Laboratory is attended by 
kiln operators and others who wish to increase 
their efficiency. Practical kiln problems are 
given the class to work out for themselves. 
Lectures are given by many of the technical 
men of the laboratory. Plans are being de- 
veloped for the construction of a demonstration 
kiln especially adapted to the needs of the men 
in the course. The kiln will be of a combina- 
tion type so that the students may be instructed 
in the behavior and operation of various 
of kilns. The codperative tuition fee has 
raised from $100 to $150 per man because it 
was found that the former figure was not suffi- 
cient to cover the actual cost of the course. 
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Yard Equipment for Retailers’ 





Yard equipment is 
a subject which em- 
braces a multitude of 
items. During my ex- 





FRED H. LUDWIG, 
Reading, Pa., 

Of Merritt Lumber Yards 
and President of 
Pennsylvania 
Lumberman’s 
Association 





perience as a lumber- 

man, I have found 

that in most cases the 

retailer has given less 
thought to yard equipment than to any other 
part of his business. 


Proper Lighting Is a First Consideration 


In connection with the retail lumber busi- 
ness, the first thing that should be empha- 
sized in connection with yard equipment, and 
which has received very little consideration 
in the past, is that of the proper lighting 
facilities in sheds and in yards where lumber 
is stored. We can all go back to the days 
when the old lantern was possibly the most 
efficient means of lighting, but today this not 
only is obsolete, but also dangerous and just 
as expensive as a modern electric light sys- 
tem in your yards. The time has come when 
the retailer who wants to survive will have 
to keep his forces going both during the win- 
ter, when the days are short, as well as dur- 
ing the summer, when the days are long, and 
with your sheds and yards properly illumi- 
nated, this can be done with a remarkable de- 
gree of efficiency. Our first experience in 
this connection was in our Fourth and Spruce 
Street Yard. We had the entire yard wired, 
and during the war, when we worked nights 
on account of the scarcity of men, we found 
the cost to be so low and the benefit so great, 
that now, wherever we have been able to do 
it, we have increased our facilities and have 
likewise urged others to do the same. 

Proper Yard Layout Helps Make Sales 


Very few men, in connection with their 
yards, have given sufficient thought to the 
question of proper layout. There was a time 
when we used mostly wagons and when we 
carried very light loads. Then the layout of 
the yard was not such an important factor. 
Today, with your fast moving vehicles and 
with your wide and leng trucks, covering in 
most instances at least twenty-two feet over 
all, you will find it necessary to have your 
aisles wider, your turns sufficiently clear to 
get around with any kind of a load, and your 
driveways either paved or macadamized in 
such a manner that the dirt and dust will not 
accumulate and make it hard for your yard 
men to work. You can go thru a great many 
yards and find mud during the winter any- 
where from four to six inches deep and dust 
of equal proportions during the summer. 
There is no doubt that this method of keep- 
ing a yard not only adds to the burden of the 
men working in the yard and slows up their 
operations, but it likewise ruins a great deal 
of lumber and destroys the selling talk con- 
nected with the yard that is properly kept. 
Should Plan for Speedy, Efficient Operation 


Having your yard properly laid out with 
the sizes as for length, width and thickness 
arranged in fairly good consecutive order and 
having your best sellers, especially your white 
pine strips, at such places where they can be 
most conveniently got to, the next question 
that arises in the mind of the average re- 
tailer is the means whereby he can speed up 


* Address delivered by Fred H. Ludwig be- 
fore the annual of the Pennsylvania Lumber- 
man’s Association, held in Philadelphia, Pa., 
Jan. 26. 








[Fred H. Ludwig] 


the operations of the yard. We believe that 
it is wisdom to have both a good supply of 
flat bottomed, as well as of hanging, rollers, 
that can be used by your yard men in raising 
lumber from the ground to the pile, or from 
your wagons to the pile, and ‘likewise from 
the pile back again to your delivery system. 
We also insist that there be one place in our 
yard where all such equipment is kept. Even 
if we try to maintain this place, at times 
when we do come for rollers, we find them to 
be scattered over the yard. In these times, 
when. we must increase our efficiency and 
lower our fixed charges, it is absolutely neces- 
sary that everything have a place and every- 
thing be in its place. For piling lumber very 
high, we, of course, are of the opinion that 
the automatic lifter, which will raise lumber 
to any elevation and enable two men to pile 
lumber up to and including thirty feet in 
height, is the wise thing to purchase. We 
also have found, while we do not use them 
ourselves, that in certain yards thruout the 
central West, and in some of our bigger cities, 
the gravity roller serves a very useful pur- 
pose. All these means of speeding up the 
work on the part of your men are things that 
should be given careful consideration. 


Proper Methods Reduce Handling Costs 


Very few men, in connection with the 
handling of lumber, get down and make an 
accurate study of the costs connected with 
this operation. About two years ago I had 
occasion to time the men while they were 
loading some 12x14’s, 25 feet long, that were 


located in our yard on trestles behind a pile’ 


of 8x10’s. These timbers had to be brought 
out over the pile of 8x10’s on to the truck. 
Not taking into consideration the cost of the 


and in lengths longer than 18 feet. We in- 
vestigated the monorail system. We also 
investigated the stiff leg derricks and the 
overhead cranes. The conclusion we came to 
after getting the experiences of the greatest 
number of men who had made an actual study 
of costs, was that the straight arm derrick, 
with a boom of at least 80 feet, depending 
upon the size of the yards, giving you a ter- 
ritory of 150 feet in diameter that you could 
reach and cover with this one piece of ma- 
chinery, was the thing that worked out most 
satisfactorily. These derricks we saw operate 
in the yards of Thornton-Claney Lumber Co. 
in Chicago, the Keystone Lumber Co. of Pitts- 
burgh, Pittsburgh, Pa., and the A. C. Dutton 
Corporation, ‘at Poughkeepsie, N. Y., and 
after making some further investigation we 
decided that this was the best equipment for 
the yard that proposed to handle anything 
above a 4x6 in large quantities. We, accord- 
ingly, purchased a derrick and in the spring 
of 1920 had the same erected by the Maine 
Electri¢é Co., of Portland, Me., at the follow- 
ing cost: 
Invoice cost of derrick, including ma- 

chinery only 
Supervision for erecting derrick... 


Electric work 
Erection costs (labor only) 


Paint 

Freight 

Common labor furnished by our own men 
Miscellaneous items 


100.00 
115.89 
345.21 
226.14 


$10,000.00 

Figures on Cost of Operating Derrick’ 
We figure that this derrick, costing us 
$10,000, will last us a period of ten years and 
are, accordingly, depreciating the same $1,000 
a year. The electric current in connection 
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Maine Electric Crane Described by Mr. Ludwig 


truck, the loading of the lumber itself cost 
exactly $8 a thousand. This naturally aroused 
my curiosity, and upon further investigation 
I found that in the handling of heavy timber, 
as well as in the handling of lighter timber, 
the costs were a great deal higher than we 
really felt they should be. Consequently, we 
made up our minds to look around and find 
what was the best method for handling tim- 
ber; in fact handling anything above a 3x8 


with the use of this derrick will average ap- 
proximately $30 a month, or $1 a day, the 
motor being 20-horsepower. The cost of the 
current is subject, however, to the amount of 
time the derrick is used. In figuring the costs 
of this derrick, we claim that we can run it 
at $8.a day or $1 an hour, which will include 
the item of electric current, the items of de- 
preciation and maintenance, exclusive of the 
operator’s salary. To give you an idea as to 





ApriL 16, 1921 


AMERICAN LUMBERMAN 











61 





the amount of money that we can save with 
such -a piece of machinery, we have taken 
from our records of January, 1921, the fol- 
lowing data: 

Car P. & R. 6149, containing 14,507 feet of 
8x8’s longleaf pine—165 pieces, unloaded and 
piled at a total cost of $1.54 a thousand. 

Car Penna. 352065, containing 15,020 feet 
of 10x12’s longleaf pine S4S—63 pieces, un- 
loaded and piled at a cost of 94 cents a thou- 
sand. 

Car M. P. 18911, containing 12,213 feet of 
8x8’s longleaf pine S4S—75 pieces, unloaded 
and piled at a cost of $1.37 a thousand. 


Unloads at Cost of $1.40 a Thousand 


In connection with the derrick, we are 
obliged to have the operator and one man on 
the car, also one man and, if possible, two 


business. In yards such as we operate we find 
that a truck with a 3- to 4-ton capacity for all 
good sized loads is the most efficient unit. 
For our smaller or quick deliveries, we be- 
lieve that a 1-ton truck will work out most 
efficiently. We herewith want to submit our 
costs in connection with the operation of some 
of our trucks during the last year. We also 
want to submit pictures of our loading wagon, 
as well as the type of body that we use in 
conneetion with our motor trucks. 


Valuable Pointers on Truck Equipment 


In connection with truck- equipment we 
would like to call your attention to these few 
things: 

First, in order to get the best service out 
of your drivers and to get the best kind of a 
driver, it is necessary for you to give him a 
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This illustration shows the type of cab used by Merritt Lumber Yards and described by Mr. Lud- 


wig. 


men on the pile. We very often have un- 
loaded a carload of longleaf pine timbers in 
four hours. The larger the size, the less will 
be the number of pieces and, consequently, 
the faster the car will be unloaded, but, tak- 
ing it all in all, you will find that our average 
cost will be somewhere along about $1.40 a 
thousand. This does not mean merely laying 
the lumber off of the car, but it means placing 
it carefully on piles where it will remain until 
it is sold. We have now arranged our piles 
so that the width of the same is just equal 
to that of the bodies of our trucks, so that 
when an order comes in for a straight load of 
6x8’s, 16 feet, and they are placed under the 
derrick, you can put a chain around the entire 
load and lift it from the pile right over to 
the truck. By so doing, we are loading our 
lumber at about one-third of the expense con- 
nected with loading it by hand. We are also 
able to take care of a great deal of work that 
we otherwise could not handle, and in piling 
heavy timbers, we can do so regardless of 
weather conditions and we can also place 
them anywhere within the reach of the der- 
rick, regardless of how high the pile may be, 
up to and including 35 feet. The capacity of 
the derrick at the extreme end of the boom, 
which is 80 feet long, is three tons, and the 
derrick will make two complete revolutions 
in a minute. We have had such unusual suc- 
cess and the costs of handling lumber have 
been lowered so much that we feel as if any- 
one who is interested in yard equipment 
would do well to come and look this derrick 
over or investigate derricks of a similar na- 
ture, should they be located in territories 
adjacent to his home. 


Truck Delivery Equipment for a Retail Yard 


The next item in connection with yard 
equipment, which may possibly be considered 
as part of this subject, is the delivery equip- 
ment that a retail yard should have. We 
have made a very careful study of the costs 
of the various kinds of trucks and also their 
usefulness in connection with a retail lumber 


It also shows how the R.-B. roll system works 


first class cabin that will protect him from all 
weather conditions, and one which will at the 
same time be comfortable for him. We have 
a special design of truck cabin which permits 
the driver to open the upper half of the doors, 
exclusive of the lower half. The picture of 
our Packard truck, No. 1, herewith sub- 
mitted, illustrates the new style of cab. The 
driver can also drop the windows alongside 
of his seat and, in addition, we have an extra 
windshield that extends out and beyond the 
regular windshield, preventing all ordinary 
rain and moisture from dropping on to the 


main windshield and closing out his views. — 


We also believe that it is a good thing to keep 
the trucks well painted, for they are the best 
advertisement, in our mind, that you can get. 
We likewise think that any man who operates 
trucks in connection with his lumber business 
should be particular and see that they are 
fitted with electric lights, so that he will not 
be increasing his fire hazards from oil or gas 
lights. 


Finds Steel Rollers Are Best 


Second, we have found that the truck with 
a roller body and a flat bottom works out to 
better advantage for us than any other type 
of truck, and while we have in the past al- 
ways made our rollers from a 6x6 maple, turn- 
ing them up so that they would have about 


a 5-inch diameter, our experience has proved, 
over a. period of years, that maple will 
eventually decay and cause the rollers to 
have high and low spots. We are, therefore, 
now turning to an all-steel roller. Our bodies 
are fourteen feet long and enable us to carry 
very conveniently anything up to and includ- 
ing 24 feet without taking on a trailer. in 
addition, we have a bolster which extends 
out along each side beyond the cabin and a 
running board that is very well supported, so 
that should we have any longer timbers to 
haul and not caring to use a trailer, we can 
place them alongside the cabin and extend 
them forward beyond the truck as well as ex- 
tending them out in the rear. 


Recorders Increase Drivers’ Efficiency 


Third, a great many men have not been 
able to check up the time spent by their 
drivers in making deliveries. In connection 
with the device that we now have on our 
trucks, known as the Service Recorder, we 
want to credit our friend, Frank Williamson, 
as being the man who first brought it to our 
attention. This is a little clock-like instru- 
ment which has paper dials that are placed 
in it every night by the watchman and which 
records the actual running time of the truck 
for the next twenty-four hours. In this man- 
ner we are able to check up the amount of 
time required for loading and unloading 
trucks, as well as the amount of time that 
is spent on the road by our drivers. The 
recording instrument is sealed and can not 
be tampered with except by the man who has 
the key, and a driver could only make this 
instrument record by actually moving his 
truck and not by running his engine only. We 
have been able to check up our men and 
found that certain of our drivers were get- 
ting their hair cut and shaved and were mak- 
ing calls during the day on what was our 
time. By putting this little checking instru- 
ment on the truck we found that it made good 
drivers out of men who formerly had been 
very careless. Each instrument costs $28, 
including each year’s supplies. 

After we secured these recerding instru- 
ments we began to realize that there was a 
great deal of time lost by our trucks while in 
our yard, and, accordingly, we have the fourth 
recommendation. 


Roller Loading Wagon’s Save Truck Time 


Every man who has a truek with a roller 
body should have a roller loading wagon, 
which will enable his laborers on the yard to 
load the material while the trucks are out 
delivering other loads. In this manner you 
ean get about twice the amount ef work out 
of the truck that you do get ordinarily. We 
have timed the loading of some of our trucks 
and found that it has taken as long as an 
hour to load 3,000 feet of 244-inch face south- 
ern pine flooring. With this loading wagon 
we can now have the material all ready, so 
that when the truck comes into the yard it 
ean back up right in front of it and in two 
minutes’ time the load is transferred from 
the loading wagon to the truck, and the driver 
is again on his way making a delivery. Our 
loading wagon is nothing more than one of 
our lumber wagons transformed. We pur- 
chased from the R-B Co., of Kansas City, Mo., 
a series of steel sills and steel rollers, so that 
all we had to do was to change the bolsters 
on to the wagon and we now are able to place 
this old wagon, for which we would have had 





Timbers 
TABLE OF TRUCK OPERATING CosTS 

Truck No.1 Truck No.3 TruckNo.4 TruckNo.5 Truck No.6 

314-4 Ton %-1 Ton 1-1% Ton 314-4 Ton 314-4 Ton 
Number of days used............-- 74 273 220 104 205 
Days out of service on account of re- “ 

pairs and repainting...........-- 44 35 30 18 1s 
po a Sear ae ree 1,854 9,128 7,300 2,998 6,527 
Average miles per day...........-- 25 34 33 29 31% 
Number of trips..........cceceents 357 3,074 2,241 665 1,090 
Average miles per trip...........+- 5 2% 3 4% 6 
Gallons of gasoline...............- 497 1,185 1,194 702 1,448 
Miles per gallon of gasoline......... 3.7 7.7 6.1 4% 4% 
Gallons of Oil... 2.2... eee eee eeees 8% 34% 45 14 37% 
Miles per gallon of oil.......+--e0% 212 263 162 214 74 
Total operating cost............++- $1,048.27 $2,813.58 $2,369.08 $1,407.07 $2.760.83 
Operating = per —. oon as se 5614 30% 32. 46% 4 
ost per mile, less ver’s 

a - 2 EP eee .29% 16% 18.7 -30 -28%4 
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no other use, into active service. One horse 
can pull this loading wagon around the yard 
and can place it in such location that the 
truck can conveniently back up to it and take 
on the load. 

Fifth. Any retailer handling long material 
will do well if he looks into the 2-wheel 
trailer. We have a Warner trailer that we 
attach to our trucks with a patented ball and 
socket, and we have found it unusually sat- 
isfactory for hauling long timber. 


Do Not Go to Office with Small Sales 


During the spring of the year we have also 
checked up the time that has been consumed 
by our yard men in waiting on customers and 
in bringing into the office money covering 
very small and insignificant cash sales. We 
now have placed a contract with the National 
Cash Register Co., which will furnish us a 
system that at the end of the day will give us 
a complete analysis of our cash sales, whether 
they were roofing, wall board or lumber, and 
which also analyzes the money that was re- 
ceived on account and that which was paid 
out. It will keep a record of all C. O. D.’s in, 
and C. O. D.’s out, and in addition will give 
the party in autherity, who has a key to the 
one compartment, a check on all cash received 
and paid out by the acceunting department. 
We will now have each one of our yard men 
who has the authority to make sales, carry 
a cash sales book with triplicate slips in it, 
similar to that used. by the department stores 
and, in the future, should he sell a bundle of 
lath for $1, he can make out the sfip in the 
yard, give it to the customer and have him 
pay as he goes by the office. In order to safe- 


MERRITT BROTHERS, Inc. 
Shipped Car No. & Initial 


guard ourselves, we will always place the cus- 
tomer’s name on the ticket and the third copy 
of this ticket with the customer’s name on it 
will remain in the book of the yard man, so 
that should our customer not report at our 
office and pay his account, it will be checked 
up and charged to him the following day. We 
believe that with this system we will have 
an absolute check on everything pertaining 
to qur cash sales. This system will cost us 
approximately $1,000. 


Signal Call System Avoids Useless Steps 

Another insignificant piece of yard equip- 
ment which, nevertheless, serves a very use- 
ful purpose, is a series of yard bells on which 
we have certain codes calling certain men 
from the yard, either into the office or to 
certain other appointed places. It will only 
require your pressing the bell in your office 
and in this manner you can save not only 
time, but many useless steps. 


Has Devised Ideal Tally Card System 


For years we have been analyzing the tally- 
ing of lumber and have finally worked out 
what we call a rather ideal tally card, which 
gives us a complete record of every car that 
we unload. This card can be filed in such 
manner that any records that your foreman 
or any one in any department should want 
ean be looked up at any time. 


Yard Cleanliness More Than Pays for Itself 


Almost all lumber yards, for some reason 
or other, are extremely dusty and in many 
cases very carelessly kept, and for the infor- 
mation of those men who have not yet re- 


Tally N° 367 





Arrived Via 


Labor Hours, @ $ 





Started Contents 


Hauling Hours, @ $ 








Unloeded _Shipper_ 


Unloading Cost $ 





DESCRIPTION S | 10 | 15 | 20 | 25 | 30 | 35 | 40 | 45 | SO | SS 


Type of tally card referred to by Mr. Ludwig. 


60 | 6S | 70 | 75 | 80 | 8S | 90 | 95 


Pieces 


It Is ruled on both sides and the size used is 934 


inches wide by 11% inches long 


solved to keep their yards clean, we would 
like to state that it is the best and absolutely 
the most economical manner of taking care 
of lumber. We sweep our yards every week. 
A dirty yard means careless workmen, and 
careless workmen mean carelessly piled lum- 
ber, and carelessly piled lumber means a great 
deal of rejected, spoiled and otherwise ruined 
material. Consequently, if you take into con- 
sideration all of the time that is spent by 
your men in cleaning up, which is generally 
time wherein they would hardly be doing 
anything else, it being done in our yards 
shortly before noon and very often late on 
Saturday morning, you will find that the time 
that is consumed hardly costs you anything. 
Each one of our men knows that all piling 
stocks and all dirt in the yard must be swept 
up, and the yard must be kept clean, and 
they seem to do this in connection with all of 
the rest of their regular work. During this 
last year we oiled our yard and found that it 
kept it very clean and, in fact, more than 
paid for the expense connected with the oil- 
ing. 

Certain yards, no doubt, with certain con- 
ditions and elevations, will require other yard 
equipment, but I believe that the things cov- 
ered by this discussion are practically ap- 
plicable to the average yard and, in fact, to 
most yards. We shall be very glad to wel- 
come any retailer to come to our yards and 
go over our system, and we will also welcome 
any suggestions. 

Posting System Gives Satisfactory Results 

In closing, I would like to add that we have 
installed the Burroughs Ledger Posting Sys- 
tem in our bookkeeping department, and find 
it to work out extremely satisfactorily. We 
segregate all of our sales, such as roofing, lum- 
ber and wall board and are able to tell at the 
end of each day the volume of business in 
each commodity. We also total the number 
of feet that are sold, as well as the number 
of feet that are received each day, and we 
can tell you just exactly how much lumber 
came in and how much lumber went out of 
our two yards for every month of 1920. 

With the market very uncertain and every- 
body holding up new work, the way to show 
profit in 1921 is carefully to study your equip- 
ment and practice every possible economy 
doing business. 





ENTERS BUSINESS AS FOREST ENGINEER 


BERKELEY, CaLiF., April 11—David T. Ma- 
son, professor of forestry at the University of 
California and recently chief of the timber sec- 
tion of the bureau of internal revenue, will open 
an Office as a forest engineer in Portland, Ore., 
about May 1. 

In his new work he plans to give attention 
particularly to assisting timber land owners in 
the formulation of a policy concerning, and 
working out plans for, the protection and util- 
ization of their timber and the final disposition 
of their cut-over land, whether by sale, trade, or 
permanent management for the production of 
crops of timber. He also plans to deal with 
various economic problems of the timber owner 
and the lumberman, such as those relating to 
taxes, industrial organization etc. 

Mr. Mason is a graduate of the engineering 
course of Rutgers College and of the school of 
forestry of Yale University. Following his 
graduation in 1907 he was connected with the 
Forest Service, working in various parts of the 
United States, was supervisor of the Deerlodge 
national forest in Montana, then assistant dis- 
trict forester of the Montana-Idaho district in 
charge of forest management work involving 
timber surveys and estimates, sales, forest in- 
vestigations, planting, management plans etc., 
and in 1915 he conducted an economic survey of 
the forest resources and the lumber industry in 
the Inland Empire, the results of which were 
published by the Western Pine Manufacturers’ 
Association. Mr. Mason has lectured on forest 
administration in the University of Montana 
and in Yale University and since 1915 has been 
connected with the University of California, 
where he has been engaged in lecture and re- 
search work in the field of forest economics. 


During the war he held the rank of first lieu- 
tenant of field artillery of the United States 
Army, then was successively captain and major 
of Engineers. He served a year in France, most 
of the time with the Engineers (Forest). 

From April, 1919, to January, 1921, he was 
again on leave from the University of Califor- 
nia, organizing and acting as chief of the timber 
section of the bureau of internal revenue. He 
is the chief author of the general forest indus- 
tries questionnaire of that bureau and also of 
the regulations with respect to timber and lum- 
ber manufacturing, in accordance with which 
the Federal income tax laws are applied to the 
lumber industry and other industries owning or 
operating standing timber. 

Mr. Mason is also the author of many tech- 
nical articles, among them -principally being 
‘‘The Utilization and Management of Lodge- 
pole Pine’’ and ‘‘Timber Ownership and Lum- 
ber Production in the Inland Empire.’’ 


STUDENTS TO DO PRACTICAL LOGGING 


SEATTLE, WasH., April 9.—From the college 
of forestry, University of Washington, nine 
seniors have gone to the operations of the In- 
dependence Logging Co., at Independence, 
Wash., for the annual spring field trip in log- 
ging engineering. They will be absent until 
May 30, and will map 2,000 acres of timber 
owned by the Independence company, will 
cruise and scale timber, study the growth of 
trees, and logging operations of all kinds. The 
members of the party are: O. F. Byerly, 
Charles E. Fogelquist, Sidney L. Johnson, Alex- 
ander M. Koroloff, J. Kenneth Pearce, Richard 
M. Smith, Allan M. Moody, H. R. Fish and 
C. R. Paterson. 


SEEK REDUCTIONS IN FREIGHT SCHEDULES 


SEATTLE, WasH., April 9.—Unusual interest 
attaches to next Wednesday’s meeting in San 
Francisco of the conference committee for the 
readjustment of the coast-to-coast rates on lum- 
ber and shingles, from the present basis of $20 
a ton and 75 cents a hundred. The Seattle dele- 
gation, consisting of W. A. Shumm, traffic man- 
ager of the Pacific Coast Shippers’ Association; 
P. H. Olwell, of Everett, and John F. Drescher, 
left here this evening to attend the conference 
and present arguments for a material reduction 
in freight schedules, which, if granted, they 
contend would have a bracing effect on the lum- 
ber trade between the Pacific Northwest and 
the Atlantic seaboard. 

The traffic department of the Pacific Coast 
Shippers’ Association is deluged with inquiries 
respecting the prospect for freight reductions. 
One of these letters, written by a firm in Wis- 
consin, which does a considerable volume of 
business in west Coast forest products, says: 

We have a heavy eastern trade and the rates via 
water are considerably lower than the rail rates. 
It is our purpose to take care of this business by 
eargo shipment, but the point comes up as to 
whether or not the prices quoted by western manu- 
facturers f.o.b. cars would likewise apply on 
shingles for shipment via cargo—that is, do the 
mills or are the steamship companies absorbing the 
freight from the mill to the boat? Assuming that 
they will not, will you kindly give us a list of any 
of your members who have mills at dock side, so as 
to take care of such cargo shipments? 

The answer of the traffic department in such 
a ease is to send the writer of the letter a copy 
of the Pacific Coast Shipper, official organ of 
the association, which contains full information. 

Such inquiries show the widespread interest in 
the effort to secure reduced rates on lumber 
and shingles by way of the Panama Canal. 
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NEWSPAPER PREDICTS A BOX FAMINE 


WENATCHEE, WasuH., April 9.—The Daily 
World says: 


Some time late this season growers are going to 
awaken to the fact that there is present one of the 
most acute box famines ever felt here, in the opin- 
ion of many dealers. This district is anticipating 
an apple crop ranging from 9,000,000 to 11,000,000 
boxes. Little or no effort has been made to supply 
this enormous demand for boxes. But few of the 
mills are operating and it would take them all 
working to capacity to make boxes for from 12,000 
to 15,000 cars of apples and have them ready for 
fall delivery. 

The growers are going to face a very serious 
situation. But few of them have cash on hand to 
buy boxes. They can not borrow money. The mills 
have no money on which to operate and can not 
borrow. There are a number of small mills adja- 
cent to Wenatchee and the managers would like to 
get going on box making if they could finance them- 
selves. 

In order to get immediate financial assistance 
mills are making a price of from 14 to 18 cents on 
good pine boxes, but these prices can not prevail 
and higher prices may be expected. In fact, it is 
almost a certainty that next fall will see a, repeti- 
tion of conditions in 1919, when there was a box 
famine and fancy prices prevailed. 

The lumber market on the Coast is gradually 
improving over the stagnation period. All vessels 
now leaving for the Atlantic coast are carrying lum- 
ber, and, as the $15 rate to the Atlantic coast 
seems a certainty, the lumber prospects are looking 
up. The lumber market has a direct effect on the 
box situation. 

There are mills enough to make the boxes re 
quired. but they should be on the job at once and 
the serious problem for grower and millmen alike 
is to finance the operation. 





JOINS WEST COAST BUREAU STAFF 


L. P. Keith was in Chicago this week attend- 
ing to business in connection with his work 
for the West Coast Forest Products Bureau. 
The field work of the bureau has increased 
so in volume and importance that the trustees 
authorized the engagement of an additional 
man who will give his time principally to 
construction uses. Mr. Keith was engaged for 
this purpose and his first efforts are being 
puth forth, among the railroads, the largest 
single purchasers of structural material, to 
determine in a comprehensive way just what 
their requirements are and their attitude to- 
ward and the extent to which they use west 
Coast woods. Many eastern roads are just be- 
ginning to use Pacific coast woods and are 
eager for information about them. — 

The West Coast Forest Products Bureau is 
an independent organization supported by the 
Pacific Northwest Loggers’ Bureau, the Pa- 
tific Coast Shippers’ Association, and the West 
Coast Lumbermen’s Association, each with an 
equal voice in its direction. The field work of 
the bureau is divided into two departments— 
one, for the market extension of industrial 
uses of west Coast woods, and the other for 
the market extension of construction uses. Mr. 
Keith will be in charge of the latter depart- 
ment. 

Mr. Keith is quite familiar with west Coast 
woods for construction purposes and has also 
had a wide experience with eastern and south- 
ern woods and with eastern architects, engi- 
neers and architects. He was engaged in con- 
struction work prior to and in the early months 
of the war, then entered the service, spend- 
ing some months in North Russia, and since 
his discharge from the service has been as- 
sistant to C. E. Paul, of the construction 
and engineering department of the National 
Lumber Manufacturers’ Association. 

There never was a more opportune nor more 
necessary time to work with the railroads. Be- 
cause of the great pressure for replacement and 
development when funds become available, 
coupled with the necessity for the most rigid 
economy, railroad purchasing agents and en- 
gineers are showing great interest in all new 
materials and appliances and, because of the 
deferring of the actual construction, are hav- 
?—_ to examine them. 

m the other hand, because of the difficulty 
many of the roads have had in getting tim- 
ber of satisfactory quality and uniform charac- 





ter; they are beginning to think of turning to 
other materials for ) Po and trestle con- 
struction. 

On account of increasing weight of engines 
and of traffic, heavier construction is neces- 
sary and many existing structures are heavily 
overstressed. A report fo the American Rail- 
way Engineering Association this year says it 
ean not be assured of stringers deeper than 16- 
inch from the South and this means bents at 
12-foot spacing, while with heavier stringers 
they could use 15-foot spacing. 

Lumbermen must go after the railroad busi- 
ness hard, not only in order to obtain new 
business, but to hold that which they have 
had. 





MAKES HEAVY CARGO SHIPMENTS 


BELLINGHAM, WasH., April 9.—Cargo ship- 
ments from Bellingham during the first quarter 
of 1921 totaled approximately 14,000,000 feet, 
which is an exceptionally good record consider- 
ing the fact that most of the export mills were 
closed during the greater part of that period. 
Details follow: 





Totals by 
January February March Mills 
MillNo. Feet Feet Fect Feet 
Ee, cadees 2,486,000 2,400,000 2,440,000 7,326,000 
y PRS 3,950,000 1,000,000 100,000 5,050,000 
Me dicuee 275,000 250,000 500,000 1,025,000 
Se cneuds 200,000 TEGGGO .-scceds 450,000 
6,911,000 3,900,000 3,040,000 13,851,000 


(1) Bloedel Donovan Lumber Mills; (2) E. K. 
Wood Lumber Co.; (3) Puget Sound Sawmills & 
Shingle Co.; (4) Pyramid Timber & Trading Co. 

Besides the above amounts, several hundred 
tons of box shocks were shipped by the Morrison 
Mill Co. 


The destinations, with the amounts, were: 


Feet 
CD ones. cascctacncdadgetuakcsécente 6,465,000 
MEE occ ode scdcedcdvdcedeateenecebenae 3,400,000 
REI 605s gtd CARERS KAS Heese SCC eweNNs 1,700,000 
West coast South America.............. 1,250,000 
Atlantic coast.......... aciidesecoeeseuc’ 1,036,000 
13,851,000 





PROTEST AGAINST INJURIOUS LEGISLATION 


San Francisco, Cauir., April 9.—Many of 
the San Francisco lumber dealers are opposed 
to the transferring of the control of San Fran- 
cisco harbor from the State harbor commission 
to the city. A delegation has gone to Sacra- 
mento to urge a reconsideration of the vote in 
the assembly which passed a bill to that effect 
on April 6. They are satisfied with the treat- 
ment received under the present administration 
and consider that a change would be injurious to 
the lumber shipping interests. 

A number of prominent lumbermen have been 
in Sacramento protesting against the proposed 
efficiency bill which does away with the present 
State commissions. One commission would then 
have the supervision of everything. It would 
mean that the State board of forestry would 
lose its powers. The prominent lumbermen now 
on the board say they will resign if the bill 
becomes a law. This means that the fire pro- 
tection system would fall down. The board has 
accomplished a great deal in securing the co- 
operation of timber owners. 





HEAR TALK ON HOO-HOO ORDER 


SPOKANE, WasH., April 9.—Plans for the 
rehabilitation of the Concatenated Order of 
Hoo-Hoo in the Spokane district were discussed 
by Secretary-treasurer H. R. Isherwood at a 
luncheon in his honor given last Thursday 
in the East room, Davenport Hotel. George 
W. Hoag presided and about twenty-five lum- 
bermen were present. Mr. Isherwood outlined 
briefly the upward strides taken by the order 
since the end of the war period which played 
havoc with its membership. He urged that 
Hoo-Hoo, in bringing about the social inter- 
course of the members of the various lines of 
the lumber industry, was a big factor in the 
upbuilding of the industry—a factor coming 
more and more clearly to be recognized... He 
thought that Hoo-Hos could codperate effec- 
tively with the Elead Eleo Club. 


TALK OPTIMISTICALLY ON PROSPECTS 


SEATTLE, WasH., April 9.—Seattle wholesal- 
ers, at their regular luncheon, extracted consid- 
erable comfort from the evident shifting of 
business conditions toward a better basis. 
Chairman Charles B. Floyd referred to Lloyd 
L. Hillman, president of Carstens & Earles, as 
a member who fairly radiated optimism, and 
called on him for an analysis of the situation. 
Mr. Hillman disclaimed being a thorogoing 
optimist, but stated his conviction that business 
was on the increase and would become continu- 
ally better during 1921. He reminded the 
wholesalers that there was an increase in shin- 
gle orders; that retail credits thruout the East 
were on a more substantial basis; that most of 
the yards were pretty well cleaned, and that 
replacements would surely be necessary. 

W. M. Beebe, president. of the Burton-Beebe 
Lumber Co., pointed out that lumber funda- 
mentally was today the strongest commodity in 
the world. ‘‘Business is going to increase 
slowly,’’ he said, ‘‘ but when it starts the great- 
est demand during the world war won’t look like 
anything. ’’ 

Ed R. Hogg, of the Atlas Lumber Co., dis- 
cussed the subject from the viewpoint of the 
manufacturer. He was not so enthusiastic as 
the wholesalers, but felt that the near future 
might bring a change for the better. 

Harvey A. Warner, of the L. D. Carpenter 
Lumber Co., brought out the point that buying 
was more difficult, but the wholesaler was not 
receiving any more money for the product. The 
same idea was presented by A. J. Guatreau, of 
the Louisiana Red Cypress Co. 

Shingle men present, including E. H. Luke, 
of the J. E. Pinkham Lumber Co., and A. J. 
Wartes, of the J. E. Morris Lumber Co., re- 
ported that there was a perceptible increase in 
buying, and that the tendency seemed to be to- 
ward a rise in prices. 





PUBLICITY SOLVES SALES PROBLEMS 


SEATTLE, WasH., April 9.—President R. W. 
Vinnedge, of the West Coast Lumbermen’s As- 
sociation, on his return this week from the 
convention of the National Lumber Manufae- 
turers’ Association, in Chicago, issued an en- 
couraging statement to the press, saying: 


The psychology of the lumber market is better. 
That is my diagnosis of the situation as made in 
Chicago, and after talking with Ilumbermen from 
other sections of the United States. Opinion in 
Chicago seems to be that the Building Trades Coun- 
cil, which has refused a reduction, is not serious im 
its refusal and that by April 15, at least. a com- 
promise will be effected between the contractors and 
the workmen. 

Millions of dollars’ worth of building, not only 
in Chicago but thruout the United States, is pro- 
jected and awaiting lower construction cost. Labor 
is the greatest item and holds a strategetic posi- 
tion. If labor generally would accept the reduction 
of 25 percent from peak wages, a tremendgus build- 
ing activity would result. In the South several 
cities are experiencing a resumption of building 
due to the fact that the building trades have co- 
operated in accepting wage reductions. In the 
lumber industry of the South, wages for common 
labor range from 90 cents to $1.75 a day for ten 
and in some cases eleven, hours, the average wage 
being about $1.25 a day. 

The Southwestern railroads have suspended for 
sixty days rates on live stock affirmed Aug. 2 
1920, as a remedial measure for both carriers an 
shippers. The National Lumber Manufacturers’ 
Association’s traffic department has made a similar 
request for lumber. It is too soon yet to determine 
whether or not favorable action will be given the 
request. 

The problem uppermost in the minds of lumber 
men attending the National association meeting in 
Chicago from all parts of the United States is the 
increasingly apparent necessity for more sales 
publicity for lumber. Our competitors are spend- 
ing millions annually F yooe their commodity at 
the expense of ours. he public is not sufficiently 
informed of the merits of wood construction. De 
spite the general impression to the contrary, lumber 
is the cheapest. safest and most desirable of any 
building material from the standpoint of the dollar 
invested. The most insidious and subtle propa- 
ganda against lumber is appearing daily in the 
middlewestern and eastern press, and we lumber- 
men are complacently permitting it to go unchal- 
lenged. As a result, a national publicity campaign 
for lumber is being launched with headquarters at 
Chicago for the purpose of actively supporting the 
use of wood. This is intended to be a permanent 
activity of the National Lumber Manufacturers’ 
Association under the direction of an advisory com- 
mittee, consisting of one member from each of the 
eleven subsidiary associations. The Northwest will 
take an active part in this movement. 
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Improvement Present and Prospective in Western Pines 


The whole lumber industry has been in a waiting attitude for 
Mill prices in all producing regions have for 
some time been at or below cost of manufacture. Within a re- 
cent period, varying from days to weeks, some improvement 
has been noted in building operations and the building outlook. 
With a view of learning whether these signs of activity in the 
consuming end had been reflected at the western mill centers 
the AmerRIcAN LUMBERMAN asked a number of western oper- 


some months. 


ators for statements of conditions. 


Situations at the various individual mills differ somewhat, 


Better Market and Small Stocks 


SAn FRANCISCO, CALIF. 

In California sugar and white pine, while busi- 
ness is very stagnant at the present time, the indi- 
cations, we believe, point to a shortage in this par- 
ticular specialty this spring. 

On Jan. 1 this year there was less than seventy 
million feet of California white pine shop lumber 
on hand. During the last three months considerable 
of this stock has been shipped and today clears are 
almost depleted, particularly in 8/4 and thicker, 
and 8/4 No. 1 shop is exceedingly scarce. Should 
buying commence in the near future the available 
stock of California white pine could be consumed by 
two of the larger sash and door concerns in the 
middle West. 

The shook market has improved materially dur- 
ing the last week and a few of the larger mills are 
already considering putting No. 2.and No. 3 shop 
into box lumber, which will remove this grade from 
the market so far as these manufacturers are con- 
cerned. Taking everything into consideration, 
while the demand has been backward so far this 
spring, the indications are that buying will open 
up during April and that by June there will be a 
shortage of California sugar and white pine. 

The readjustment period has taken place in this 
specialty and prices, we believe, are as low as they 
will be during the entire year. Our advice to 
buyers is to place orders now. 

MACOMBER SAVIDGE LUMBER Co. 
(Signed) F. B. Macomber, President. 


Sees Better Business in Fall 


COEUR D’ALENE, IDAHO. 

The lumber business does not look much better 
than it did six weeks ago. What demand there is 
“today is mostly for very badly mixed carloads. 
However, from very recent reports it seems that 
house building has started all over the country, and 
no doubt it will very soon be felt by the mills. 

Very few sawmills in this section are operating 
and stocks are badly broken. We look for business 
to increase steadily and hope that by Sept. 1 we 
will be receiving a normal business. We do not 
look for any great relief immediately. 

BLACKWELL LUMBER Co. 
(Signed) F. W. Lewis, Sales Manager. 


Soon Like Good Old Days 


MADERA, CALIF. 

With reference to California sugar and white 
pine trade conditions ahd outlook for the future, 
I can only speak from personal knowledge of our 
own stock at Madera, as I have not visited any of 
the other mills this spring. Altho we cut forty- 
four million feet, completing our season in De- 
ecember, 1920, at the present time we have only a 
little better than two million feet of No. 2 shop 
and better sugar and white pine to offer for sale. 
With this small stock available, the buyers’ choice 
must be confined to only a small selection. In other 
words, we are out of a number of sizes and grades. 
Our No. 1 and No. 2 and No. 3 clear are practically 
all gone and we feel certain that before we cut 
any new lumber our stocks will be completely ex- 
hausted. . 

The prices we are offered for the upper grades 
are in line with what we were receiving six months 
ago. The prices for the lower grades, and by this 
I mean Nos. 1, 2 and 3 shop, are considerably less 
than they were six months ago. The above condi- 
tion indicates that the balance of the mills are 
sold out of upper grades and have somewhat of a 
surplus of lower grades. Personally, I feel that 
with the publication of the-new freight rates to 
eastern points next week, which must be lower, 
demand for the lower grades of sugar and white 
pine will be considerably accelerated and before 
we know it the dry stocks will be entirely ex- 
hausted. I certainly feel that prices are at the 
low level right now, and with the increase in the 
demand which must come the mills will be asking 
more for their product than during the last few 
months. Weather conditions have prevented the 


but the following letters fairly represent the opinions ex- 
pressed thus far by operators in California white and sugar 
pine, and Idaho and western white pine. As will be noted, 
stocks generally are not large; in fact are broken and in some 
items depleted. There are signs of improvement in demand, 
some of them manifested in orders and others in conditions that 
presage needs for lumber. While nobody is hilariously opti- 
mistic, all look into the future with confidence, especially if 


other building materials, freight rates and labor take their 


mills from starting operations up to the present 
time, and even now our camps in the mountains are 
in deep snow. This condition will mean a curtail- 
ment of the 1921 cut and will mean less sugar and 
white pine produced than in 1920. In view of the 
fact that business conditions everywhere seem to 
be improving slightly I feel that there will be a 
better demand during the next six months than 
there has been during the last six months. 

We are very optimistic regarding the future and 
feel that before many months we will be conducting 
business as in the good old days when conditions 
were normal, The price level will be entirely satis- 
factory with our operating costs and there will be 
a steady demand from those who use our products. 

Mapgra SuGar PINE Co. 
(Signed) A. W. Heavenrich, Manager. 


Other Building Items Must Reduce 


BoIsE, IDAHO. 

We find that there is a slightly better demand 
for lumber than there was several months ago but 
this is due entirely to the season. We are doing 
about 20 percent of the business we did a year 
ago and, except in a few places, there is very little 
building activity. 

On account of the excessive freight rates from 
this territory into the East we are practically shut 
out of that territory. 

We feel that there will not be much business 
until other items that enter into building activities 
have been reduced in about the same proportion 
that lumber has been. At the present time we find 
but very little complaint in regard to the price of 
lumber or millwork, and we do not look for any 
great activity in building until labor costs have 
been adjusted. 

BoIsp PAYETTE LUMBER Co. 
PERRY, ORE. 


Better Demand; Stocks Becoming Broken 


Demand for our product has shown a very en- 
couraging increase during the last two weeks and 
we feel with the approach of the spring and summer 
seasons that the demand for Inland Empire pro- 
ducts should remain fairly brisk. 

Most of the mills in this territory are still shut 
down, which means that all orders that have come 
in during the last four or five months have drawn 
upon accumulated stocks. These stocks are be- 
coming broken, especially in the upper grades, and 
even now buyers are experiencing some difficulty 
in placing orders for some items of selects. 

The price of our product has not shown any im- 
provement but it would not surprise us to see some 
improvement in this line before many weeks. 

THE GRANDE RONDE LUMBER Co. 
(Signed) G. E. Stoddard, Secretary-Treasurer. 


Business Improved, But Not Yet Good 


PORTLAND, ORE. 

We closed both of our plants down early last 
fall, that is the sawmills, and they are still down. 
Business for March was somewhat improved over 
the first two months of the year, but our shipment 
was only about 30 percent of normal, partly due to 
the fact that our stock is broken and we were not 
in position to accept all orders that were offered. 
But the market of today is such that it is im- 
possible for us to operate under conditions as they 
exist in the Northwest and manufacture the lumber 
and sell it for the price that is being paid; which 
of course is caused by the competition in the middle 
West on lumber manufactured in the South. 

While there seems to be considerable agitation 
over the country with a view of reviving building 
activity, personally, I can not see where we can 
expect much during the balance of this year. There 
will no doubt be some increased activities in the 
rural sections after the crops are harvested, but as 
a whole I don’t believe that the western operator 
is going to see much prosperity in 1921. One thing 
certain, we have got to get prices at a point where 
we can produce the lumber and at least. realize 
stumpage out of same. 

Situated as we are today with the low market as 


proper share of deflation : 


a result of southern competition and high labor in 
the Northwest as a result of war time wage adjust- 
ments, it is not a very pleasant outlook. 
OREGON LUMBER Co. 
(Signed) David C. Eccles, President. 
PERRY, ORE. 


WESTWOOD, CALIF. 
Regarding market conditions in California, TI 
would‘say the market is picking up in general, the 
volume of orders received is gradually increasing 
and we are having a demand for No. 1 shop and 
better, both sugar and white pine, which is absorb- 
ing all the stock we can produce. Shop and com- 
mon demands are picking up slightly, but there is 

not very much change. 
THE RED River LuMBeER Co., 
W. J. Walker, Vice-President. 


Broken Stocks, Reduced Output, Better Sales 


A large manufacturer, who prefers not to have 
his name used, has the following to say about con- 
ditions and outlook: 

“We are living in hopes that as spring comes on 
building will start and increase in volume. We do 
not expect anything will be satisfactory until next 
fall if it is then; for while lumber is down to cost 
or below production cost, labor, plumbing goods, 
brick, cement, etc., have not been reduced in price 
sufficiently to attract money to build; so that it is 
going to be a slow process generally speaking, as 
money is tight and high. 

“Comparing the first three months of this year, 
the volume increased; February, better than Janu- 
ary, and March much better than February. 

“Our stocks are very badly broken and we are 
practically sold out of our high grade lumber and 
out of some thicknesses of the intermediate grades. 
Buyers do not place their orders until absolutely 
in need of material and then push hard to get ship- 
ments quickly. The consensus in this section is 
that business is gradually going to increase in 
volume but that it will not reach a satisfactory 
volume for some time. 

“The mills will start about the first of May and 
I do not know of a mill in the State that is prepar- 
ing to run nights. They are not going to crowd 
production, and if business does not increase in 
volume they will plan to shut down early this fall. 
Many of the small mills will not be able to operate, 
as they can not obtain financial assistance. Elimin- 
ating the night shifts and the small mills, it is 
estimated that production this year will be from 65 
to 75 percent of last year’s production. 

“Many buyers have the wrong view of stocks 
available for orders. They think there is a good 
deal more lumber available for orders than there 
actually is.’’ 


RE-ENTERS CYPRESS BUSINESS 


New Or.EANs, La., April 11.—It was learned 
today from E. G. Swartz, of the Burton-Swartz 
Cypress Co., that effective April 18, A. T. Ger- 
rans will become manager of the Burton-Swartz 
Cypress Co. of Florida, with headquarters at 
Perry in that State, where the company oper- 
ates one of the most modern and best equipped 
sawmill plants in the South. For some years 
Mr. Gerrans has been connected with the John 
L. Roper Lumber Co. of Norfolk, Va., but for 
years preceding that service was vice president 
and general manager of the St. Louis Cypress 
Co., at Houma, La., so that he brings to his 
new duties a long and successful experience in 
the cypress field. His connection with the 





Houma company was terminated only by its 
retirement from business and thruout that serv- 
ice Mr. Gerrans was an active member of the 
Southern Cypress Manufacturers’ Association. 
He is well and favorably known in southern cyp- 
ress circles, and his old friends and associates 
will welcome him back to the industry. 
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HIGH POINTS IN PRESIDENT’S MESSAGE 


WasuineTon, D. C., April 12.—President 
Harding’s message, delivered in person to Con- 
gress today, may properly be termed a business 
message, for the major part of it dealt with 
the restoration of normal conditions in both 
domestic and foreign commerce, touching other 
matters only as they relate to the main subject. 
His chief recommendations are briefed below: 


Must settle home problems first; first by re- 
stricting national expenditures and lifting war 
tax burdens from people. In this the Federal 
Government should be the exemplar for State 
and local taxing bodies. Repeal of excess profits 
tax, revision of internal revenue laws and en- 
actment of new tariff are urgent. 

Put Government’s business on business basis 
by providing for a national budget system. ‘‘I 
have said to the people we meant to have less 
of government in business and more business in 
government. It is well to have it understood 
that business has a right to pursue its 
way unimpeded.’’ 

The interest of all demands reduction of 
costs and reéstablishment of transportation so 
that it will be a help rather than a hindrance to 
business. No Government ownership, no taxes 
to cover deficits; railway rates and cost of op- 
eration must be reduced. ‘‘Labor must join 
management in an understanding that the pub- 
lice which pays is the public to be served and 
that simple justice is the right of all 
the people.’’ 

Highways are feeders of railways and should 
be developed, but wastefulness in construction 


should be aveided. Federal aid should be con- 
ditioned on proper maintenance. 

The United States means to establish and 
maintain a great merchant marine, which must 
be coérdinated with the inland transportation. 


Ample facilities for communication must be 
established between the United States and its 
possessions; and similar facilities for communi- 
cation between this country and others should 
be direct and free from foreign intermediation. 
Lines should be internationalized; but Govern- 
ment licensing of cable landings and radio sta- 
tions seems necessary to protect American in- 
terests and to make secure reciprocal privileges. 


Aviation must be encouraged in the interests 
of national defense; the air mail service be- 
ing an important initial step in the direction of 
commercial aviation. 

The gratitude of the American people must 
be voiced in a generous and practical way to its 
defenders in the world war; extension and use 
of the Government’s hospital facilities in army 
and navy being the immediate step to be taken. 

The Government is in accord with the wish 
to eliminate the burdens of heavy armament 
but will not discard agencies of defense until 
the need to defend is removed. The naval pro- 
gram, .begun in time of peace, can carry no 
threat in face of proof of America’s unselfish- 
ness. Voluntary military training of young men 
may provide for army reserve. 

In the existing league of nations, world gov- 
erning with its superpowers, this republic wilt 
have no part. The aim to associate nations to 


prevent war, preserve peace and promote civili- 
zation is cordially applauded; but the highest 
purpose of the league was defeated in linking 
it with the peace treaty. In rejecting the league 
covenant ‘‘we make no surrender of our hope 
and aim for an association to promote peace, in 
which we would most heartily join. . . We 
will relinquish no effort to bring the nations of 
the world into such fellowship. ’’ 


To establish the state of technical peace with- 
out delay a declaratory resolution is recommend- 
ed, with qualifications necessary to protect 
American rights; but adding no difficulty to 
effecting, with just reparations, the restoration 
of normal conditions. There should be no dec- 
laration of future policy with respect to Euro- 
pean affairs. The highest duty is to preserve the 
constitutional powers of Congress and the execu- 
tive respectively and promote the spirit of co- 
operation so essential to the common welfare. 


‘«We can render no effective service to human- 
ity until we prove anew our own capacity for co- 
operation in the codrdination of powers con- 
templated in the Constitution, and no covenants. 
which ignore our associations in the war can be 
made for the future.’’ 


**No helpful association of nations can be 
founded on justice until the covenants estab- 
lishing peace are sealed by the nations which 
were at war. To such accomplishment 
we shall address ourselves, fully mindful of the: 
high privilege and the paramount duty of the 
United States in this critical period of the 
world. ’’ 





CONGRESS PLANS RELIEF FOR 


WaSsHINGTON, D. C., April 11.—The. 67th 
Congress comvened at noon today in what. is 
destined to be recorded in history as a recon- 
struction session. 

‘As viewed on Capitol Hill, American business 
and industry are awaiting their sailing orders 
from Congress in the shape of tariff duties and 
rates of taxation. Once these highly important 
measures are placed on the statute books intel- 
ligent business men will know which way to 
turn, and it is predicted they will lose little 
time in striking a gait leading toward national 
prosperity when the chart and compass are 
placed.in their hands. 

Chairman Fordney of the ways and means 
committee predicted today that the emergency 
tariff bill, one of the first introduced after the 
clock struck 12, will be passed without delay and 
with little discussion. He expects to put it 
thru the House Wednesday, and certainly 
not later than Thursday. The bill will be given 
immediate consideration by the Senate finance 
committee, and Mr. Fordney expects it to pass 
the Senate without much delay and a minimum 
of discussion. Most senators are expected to 
withhold their tariff speeches until the gen- 
eral tariff bill is taken up later in the session. 

Senator Penrose, chairman of the finance com- 
mittee, plans to have a meeting of that commit- 
tee on Wednesday to take up tariff and taxation 
questions. There is a general determination 
among Senate and House leaders to get busy 
and put thru the important measures the people 
expect. 

The abolition of the excess profits tax and a 
reduction of income tax rates, Senator Pen- 
rose said, are the only features of the taxa- 
tion problem definitely outlined up to date. 

Representatives Mott of New York and Bach- 
rach of New Jersey introduced identical bills 
proposing the substitution of a turnover sales 
tax of 1 percent to take the place of the excess 
profits and certain other special taxes. The 
income from such a tax has been estimated at 
la $1,000,000,000 to $3,000,000,000 annual- 


"This bill would reduce the normal income tax 
rate on incomes up to $4,000 from 4 to 2 per- 
cent, with surtaxes beginning with incomes of 
$7, 000 instead of $5,000, and the highest rate 


of surtax would not be greater than 40 percent 
on incomes of $90,000 or more. It likewise 
would eliminate the excess profits tax, the trans- 
portation taxes, insurance taxes and various 
consumption taxes. 

A specific exemption or credit of $24,000 a 
year, prorated monthly, is provided for the 
small business man and the person who handles 
a commodity thru only one corporation, as 
against the person or corporation that controls 
the manufacture and sale of an article from 
the raw state to the finished product. 





WHAT ABOUT THAT BOY? 


Your boy, we mean. What 
about him? How are you figur- 
ing out his worth to you and the 
world? Are you counting on 
what he is worth to you as a chore 
boy around the house and barn 
and an all-round helper on the 
farm, or are you taking a forward 
look and counting on what he may 
be worth in some larger field of 
world activities some time in the 
future; or even what he may mean 
to you when you come to the time 
of the sere and yellow leaf and 
need some one to lean on your- 
self? He is only a boy, but soon 
he will be a man, and what kind 
of a man depends on what you 
are doing for him now and the 
example you are setting before 
him. You are an open book to 
him today, and what kind of a 
start in life are you giving him? 
And what shall it profit a man if 
he gain the whole world and lose 
his boy 











BUSINESS ILLS 


The Bachrach bill imposes a new tax of 1 
percent on the undistributed earnings of cor- 
porations and eliminates the credit allowed to 
corporations in income tax schedules. 

The railroad problem is receiving serious con- 
sideration in administration quarters and on 
Capitol Hill. That the great transportation 
companies are confronted by a grave situation 
is conceded, even by labor leaders altho they 
have not yet manifested any disposition to help 
by accepting even a modest reduction in war- 
time wages or the cancelation of the national 
agreements, which make it impossible for the 
railroads to control their expenses. The roads 
showed a deficit of more than $7,000,000 in 
February, when they needed a surplus of several 
times that amount in order to meet pressing 
obligations. 

Tomorrow Senator Cummins of Iowa will in- 
troduce a resolution providing for a thoro in- 
vestigation into the railroad problem. As 
chairman of the committee on interstate com- 
merce, he some time ago promised to go thoroly 
into the transportation situation. 

Representative Tincher of Kansas, today in- 
troduced a bill to abolish the Railroad Labor 
Board and to place its functions with the In- 
terstate Commerce Commission. The bill would 
repeal all provisions of the Transportation Act 
that give the board the power to deal with wages 
and working conditions of railroad employees. 





HEARING ON TRANSIT PENALTY 


WasuinerTon, D. C., April 11—The Interstate 
Commerce Commission has assigned for hearing 
June 13 at Chicago before Assistant Chief Ex- 
aminer Butler the complaint filed by the Amer- 
ican Wholesale Lumber Association against 
the $10 penalty charge for the detention of 
transit cars of lumber held beyond the 48- 
hour free time period. 

Many association and some individual com- 
panies have intervened in this case, which prom- 
ises to go to the bottom of the transit car prob- 
lem and definitely fix the status of that class 
of lumber shipments for the future. The case 
is _Tecognized as highly important and the com- 
mission hopes to reach a decision on the facts. 
that will settle the controversy. 
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A Practical Portable Band Sawmill Plan 











Since the publication of the article on page 

152 of the Dec. 25 issue of the AMERICAN LuM- 
BERMAN, explaining how to change a circular 
mill into a portable band mill, I have been 
swamped with letters asking for further details 
and tor the proper plans for such a change. 
Furthermore many companies have asked for 
the best plans for the erection of a portable 
pony band mill. Therefore this article was pre- 
pared and the drawings made. The mill de- 
scribed in this article is a cross between a 
modern band mill and a circular mill, for in 
that i can be moved quickly it has the advan- 
tages of a portable circular mill, and the merits 
of a band mill in dust saving and increased capa- 
city for sawing lumber. 
. The attention of the reader is invited to the 
illustration accompanying this article, which 
shows the portable baby band mill described in 
full in this article and explained by the aid of 
plans and drawings. The plans are the same 
as those by which the little plant in the illustra- 
tion was constructed. This plant as a lumber 
producer proved highly successful. 


Photograph Shows Successful Plant 


The history of the plant shown in the illus- 
tration dates back to December, 1905, when a 
6-foot pony band mill, using 8'%4-inch band 
saws, was added to a circular sawmill outfit. As 
stated in the previous article in the AMERICAN 
LUMBERMAN, all the framework and carriage 
tracking was made interchangeable and bolted 
so that it could be quickly taken down and set 
up. The writer took down and helped to re- 
build this mill, many times during the nearly 
four years he spent with it while perfecting his 
skill as a band saw filer. The reproduction from 
the photograph is submitted as proof that such 
a portable mill existed and was a success in 
operation. To glance casually at the illustra- 
tion one might conclude that it was a real 
ground floor mill, but actually the mill had its 
machinery floor some six feet above ground level, 
which height just made room for the lower 
wheel of the band mill. In some of the sets of 
the mill shown in the illustration a cellar was 
dug for the lower band wheel. Attention is 
directed to the three railway tracks. The short 
track at the left, alongside of which bill tim- 
bers or framing is dumped, is not counted as 
one of these three tracks, this track being sim- 
ply forthe handling of bill timbers or framing. 
Therefore, the three tracks referred to, begin- 
ning at the left, are the lumber car track, which 
leads to the lumber yard; the center track, which 
is really a log car siding leading close to the 
mill near the log skid; while at the right is 
another log track with the log skids leading out 
to it from the sawmill. This last arrangement 
makes it possible to store a great number of 
logs on the decks for sawing. The steam log 
loading machine and empty log cars shown on 
this siding were only parked there during a holi- 
day. 

Pony Band Mill Is Economical of Power 


Particular attention is called to the advan- 
tages of this location, with water supply nearby 
and ample grounds for drying. The first ex- 
tension from the mill shed proper housed a lath 
making outfit to work up the slabs into money 
instead of wasting them. Next in line is the 
engine room, while the boiler room and the dust 
or fuel room are plainly indicated by the smoke- 
stack. The background may be seen some of the 
Virginia mountains, where the plant had been 
moved from Tennessee. It is generally believed 
that it takes an excess of boiler and engine 
power to operate a pony band mill, compared 
to that required to operate a circular mill of 
approximately the same sawing capacity, but 
this was not so in the case under consideration, 
one proof of which is that there was needed only 
the single boiler indicated by the smokestack. 
The little filing room, composed of resaw equip- 
ment, is shown at the extreme right of the mill 
site and at the end of the lumber track. 


[By R. C. Leibe] 


Significance of Letters on Layout, Fig. 1 


For details of this plan and the layout refer 
to Fig. 1, it being borne in mind that the rail- 
way track and buildings are of temporary con- 
struction and are movable in sections. In Fig. 
1 the band mill is shown at ‘‘A,’’ the carriage 
at ‘‘B,’’ the log deck at ‘‘C,’’ the edger at 
*“D,’? the live rolls at ‘‘E,’’ the shot gun feed 
at ‘‘F,’’ the trimmer at ‘‘G,’’ and the slab 
saw at ‘‘H.’’ The other equipment, such as 
the boiler and engine, are indicated by name. 
The arrow pointing to the intersection of the 
lines made of alternate long and short dashes 
indicates the location of a miter gear. The let- 
ter ‘‘X,’’ wherever it appears on the plan, in- 
dicates a man, and by counting the number of 
«*X’s’’ it is easy to see how economical such 
a band mill is in operation. 


Side View Shows Position of Machinery, Fig. 2 

Fig. 2 outlines the side of the main mill shed, 
for the purpose of fixing the position of the 
band mill in regard to the rest of the machinery. 
The dotted lines indicate the band mill. It will 
be noted that the height of the machinery floor 
from the foundation is six feet, and that from 
this floor to the roof is sixteen feet, altho four- 


gear must be employed to drive the line shaft 
which furnishes power for the edger, cut-off 
saw and trimmer. 


Relative Positions of Band Mill and Engine 


Fig. 3, which shows an end view of the mill 
shed and a side view of the engine room, makes 
the relative positions of the band mill and en- 
gine plain, and shows the driving belts as they 
appear in operation. The main balance wheel 
on the engine, which is the largest, will aver- 
age about six feet in diameter and drives the 
band mill pulley, as the belt lines show. The 
smaller balance wheel on the engine is approxi- 
mately four feet in diameter and is used to drive 
the underfloor shafting, which in turn drives 
the other machinery, such as the edger, live 
rolls, cut-off saw and the like. Therefore it is 
easy to see that by using a high speed, short 
stroke engine, power is conserved. A surpris- 
ing amount of power may be developed with 
a small engine, altho good boiler pressure must 
be maintained in a case of this kind. 


Transmitting Power to Other Machines 


Fig. 4 shows the layout of the underfloor 
shafting, with driving pulleys and belts. The 
engine is below the machinery, or mill, floor, 





The Above Illustration Shows the Portable Band Sawmill Described by R. C. Leibe, for Which 
Detailed Plans Are Given in the Accompanying Article. 


teen feet will make room for the top band wheel, 
as it reaches up into the gable in its location 
near the center of the mill shed. In Fig. 2 
there is also shown a sample window of good 
design for light, and cheapness of repair should 
one or more panes become broken. These win- 
dows are set into a light frame and hinged in 
the center by means of short 14-inch bolts. 
Large staples serve as the hinging sockets. In 
opening such windows the top is pushed out- 
ward, thus bringing the bottom half inward. 
This is an important feature of a portable mill, 
as the windows are never taken out but remain 
in place in the particular section, and the staples 
are drawn out only when it is necessary to re- 
move the whole window. At ‘‘A-A,’’ the posi- 
tion of the edger and live rolls is shown. 


Changing Direction of Power Saw Drive 


As will be seen from this illustration, the 
lower band wheel just clears the ground in 
this type of mill building. In changing a eir- 
cular mill to a baby band mill the mill shed 
does not have to be changed, but a pit is built 
for the bottom band wheel and the dust conveyor 
shown in greater detail in Fig. 5. Attention is 
further called to the fact that the band wheel 
must be driven from the side instead of in line 
with the mill shed as is the case with a circular 
sawmill. This makes a change of driving direc- 
tion for the engine necessary, and also a miter 


as will be noted from Fig. 3. Fig. 4 also shows 
that the large engine fly wheel drives the pand 
mill only—this is: shown by the dotted line 
which runs from the engine to the band mill; 
the small fly wheel on the engine, as indicated 
by the dotted line, operates the main lineshaft. 
Follow the main lineshaft to the miter gear, 
which is shown about the center of the main 
lineshaft, and note the countershaft driven by 
this gear. The pulley on the end of this counter- 
shaft drives the edger, as the dotted line indi- 
cates, while midway of the countershaft will be 
noted the small pulley which drives the live 
rolls. The pulley on the extreme end of the 
main lineshaft drives the trimmer. This last 
may be a trimmer or cut-off saw, as the case may 
be, or.both may be used and driven from this 
shaft end. The edger and the live rolls are 
the only machinery taking a hard pull on the 
countershaft, as the lengthwise conveyor takes 
little power. The heavy dotted lines in Fig. 4 
represent the sawdust conveyor system only, 
and must not be confused with tie finer dotted 
lines which are to indicate belts joining pulleys. 


Conveyor System for Handling Waste 
Attention is directed to the conveyor line, 
which begins below the band mill with a wedge 
shaped box to lead all dust into it, and then leads 
upward to below the trimmer, or cut-off saw, 
to collect the sawdust. Below this dust trough 
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is a cross conveyor leading to the boiler room 
or sawdust storage house used in connection. 
This last named cross conveyor is made with a 
trough wide enough to take short slab- wood 
from the cut-off saw to the boiler, and also the 
edger sawdust which the main conveyor deposits 
upon it. Thus it will be seen that the length- 
ways conveyor empties into the cross conveyor, 
and this last takes the whole of the refuse into 
the fuel room or to the storage place near the 
boiler. There are trap doors above this con- 
veyor system on the top floor, so that refuse and 
rubbish can be swept thru on to the conveyor if 
desired. 


Providing Pit for Bottom Band Wheel 

Fig. 5 is a side view of a ground portable 
cireular sawmill frame, after the circular saw 
frame has been removed and a pony band mill 
installed in its place. Note that the pit has been 
dug out and walled up with boards to make 
room for the bottom band wheel and ifs shaft. 
If the ground is found to be hard and solid, only 
a boarded box is necessary, but should the earth 
be found wet and the location be in a low place, 
this pit should either be lined with a thin layer 
of concrete or a water tight boxing made of 
boards painted with heavy tar paint such as 
used in boat building. Fig. 5 also makes it 
plain why the mill must be driven from the 
side, making a change in the location of the en- 
gine necessary. However, with the aid of the 
short shaft and miter gear the line shafting 
will take care of the other small machines as 
they are set. 


Arrangements May Be Reversed Easily 


To make the arrangement of the machinery 
very clear, refer again to Fig. 2 and note that 
the design of the mill shed is for either a new 
pony 6-foot band mill, or a new cireular saw 
rig with a small band mill substituted for the 
cireular saw. Fig. 5 shows just how a circular 
sawmill may be changed into a portable band 
mill by making room for the lower wheel by 
digging a pit. To get the idea of the other 
changes in shafting and drives to correspond 
with Fig. 5, see Figs. 3 and 4. Any kind of 
band mill can be ordered to fit any rig; that is, 
right or left hand. Therefore, if the shafting 
plans seem wrong, merely reverse the mill and 
its shafts and counters. Better still, take any 
figure here reproduced and after turning over 
the page hold it between you and a strong 
electrie light, which will make the plans show 
opposite from the layout as you read it. 

Bolted Frame Is Easily Taken Apart 

Fig. 6 illustrates a section of a portable saw- 
mill shed roof trussing, which is made so that 
it can be taken down quickly and reassembled 
easily. All braces are bolted to the main tim- 
bers and are not nailed. There are invisible 
pieces of l-inch rod iron, approximateiry 6 
inches in length, placed in each end of the posts 
to fit tightly, with 2 inches of this length pro- 
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truding above the post end, which rod fits into 
a socket made in the bottom of the roof truss 
plate, thus preventing the plate from slipping 
and doing away with the necessity of nailing. 
The bottom ends of the posts are made in the 
same way, and in fact the entire framing of 
the mill is of a take-down style that makes 
this a truly portable band mill. 
Wider Saw Increases Capacity 

It is desirable always to increase the capacity 
of a 6-foot pony band mill as much as possible. 
As such a mill has wheels six feet in diameter, 
with wheel faces some 8 inches in width, upon 
which it is intended to run band saws 8 inches 
wide and of 17 or 16 gage, the mill may be en- 
larged in sawing capacity with little extra ex- 
pense compared to that which would be incurred 
by buying a larger mill. The way to accom- 
plish this is to have a machinery company fur- 
nish a pair of 6-foot wheels with 10-inch faces, 
which will work into almost any mill frame 
ever observed by the writer. When such an 
installation is made, the most powerful little 
sawing machine ever designed is ready for work, 
as it makes a short-coupled 10-inch mill on an 
8-inch frame, which means four thousand or 
five thousand feet more added to the daily cut 
of the mill, and secured with little additional 
load upon the power plant. Any band saw 
filer will testify as to the good merits of a 
short-coupled band mill of any nature, in that 
the saws behave well and make perfect lumber, 
while a long-coupled mill will always be hard to 
fit band saws upon to get the best results. The 
term ‘‘short-coupled’’ means that the wheels 
are as close together as will permit the taking 
of good sized logs with added saw width. This 
result is accomplished when’a pair of 6’ by 10” 
band wheels are mounted on a regular 6’ by 8” 
mill frame. 
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Saw Gage Limited by Wheel Diameter 

The writer made such a change many years 
ago and, as the mill was very old and out of 
date, had to hacksaw a notch in the strain 
column casting to admit the 10-inch faced 
wheels. Otherwise the change was highly suc- 
cessful and the capacity of the mill was in- 
ereased several thousand feet daily, and the 
lumber sawn was perfect. The width of a band 
saw may be increased on a certain diameter 
wheel, but not the gage. For example 16 gage 
is the limit on wheels 6 feet in diameter, and 10 
inches the width limit for perfect satisfaction 
in band saw service without cracking and break- 
ing and in finely manufactured lumber. To give 
an idea of what the thickness of a band saw 
means in relation to the diameter of its wheels, 
the writer cites the case where he filed for such 
a mill as described and fitted a pair of 17- 
gage, 10-inch saws for two-years without a frae- 
ture or crack developing, altho the saws in this 
time were worn from 10 inches in. width down 
to’ 634 inches in width. Desiring a pair of 
saws somewhat heavier for quarter sawing large 
white oak logs, as an experiment a pair of 16- 
gage was ordered, and developed two fractures 
each within one year in spite of all the saw 
skill brought to bear on their fitting. 


heavier the band saw, the more and better lum- 
ber may be expected, but we must always con- 
sider the curve of the band mill wheels in re- 
gard to this. Further information will be fur-. 
nished to any reader upon request. 


AN ENVIABLE SERVICE RECORD 


To.EeDo, Oun10, April 11.—Saturday, April 9, 
was the thirty-fifth anniversary of the estab- 
lishment of the partnership of Kelsey & Free- 
man, now known as the Kelsey & Freeman Lum- 
ber Co., wholesaler and retailer of lumber, and 
the sixty-fifth anniversary of Aaron Lufkin 
Kelsey’s entrance into the lumber business in 
Toledo. 

In 1856 A. L. Kelsey started in the lumber 
business in Toledo in partnership with Nathan 
Reeve. Lumbering in Michigan at that time 
had hardly started and it was in Jumber from 
that region that the new firm of Kelsey & Reeve 
dealt. A lumber yard and wharf were erected 
by them on Water Street, north of Cherry. In 
1868 the Kelsey & Reeve partnership became 
Kelsey-Lawton & Co., Mr. Kelsey continuing to 
give his active attention to the company until 
1886 when he retired and the company was re- 
organized and became Kelsey & Freeman, a 
partnership composed of Mr. Kelsey’s son, H. 
Reeve Kelsey, and George L. Freeman. In 1917 
the company was again reorganized, this being 
made necessary by the death of H. Reeve Kelsey, 
and the company became the Kelsey & Freeman 
Lumber Co., with George L. Freeman, president ; 
Aaron L. Kelsey, second, vice president; A. L. 
Hurrelbrink, treasurer, and J. P. Bartelle, secre- 
tary. 

As a result of this long continued service there 
is searcely a block in the Toledo of today which 
does not contain materials furnished by this 
company. It conducts two yards, one yard hav- 
ing an advisory and plan department to assist 
home builders in selecting appropriate plans 
and grades, and the other contains probably the 
only stock of large timbers in northwestern 
Ohio. 
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PLAN FOR PINE BEETLE ERADICATION 


KLAMATH FA.xs, Orz., April 9.—War to the 
death on the greatest enemy which the timber 
owner of the West is fighting today—the de- 
structive pine beetle—has this week been de- 
clared by the timber interests of Oregon, Cali- 
fornia and Washington at a meeting held here 
April 4 and 5 known as the Pacific Coast For- 
est Insect Conference, and the battle which has 
been carried on in a more or less quiet but ef- 
fective way since 1911 thru unorganized sources, 
will from this time on have the advantage of 
unified and codperative effort, and the vital 
Federal financial aid for work on Government 
territory, which is absolutely necessary to the 
ultimate success of the undertaking, will be se- 
cured thru a special emergency appropriation, 
if possible. 

With a veritable cancer, which is eating out 
the very vitals of many of the splendid timber 
belts in the Rocky Mountain section and 
east slope of the Cascades, which is now realized 
to be a far more formidable peril than the for- 
est fire hazard, timbermen have wakened to 
the fact that strenuous measures are necessary it 
- the great resources are to be preserved until they 
can be profitably marketed. When it is pointed 
out that 25 percent .of a vast tract of timber in 
the Coeur d’Alene district in Idaho was killed 
in ten years, that a tract of 2,500,000,000 feet 
in the Black Hills section in South Dakota was 
rendered worthless in a similar space of time, 
that a quarter of a million dollar loss in stumpage 
was suffered in Klamath County, Oregon, dur- 
ing 1919, an equal amount during 1920 and an 
estimated increase of 10 percent to occur this 
season, something of the staggering proportions 
of the menace can be grasped and the serious- 
ness of the conflict ahead is forced home. Num- 
bers of owners and operators who have been 
disposed heretofore to regard the proposition 
lightly, became sudden converts when shown 
that Klamath and Lake counties alone had re- 
cently lost enough timber to build a board walk 
4 feet wide from Klamath Falls to New York 
City. 

To Jackson F, Kimball, secretary-treasure: 
of the Klamath-Lake Counties Forest Fire Asso- 
ciation, who has been, with the aid of his or- 
ganization, valiantly fighting the pest here in 
a limited way for several years, is due the credit 
more than to anyone else of arranging the con- 
ference at which the owners of more than 75 
percent of the timber of southern Oregon, were 
present and which will be known as an epoch in 
the combat with the little black bug. ‘‘Rarin’ 
to go’’ was the slogan used by many members ot 
the party in expressing their attitude toward 
continuing the warfare. 


See Practical Demonstration 


The conference was opened on Monday morn- 
ing, April 4, with an expedition to a demonstra- 
tion at the bug camp on an infested area six 
miles north and east of Klamath Falls. Trans- 
portation was provided all the guests to this 
point where an infected tree was immediately 
felled and the means of preventing the spread 
of the potential.young later in the season was 
ably demonstrated by Mr. Kimball with the aid 
of a number of assistants. It was here that some 
of the visitors caught their first glimpse of the 
insect which has wrought such devastating in- 
roads on the pines of this district. The num- 
erous visiting scientific experts took occasion at 
this time to point out the varieties of the beetle, 
where and how it works and the methods found 
practical for its extermination. 

In several parts of Klamath County what is 
known as an epidemic condition now exists, some 
parts having more than 50 percent of the trees 
killed by the beetle. A cycle in which an epi- 
demic occurs usually lasts from four to six 
years during which the loss of an infected area 
will vary from 6 to 80 percent. Of the stand 
of 7,000,000,000 feet of yellow pine on the Kla- 
math Indian Reservation, F. Marion Wilkes and 
J. A. Howarth estimate that the infected and 
beetle killed timber has amounted to about 15 
percent in the last two years. Walter C. Thomp- 
son, now with the Modoc Lumber Co. and form- 
erly forest examiner for the Indian Service, 





estimates that 145,000,000 feet involving a 
stumpage loss of $3 a thousand and a community 
loss of $12 a thousand have been suffered by 
the ravages of the beetle in the section on the 
reservation south of the Sprague River during 
the last two years. Sixteen percent of the 
standing timber in the Swan Lake district just 
south of the reservation line has been lost dur- 
ing the last four years. Eight percent of the 
privately owned timber in Klamath and Lake 
counties is said to have been killed or infested 
with beetles within the last five years, accord- 
ing to experts who have gone over the territory. 


How to Kill the Beetles 

The work of Mr. Kimball and his associates 
in the Klamath Lake Counties Forest Fire As- 
sociation has been carried on by his workers 
when not engaged in the fire patrol work of the 
district. He has been at a loss as to how to 
proceed against the beetle when the season be- 
came far enough advanced to render the burn- 
ing of the limbs and bark unsafe on account of 
the fire risk. During the conference, however, 
what is known as the ‘‘sun dry’’ method em- 
ployed by John M. Miller, of the United States 
Bureau of Entomology and his colleagues in 
California, was demonstrated. 


This method consists of felling and barking 
the infected tree and exposing the bark to the 
rays of the sun. It has been found by experi- 
ment that when the temperature reaches a 
height of 80 degrees or more, the direct rays of 
the sun will raise the temperature of the bark 
to 120 degrees or more if exposed for an hour 
at atime. This temperature proves fatal to the 
beetles in the bark and no danger of fire has 
been invited. 

This method will be given a thoro trial in the 
Klamath-Lake district and, if found that it can 
be carried on successfully by semi-trained men, 
will be followed extensively as it will permit 
the work to go on during the summer months 
when the danger is great and when the cost of 
operations far less than in the winter season. 

The ‘‘trap tree’? method which is adapted 
to districts that have reached an epidemic stage 
of infestation was also demonstrated at the 
conference. In this method a tree is selected 
which has little merchantable value. It is felled 
and left during the period when beetles are 
making flights and, with the slashings, makes 
a very inviting stopping place. After allowing 
a month to elapse after the tree is down, the 
bark is peeled and exposed or burned. 

A most appetizing lunch was served by Mr. 
Kimball and his associates during the noon hour. 
Following a most interesting day in the woods, 
the party returned to Klamath Falls and assem- 
bled early in the evening for a banquet pro- 
vided at the Klamath County Chamber of Com- 
merce, in which the business men of the city 
participated. 

At the close of an excellent dinner an address 
of welcome was made by Mayor W. S. Wiley 
with a response by George M. Cornwall. An 
interesting talk on freight rates was given by 
G. W. Luce, general freight and traffic manager 
of the Southern Pacific Co., while George 8. 
Long, of the Weyerhaeuser Timber Co., enter- 
tained the guests with one of the forceful talks 
of the evening. He made statements very compli- 
mentary to the progressive spirit of the citizens 
of the Klamath basin and declared the city to 
be the center of a timber area extending seventy- 
five miles in each direction. Sash and door 
establishments and other woodworking plants 
in addition to the box factories now operating 
here were predicted. Other entertaining talks 
were given by W. E. Lamm, Prof. Donald Bruce, 
of the University of California, and President 
E. B. Hall, of the Klamath County Chamber 
of Commerce. 


Results in California 


Following the banquet a stereopticon lecture 
on the pine beetle was given by Prof. John M. 
Miller with slides covering nearly every phase 
of the work in which all were interested. Mr. 
Miller has been engaged in the beetle control 
work in the San Joaquin forest in California 


and the results obtained there have been so sat- 
isfactory as to lend hope for the. overcoming of 
the evil in southern Oregon. Work on small 
areas is wasted in his opinion and a tract large 
enough to be practically free from outside in- 
fluences must be selected. He displayed dia- 
grams which proved most conclusively that the 
results secured over a large area had repaid 
amply the money which had been expended in 
carrying on the work. 


THE SECOND DAY 


The second day of the eonference was held in 
the rooms of the Chamber of Commerce and the 
morning session was given over to a general 
discussion of the problem in hand. C. 8. Chap- 
man, manager of the Oregon Forest Fire Asso- 
ciation, acted as chairman of the meeting both 
morning and afternoon, at which session it was 
decided to have the Klamath-Lake Counties 
Forest Fire Association act as the agent for the 
conference in carrying forward the work in this 
district. The new Oregon law effective in May 
of this year providing for the districting of in- 
fected areas of forest pests by the State for- 
ester and the compulsory control of them by 
the owners, was discussed favorably. This law 
provides that in case the owner of an infested 
district fails to take control measures, the 
State forester is empowered to adopt such meas- 
ures, the costs to be filed as a lien against the 
lands. 

Practically every visitor in attendance was 
called to give his views concerning the subject 
at hand. 

Resolutions Adopted 


The resolutions unanimously adopted at the 
business session during the second day of the 
conference, indicate the measures which are to 
be taken to secure the necessary Federal co- 
operation. It is immediately apparent how 
vital this codperation becomes, as the Govern- 
ment-owned and controlled timber areas are in- 
terspersed thruout the West with privately 
owned bodies, and many of the former are badly 
infested at this time. It would obviously be 
of little avail for private owners to go to the 
expense of getting rid of the pests when the 
neighboring infested tract was allowed to re- 
main and cause another contamination. Thanks 
were extended in the resolutions to the Klamath- 
Lake Counties Forest Fire Association, sponsor 
for the meeting,.and also to representatives of 
the Forest Service, of other governmental bodies 
and to the Oregon State forestry department, 
the Oregon Agricultural College and the Univer- 
sity of California. The remainder of the reso- 
lutions in full are as follows: 


WHEREAS, Beetle attacks in the pine regions of 
New Mexico, Arizona, California, Nevada, Oregon, 
Washington, Idaho, Montana, and British Columbia 
are yearly responsible for the loss of millions of 
board feet of valuable timber, and 


WHEREAS, Destruction of this timber is a direct 
loss to the States and to all business interests 
within the States, and 


WHEREAS, Successful control of these losses can 
only be brought about thru thoro codperation of 
Government, States and private owners owing to 
the intermingling of lands in public and private 
ownership, and 


WHperREAS, It has been clearly demonstrated by 
the Bureau of Entomology, Federal Forest Service 
and by private owners that beetle attacks can be 
controlled at justifiable cost, and 


WHEREAS, Oregon has already enacted legislation 
to require owners of timber to eradicate insect 
pests destroying valuable stands of timber; now, 
therefore, be it 


Resolved, That the congressional delegations of 
all the States above mentioned be requested vigor- 
ously to support adequate appropriations for con- 
trol of insect attacks on publicly owned lands and 
also for investigation of the best means of control 
to the end that all interested parties may carry on 
control work in accordance with approved practice 
and in a way to insure ultimate success of the work. 

Believing that the destruction by insects of forest 
growth should be a matter of concern to foresters 
and to forest industries thruout the United States, 
and that the best concerted efforts of the Federal 
Government,.the States and private interests must 
be enlisted to prevent a recurrence of the enormous 
timber losses caused by insect attack which in the 
past have been and still are being experienced, we 
hereby request the American Forestry Association 
to urge upon Congress and our several States the 
need for systematic control of insect attacks, and 
to this end appropriations by Congress of a sufii- 
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cient sum to enable the Forest Service and other 
Federal agencies controlling timbered areas prop- 
erly to conserve such areas from unnecessary loss 
by insect depredations, and of a sufficient sum to 
the Bureau of Entomology to do adequate investi- 
gative work. 

WHEREAS, The railroads serving Wyoming, Colo- 
rado, New Mexico, Arizona, Nevada, Oregon, Wash- 
ington, Idaho, California and Montana have a most 
vital interest in preventing the destruction of the 
timber of these States by insect depredations, since 
lumber constitutes such a large proportion of their 
tonnage, and 

WHEREAS, The destruction of 2,500,000,000 feet 
by insects during a period of ten years in the Black 
Hills of South Dakota constitutes a powerful object 
lesson, and 

WuHereas, Such losses may be obviated in the 
future by insect control niethods intelligently ap- 
plied ; therefore, be it 








Resolved, That the presidents of the Southern 
Pacific, the Santa Fe, the Western Pacific, the 
Northern Pacific, the Great Northern, the Union 
Pacific, and the Milwaukee railroad companies be 
invited to codperate in calling to the attention of 
the several State legislatures and of Congress, the 
imperative necessity for providing sufficient funds 
to fight the beetles effectively and also to lend 
financial support to carry forward this work. 

The attention of the Chamber of .Commerce of 
the United States and Chambers of Commerce in 
Wyoming, Colorado, New Mexico, Arizona, Nevada, 
Oregon, California, Washington, Montana, and Idaho 
is urgently called to the imperative need of arousing 
the public to the necessity for safeguarding the 
timber of their respective States from the impend- 
ing danger which menaces their forests from insect 
depredations. 

It is further urged that immediate steps be taken 
toward acquainting their State and congressional 





delegates with the seriousness of this menace and 
the necessity of taking intelligent action to meet it. 


Representative Attendance 


Among those who were present at the confer- 
ence from outside points were the following: 


George S. Long, vice president and general man- 
ager of the Weyerhaeuser Timber Co., Tacoma, 
Wash. ; Prof. W. J. Chamberlin, forest entomologist, 
Oregon Agricultural College, Corvallis; J. E. Pat- 
terson, United States Bureau of Entomology, of 
Ashland; Col. C. S. Chapman, Western Fore 
& Conservation Association, Portland; John ; 
Miller, United States Bureau of Entomology, San 
Francisco; James Evanden, United States Bureau 
of Entomology, Coeur d’Alene, Idaho; F. A. Elliott, 
State forester, Salem; E. J. Eberly, Assistant State 
forester, Salem; A. J. Jaenecke, in charge of insect 


(Continued on page 81) 





Once there was printed in the Truck and Tractor 
Department of the AMERICAN LUMBERMAN an in- 
quiry from a large wholesaler as to the sort of 
equipment he should employ in moving lumber 
about a distributing yard. A short time after its 
appearance a letter was received from a Canadian 
company boosting the Ross carrier, and similar 
letters were received from a southern company and 
from several western companies expressing approval 
of this type of lumber handling machine. 

The Ross carrier is an electric storage battery 
machine and is made by the Ross Carrier Co., with 
offices in Seattle, Wash., New Orleans, La., and 

























































One of the Ross Carriers of the Crossett Western 
Lumber Co., Wauna, Ore., Handling Two Tim- 
bers of the Quality Which Has Made This Ore- 
gon Company So Well Known. 


Benton Harbor, Mich. The first Ross lumber car- 
rier ever made was purchased by the Crossett West- 
ern Lumber Co., Wauna, Ore., and after years of 
service is in good condition, doing a day’s work 
each day and giving promise of lasting for many 
more years. This machine was purchased in 1914 
and was later supplemented with others, until today 
the company is operating six. On this subject 
Cc. O. Botts, assistant manager, said: “We now 
have six Ross lumber carriers in use and believe 
that they are the most economical carriers on the 
market today:’’ These carriers haul from the sort- 
ing chain to the yard, from the yard to the planer, 
and from the sorting chain or timber deck to the 
wharves, and handle boards, planks or timbers with 
equal facility. 

The plant of the Crossett Western Lumber Co. 
is very modern, one feature being the means where- 
by loads are kept at the planing machines all the 
time. At the side of each planer is a conveyor 
chain, so arranged that a load of lumber may be 
set on it by a Ross carrier in position to be fed into 
the planer; and a second load is also placed upon 
the chain in position to be moved forward for feed- 
ing into the planer after the first load has been dis- 
posed of. This is done by the planer feeder by 
merely pulling a lever which engages a friction 
with the, sprocket carrying the chain. After the 
load is in place for feeding it can be elevated to any 


Ross Electric Lumber 
Tractor Makes Good 





desired height by merely 
pressing a foot lever 
which operates a _ hy- 
draulic lift, so that the 
top of the load may be 
kept at a convenient level 
with respect to the feed 
table of the planer. This 
is a very desirable ar- 
rangement, which makes 
it possible to keep the 
planer in continuous 
operation without the 
necessity of waiting for a 
load to be set in, as there 
is always an extra load 
ahead. Mr. Botts in com- 
menting further upon the 
Ross electric lumber car- 
rier said : 


“The first three carriers purchased by us were 
equipped with lead cell batteries, but after investi- 
gating the merits of the Edison batteries we found 
that they were the only batteries worthy of con- 
sideration for use on a lumber carrier which is sub- 
ject to the hard usage and knocking around that is 
experienced in a lumber mill and yard. We have 
Edison cells that have been in use for four years 
and are still giving us excellent service. With the 
exception of short-circuiting caused by carelessness 
in handling, or accidental connection with metallic 
substances, the Edison battery is indestructible. 
Upon three different occasions -we have had our car- 
riers turn completely over and in two instances 
they dropped off a tramway from ten to fifteen feet 
high, and while the batteries were drained of their 
contents, no other damage was sustained, and after 
refilling them they were put back into service with 
the loss of only a few hours of time. The best 
service we ever had out of a lead battery is approxi- 
mately six months, as they do not seem to be built 
strong enough to stand the hard usage on a vehicle 
of this kind. Moreover, in filling them a rather 
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The First Ross Lumber Carrier Made, Purchased by the Crossett Western 
Lumber Co., Wauna, Ore., in 1914, and Giving Successful Service 
It is Loaded with 3 by 12 Rough Planks. 


expensive solution of electrolyte is used, whereas 
for the Edison battery a dry potash is secured and 
mixed with water. 

“We keep these batteries charged by means of a 
direct current generator set, which is run at night 
at the same time as lights are required in our 
plant and town, so there is practically no addi- 
tional expense for charging. 

“We have two sizes of these cells, the larger of 
which we have used for only the last year, but we 
find that it pays to use the larger cells because of 
the length of time it takes to discharge them, we 
being able to secure ten to twelve hours’ service 
without recharging. 

“We can not too strongly recommend Edison bat- 
teries, and believe that a lumber carrier equipped 
with these batteries will give equally as good 
service as a gasoline vehicle, without the attendant 
fire hazard.” 


Full details in regard to Ross lumber carriers 
may be obtained from the Ross Carrier Co., L. C. 
Smith Building, Seattle, Wash. 





In Order to Keep the Planing Machines Busy All the Time a Conveyor Chain Is Located at the Side 
of Each Planer. Loads Are Placed Upon It by the Ross Carriers Operated by the Company, and 
as the Load Being Fed to the Planer is Reduced in Size It Is Lifted up to the Proper Level 
for Easy Working by a Hydraulic Lift. ‘ 
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Hardwood Flooring 


OAK, MAPLE, + . 
BEECH BIRCH iN Chicago 


Every foot guaranteed for quality and milling 


All 36" Clear 
and Select 
Oak Flooring 
carefully 
wrapped in 
heavy paper, 
free o 
charge, to 
prevent 
damage in 
transit and at 
the job 


















Our big warehouse at 3622-3628 So. Morgan St. 


STORAGE FOR DRESSED 
LUMBER AND FLOORING 


3622-3628 SOUTH MORGAN ST., TEL. BOULEVARD 830 


ANY QUANTITY | 
ANY TIME 
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If It’s 


: POPLAR 


Wire Case-Fowler | 


Case-Fowler Lumber Co. | 


MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J. H. Mackelduff, Manager 
General Sales Office, 512-13 Pennsylvania Bldg., 
Phone, Spruce 1593. Philadelphia, Pa, 








Chicago New England St. Louis 
JamesN. Woodbury, J. J. Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 


The Largest Poplar Mill in the World. 











in contrast to just 


We Desig houses and make 
H Ome §S =. them to order. 


Send us rough outline of room arrangement, or if 

ge a photo of building your customer admires. 
e will prepare floor = and one elevation and 

submit for approval be’ 

finishing drawings. 


Charges over all run ai $1 0 to $15 


Home Designers, Detroit, Mich. 








Dept. A. 4024 Baldwin Ave. 
Frank Spangler ‘Mssissipr! 
pang 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 











An interesting exposition 


The Cost of Growing Timber of facts and figures, 


By BR. 8S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 


AMERICAN LUMBERMAN, 43) So. Dearborn St., CHICAGO 


Branch of Paper-Pulp Association Meets 


New York, April 13.—Striking figures of in- 
terest to lumbermen as well as to paper manu- 
facturers ‘were disclosed at the meeting today 
of the woodlands section of the American Pa- 
per & Pulp Association, when statistics as to 
slash burning, sinking of logs, and tractor op- 
erations in the woods were given by various 
speakers. Possibly one of the most important 
discussions was that in a paper by G. N. Harder 
of Rib Lake, Wis., on observations of slash 
handling on the Neopit Indian reservation near 
Shawano, Wis. While the discussions were 
based on pulpwood cutting, the figures given are 
such as to be of value to the lumberman as 
well as the pulpwood industry. 


Government Experiments in Slash Disposal 


The paper by Mr. Harder was partly critical, 
partly commendatory of the methods used by 
the Government operators on the Wisconsin for- 
est. He said: 


The operations are evidently so conducted that 
the ground is practically clear of all timber. When 
felling the timber the plan is first to cut the hem- 
lock trees and brush them so that the tops are cut 
in fairly small pieces, which are placed in large 
piles, and the plan contemplates that the hard- 
wood trees shall be felled on the hemlock piles, so 
that when their tops are cut off and the brush cut 
down to small pieces it will not be necessary to 
carry the brush. This is evidently not always done. 
It was the opinion of the lumbermen that this 
scheme for felling hardwood on hemlock piles cer- 
tainly is not practical, in the operations with which 
they are familiar, and would lead to considerable 
cost if the brush has to be carried. 

We understand from the reservation officials that 
they do not consider that the cost is any more to 
have the sawyers cut and pile the brush. How- 
ever, all of these men are on a piecework basis 
and the logical conclusion is that they would be 
willing to take a lower piece rate if they did not 
have to handle the brush. 

Commends Low Stumps and Felling Rampikes 

There are two features of the woods work on the 
Neopit operations which are highly commendable: 
First, the manner in which the timber is cut, as the 
stumps are remarkably low, very few exceeding 
a height of twenty inches—these methods we would 
all profit by following, and by thus doing would aid 
in the conservation of our timber supply. Second, 
the practice of felling the snags, or rampikes as we 
know them, thus eliminating one of the worst haz- 
ards we have for the spread of fire, particularly 
when there is a wind blowing, for we have all wit- 
nessed flying embers from a fire in the top of a 
rampike going some distance, even to adjacent 
slashings or timber lands. 

Piled Slash Burns Better; Saves in Swamping 

The piles of slash are usually in rows, and it is 
planned to do the burning at the end of the winter 
or late in the fall. It is-stated that where the 
ground is well cleaned up there is considerable sav- 
ing in the swamping. Some lumbermen say that 
they now use only one swamper in their own woods. 
The fire, it is said, can be more easily controlled 
in piles than in open slash and the burning would 
be more complete. 

Brush burning is not practical in operations 
where the hemlock bark is peeled, for the bark is 
usually piled in the territory where the timber is 
cut. To haul it out of the woods immediately after 
peeling would be very expensive. 

Piling Slash Does Not Eliminate Fire Hazard 

The Forest Service report stating that by this 
method the slash is eliminated as a fire menace 
is not the judgment of Mr. McCullough, as, except 
for the limbs over two and one-half inches thick, 
no more slash is burned than in the usual way. 
Our lumbermen were not convinced that the plan 
results in any substantial saving in skidding, and I 
am inclined to believe that the piling of brush in- 
creases the cost considerably. 

Our lumbermen also think there is some mistake 
in the estimate that 2.000,000 feet of logs were 
recovered from two sections which had been logged 
in the old way. The operators’ figures, comparing 
costs under the old with the new way, do not 
show any undue increase in the logging cost. 


Mr. Harder’s paper is of particular interest 
to Wisconsin, because the plan is being consid- 
ered there as a codperative test of slash burn- 
ing by the State forester and the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion. 

Top Lopping or Slash Piling and Burning 


Another report, by Ellwood Wilson, of the 
Laurentide Paper Co., gave detailed statistics 
on pulpwood operating by different methods 
carefully tested for costs. The comparison was 
between top-logging and slash piling and burn- 
ing. He said: 

About 1912 we tried top-lopping on about fifty 
acres. This was very thoroly done. Some four 


or five years later we found that the slash had 


only just begun to rot down, and the fire hazard 
in the meantime had been almost as great as from 
the unlopped tops. 

Discussing the work when slash was carefully 
piled and burned, he not only gave figures to 
show the increased cost, but said: 

There are two main difficulties: The opposition 
of the men doing the work, even tho desired by 
their superiors, and the present system of placing 
the men. These are more serious problems than 
would be supposed. Good men are scarce and they 
object to the heat and sparks from the fires. There- 
fore, the poorer workers drift into a job they can 
not properly handle. However, this can be over- 
come by piecework, with a bonus, and proper super- 
vision. 

In this experiment alternate strips were 
burned and left with the tops lopped only, and 
costs kept on each method. There was burned 
fifteen acres, on which there was 172.1 cords 
of wood, or 84,775 board feet, and the total 
cost was $185.64, or $2.18 a thousand feet. 


Says Slash Burning Secures More Material 


T. W. Dwight, of the forestry branch of the 
Canadian Department of the Interior, told of 
brush burning in the prairie Provinces, and 
said that top lopping was not sufficient to avert 
the fire menace. Brush on tracts logged twenty- 
five years ago was found to be still a menace. 
His conclusion was that it provided protection 
from fire, and the securing of more material. 
When swamping, the men put every possible 
foot of the tree into logs if they have to dispose 
of the brush. The increased ease of skidding 
was considerable, and he believed brush piling 
was practicable and the cost not prohibitive. 


Tractor Cut Costs About One-Third 

The use of tractors in the woods in connection 
with the removal of timber in the summer of 
1920 from 320 acres in northern Minnesota, 
was reported upon by O. L. E. Weber and Dan 
Rose, of the Watab Paper & Pulp Co. of Min- 
nesota. The haul averaged about three miles 
over level muskeg roads, on which it would have 
been impossible to use horses for either skidding 
or hauling, so two tractors were used, one of 
5-ton and the other of 10-ton capacity. The 
hauling was done with ten sets of 8-wheeled 
wagons, with 8-inch tires. Three of the ten 
sets were left for loading, three for unloading, 
while three sets were en route, one being held in 
reserve. Little road work was necessary, and 
it was estimated, after the hauling was contin- 
ued in the winter, that the 10-ton tractor. would 
do the work of thirty-six horses; the 5-ton 
tractor, the work of sixteen. 

Comparative figures were for the hauling of 
5,000 cords of pulpwood, 35,000 cords tamarack 
and cedar ties, about 27,000 cedar posts and 
750,000 feet Norway pine, for a haul of about 
three miles. 

Horse Equipment 


Time—76 days (actual). 

Equipment: Six 4-horse teams; two 2-horse teams; total 
twenty-eight horses, sixteen sets of sleighs—Value $14,000. 
Cost Operation: 


Per month 
SN A TD GC ood cons cnccrecevncwese $ 560 
ER See ee ,260 
a 20 percent of $14,000 annually.. 233 
Labor: 


8 teamsters, $85 and $30 board............ 
1 barn boss, $100 and board.... oe 
1 blacksmith, $125 and board..... 
2 road monkeys, $65 and board.... 





Total cost for 76 working days............se00+ $10,137 


Tractors 
Time—45 days (estimated). 
Equipment: One 10-ton and one 5-ton tractor—Value $12,000. 
Cost Operation: 





Per month 
Gas used: 
Per hr. Summer Winter 
10-ton 4% gallons 3% gallons 
5-ton 3% gallons 2% gallons 
—at 30 and 10 hours each for twenty-six 
GOS: MONI... cc cccevisvecvcvvesese acer. 40 
io tin kh tad ch Oke aot emee cues b 
Depreciation (Usable six months a year)..... 400 
DOPED. cctcnccsvccécsesasccseveccsves eoece 25 
Labor: 
2 drivers $125 and $30 board... 310 
1 mechanic $150 and board...... 180 
2 brakemen $65 and board...........sseees 190 
$1,820 


Totel for 45. WOPKINE GAWSs ic ccccrceveccivedces $3,150 


Recovering Sunken Logs 
Ellwood Wilson in the discussion on an ex- 
periment in sinkage of logs told of booming 
101,000 logs in a lake from one spring to the 
next, when the dam was cut and the logs driven 
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out. Those that sank were dredged up and 
measured and the species determined. A total 
of 2,235 logs were raised, of which 124 were 
spruce, 2,110 balsam and 1 pine. Of these, 
41 spruce were rotten, mostly butt logs, and 





April 16-30—Own Your Home Exposition, Twenty- 
second Regiment Armory, New York City, 
Annual. 

April 25-27—Western Retail Lumbermen’s Asso- 
ciation, Fresno, Calif. Annual, 


April 25-May 1—Own Your Home Exposition, Coli- 
seum, St. Louis, Mo. 


April 26—Southern Alluvial Land Association, Mem- 
phis, Tenn. Annual. 


April 27—Southwestern Ontario Retail Lumber 
Dealers’ Association, Sarnia, Ont. Annual. 


April 27—Millwork Cost Information Bureau, Chi- 
cago. Annual. 

April 27-29—Chamber of Commerce of the United 
States, Traymore Hotel, Atlantic City, N. J. 
Annual, 

April 28—Lumbermen’s Exchange of Philadelphia, 
Philadelphia, Pa. Annual. 


April 28-30—Appalachian Logging Congress, Sin- 
ton otel, Cincinnati, Ohio. Spring meeting. 


May 8-6—Associated Cooperage Industries of Amer- 
ica, Planters Hotel, St. Louis, Mo. Annual, 


4-7—National Foreign Trade Council, Cleve- 
land, Ohio. Annual. 

May 18-19—American Wholesale Lumber Associa- 
tion, Chicago. Annual. 

June 9-10—National Hardwood Lumber Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, 
Pa. Annual. 


June 20-24—American Society for Testing Mate- 
rials, New Monterey Hotel, Asbury Park, N. J. 
Annual, 


TESTING SOCIETY ANNUAL 


PHILADELPHIA, Pa., April 11.—Coincident 
with the announcement that the American So- 
ciety for Testing Materials will hold its twenty- 
fourth annual convention at the New Monterey 
Hotel, Asbury Park, N. J., on June 20 to 24, 
inclusive, the society issues its first number of its 
Bulletin, which will hereafter be issued at 
approximately quarterly intervals. The Bulle- 
tin is intended to replace the circular letters 
that have been sent out to the membership and 
will in a way disseminate news of the society’s 
activities during the year. The program for 
the annual convention will be issued in about 
a month. 


PICK DATE FOR CYPRESS ANNUAL 


New Orweans, La., April 11.—Secretary 
George E. Watson, of the Southern Cypress 
Manufacturers’ Association, said today that 
the association’s annual probably will be held 
on May 11 next. The constitution and bylaws 
fix the meeting for May 18, but permit the di- 
rectors to shift it forward or backward if neces- 
sary. No final and formal decision has been 
reached, but May 11 has been tentatively select- 
ed as better suited to the convenience of the 
membership. 


NATIONAL FOREIGN TRADE COUNCIL 


CLEVELAND, OuI0, April 11.—Paramount 
questions before the eighth annual convention 
of the National Foreign Trade Council, to be 
held here May 4 to 7, will be revision of the 
tariff, financing our foreign trade, the merchant 
marine and the double taxation of investments 
made abroad by Americans in the interest of 
foreign trade extension. With exporters gen- 
-erally these are considered of importance in the 
order named. 

Drastic tariff increases just now, with foreign 
finances in a state of demoralization, exchange 
altogether out of gear, and credits abroad all 
but wiped out, are frowned upon by the export 
interests. ‘‘We must buy if we would sell 
abroad,’’ they declare, ‘‘and buying will not be 
freely done if the tariff wall is built even higher 
than it now is. Our foreign customers must be 
encouraged to pay in part with goods of their 
own manufacture. ’’ 

Representatives of the several Government 
departments, particularly the Treasury and 
Commerce divisions, are expected to be present 
to discuss Federal policies toward foreign trade. 

Much interest is being evinced from the ex- 
porting ranks in the proposed foreign trade ad- 


May 


181 balsam. Of the 101,000 logs, 2.21 percent 
sank, and 9.92 percent of the whole number 
raised were rotten. Of the whole number 
raised, 5.54 percent were spruce and 94.4 per- 
cent were balsam. 


visory service, to be composed of foreign trade 
experts from all over the country, and which 
will give one entire day to the answering of 
questions and the solving of foreign trade prob- 
lems that have risen in the affairs of individual 
exporters. 


COST ACCOUNTANTS’ ANNUAL 

New York, April 11.—The preliminary pro- 
gram of the annual convention of the National 
Association of Cost Accountants, which is to 
be held in Cleveland on Sept. 14, 15 and 16 next, 
has just been issued. It provides for three 
days of conferences on practical cost questions 
ineluding ‘‘Interest as an Element of Cost,’’ 
**Cost Systems as a Means of Preventing 
Waste,’’ ‘‘Uniform Methods and Standardized 
Costs,’’ ‘*Executive Use of a Cost System,’’ 
and a number of similar topics. It is expected 
that upward of a thousand cost men will take 
part in these conferences. 


APPALACHIAN LOGGING PROGRAM 

KNOXVILLE, TENN., April 11.—The semiannual 
meeting of the Appalachian Logging Congress 
will be held at Cincinnati, Ohio, on April 28, 
29 and 30, with headquarters at the Hotel Sin- 
ton. The tentative program includes many in- 
teresting features. The morning session, Thurs- 
day, April 28, will be devoted to registration and 
a meeting of the executive committtee at 10 
o’clock. The afternoon session will open with 
addresses of welcome by John Galvin, mayor; 
Newell H. Hargraves, president Lumbermen’s 
Club of Cincinnati, and James A. Reilly, presi- 
dent, Chamber of Commerce, to which response 
will be made by George N. DeLaney, of the D. 
A. D. Lumber Co., Williamsburg, Ky. The re- 
ports of the officers will then be read. The 
following addresses will be delivered: 

“What Our Organization Can Do for Us” by W. 
W. Stark, American Column & Lumber Co., Col- 
umbus, Ohio. 

“Codperation,” by Landon C. Bell, W. M. Ritter 
Lumber Co., Columbus, Ohio. 

“Safety in Mills and Woods” by J. J. Adderly, 
Integrity Mutual Casualty Co., Chicago, illustrated 
with motion pictures and slides. 

“Traffic Problems of Today” by J. H. Townshend, 
Southern Hardwood Traffic Association. 

“Utilizing of Waste of Hardwood Lumber” by 
L. W. Gibbons, of H. J. Baker & Bros. Co., New 
York City. 

“Fire Prevention and Insurance Problems” by 

Frank Burns, of Lee Blakemore (Inc.) Chicago. 
_ The evening session will be devoted to mov- 
ing pictures presented by the Clyde Iron Works 
Co., showing the Clyde track machine; the 
Bucyrus Co., showing new type of steam shovel ; 
the Lidgerwood Co., showing its machine in 
action; the Holt Manufacturing Co., showing the 
‘‘Holt Caterpillar’? in action under various 
conditions; the Leschen Rope Co., showing an 
interesting picture on the manufacture of wire 
rope; Heisler Locomotive Co., with ‘‘Little 
Heisler’? on display; and another film by the 
Lidgerwood Mfg. Co., showing a model of its 
overhead skidder. Following the pictures a 
Dutch lunch will be served. 

The Friday morning session will include the 
following addresses: 

“Overhead Cableway Skidder Logging” by E. A. 
Gaskill, of the Suncrest Lumber Co., and the Par- 
sons Pulp & Lumber Co., Sunburst, N. C. 

“Logging with Log-slide Method in Combination 
with Ground Skidder” by F. B. Duane, of the West- 
ern Carolina Lumber Co., Burnsville, N. C., followed 
by a discussion. 

“Incline Logging” by C. S. Badgett, Champion 
Fibre Co., Canton, N. C., followed by discussion. 

“Industrial Suggestions” by Alex W. Dodge, of 
the Lidgerwood Co., New York City. 

The afternoon session will oe called at 1.30 
o’clock and will include a number of addresses, 
as follows: 

“Use of Caterpillar Steam Shovel in Logging Rail- 
road Construction” and “Portable Camp Housing” 
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La t Cruising House in America. 


by C. L. Babcock, of the Babcock Lumber & Land 
Co., Maryville, Tenn., followed by a discussion. 

“Labor” by John Raine, of the Meadow River 
Lumber Co., Rainville, W. Va., followed by a dis- 
cussion. 

“Horses” by John F. Shea, of Shea Bros., Knox- 
ville, Tenn., followed by discussion. 

“Track Laying Machinery,” by J. J. Lumm, Clyde 
Tron Works, Duluth, Minn. 

“Logging Railroads” by W. D. Latham, of An- 
drews Manufacturing Co., Andrews, N. C., followed 
by discussion. 

From 5 to 7.30 p. m. there will be round table 
talks. In the evening at 8 o’clock the banquet 
will be held, followed by vaudeville. 

The Saturday morning session will open at 9 
o’clock and will include the following addresses: 

“Getting Accurate Costs” by L. D. Gasteiger, of 
the Pittsburg Lumber Co., Braemar, Tenn., followed 
by a discussion. 

“Timber Resources in Panama” by Leslie Brooks, 
Bryson City, N. C., with a discussion following. 

“Portable Mill Operations” by Andrew Gennett, 
followed by discussion. 

At 2 o’clock in the afternoon there will be a 
tractor demonstration, after which the conven- 
tion will adjourn. 


WHOLESALERS ENCORE DANCE 


Toronto, Ont., April 11.—The Wholesale 
Dealers’ Association (Inc.) held its first annual 
dance on Friday, April 8, at the Masonic Tem- 
ple, Toronto. The affair was a splendid suc- 
cess, being largely attended by wholesalers and 
their wives and lady friends. An excellent or- 
chestra provided good dancing music and an 
ample supper was furnished half-way thru the 
evening. The event was so thoroly enjoyed and 
successful that those who were present are al- 
ready discussing plans for the second annual 
dance a year hence. 


FOREST ENGINEERS ORGANIZE 


New York, April 11.—Official sanction has 
been given for the establishment of the forest 
products section of the American Society of 
Mechanical Engineers. It was a foregone con- 
clusion that the council of the society would 
take this action, but now that the forest prod- 
ucts section is a certainty announcement has 
been made that papers dealing with subjects of 
interest to lumbermen will be a main feature of 
the forthcoming semiannual meeting in Chi- 
cago. 

The council of the society met in Boston re- 
cently and voted unanimously to take up forest 
products. The work of preliminary organization 
for this division was conducted by Thomas D. 
Perry, of the Grand Rapids Veneer Works, 
Grand Rapids, Mich.; Charles E. Paul, professor 
of mechanics at the Armour Institute of Techno- 
logy, Chicago; Grant B. Shipley, president of 
the Pittsburgh Wood Preserving Co., Pittsburgh; 
Robert 8. Wolf, construction engineer, New 
York City; C. M. Bigelow, of Cooley & Marvin, 
Boston. 

Subjects to be discussed at the Chicago con- 
vention and the full list of speakers will be an- 
nounced by the society in the near future. 


TO PROTEST PROPOSED TARIFF 


New York, April 12.—The executive commit- 
tee of the New York Lumber Trade Association, 
at a meeting held this afternoon to discuss the 
proposed tariff on Canadian lumber, voted to 
call a general meeting of the association on 
Wednesday, April 20, when a resolution pro- 
testing against the impost of any tax will be 
presented. It is a foregone conclusion that 
the resolution will be adopted. 

The executive committee is solidly arrayed 
against the impost of a tariff on Canadian lum- 
ber and it is said the object of calling the mem- 
bers together is to put the lumber trade of the 
city solidly on record in the matter. Several 
committees of the association are at work in 
rounding up sentiment in protest, and from ad- 
vices received so far it is believed next Wednes- 
day’s meeting will attract a record attendance. 
Furthermore, the lumbermen have taken the 
fight to the State legislature and a resolution 
against the tariff will be presented to the senate 
and assembly in Albany before the week ends. 
This, it is pointed out, would virtually put New 
York State and all the industries under its 
masthead against the imposition of a Federal 
tax on shipments from across the border. 


The general meeting next Wednesday also will 
take up the action of the Erie Railroad in abro- 
gating lighterage. This matter, too, was dis- 
cussed by the executive committee and is said 
to be of momentous interest to all lumbermen 
and especially to the larger wholesalers. 

In its opposition to the railroad’s action, the 
New York Lumber Trade Association is simply 
taking sides with the National Wholesale Lum- 
ber Dealers’ Association in a fight it already 
has launched and in which it has given evidence 
of going the limit. 


FORM NEW WESTERN ASSOCIATION 


KLAMATH FALLs, OrE., April 9.—The Cali- 
fornia-Oregon Lumbermen’s Association is the 
name of the new organization which has just 
been effected at Klamath Falls by representa- 
tives and owners of sawmills of the Klamath 
district whose plant operations have smaller 
daily capacity than 40,000 feet. Capt. Marion 
Nine, of the White Pine Lumber Co., has been 
elected president, and Capt. Alfred D. Collier, 
of the Swan Lake Lumber Co., is seeretary- 
treasurer. Twenty of the mills here are repre- 
sented in the new organization, whose combined 
plants employ more than a thousand men. The 
problems of particular interest to this class of 
millmen will be taken up by the new organiza- 
tion and social features will also be added. 


FAVOR NATIONAL DAYLIGHT SAVING 


BaLtimorE, Mp., April 11—The managing 
committee of the Lumber Exchange, at its 
monthly meeting, last week, considered a com- 
munication of the Chamber of Commerce of 
the United States in regard to daylight saving, 
and decided to support such a move, if it is of 
national scope, made thru Congress, but will 
not engage in a local campaign merely. The 
general business situation was discussed at some 
length and routine business was disposed of. 


—_~—~ 


DISCUSS LUMBER TARIFF 


BuFrFa.o, N. Y., April 13.—The Buffalo Lum- 
ber Exchange held a largely attended and very 
important meeting on the regular monthly date, 
April 8, and took up especially the question 
of the lumber tariff. This section appears to 
be unanimously against such enactment - and 
resolutions prepared by George A. Mitchell, of 
White, Gratwick & Mitchell, North Tonawanda, 
were adopted without any opposition. They 
condemn the tariff without reserve and the sec- 
retary was directed to send copies of the reso- 
lution to the local congressmen, the Chamber 
of Commerce and others who might be influen- 
tial in preventing the passage of such a law. 

N. H. Morgan, representing the Shevlin in- 
terests of the Northwest, who has made a study 
of the situation and done considerable work 
in opposition to the proposed tariff, gave an 
address in which he said that whatever was 
done should be done quickly, as he was pretty 
well convinced that the ways and means com- 
mittee of the House of Representatives was in 
favor of a tariff on lumber 

Harry C. Filer, the city forestry superinten- 
dent, gave an address on the parks and shade 
trees of Buffalo. 


HOO-HOO ACTIVITIES IN ST. LOUIS 


Sr. Louis, Mo., April 12.—The date for the 
concatenation to be held by St. Louis Hoo-Hoo 
has been changed from April 25 to April 27. 
The arrangements for the concatenation are in 
the hands of a committee composed entirely 
of kittens who were taken into the order at the 
annual held in St. Louis last September. Vern 
C. Cornelius is chairman. The manner in which 
the young kittens are entering into the task 
gives indications that the affair, which will be 
held at the American Annex, will be a success. 

Plans for the concatenation were laid at a 
luncheon of the youngest members at the Amer- 
ican Hotel, when a Boosters’ Club’also was 
formed to promote the interests of Hoo-Hoo 
in St. Louis and vicinity, with B. E. Lemen as 
chairman. Some of the early activities planned 
include a golf tournament and a dinner dance 
at a downtown hotel, at which the ladies will be 
especially invited guests. 
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ENJOY ATHLETIC PROGRAM 


SPOKANE, WASH., April 9.—The Elcad Elko 
Club held another of its enjoyable 6 o’clock 


dinners at the Y. M. C. A. Thursday. This 
was served in the gymnasium after which there 
was a short snappy program of boxing, wrest- 
ling and parallel bar work by members of the 
physical culture department of the Y. M. C. A. 
It is a strict rule that the meetings are to be 
thru by 8 o’clock promptly so that the dinners 
interfere with no social or other engagements 
of the members. This rule has been strictly en- 
forced by President MacCuaig with the result 
that the dinners are proving extremely popular. 
Secretary-treasurer H. R. Isherwood of the 
Concatenated Order of Hoo-Hoo was a guest. 


LIVE ENTERTAINMENT COMMITTEE 


SoutH Benp, IND., April 12.—Since its last 
meeting the South Bend Hardwood Club has ap- 
pointed an entertainment committee, which 
from its personnel, promises to ‘‘ pull off’’ some 
‘*big doings’’ in this city in the near future. 
This committee consists of Forrest Hillier, 
Harold Shafer and Charles Huff. The next 
meeting of the club will be held April 18 and at 
that time it is expected that several matters of 
importance will come up for action. 

From the consensus of lumbermen here they 
are receiving more business than in the recent 
past and at prices that are fairly remunerative. 








MONTGOMERY WHOLESALERS MEET 


MontcomeEry, ALaA., April 11. — Wholesale 
lumbermen of this city gathered for luncheon 
at the Exchange Hotel, last Thursday at 1 
o’clock for one of their bimonthly meetings. 
There was a good attendance and a number of 
excellent talks were made by Fred 8. Morse, 
Brooks Flowers, B. G. Betty, Frank S. Davis, 
Walter Yost, Pope Foster, C. E. Black and H. 
€. Monroe. The consensus seemed to be that 
business has made considerable improvement 
recently and as a result the lumbermen are very 
optimistic over the outlook. 


KEYSTONERS GOLF IN NEW JERSEY 

PHILADELPHIA, Pa., April 11.—The Phila- 
delphia Lumbermen’s Golf Club held an unoffi- 
cial tournament on April 5 and 6 at the Seaview 
Golf Club, near Atlantic City, N. J. There 
were twenty-two in attendance, and the outing 
covered two days. Some of the scores were good, 
and the affair was a success as a social event. 
First prize was won by M. J. Dukes, with a 
score of 97-30-67, and second by George M. 
Speigle, with 95-24-71. The first official tourna- 
ment will be held on April 27 at Riverton, N. J. 
The tentative schedule for the season is as fol- 
lows: May 18, Old York Road Club; June 15, 
Saint Davids Club; July 20, Merion Cricket 
Club; Aug. 17, Whitemarsh Club; Sept. 14 or 
21, Philmont Club; October 12 (annual), Hunt- 
ingdon Valley Club, and November 10, to be se- 
lected. The November meet is unofficial, and 
does not count on the season’s play, but has 
been held every year. 





IMPROVEMENT CHEERS TACOMANS 

Tacoma, WASH., April 9.—A slight improve- 
ment in the lumber market during the last week 
and a stiffening of prices were reported by 
many of the local manufacturers at the regu- 
lar meeting of the Lumbermen’s Club April 6. 
The manufacturers say that wholesalers seem to 
be covering their speculative orders and that 
inquiries from the retail yards are beginning to 
increase. The improvement, however slight, 
was believed to indicate the first sign of better 
times for the lumber industry. 

John F. McDonald, of the McDonald Lumber 
Co., Minneapolis, was a guest at the meeting 
and declared that there is an immense amount 
of potential building in the Twin Cities which 
is held up by the financial situation. Mr. Me- 
Donald declared he expected the demand for 
lumber to increase this spring. 





Alex W. Stewart, Minneapolis representative 
for the Hammond Lumber Co., of Astoria, cor- 
roborated Mr. MeDonald’s opinion. 

The log situation came up for discussion. 
L. T. Murray, president West Fork Logging Co., 
said that logs in the water in the Puget Sound 
district have decreased 30 percent in the last 
two months. 


NEW EXECUTIVE SECRETARY 


CoLumBus, Ono, April 11.—The board of 
directors of the Columbus Lumber Trade Ex- 
change has accepted the resignation of W. E. 
Jones as executive secretary of the organization, 
selecting R. M. Lucas, an attorney who special- 
izes in organization work, as executive secretary. 
Because of the fact that the secretary must be 
a member of the exchange Mr. Jones will con- 
, tinue as nominal secretary but in the future will 
devote the greater part of his time to his pri- 
vate business which is E. J. & W. E. Jones, 
millworkers. Mr. Jones had been active secre- 
tary of the Columbus Lumber Trade Exchange 
for more than a year and in that time the or- 
ganization prospered and has taken a prominent 
part in the lumber industry of the Buckeye 
Capital. 


EVANSVILLE CLUB ACTIVITIES 

EVANSVILLE, Inp., April 13.—At the regular 
monthly meeting of the Evansville Lumbermen’s 
Club, held last night at the New Vendome Ho- 
tel, plans were outlined for the regular summer 
outing which will be held at Cook’s Park, either 
June 14 or June 21, the exact date to be de- 
cided upon at the May meeting of the club. 

Daniel Wertz, of the Maley & Wertz Lumber 
Co. and chairman of the codperative commit- 
tee of the club, submitted a sales code which 
is to be presented for attention at the coming 
annual of the National Hardwood Lumber As- 
sociation and which the local club went on 
record as endorsing. It was also suggested that 
a copy of the code be turned over to the Evans- 
ville Furniture Manufacturers’ Association and 
this will be done. At the next meeting of the 
local club certain changes in the code may be 
suggested and these will be carried to the 
national convention. 

At last night’s meeting local building condi- 
tions were discussed at some length. It was 
reported that the employees of the local plan- 
ing mills had agreed to return to work at a 
reduction of 20 percent in wages. The men 
receive 80 cents an hour under the new scale. 








~~ 


REORGANIZE FORESTRY CLUB 


Vancouver, B. C., April 9.—The British 
Columbia Forestry Club was reorganized at a 
dinner held at the Grosvenor Hotel, Vancouver, 
when over sixty were present. This club was 
in existence prior to the war but, with so many 
of its members going overseas, interest lapsed. 
At the reorganization meeting, much interest 
was shown and it is expected that the club will 
do excellent work, more especially along forestry 
lines. Aird Flavelle, of the Thurston-Flavelle 
Lumber Co., Port Moody, who was in the chair, 
gave a resumé of conditions in Ontario, from 
which Province he recently returned. Other 
speakers included Fred H. Lamar, who arrived 
a few days previously from Winnipeg to take 
up his residence here as secretary of the Shin- 
gle Manufacturers’ Association; H. H. Ross, 
of the Ross-Saskatoon Lumber Co., of Waldo, 
East Kootenay; Maj. McLaurin, station super- 
intendent of the Jericho air board station, who 
has been flying over forests for the Government ; 
Prof. Christie, formerly with the Provincial de- 
partment and now of the staff of the University 
of British Columbia; and William Turnbull, 
provincial lumber commissioner. Messrs. A. 
Flavelle, H. R. MacMillan, of the H. R. Mac- 
Millan Export Co., and W. B. W. Armstrong, 
secretary British Columbia Loggers’ Associa- 
tion, were appointed a committee to act in the 
interests of the organization, to report at the 
next meeting. M. A. Grainger, managing di- 
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rector Timber Industries Council of British 
Columbia, has been active in the matter of re- 
organization. 


NYLTAS PLAN ‘‘BIG DOINGS’’ 


New York, April 12.—New York lumbermen 
will whoop things up Saturday night at the 
Commodore Hotel, when the first membership 
dinner of the Nylta Club will be held. The 
Nyltas have a membership to date of 320, mak- 
ing it the largest organization strictly of lum- 
bermen in the history of the Metropolitan dis- 
trict. There will be no charge for those on the 
Nylta rolls, the affair being paid for out of dues. 

Souvenirs of practically every description will 
be given with the compliments of many of the 
larger firms of the district, and as the dinner is 
to emphasize the get-together idea for which 
the club was organized, the speakers will step 
outside of the realm of lumber for their sub- 
jects. None but full-fledged Nyltas have been 
invited, membership in the club being neces- 
sary in order to obtain a seat. 

Several months ago officers of the club set out 
to bring the enrollment up to 500 by June 1, and 
it is expected that with the new names to be 
added directly as a result of the ‘‘big feast’’ 
and its accompanying attractions, the 400 mark 
at least will be attained before another week 
opens. Speakers at the dinner are expected to 





give emphasis to the fact that Nylta plans to 
broaden and extend its influence in the New 
York district, and to this end men in industries 
associated with the lumber trade will be taken 
into the fold. 


One of the speakers will be the Rev. Dr. 
Newell Dwight Hillis, of Brooklyn, who occupies 
the pulpit in which the Rev. Dr. Lyman Abbott 
gained world-wide fame. Dr. Hillis as a young 
man was in the lumber business, and as he is an 
orator of wide reputation, the lumbermen expect 
a rare treat at his hands. Dr. Hillis has re- 
frained from announcing a subject, but said yes- 
terday he would have something of direct appeal 
to his hearers, 


Other speakers will be Lee Parsons Davis, of 
Westchester County, and R. H. Ford, a noted 
New York platform lecturer. Fred Bruce will 
be the toastmaster, and H. B. Coho, secretary of 
the Nylta Club and of the New York Lumber 
Trade Association, will speak informally. Mr. 
Coho says he will discuss the future of the 
Nylta Club and will not omit mention of the 
plans which have in view the erection in New 
York City of a $2,000,000 building to house. 
organizations in the woodworking industries. 

Music will be furnished by the Seventy-first 


Regiment orchestra and the Apollo Club quar- 
tette. 





Central Illinois Club Annual _.. 


Gipson City, Inu, April 11—The annual 
banquet and business meeting of the Central 
Illinois Lumbermen’s Club, held at the Gibson 
Hotel, this city, the evening of April 6, was 
attended by seventeen lumbermen and, as invited 
guests, two Gibson City bankers and the editor 
of the local paper. When all the cross currents 
of competitive friction had been mellowed and 
dissipated by partaking of a very fine dinner 
and after the feeling of good fellowship had 
been further promoted by Mr. Schertz, who en- 
tertained the lumbermen by reading selections 
from the pen of Walt Mason, the real business 
of the meeting was undertaken. 


Mr. Miller, of Gibson City, vice president of 
the club and chairman of the meeting, had pre- 
pared a very comprehensive list of topics for 
discussion and knowing as he does each lumber- 
man by his first name no one escaped but all 
were called on to contribute something to the 
general fund of suggestions out of which the 
lumbermen hope to find some solution to pres- 
ent business problems. Among live topics 
brought up for discussion were means and 
methods for promoting building, collections and 
the part which the lumber dealer plays in financ- 
ing the building enterprises in his community. 


Mr. Whitney, of Melvin, Ill., told of his plan 
of keeping a record of all building prospects 
and, at the first opportunity, having a talk 
with such customers concerning their require- 
ments and advising with them concerning plans, 
materials and the best way and means of ac- 
complishing their desires. Some of the dealers 
seemed to feel that the best policy under pres- 
ent conditions would be to let building take its 
own course, not unduly urging any customers 
for the reason that, generally speaking, a spirit 
of economy is in order and it was suggested 
that the present is no time for promoting a 
building boom. The general sentiment seemed 
to be that the work of lumbermen in building 
promotion should be only along the lines of 
promoting the building of necessary homes and 
the necessary housing for stock, farm products 
and machinery. 


The matter of collections received very free 
and active discussion, the consensus being that 
the time to pave the way for the collection is 
when the sale is made; that at the time of sale 
there should be a distinct understanding re- 
garding terms and times of payment, that the 
dealer should keep a record of such terms and 
request payment promptly when due. It was 
also suggested that terms of sale covering or- 


dinary yard sales should be definitely estab- - 


lished, that accounts maturing under such terms 
should be considered due and payment requested 


. 


and that interest should be charged on all open 
accounts after the expiration of a reasonable 
stated period. The matter of cash discounts 
was discussed, some dealers feeling that a liberal 
cash discount might tend to reduce their vol- 
ume of credit sales which under present con- 
ditions have become a serious problem and a 
burden to the retail dealer. The general senti- 
ment, however, seemed to be that a cash dis- 
count large enough to be effective would seri- 
ously cut into the present small margin of 
profit and, generally speaking, would not be 
practical. The general opinion seemed to be 
that long time credits should be curtailed and 
customers advised and expected to go to their 
bankers for financing their building projects 
beyond a reasonable time which might be neces- 
sary during the work of construction. 

Mr. Rockwood and Mr. Morgan, bankers in 
Gibson City, were asked to express their views 
in this connection and it seemed to be their 
sentiment that customers should expect to 
finance thru their banking connections and not 
look to their material dealers for the carrying 
of long time accounts. Mr. Rockwood read a 
statistical report concerning the financial condi- 
tion of the country and the farming communi- 
ties particularly and stated that in his opinion 
the average farmer had no money with which to 
finance building projects and that until com- 
munities in general and labor are reduced in 
price down to the level of the price of grain 
the farmer would not be in position to pay 
his debts and build in a normal manner. 

Robert L. Jones, president of the Illinois 
Lumber & Builders’ Supply Dealers’ Associa- 
tion, supplemented the talk of the banker by 
quoting statistics showing that money per 
capita in circulation thruout the country today 
is 70 percent greater than the amount of money 
in circulation per capita during the prewar 
period and that according to his reasoning nor- 
mal prices for all commodities today may prop- 
erly be 70 percent greater than prewar values. 
Mr. Jones showed that lumber is selling at 
retail today at figures not exceeding 70 percent 
in excess of prewar values and that while grain 
is today quoted on a lower basis of value, the 
law of supply and demand enters in and largely — 
controls the price of grain and farm products, 
and that while the price of grain is today below 
a present day normal value, normal values for 
farm products will not come until the present 
grain in storage has moved and is to some extent 
consumed. Mr. Jones advanced the theory that 
if the farmers will recognize the fact that they 
have a loss in the value of the grain now stored 
in their cribs and that they have already sus- 
tained such loss—that their paper profit is gone 
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—and if they will convert their grain into 
money, pay their bills and go ahead in an 
economical way with necessary building that 
thru the consequent revival of business and in- 
dustries a market will be created for farm pro- 
— which will bring the values back to nor- 
mal. 

Mr. Jones also brought out the fact that 
building permits in the twenty largest cities 
of the United States for February this year 
were 75 percent greater in value than for the 


corresponding month of 1914 and that building 
activity is noticeably increasing in many cities 
and to some extent in the rural districts. 

The’ following officers were elected for the 
new year: 

President—L. J. Ireland, Paxton. 

Vice president—F. A. Miller, Gibson City. 

Secretary and treasurer—F. L. Morgan, Paxton, 

It was also decided that the club will hold 
its regular annual picnic in June this year at a 
place and time to be decided later. 





PHILADELPHIA EXCHANGE MEETS 


PHILADELPHIA, PA., April 11.—A stated meet- 
ing of the Lumbermen’s Exchange of this city 
was held Thursday afternoon, with President 
Robert B. Rayner in the chair, and about forty 
present. The legislative committee recommended 
a negative vote on Referendum No. 3 of the 
State Chamber of Commerce on the right of 
public service concerns to change rates, and 
the exchange voted according to its recom- 
mendations. Frank K. Gillingham, chairman of 
the office and entertainment committee, re- 
ported that the annual banquet will be given 
at Kuglers, at 7:30 in the evening, April 28, 
with a speaker from the Northwest who is vitally 
interested in the sale of western lumber in 
eastern markets. There will also be an enter- 
tainment. B. F. Betts, chairman of the mem- 
bership committee, reported the election of the 
Arrow Lumber Co., of Huntington, W. Va., 
which has an office here, and the application 
of John Sloanaker & Co. President Amos Y. 
Lesher, of the retail chapter, reported on the 
building conference held here, and said that he 
thought those interested were convinced that 
lumber was doing its part toward a resumption 
of building activity. At the request of the 
Philadelphia Bourse, President Rayner was 
selected to attend a coming conference on the 
promotion of the sesqui-centennial to be held in 
this city in 1926. A communication from the 
National River & Harbors Congress relative 


to Panama Canal tolls, was referred to the 
Waterways Committee. 

The term of William L. Ludascher as direc- 
tor is expiring, and there is a vacancy due to 
the resignation of W. D. D. Smith. According 
to the rules, the following nine candidates were 
nominated, from which the two will be elected 
at the coming annual meeting: William L. 
Ludascher, of the Pearson & Ludascher Lum- 
ber Co.; William N. Lawton, of the Lawton 
Lumber Co.; A. J. Levy, of the Levy Lumber 
Co.; Wilson H. Lear; George W. Curwen, of 
the William M. Lloyd Co.; E. B. Humphreys, 
of H. Humphreys & Co., Camden, N. J.; Wil- 
liam J. Foley; F. X. Diebold, of the Forest 
Lumber Co., and Isaac N. Troth, of the Henry 
H. Sheip Manufacturing Co. 

It was announced that the regular May meet- 
ing, which would normally be held on the first 
Thursday of the month, had been postponed until 
the third Thursday so as not to come so close 
to the annual meeting. 

Robert L. Hilles, who was appointed to col- 
lect the Philadelphia lumbermen’s quota of 
$4,000 in the campaign for funds for a home for 
the Chamber of Commerce of the United States, 
reported that less than half the members had 
subscribed, and the quota was not complete. 
After words of praise for the chamber by a 
number of persons, the secretary was instructed 
to send a letter to the membership. 





PROPOSES HARDWOOD SALES CODE 


MEMPHIS, TENN., April 11—The Lumber- 
men’s Club of Memphis, at a recent semi- 
monthly meeting, launched a vigorous campaign, 
thru its sales code committee, in favor of the 
adoption of its sales code by the National Hard- 
wood Lumber Association at the forthcoming 
annual of the latter at Philadelphia June 8-9. 


This action followed a report from John W. 
McClure, chairman of the inspection rules com- 
mittee of the National association, that the sales 
code had been submitted to the committee of 
which he is the head and to the board of man- 
agers of this organization in Chicago and that 
these had declined to take any action whatever 
thereon, for the reason that it was beyond the 
jurisdiction of the inspection rules committee 
and because the board of managers felt that 
this was a subject which would have to be laid 
before the entire membership of the association 
for a vote. Earl Palmer, of the Ferguson- 
Palmer Co. (Ine.), Memphis, who assisted in 
bringing the code to the attention of the board 
of managers had not returned to Memphis and 
no report had been received from him at the 
adjournment of-the meeting of the club. It 
is emphasized, in this connection, however, that 
failure of the committee and of the board to 
take action on the code carries no significance 
and certainly imposes no obstacles in the way 
of success in getting the code adopted by the 
National association. 

The vote in favor of launching a vigorous 
campaign in favor of adoption of the sales 
code by the association, was unanimous, just as 
was the vote in favor of approving the code 
by the club at its meeting March 19. The cam- 
paign is to be conducted thru the sales code com- 
mittee of the club, composed of the following 
Memphis lumbermen: J. H. Maassen, chair- 
man; T. E. Sledge and H. W. Baker. The com- 


mittee stated, during the meeting that the code 
would be printed in pamphlet form and that 
it would be sent to every member of the asso- 
ciation, together with a letter, inviting criti- 
cisms and suggestions regarding the instrument 
and requesting that each notify the committee 
whether. or not he is in favor of supporting the 
code at the forthcoming annual. 


The club has felt for some time that there 
ought to be a sales code determining the condi- 
tions under which hardwood lumber and forest 
products are bought and sold and setting up the 
necessary machinery for the adjustment of all 
disputes or differences that may arise as be- 
tween buyers and sellers, and this view has been 
strengthened materially during the last few 
months by the number of cancelations and other 
subjects of controversy which have arisen. It 
therefore sets out that ‘‘it is the object of this 
sales code to eliminate trade abuses by pro- 
tecting both the buyer and the seller in a fair 
and impartial manner, and, in the event of a 
controversy, to have arranged a way for prompt 
adjustment. It is recognized by the trade that 
many different customs and practices at present 
prevail for the adjustment of differences aris- 
ing between buyers and sellers of hardwood lum- 
ber and it is the purpose of this code to elimi- 
nate all doubt and misunderstanding from the 
situation and to supply a definite, uniform and 
equitable method for arriving at such adjust- 
ments, ’’ 


The sales code committee, in its letter to mem- 
bers of the association, states that the code is 
fair alike to ‘‘yards, retailers, wholesalers and 
consumers.’’ It also points out that the com- 
mittee, in drafting the code, did not incorporate 
‘‘terms of payment and discount’’ on the 
ground that this is a matter which should be 
left to individuals. 
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Plywood Manufacturers’ Annual 


The second annual meeting of the Plywood 
Manufacturers’ Association, which was also its 
twelfth mass conference, was held Tuesday and 
Wednesday, April 12 and 13, at the Drake 
Hotel, Chicago, the sessions being executive. 
Many questions of importance to the manufac- 
turers were discussed and inventory of the re- 
sults of the work of the two years of the asso- 
ciation was made. 

The report of the executive committee dealt 
with many subjects, among them being the 
tariff. It was stated that if a tariff is imposed 
the plywood trade wants to be represented in 
the dutiable articles. As to finances it recom- 
mended that all unnecessary expense be trimmed 
off, as there is need of conserving the funds on 
hand for the necessary work of the association 
until its revenue comes back to normal propor- 
tions. It recommended codperative effort with 
the National Veneer & Panel Association in ad- 
vertising its products. The report recommended 
the appointment of a committee to have charge 
of developing the grading rules adopted at Cin- 
cinnati on Feb. 9. 

The president in his address said that the 
work of the association had now so developed 
that several standing committees should be ap- 
pointed to take over definite functions that have 
so far been carried by the executive committee 
or the valuation committee, and he recom- 
mended that the following committees of three 
members each be a part of the association’s 








BONUS BILL AT THIS SESSION 
WasuHineTon, D. C., April 11.—Unless all 
signs fail an effort will be made by the 67th 
Congress, which met at noon today in extra- 
ordinary session, to pass bonus legislation for 
the benefit of veterans of the world war. 
Representative Fordney of Michigan, chair- 
man of the ways and means committee, today in- 
troduced the bill reported to the Senate but 
not acted upon. Rep. Gallivan of Massachu- 
setts reintroduced the bill passed by the House. 
The bill introduced today eliminates the tax 
features which were provided for raising the 
funds necessary to meet the Government’s obli- 
gations under the measure. 


The amount necessary to provide a general 
bonus on any basis is estimated all the wav 
from $1,500,000,000 to $5,000,000,000, depend- 
ing to a large extent on the number of men who 
request cash. The Fordney bill provides that 
men who elect to receive cash may be compen- 
sated in ten quarterly payments where the total 
amount due at $1.25 per day for the time served 
overseas or $1 per day for times served in this 
country exceeds $500. Men who served over- 
seas may receive a total of $625 and those who 
served only in the United States $500. Where 
the total amount due is less than $500 payment 
would be made in quarterly instalments of $50. 


Veterans may elect to receive adjusted serv- 
ice pay, adjusted service certificates, vocational 
training, farm or home aid, or land settlement 
aid. It has been estimated that 60 percent of 
the veterans desire a cash bonus. Some na- 
tional legislators are strongly urging that pay- 
ment be made from receipts from loans made to 
the allied and associated governments, interest 
on which amounts to hundreds of millions an- 
nually. 

The adjusted service certificates would give 
those accepting them an additional 40 percent 
over the cash payments for adjusted service, 
but such payments would be spread over twenty 
years. The farm or home aid provisions per- 
mit the payment of 40 percent of adjusted pay 
solely for the purpose of making improvements 
on a city or suburban home or a farm, or to 
purchase and make payments on a home or 
farm; all contracts being subject to the ap- 
proval of a National Veterans’ Settlement 
Board created by the bill, of which three mem- 


regular staff: Valuation commission, transporta- 
tion, advertising, glue and grades committees. 


Cost Engineer H. D. Potter reported on the 
second section of the association’s cost instruc- 
tion book, which is planned to give the associa- 
tion a comprehensive costing method for ply- 
wood producers. Mr. Potter is completing an 
overhead tabulation of all of the new members, 
which will show the overhead on a 1920 basis. 
He will devote considerable time to installing 
cost systems in the large plants of the mem- 
bers. Further work by Mr. Potter toward the 
next section of the cost instruction book is de- 
pendent on the resumption of activity by the 
different factories, as the determination of the 
factors necessary in the use of material and the 
resulting waste can rarely be obtained from 
existing records and must be secured by collect- 
ing data and statistics of operation on a normal 
production basis. 

W. O. Worland talked on ‘‘The Progress on 
National Advertising,’’ and Z. C. Thwing gave 
some advice on the progress of the import tariff, 
while D. E. Kline discussed the probable out- 
come of the traffic effort. 

A buffet luncheon was served at 12:30 Tues- 
day noon in order to expedite the business of 
the association. At the banquet, held Tuesday 
at 6:30 p. m., Frank B. White, of Chicago, gave 
an address on ‘‘The Advantages and Benefits 
of Codperative Advertising in an Industry.’’ 











bers must be war veterans and the secretary 
of the interior administrator. 

A veteran’s choice must be stated in his origi- 
nal application, which must be filed before July 
1, 1922. 
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MARKET REPORTS BY WIRELESS 

WASHINGTON, D. C., April 12.—The bureau of 
markets beginning April 15 will transmit daily 
wireless market reports to farmers and other 
agricultural interests from Omaha, St. Louis, 
Bellefonte, Pa., and Washington, D. C. The 
wireless stations of the postal service, used pri- 
marily in connection with the aerial mail, will 
be utilized for this purpose. Each of the sta- 
tions named has a radius of approximately three 
hundred miles and farmers in twelve central and 
ten eastern states will have the benefit of this 
quick service. 

The bureau, of markets is still laboring under 
the theory that farmers and other agricultural 
interests are entitled to uptodate information 
regarding market prices and prospects in order 
that they may transact business intelligently. 





NATIONAL FORESTRY COMMITTEE 


WASHINGTON, D. C., April 11.—Last night 
Joseph H. Defrees, president of the Chamber of 
Commerce of the United States, announced the 
appointment of a committee to study the for- 
estry situation of the country with a view to 
suggesting a forestry policy. 

Timber owners, lumber users, foresters and 
the public are represented on the committee, 
which will hold its first meeting at Atlantic 
City April 27-29. At that time plans will be 
outlined for taking up this important study. 
The personnel of the committee follows: 

David L. Goodwillie, Chicago, chairman, Good- 
willie Bros.; Charles S. Keith, Kansas City, Mo., 
president Central Coal & Coke Co.; F. C. Knapp, 
Portland, Ore., Peninsula Lumber Co.; Robert W. 
Irwin, Grand Rapids, Mich., Robert W. Irwin Co.; 
G. I. Curtis, Clinton, Iowa, treasurer Curtis Bros. 
Co. ; Horace Taylor, Buffalo, N. Y., Taylor & Crate ; 
John Fletcher, Chicago, vice president Fort Dear- 
born National Bank ; Charles F. Quincy, New York, 
president Q. and C. Co.; Dr. Henry 8S. Drinker, 
South Bethlehem, Pa., president Lehigh University ; 
Hugh P. Baker, New York, secretary American 
Paper & Pulp Association; and Harvey N. Shep- 
hard, Boston, chairman Massachusetts State Forest 
Commission. 
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HARDWOOD CASE POSTPONED 


WasHINGTON, D. C., April 11.—Announce- 
ment by the Supreme Court today that reargu- 
ment of the hardwood lumber case has been 
postponed until Oct. 10 came as a distinct sur- 
prise and disappointment to L. C. Boyle, coun- 
sel for the American Hardwood Manufacturers’ 
Association, and others associated with him in 
the case, as well as to lumbermen in general. 

It was the hope of all concerned that the case 
would be presented not later than Wednesday or 
Thursday of this week, and that a decision 
might be handed down in October after the 
summer recess. With the reargument postponed 
until fall, there is little prospect of a decision 
before the first of the year. 

That the hardwood case is of vast importance 
to Ameriean business and trade organizations 
is conceded on all sides. The court is hardly 
likely to hurry its decision unless all doubts are 
dissolved on reargument. 

Attorney Boyle and G. Carroll Todd, who pre- 
sented the case originally to the Supreme Court, 


were prepared to go ahead today had the case 


been called. It was postponed, with several 
other cases, owing to ‘‘congestion of the doc- 
ket.’ 


SOUTHERN TARIFFS SUSPENDED 


MEMPHIS, TENN., April 12.—The Interstate 
Commerce Commission has suspended tariffs 
carrying an increase of 6 cents per hundred 
pounds in rates on lumber between Memphis and 
Chattanooga and also on all lumber moving via 
the Memphis gateway from the West to Chatta- 
nooga on combination instead of thru published 
rates, according to announcement of the South- 
ern Hardwood Traffic Association. The ease will 
come on for subsequent hearing but the date has 
not yet been fixed. 


~~ 


REDUCED CALIFORNIA RATES 


WASHINGTON, D. C., April 12.—The Inter- 
state Commerce Commission has suspended until 
Aug. 6 Supplement No. 13 to R. H. Countiss’ 
Tariff 27-D, which would eliminate thru rates on 
lumber and forest products from California 
points to destinations on the Chicago, St. Paul, 
Minneapolis & Omaha and Great Northern rail- 
roads. The commission permitted Supplement 
No. 14, naming reduced rates from California 
groups to Chicago and Mississippi River points 
the same as from the Pacific Northwest, to be- 
come effective at midnight tonight. 





HEARING DATE OF LUMBER CASE 


WASHINGTON, D. C., April 12.—The Interstate 
Commerce Commission has assigned for hearing 
at Minneapolis on May 7 Docket No. 12,246— 
Brooks-Seanlon Lumber Co. vs. Director General 
as agent Ann Arbor Railroad Co. et al. Ex- 
aminer Jewell will conduct the hearing. 








oe 


TACOMA SWITCHING ADVANCE DENIED 


WASHINGTON, D. C., April 12.—In an opinion 

handed down in Investigation & Suspension 
Docket No. 1246—Switching Charges to and 
from South Tacoma, Wash.—the Interstate 
Commerce Commission finds that the carriers 
concerned have not justified the proposed in- 
creased. arbitrary on interstate traffic in car- 
loads between South Tacoma and points on the 
Great Northern railroad. The proposal was to 
increase the rate from $6.50 to $8 per car over 
Tacoma on certain traffic, including lumber and 
forest’ products. Commissioner Hall dissented, 
holding that the increase was justified by ad- 
vanced cost of operation, and announced that 
‘Commissioner Daniels concurred in this view. 
* The protestants in this case desire that South 
‘Tacoma be included within the free switching 
imits of Tacoma, but this question could not be 
properly dealt with in the instant case, and a 
formal complaint will be filed for the purpose 
of having this issue determined. 


° 





FORMAL COMPLAINT TO GET RELIEF 


Mempuis, TENN., April 12.—The Southern 
Hardwood Traffic Association has reached the 
conclusion that to get relief from excessive 
freight rates on forest products it will be neces- 
sary to file formal complaint with the Interstate 
Commerce Commission. 

It is in receipt of advices from the carriers 
that they will not make reductions in rates from 
the Southwest to Chicago and destinations east 
thereof, to Missouri River points, or to Missis- 
sippi River crossings; but that they will probably 
undertake readjustments of rates to the interior 
of Kansas, Iowa and Nebraska. 





LOWER SOUTHERN PINE RATES 


Sr. Louis, Mo., April 13.—While no definite 
decision has been made known, it is understood 
that a reduction in lumber rates from the south- 
western producing States will be checked in 
at once by the Southwestern Traffic Committee 
to points in Colorado, Kansas, Nebraska and 
western Iowa. This action will be the result of 
a recent hearing before the committee, of which 
F. A. Leland is chairman. 

The exact reduction is not known. The south- 
ern pine interests based their claims for a re- 
duction on the cut in rates from Pacific coast 
points, and had asked for a reduction of from 
7 to 7% cents. The claims of the lumbermen 
were presented to the committee by A. G. T. 
Moore, traffic manager of the Ccuthern Pine 
Association. 


WESTERN MILL ASKS REPARATION 


WASHINGTON, D. C., April 11.—The Western 
Pine Lumber Co. has filed with the Interstate Com- 
merce Commission a complaint against the Director 
General as agent and the Spokane, Portland & 
Seattle Railway Co., asking $1,696.48 reparation in 
connection with the operation of a 16-mile road, 
formerly known as the Klickitat Northern Railroad 
Co., connecting with the Spokane, Portland & 
Seattle at Klickitat, Wash. The principal com- 
modities transported on the short line are lumber 
and logs and eight lumber mills not connected with 
complainant ship their output over the road. Cars 
for everything but logs are secured from the 
Spokane, Portland & Seattle. Previous to May 1, 
1919, payment was made on the demurrage basis. 
Between May 1 and Aug. 31, 1919, settlement 
with the Spokane, Portland & Seattle was made 
under the provisions of Appendix “C” of Circular 
Cc. S. No. 59, issued by the car service section, 
Railroad Administration. Since Sept. 1, 1919 de- 
fendants have refused to make settlement on this 
basis, demanding demurrage rates. Complainant 
contends that it is entitled to settlement on the 
basis of charges in Appéndix “C’’. Reparation is 
sought on this basis. 





MUST SUE WITHIN THREE YEARS 


MEMPHIS, TENN., April 12.—Section 3, Para- 
graph 424, Transportation Act of 1920, “provides 
that all actions at law by carriers subject to the 
Act for the recovery of their charges, or any part 
thereof, shall be begun within three years from 
the time the cause of action accrues and not after.” 

The Southern Hardwood Traffic Association re- 
gards this as particularly favorable to shippers for 
the reason that it will relieve them of a great deal 
of unnecessary litigation. There has been hereto- 
fore no Federal statute of limitation. The associa- 
tion says it is advised the foregoing is constitu- 
tional and is retroactive to the extent that a carrier 
may not institute proceedings for the recovery of 
charges accruing three years prior to the current 
date. ‘ 





NEW YORK ENDORSES SNELL BILL 

New York, April 11.—The legislature of the 
State of New York in a strong resolution 
unanimously passed by the assembly recently 
endorsed the Snell bill, and requested the New 
York State delegation in Congress to do all in 
its power to secure the passage of such bill. 
The resolution was ‘introduced jointly in the 
senate by Senator W. T. Thayer, and in the 
lower house by Assemblyman E. H. Everett, 
Republican floor leader, and was adopted in the 
senate Thursday, March 17. 
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West Coast 
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Louis Gerlinger, Jr. Geo. T. Gerlinger 


Allen-Murphy Lumber Co. 


Wholesalers—Manufacturers 


Douglas Fir 
Lumber 


Portland, Oregon 
Thornburg, Oregon 
Yacolt, Washington 


Portland, Ore. 





H. J. Anderson 








MILLS : 


1400 Yeon 
Building, 





these resources with which to pay. 











PORTLAND, OREGON 
Lumbermens Building 


We Specialize in all kinds of 


FIR TIMBERS 


All orders given quick dispatch 
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THERE AIN’T NO SPRING NO MORE 


It seems a shame, but, all the same, the lumber game is thru; 
They’ve spoiled the spring and ev’rything, the ‘‘lumbering’’ they do. 
Once spring was when the logging men from camp again were down; 
Now all the year the pine they clear and bring it here to town. 


It took a man to drive a span, to skid, or plan, or boss; 

But now a truck that’s never stuck but ploughs thru muck’s the hoss. 
Or else a tank the logs will yank, however rank the road, 

Down grade, uphill, or clean to mill, and never spill the load. 


In ’85 ’twas look alive and keep a drive in line; 

But now a Shay comes ev’ry day to haul away the pine. 
There ain’t no jam of logs to ram, no rock or dam to clear; 
They load a car up where they are and send it far or near. 


Spring, summer, fall and winter, all, they ought to call ’em one; 
For, rain or snow or ten below, the locomotives run. 

There ain’t no spring in lumbering or anything they do; 

It seems a shame, but, all the same, the lumber game is thru. 


THE PRESIDENT’S MASSAGE 

We say ‘‘massage’’ because the President 
seems to have gone into everything so thoroly, 
and also because he seems to have rubbed it 
into Wilson. For example: ‘‘In correcting the 
failure of the executive, in negotiating the most 
important treaty in the history of the nation; 
to recognize the constitutional powers of the 
Senate’’ ete. 

But Mr. Harding must be forgiven for any 
reference to his predecessor to which anyone 
objects. The woman who moves into a house 
can hardly be blamed for making remarks about 


‘the housekeeping of the people who have just 


moved out; and that applies to the White House 
as well as to any other. 

One refreshing thing about the massage that 
was observable right away was that it ran five 
columns before it said anything about Europe. 
During the last couple of months we personally 
have been so busy paying taxes and losing 
money that we are glad to see that the Presi- 
dent has observed the same things and is going 
to devote himself to cutting down super-taxes 
instead of raising up a super-government. One 
thing seems sure, that the war indebtedness 


. will be spread over a longer period. We never 


could understand why Mr. Wilson wanted to 
make it a pay-as-you-enter war if this was to be 
the last one, anyway. 

There is only one reason for paying for the 
war within the next few years, and that reason 
we have never seen advanced. It is this: We are 
the world’s richest nation because we are wast- 
ing the world’s greatest remaining resources. 
Perhaps we ought to pay for this war out of 
these resources, since posterity will not have 
In other 
words, if we are not going to leave posterity any 
wealth we ought not to leave it any debt. 

While we can not, personally, get as excited 
as the President does over the woes of the 
American farmer, who owns three automobiles 
to the city man’s one, and to our none, or over 
the need of an immediate tariff, we can follow 
him in what he says about the railroad situa- 
tion. One of the great mistakes that the rul- 
ing 3 percent have made is in supposing that 
high railroad wages are paid by the railroads; 
as a matter of fact, they are paid by the people, 

The Harding idea of using the ships we built 
instead of selling them for a song—and often 
to some darned poor singer—most Americans 
will heartily approve. There was not a thing 
left to us by the war that could not have been 
used in some way, except a few thousand of the 
Government employees at Washington. 

As for the desire for a few new bureaus, that 
was to be expected, as any man can tell you 
whose wife has just moved into a new house. 

Except for the little outing enjoyed by Mr. 
Debs, Mr. Harding seems to have started off 
very well—and that is what we all wish him. 


Japan may give up Yap, but, we apprehend, 
not without an awful lot of it first. 


RANDOM 


Henry Ford says he feels ‘‘optimistic.’’ He 
ought to; tinplate has just come down $15 a 
ton. 

Chicago is making more rapid advancement 
than any other city in America. At least its 
taxes are. 

With brick and steel down now a little and 
lumber down a lot, has the carpenter anything 
he would like to say— 

The Winnecke comet is now only a million 
miles away, and so is the settlement of the 
railroad wage question. 

It is said you can buy a wife in Detroit now 
for $1,500. But, as has been before remarked, 
it isn’t the first cost ete. 


They wouldn’t let the kaiser go to his wife’s 
funeral. The only funeral they seem to be will- 
ing to let him go to is his. 

Now they have a machine at the Forest Prod- 
ucts Laboratory for testing columns. We hope 
they will never test this one. 

If you have a big idea of yourself, sit down 
and figure out how much you were missed by 
the other fans on Wednesday. 

There’s one good thing about living in an 
apartment: Wondering things about the people 
across the hall keeps your mind off the rent. 

Confidentially, we have a feeling that Chicago 
baseball fans aren’t going to have much to 
holler about this year but the umpire’s decisions. 

President Harding has adopted President 
Wilson’s custom of reading the presidential 
message to Congress, but that’s all, so far as we 
can observe. 

So they had a wood users’ meeting at Har- 
risburg this week. There are a lot of people 
who would use wood if the carpenters’ union 
would let them. 

The wheat ‘‘sold’’ in the United States last 
year was fifty-one times the wheat actually 
raised. Too bad we can’t get up a lumber board 
of trade, or something. 

Chairman Elliott of the N. P. favors a merger 
of the N. P., G. N. and the Q. Some of the 
traveling men favor a little closer connections 
between some of the railroads. 


Now they have a dance called ‘‘the Rouman- 
ian glide.’? We don’t know what it is, but 
probably nobody but a Roumaniac would glide 
it. 


Under a new home financing scheme an- 
nounced in Chicago, if you have $1,000 and 
earn at least $160 a month you can acquire a 
5-room flat with another one below which you 
can rent. All you have to do is to run into 
debt $9,000. 

If the late B. L. T. performed no other serv- 
ice, he should have a monument for taking 
the superfluous ‘‘own’’ out of ‘‘Own Your 
Own Home.’”’ Bert taught us a lot of things, 
and, among other things, he taught us not to be 
tautological. 
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SASH, DOORS and MILLWORK 











The general situation remains much the same as 
at last report, altho here and there some improve- 
ment is seen. One of the “bright spots” on the 
trade map is Duluth, Minn. A report just received 
from there reads as follows: 

Sash, door and interior finish plants at Duluth 
have of late been receiving sufficient business to 
keep them going nicely. The sales manager of one 
of the companies stated that he had within a week 
figured on sixty-four bills of materials for use in 
moderate priced houses, all for immediate erection. 
This is a complete reversal of form as compared 
with the situation recently existing. 

From reports relayed from the office of C. B. 
Harman, secretary Southern Sash, Door & Mill- 
work Association, Atlanta, Ga., it appears that 
practically all the members of that association have 
“fair” or “good” stocks of factory and yard lumber, 
Advices received from that entire territory indicate 
that selling prices of sash, doors and millwork have 
been heavily reduced all along the line, the goods 
being sold in many cases considerably below cost. 

Slightly more activity is reported by sash, door 
and millwork men of Columbus, Ohio, and vicinity. 
Prospective builders are still busy figuring and it 
is believed that a fair proportion of the construc- 
tion jobs will go forward. Actual orders placed 
with the mills are still small, but steps are being 
taken to increase the organizations soon. Prices 
are steady, as little cutting is reported at this time. 
Optimism is shown on all sides, and it is believed 
that the worst of the slump is over. 

Minneapolis (Minn.) trade is showing improve- 
ment as orders are being placed for millwork for 
a number of apartment buildings and small houses, 
but elsewhere in the “first Northwest’’ there is not 
much development yet, and twin city factories are 
still running light. The market is hard to define 
and price quotations are rather jumpy. 

The Buffalo (N. Y.) door factories and planing 
mills note a large increase in the number of build- 
ings going: up this month, as compared with 
previous months of this year, but it also is noted 
that most of the structures are small. Much com- 
petition prevails for the business developing and 
prices are unsatisfactory. 
































The Baltimore (Md.) sash and door dealers do 
not report uniform conditions. Some members of 
the trade are getting a fair number of orders, 
while others find the “going” by no means easy. 
On the whole, however, the situation is as favorable 
as could well be expected under the circumstances. 
Numerous orders are received from out of town, 
Baltimore being evidently in a favored position 
with regard to holding its own against competition. 
Such revisions of prices as are made from time to 
time show no precipitate drop, being orderly and 
tending to facilitate readjustment. 

The sash and millwork plants of San Francisco, 
Calif., are doing a fair business, with building work 
on the increase. Door factories in the Bay counties 
are doing a moderate amount of business, with 
prospects for improvement. Finished door factories 
in connection with the white and sugar pine mills 
are in steady operation, with a pretty good volume 
of eastern orders on file. There is a fair demand 
for sash and door cut stock. 





BUD WORM IN CANADA’S FORESTS 


WASHINGTON, D. C., April 12.—Official advices 
from Canada received today state that ravages by 
the bud worm have caused startling damage to the 
pulpwood interests, the scourge already having 
swept New Brunswick and Quebec, causing loss of 
one-half the visible supply. It has not entered 
Ontario. 

The bark beetle, the bark weevil, ground rot and 
sap rot are completing the work of the bud worm 
to the fir and balsam trees, and some authorities 
predict that the fir or balsam growth in the three 
infested provinces is doomed. Enormous losses also 
are reported from forest fires. 

In some quarters there is a disposition to ques- 
tion the accuracy of this report, which is quite 
alarming. To some who view it with skepticism 
it looks somewhat like a background for a big boost 
in pulpwood prices. 


MANUFACTURER and DEALER 














AN IMPROVED HORIZONTAL RESAW 

Lumbermen who are in a position to know state 
that there is no ground for doubt as to the ad- 
visability of installing a horizontal resaw in the 
modern sawmill; it will lower 
the cost of production, increase 
the cut and make more lumber 
out of the logs. 

The resaw now being man- 
ufactured by the Diamond 
Iron Works, of Minneapolis, 
Minn., has improved features 
that answer every argument. 


The old heavy endless slat 
bed is replaced by a series of 
malleable riveted chains run- 

\ ning in tool steel ways, elimi- 
nating friction and insuring 
long life. They are easy to 
replace and inexpensive to re- 
new. 


The feed chains and over- 










































































Diamond Iron Works Improved Horizontal Resaw 


head driven trailers are con- 
trolled by geared-down vari- 
able friction feed placed over- 
head on the machine, which is 
easy of access and up out of 
the dirt. 

The setting is controlled by 
self contained steam or air 
power set works, the rapidity 
and accuracy of which relieve 
the operator of any strain 
whatever. 


The table of the machine, 
and the rolls front and rear, 
are connected up and raised 
and lowered by means of the 
power set works. The ma- 
chine is equipped with alli- 
gator jaw quick opening 
guides to release any slivers 
that may be caught in it. 


These features, together 
with a sensitive tension, tilt- 
ing device in easy reach of the 
sawyer, heavy wide-spreading 
base with all movable parts 
centrally mounted on heavy 
cross girder frames, doing 
away with all vibration, make 
the Diamond horizontal re- 
saw one of the principal units 
in the modern sawmill, 
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MacArthur & Kauffman 
803-4 Sheldon Building 
SAN FRANCISCO 
CALIFORNIA 


SUGAR PINE 
WHITE PINE Factory and Pattern Stock 









ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS. 
California ar and White Pine 
Redwood Cedar Shingles 
Wendling -Nathan Co. 


LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 
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fF PITTSBURGH 





Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 
i ea FH d d 
entucky an 
Keaucty aed F-1arCWOOdS 
West Coast Products 


N. C. Pine and Yellow Pine 
West Virginia Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., Monadnock Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., Dime Savings Bank Bldg. 
South Bend, Ind., 261 Farmers Tr. Bldg. 
Johnstown, Pa. 
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THE GERMAIN COMPANY 


PITTSBURGH, PA. 











FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


ee PITTSBURGH, PA. 


Konnarock, Va. 











North Carolina Pine | 


WHITE PINE, POPLAR, HEMLOCK | 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. | 


WILLSON BROS. LUMBER CO. | 


ee FS. _ 
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UNION ARCADE BUILDING 
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Must Compete with Europeans 


VANCOUVER, B. C., April 9.—Upon the question of 
how far lumber dealers of British Columbia are 
prepared to meet the conditions of the Egyptian 
market depends the future trade in railway ties 
between this country and Egypt, in the opinion of 
Major R. BH. Fisher, who has arrived here from 
Cairo to inspect ties which are now being shipped. 
The steamer Canadian Prospector took out the first 
consignment, loading some at Vancouver and the 
rest at Genoa Bay, Vancouver Island, last week. 

“For a new country, it seems to me that your 
lumber people are unduly conservative,” Major 
Fisher said. ‘We have had great difficulty in plac- 
ing business with them. Russia and Roumania are 
both extensive timber growing countries, and are 
much better placed as regards distance. We are 
anxious to trade within the empire, but British 
Columbia must realize there is competition from 
other sources. 

“With us it is a question of business first and 
sentiment afterward. Russia and Roumania are 
both in dire need of foreign currency and will meet 
any of our conditions to get business, and these 
countries are rapidly becoming sufficiently stable 
for us to trade with them. It is all a question of 
satisfaction and price with us, and if the timber 
growing countries closer to Egypt are prepared to 
give us better service than we can get here, the 
business will go to them.” 

Major Fisher expressed himself as well satisfied 
with the quality of the ties being shipped, the total 
order being for 8,000,000 feet. The railroads of 
Egypt do not use creosoted ties, but green ones. 
There are no white ants there to attack the ties, as 
in India. 

Major Fisher has been a resident of Cairo for 
many years. He was the Egyptian delegate to the 
Empire Forestry Convention held in London last 
year and, meeting the British Columbian delegate, 
became interested in timber here. 





Buying Pine Lumber for Export 


MosiLp, ALA., April 11.—One large interest has 
come into the local market in the last few days for 
2,000,000 feet of pine lumber for export to Cuba 
and Central America, and it is stated that the deal 
will likely be closed in a few days. Negotiations 
have progressed far enough for the intending 
purchaser to take up with sailing vessel operators 
the question of cargo space and rates. 


Exports from Mobile during the last week have 
been ag follows : 


To La Plata, Argentina: Headings, staves, hoop 
steel and iron rivets for 5,000 complete barrels. 
To Buenos Aires, Argentina : 201,000 feet longleaf 
pitch pine; 340 dozen handles. To Arecibo, Porto 
Rico : 824,140 feet rough and dressed southern pine 
lumber. ‘o Havana, Cuba: 385,000 feet longleaf 
pitch pine boards. To Santiago, Cuba: 265,000 feet 
pitch pine lumber. To New York: 463,230 feet gum 
lumber ; 208,097 feet pitch pine sawn lumber. 

Exports from Guifport, Miss., during the present 
week have been: 


To Manzanillo, Cuba : 376,000 feet of pine lumber. 
To Tampico, Mexico: 901,000 feet of pine lumber. 
To Santiago, Cuba : 482,000 feet of pine lumber. 








Export Notes from Orange 


ORANGE, TEX., April 11.—Tippen & Boyd, the 
Orange Forwarding Co., The Lutcher & Moore Lum- 
ber Co. and the Beaumont Export & Import Co., the 
four principal shippers from the port of Orange, 
have set out to break a shipping record in April 
and, if the weather is propitious and sufficient bot- 
toms can be chartered they will do it. Lumber 
shipments from Orange in Mareh fell just short of 
6,000,000 feet; April shipments will go over that 
figure, they say. During the last week the British 
Steamer Roseworth and the Ward liner Lake 
Otsquago cleared for Tampico, the former carrying 
among its general cargo 447,973 feet of lumber and 
the latter 610,850 feet of lumber. Lutcher & Moore 














A LOG POND IN TRANSYLVANIA 





furnished the lumber and the Beaumont Export & 
Import and Orange Forwarding companies the 
general cargo. 

The American schooner Friend Ship is taking on 
500,000 feet and will clear next week. Five other 
vessels are booked for here between now and April 
20, and these five will carry about 3,000,000 feet. 
Another 1,500,000 feet will go aboard vessels yet 
to be secured. 


Ocean Freights on Lumber 


Lunham & Moore, New York ocean freixht 
brokers, quote the following ocean freights on lum- 
ber in cents per 100 pounds, unless otherwise men- 
tioned. The columns headed “I” cover heavy woods 
such as oak, ash, walnut, hickory, gum etc. and 
those headed “II” cover light woods such as white 
pine, spruce, chestnut, poplar ete. : 





Newport News, 


From— Boston New York Philadelphia Baltimore Norfolk 

To— I II I II I II z I II 
Liverpool ........- -- $060 $0.75 $0.60 $0.75 $0.60 $0.75 $0.60 $0.75 $0.60 $0.75 
Manchester .......--+ . -60 15 6 Bi -60 75 60 75 .60 15 
London ....cccsccece .60 -75 -60 Fy 63) 60 75 -60 75 .60 15 
Glasgow ........ ; .60 75 -60 15 -60 75 -60 75 .60 .75 

BUR. senses : raw aiie4:s .60 75 eel ‘ae eee wace ital ei«% 
a aan ae osee ee -60 75 -60 75 hae aac ei acoee een 
Avonmouth .....000- «eees cece 60 75 60 75 .60 75 .60 15 
Bristol ....cccccecce ae eee Mn Re 60 Ay (33 60 -75 60 75 -60 75 
BOREARE oc.0c c:0sc'se dibs teers ce -60 75 eres ase .60 Fy (3) ele aceniie 
SPE, 6k cc nenwnabed. sens sans -60 75 Semis eos .60 15 seals ifeak 
BNEWEED 20sec gvccecs -50 -60 50 -60 -50 60 50 .60 50 .60 
Rotterdam ...:...+.. -50 -60 -50 60 -50 60 -50 .60 -50 .60 
Amsterdam ..... ow 53 63 53 63 53 63 53 .63 58 63 
Hamburg .....- ae o-00 oe 55 66 55 .66 55 .66 ees er 
Bremen ...ccccccce pai hews 55 66 .55 66 55 .66 ak er 
Havre .ccccccee sees ohG' coe .50 60 .50 60 .50 -60 mae cies 
ee Oe seein 50 .60 .50 .60 .50 .60 ees eee 
Christiania ..ccccces coos wwe 1.00 1.25 1.00 1.25 1.00 1,25 ‘ 
Copenhagen .....ee02 ooo Rae 1.00 1,25 1.00 1.25 1.00 1.25 ‘ 
Gothenburg ..cccccee coos ahi 1.00 1.25 1.00 1.25 1.00 1.25 . 
BEOCEROIM ...cccccese ces simcace 1.25 1.50 1.25 1.50 1.25 1.50 . 
Marseilles ..ccescee the s.00% 1.00 1.10 1.00 1.10 1.00 1.10 ‘ 
Genoa-Naples ....... «es oe 90 1.00 -90 1,00 -90 1.00 = exae 
AlCZANGTIA .occccscce coves eee5 23.00 30.00 per 2240 lbs. Sons eta wea 
PIPSOUE. .cccccccevee asec Sees 23.00 30.00 per 2240 lbs. ‘geare ae eer 
Constantinople ...... ..«- shies 23.00 30.00 per 2240 lbs. ae reer Pa 
Barcelona ....cccccce cece S00 85.00 35.00 35.00 35.00 35.00 35.00 per M. Feet 
BAMA «5.0. c0b6iad:00ns 865% eaters 35.00 35.00 35.00 35.00 35.00 35.00 per M. Feet 
Oporto ..ccccsscoses <bzee 85.00 35.00 per M. Feet Kaeer. somes ere 
GER: aincsc dic no o's cet wees ee 35.00 385.00 per M. Feet 




















AprIL 16, 1921 


AMERICAN LUMBERMAN 81 





Books Large South African Order 


VANCOUVER, B. C., April 9.—The B. C. Mills, 
Timber & Trading Co., of this city, has booked an 
order for 1,400,000 feet of the regular 3x9- and 
3x1l-inch requirements in lumber for South Africa. 
This is by far the largest order for several months. 
Arrangements have been made to have the Canadian 
Government merchant marine put a boat on berth 
next month to take this shipment. 


Soren 


Exports Thru Port of Baltimore 


BALTIMORE, Mp., April 11.—The statement of ex- 
ports of lumber and logs from this port during 
February shows a heavy falling off as compared 
with the same month of last year, with a total de- 
eclared value of $130,924, against $403,990 for Feb- 
ruary, 1920. The declines were especially notable 
in oak boards, which dropped from 827,000 feet, 
of a declared value of $80,213, to 204,000 feet, of 
a declared value of $28,742 ; in poplar boards, which 
slumped from 1,046,000 feet, of a declared value of 
$130.495, to 8,000 feet, worth $1,356, and hard- 
wood boards, from 1,313,000 feet, of a declared 
value of $131,975, to 123,000 feet, estimated at 
$22,002. The only gain of consequence was in 
“other manufactures of wood,’’ which went up from 
$12,952 for February, 1920, to $34,005 this year. 
Tool handles also show an increase, but the figure 
for last February is much under some of the months 
of the last year, so that the gain is really of no 
significance. Some hardwood and softwood logs 
went out during the month, but gum boards were 
entirely absent in the exhibit and there are other 
omissions, among them southern pine and spruce. 
The statement, in fact, indicates plainly the extent 
to which the foreign business has been affected by 
the disinclination of the buyers on the other side 
to take up stocks, and is all the more striking in 
that the exporters even now report that pronounced 
quiet continues to prevail, without any definite 
prospect of a marked revival. The statement for 
February of this year, as compared with the same 
month of 1920, is as follows: 


February,1921 February, 1920 


Quantity, Quantity, 
Feet Value Feet Value 
Logs, hardwood... 33,000 $11,770 10,000 $ 485 
EONS, BOLLWOOR.. 0. U,000 SCG vicscdce cevsa- 
Hewn hardwoods.. ...... ...... 22,000 1,180 
oards— 
CH: Cathudeodws ce anie ohes 49,000 5,656 
er eee 204,000 28,742 827,000 80,213 
| 8,000 1,356 1,046,000 130,495 
OR Meats eeckd« Veacue 000 8,313 
NUS cavevids¢cucaee chatan 89,000 4,801 
Hardwood ...... 123,000 22,002 1,313,000 131,975 
MUSOU cldncpee- totus euesi’s 13,000 1,292 
Other manufactures 
Ce WOE ies bac ou: Hendee CEGE6 cvvicevcc 39,580 
TOG csnccese $130,924 $403,990 


Fluctuations in Northern Europe 
{Special correspondence to AMERICAN LUMBERMAN] 

StockHoL.M, SwepEN, March 25.—Just as a 
prophet is not recognized in his own land, so one 
has to go about to learn a few plain home truths. 
’Tis now a truism that everywhere the cost of living 
is high, but one has only to visit Northern Europe 
to realize the operation of this axiom to the full 
and observe by practical proof how the few neutral 
countries obtained a temporary advantage at the 
expense of those nations engaged in the world strug- 
gle. While the ordinary life of Central Europe was 
suspended, money and people fluctuated to the 
North in astonishing profusion with the result that 
a rich harvest was soon reaped and the aftermath 
is that today Northern Europe is perhaps the most 
expensive point of the globe. Hotels are charging 
unheard of prices; domestic commodities are ex- 
tremely dear, and everybody is living at a great 
pace. Russian, German, American and other tour- 
ists with money at their disposal have been here 
and spent without stint and not rebelled at the 
exorbitant charges imposed. Even today the hotels 
are well patronized by globe trotters. 

Now has come the great trade slump and people 
here are loath to wake from the fool’s paradise in 
which they have been living. 

Being mainly producers of raw materials in the 
shape of timber, pulp, iron etc., operators have 
been used to obtaining the highest values, but the 
general decline in wholesale prices is bound in time 
to reflect upon the values obtained here. With this 
situation the great timber producers are very much 
concerned at the moment. A great effort is being 
made by the large concerns and financial corpora- 
tions to assure that the timber interest shall be 
immune from the pending slump, but time alone 
will prove whether they are sufficiently strong to 
hold back the receding movement of the world’s 
tides. Of course, the large and old established 
timber concerns are well prepared and have adopted 
foresight in shaping their policy, but the smaller 
operators can not afford to ignore the tendency of 
values and even a small decline would have far- 
reaching effects 


In the meantime the situation is not helped by 
the labor outlook. Large bodies of work people 
in the timber industry have tentatively agreed to a 
reduction in wages. But it is not unlikely that fur- 
pny trouble may arise out of this question at 
Oh 

Seeing that the fall in trade values is world- 
wide it is hardly feasible that Scandinavia will be 
immune. Altogether the financial outlook is none 
too optimistic. When things were booming here 
wholesale orders were placed in England and Amer- 
ica regardless of price, but now that the tide has 
turned some operators are not too anxious to accept 
delivery again regardless of price and in this con- 
nection there are representatives here from whole- 
sale export houses in England and America watch- 
ing the interests of their principals. 

The astonishing fluctuations of the international 
exchange and the uncertain settlement of the Ger- 
man indemnity question are retarding features to 
business. 


The West Coast Export Situation 


San Francisco, Cauir., April 9.—There is a 
healthier tone to the export situation, with more 
demand from the Orient. Sales are still away below 
normal, altho there was some improvement during 
the last month. Australia is not doing much buying 
yet, but will be in a better financial position with 
the marketing of the wheat crop. Dealers are grad- 
ually disposing of lumber purchased last year at 
prices higher than those now prevailing, They will 
come into the market later in the year in all prob- 
ability. Ocean freights are a little stronger, with 
grain charters being made to the United Kingdom. 

The Redwood Export Co. reports that there was 
no new lumber business on full cargoes during the 
week, but there is a little parcel of business right 
along. A full cargo of redwood ties will be loaded 
in the near future, and there are some good inquiries 
from South America. 


Review of Ocean Freight Market 


A slightly improved demand prevailed during the 
latter part of the week for full cargo steamers, 
principally for grain and coal cargoes, but only a 
limited amount of chartering was reported, say 
Lunham & Moore, New York city, in their bulletin 
on the freight market of April 9. In the long 
voyage and nearby foreign trades the demand for 
tonnage was light. Rates were quotably un- 
changed, but the tendency was somewhat better, 
particularly for cargoes to European destinations. 

The sailing vessel market was quiet and un- 
changed in all important particulars. There was 
a limited inquiry for tonnage in a few of the West 
Indies and coastwise trades, but in the South 
American, transatlantic and all other trades there 
was practically no demand. Rates are quotably 
steady at the low basis recently current, and the 
supply of vessels is more than sufficient for pre- 
vailing needs. 


(Concluded from page 69) 

control for United States Forest Service, Portland ; 
George M. Cornwell, Portland; Prof. Donald Bruce, 
forestry department University of California, Berke- 
ley; Charles W. King, forester for the Long-Bell 
Lumber Co., Weed, Calif. ; Walter G. West, superin- 
tendent of Klamath Indian Reservation, Klamath 
Agency ; James A. Howarth in charge of timber on 
Klamath Reservation, Klamath Agency ; William C. 
Hodge, California forestry committee; Jesse Hall, 
supervisor Shasta National forest, Sisson, Calif. ; 
H. H. Ogle, Klamath-Lake Counties Forest Fire 
Association, Klamath Falls ; Capt. Alfred D. Collier, 
president Swan Lake Lumber Co.; Mathew Egan, 
Algoma Lumber Co.; Gilbert D. Brown, supervisor 
Fremont national forest, Lakeview; N. C. White, 
ranger Fremont national forest, Lakeview; R. H. 
Radcliffe, forester, Modoc Lumber Co., Chiloquin ; 
President Doe, of Klamath White Pine Manufactur- 
ing Co.; R. P. Box, forester, Long-Bell Lumber Co., 
Weed, Calif.; Bert E. Withrow, timberman and 
abstractor, Klamath Falls ; Frederick Weyerhaeuser, 
Weyerhaeuser Timber Co., Tacoma, Wash; George 
S. Long, jr., Weyerhaeuser Timber Co., Tacoma ; 
Sam King, representative Yawkey Lumber Co., Fort 
Klamath ; M. S. West, Big. Lakes Lumber Co., Kla- 
math Falls; R. H. Chapler, Forest Service, Port- 
land; E. G. Scammon, land agent for Red River 
Lumber Co. and T. B. Walker interests at West- 
wood, Calif.; and Mr. Durbin, supervisor Modoc 
national forest, Altaras, Calif. 











ForEstT FIRES in Maryland during 1920 caused 
a damage of $83,502 to property and burned 
over an area of 22,072 acres of woodland, ac- 
cording to the annual report of State Forester 
Besley, who is now conducting an active cam- 
paign for the preservation of forests. Incen- 
diarism, railroads, brush burning and careless- 
ness are blamed. Altogether there were 143 
forest fires during the year, divided as to causes 
as follows: Incendiarism, 40; campers, 32; 
brush burning, 20; lightning, 1; lumbering, 9; 
railroads, 20; and unknown, 21. Fifteen of the 
fires caused damage of more than $1,000. 





_ MICHIGAN 


that we are al- 
ways prepared 
to supply you 
with high grade 


(# Northern 
“ Hardwoods and Hemlock 


We cut our own stock and have 
modern plants which insure you 
uniform quality. 


Tell us your needs. 


The Kneeland-Bigelow Co. 








Manufacturers 





BAY CITY, MICH. : 
= 








The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock *, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 














Bradley, Miller & Co. 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 








REMEMBER 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
Sachs Dose Bin and, Coling, Flooring, 

Doors, Blin ames, dings 
and Box Shooks from SAGINAW. _ 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 











Books for Sawmill Men 


Twelve Principles of Efficiency 
y Harrington Emerson 


Essentials of American Timber La 
By J. P. Kinney, A.B., LL.B., MF. 


Principal Species of Wood—Their Characteristic 
Properties 
By C. H. Snow 


Kiln Drying of Lumber 
By H. D. Tiemann 














Principles of Handling Woodlands 
By Henry S. Graves 


Timber—Its Strength, Seasoning and Grading 
By Harold S, Betts 





Economies of Business 
By Norris A. Brisco 


Commercial Law 
By John A. Chamberlain 
Logging 
By Ralph C. Bryant 
Lumberman’s Actuary 


Write for prices and full information. 


American Lumberman, Chicago 
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We have the following 


Dry Stock 


for immediate shipment 


{0 Cars4/4 No. | Common & Better Biroh 

8 Cars 5/4 No. | Common & Better Birch 

1 Car 6/4 No. | Common & Better Bireh 

1 Car 8/4 No. | Common & Better ke 
{Car 10/4 No. { Common & Better Bire' 
Longer One & Two = 


n Birch 


x . 
2 Cars 1x4 No. 3 Common Birch 


Rib Lake Lumber Co., Wt: 7 








Can Ship Quick Dry stock 


Ash ( 5/4'No iw 
2 cars 4/4 Bee car 0. » 
$0 FT ELM ( car 6/4 No. 3 
{car on No. 3 HEMLOCK 
2 cars 4/4 No. 2 & Btr. 5 cars 2x 6—8 to 16’ Mer. 
ficar 4/4 No. | & Bt. 2 cars 2x10—8 to 16’ Mer. 
tcar 6/4 No. 2 cars og to 16’ Mer. 
BIRCH 2 cars 2x 6—18’ Merch. 
{Car 4/4No. | & Btr. 3 cars 2x10—18’ Merch. 
{Car 6/4No. | & Btr. 2 cars 2x12—18’ Merch. 
{Car 8/4No. § & Btr. {car 2x!0—20’ Merch. 
Cars 3/4No. 2 & Btr. fcar 2x!2—20’ Merch. 
3 Cars 3/4 No. f & No. 2 10 cars 2” Ne. 3 
4 Cars 4/4 ae 3 cars 1” yr . 
(Car 5/4 No. 
5 Cars 4, ae 4No. 3 { Car 32” Mixed Pine 
HARD MAPLE Y Car 4’ Merch. Tamarack 
2 cars 5/4 No. 2 & Btr. 2 Cars 32” Hemloc' 
2 cars o — {& No.2 


te Car 4’ cae. ‘Mxd. Pine 
SHINGLES 
2 cars Extra nat Wh. Cedar 


3 cars Standard *A* W. C. 
( car 4/4 No. 2 & No.3 «Car Sound Butt W. Cedar 


Scott & Howe Lumber Co. 





Band Mill. Sales Office, OSHKOSH, WIS. 


Ironwood, Mich. 








§ Dry % 
Birch Ai. 


Tell us your needs. 


CHAS. GILL LUMBER CO. 
- 


Railroad and Structural 7 


Hardwood 


Lumber and Timbers 


Wausau, Wisconsin 


a 








For Prompt Shipment. 
Correspondence Wanted. 
Sargent Lumber Company 
LITTLE ROCK, ARK. 
x redone ve 








"THE LUMBERMEN'S 
SEARCHLIGHT 
BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions and other val- 
uable information on making correct estimates, 

90 pages. size 4x9 [hip pocket edition] 

in Cloth. Price $2.00 Postpaid 

ORDER YOUR COPY TODAY 


Atnericag fiumberman 


431 So. Dearborn St., CHICAGO 














EVANSVILLE, IND. 


April 12.—There has been some improvement 
in trade with the hardwood lumber manufacturers 
of Evansville and southern Indiana during the 


last week or ten days. Inquiry has increased and 
orders are coming in more freely than they were 
a month or two ago. While the improvement in 
trade has not been marked, the manufacturers feel 
that the business depression is about over and 
that the next move will be forward. While 
most of the hardwood mills in this section have 
been closed down since the first of the year, indi- 
cations are that some of them will resume opera- 
tion before long. Lumber prices are about sta- 
tionary. Logs are not coming in very freely. Col- 
lections are fairly good. 

The general opinion is that the furniture mar- 
ket held in Evansville last week will be highly 
beneficial to the trade, and lumber manufacturers 
expect to profit. 


LOUISVILLE, KY. 


April 11.—Reports received from a number of 
the local hardwood manufacturers show that busi- 
ness is steadily improving, and that there is now 
no trouble in selling lumber at a price. Such sales 
are reducing available supplies, in view of the 
fact that production is light, and quality lumber 
held for fair values promises to find a better de- 
mand a little later. 

Veneers and panels continue quiet, as there is 
not much business coming from the furniture and 
cabinet trades. It is reported that jobbers are 
buying much better than they were. The auto- 
mobile trade is quiet. 

In the pine trade, business is picking up, and 
there is also a good demand for poplar siding. A 
considerable percentage of present building is of 
frame. Brick prices in Louisville are higher today 
than in Chicago by several dollars a thousand. 

Hardwood flooring is moving much better, accord- 
ing to the Wood Mosaic Co., Lanham Hardwood 
Flooring Co. and other local concerns. 

J. S. Thompson, of the Southern Hardwood 
Traffic Association, Louisville division, reports two 
new members, the Long-Knight Lumber Co., of In- 
dianapolis, and Hoffman Bros. Co., of Burnside, Ky. 

Rates on lumber from stations on the Cumber- 
land & Manchester Railroad, eastern Kentucky to 
Louisville, have been reduced 3 to 5 cents a hun- 
dred pounds as a result of efforts of the Louisville 
division, Southern Hardwood Traffic Association. 


COLUMBUS, OHIO 


April 11.—With inquiries more numerous than 
formerly, and a fair number of orders coming in, 
there is a faitly good tone to the lumber trade in 
Columbus and central Ohio territory. Southern 
pine demand is still weak, altho some increase in 
orders is reported. 

F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., speaking of trade in hardwoods said, 
“Prices are still showing a wide spread, due to 
offerings of stock at low prices. This is especially 
true of the lower grades, while the higher grades 
are scarcer and as a result are stronger. Manu- 
facturers are coming in with inquiries, showing a 
disposition to buy. Retailers are also making in- 
quiries, which show considerable life.’’ Mr. Pryor 
left early in April on a business trip to Cleveland 
and northwestern Ohio. 

E. Doddington, head of the Doddington Co., 
which operates three retail lumber and millwork 
yards in Columbus, has returned from a three 
months’ trip spent at St. Petersburg, Fla. He en- 
joyed very much the stay in the South and is now 
ready to get down to business. 

BE. M. Stark, vice president and treasurer Amer- 
ican Column & Lumber Co., says inquiries are coin- 
ing in well and a large majority appear to be in 
earnest. Most. of the orders received are from the 
established trade. The high grades are the stronger, 
as the low prices are mostly in the low grades. 
Firsts and seconds, poplar, oak and chestnut, are 
getting scarcer from week to week. 

The Grandview Lumber Co., a new retail concern 
at Grandview Avenue and Goodale Street, has just 
completed a large addition to its mill and a new 
office building, which have been occupied. The con- 
cern is located in a growing suburb of Columbus 
and its business is increasing rapidly. BH. 8. An- 
derson is president and Joseph C. McNally, secre- 
tary-treasurer. 

E. G. Dillow, who organized the Franklin Lum- 
ber Co., a wholesale concern, about three years ago, 
has closed out the business and has taken the posi- 
tion of manager of the lumber department of the 
Central West Coal & Lumber Co., which was made 
vacant by the resignation of J. M. Andrew. Myr. 


Dillow took with him H. B. Walker, an office as- 
sistant, and H. J. Baumeister, a traveler. The 
lumber department of the Central West Coal & 
Lumber Co. is making an active campaign for busi- 
ness and has five travelers on the road in addition 
to E. H. Hammond, who has charge of railway 
sales. Mr. Hammond left recently on a southern 


trip. 
INDIANAPOLIS, IND. 


April 11.—Demand for hardwoods here is 
gradually increasing, most of it continuing 
to come from the retail dealers, but there has 
been some increase noted in requirements by 
the industrials. Extremely bad weather last 
week held up some deliveries. The dealers 
say that with good weather this week the 
real demand for spring building will begin. Much 
new work is being planned and far more than 
half of it is for residential construction. The 
furniture plants in Indianapolis and in Shelby- 
ville, just south of this city, report that orders 
are more numerous and production is gradually 
being increased. 


MERRILL, WIS. 


April 11.—-The camps of the Eagle River Lumber 
Co. at Boot Lake have closed after completing a 
cut on which the company has been working for 
the last three years. The company’s sawmill will 
start for the season’s operation about April 15. 
With the addition of another boiler the capacity of 
the plant will be greatly increased. 

Repairs on the plant of the Wisconsin Chemical 
Co. in Phelps are nearing completion. The plant 
will resume operations about April 15. The com- 
pany is a subsidiary of the Hackley-Phelps-Bonell 
Co., lumber manufacturer at Phelps. 

The sawmill of the John Week Lumber Co., at 
Stevens Point, began its season’s cut Tuesday morn- 
ing and expects to continue operations until next 
fall. Logs left over from last season are now being 
cut. The annual spring drive on the Wisconsin 
and Big Eau Pleine rivers is now under way and 
logs for this winter’s cut of lumber will begin arriv- 
ing in the local booms within a few days. 

The A. H. Stange Co. will close its sawmill plant 
April 15 for an indefinite period. The Kinzel 
Lumber Co. will close its sawmill this evening, but 
will resume operations some time in June. The 
Ollhoff Lumber Co.’s sawmill will resume operations 
about April 15. 

Prices at Merrill, Wis., are as follows: Firsts 
and second, unselected birch, $110-$115; selects, 
$90-95; No. 1 common, $60-65; No. 2 common, 
$35-40; No. 3 common, $22-25. Hemlock sells for 
same prices as imported firs: $29 at mill for No. 
1 dimension; $2 less for No. 2; $32 for No. 1 
boards. Prices on hardwoods are firm. There is 
no demand for pine. Lath are strong, 4 foot No. 1 
hemlock being quoted at $8 to $8.50; No. 2, 4 feet, 
$7; 32-inch, $4. Shingles are also strong. Buying 
generally is hand to mouth. Many repair jobs are 
being done, hence the demand for lath and shingles. 


MEMPHIS, TENN. 


April 12.—Demand for hardwood continues to 
increase slowly but surely and members of the 
trade are taking a more cheerful view of the 
situation and outlook. Orders are coming in in 
fair volume thus far this month, with a fair 
increase over the record made for March. Manu- 
facturers of interior trim, flooring, sash, doors 
etc., are among the best buyers. Advices suggest 
considerable expansion in the building program 
in most parts of the United States and manufac- 
turers of products directly required in construc- 
tion work are finding their business substantially 
increased. They are, in turn, placing more orders 
for gum, oak and other hardwoods needed in the 
manufacture of their output. Two of the large 
flooring plants in Memphis are now working on 
partial time while a third, which is being rapidly 
completed, will be placed in operation in the near 
future. They are not running full but they are 
running and that is the most significant fact just 
now. Furniture manufacturers are in the market 
in a little larger way tho they are still rather 
timid. It is noteworthy that they are making 
inquiries for considerable quantities of No. 1 com- 
mon plain and quarter sawn red gum and oak. 
Wholesalers are moderate buyers and there is a 
fair miscellaneous demand. 

Prices are undoubtedly showing a better tone 
and, in the case of the higher grades, quotations 
are being advanced rather sharply on some items. 
It transpires that there is a very great relative 
scarcity of the better grades. One prominent firm 


in Memphis is gathering information designed to 
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show just what percentage of present stocks in 
the hands of leading producers in the valley terri- 
tory represents first and seconds. An official of 
the firm in question declares that the figures may 
be even lower than 10 percent. In the meantime, 
there is increasing tendency by consuming inter- 
ests to turn to No. 1 common and this accounts 
for the fact that this class of material, rather 
slow heretofore, is moving in better volume and is 
bringing more satisfactory prices. The greatest 
accumulation, undoubtedly, is in Nos. 2 and 8 
common. These have moved very slowly for a 
long while, largely because of the very high freight 
rates thereon, while the logs that have been con- 
verted into lumber in most instances recently have 
been of rather poor quality and have run, so far 
as their output is concerned, largely to the lower 
grades. 


Some members of the trade are withdrawing 
offerings from the market in the higher grades 
and in some cases they are taking similar action 
with respect to No. 1 common in oak and plain 
and quarter sawn red gum. Others have advanced 
their prices, not with the idea that they can secure 
these right away but with the view that they will 
be able to secure them later if they show proper 
faith in their own product. 


Exporters of southern hardwoods do not antici- 
pate much activity until after the labor crisis in 
the United Kingdom has definitely passed. There 
is very little business with the United Kingdom 
under present conditions and other foreign coun- 
tries are buying in only a most limited manner. 


CLEVELAND, OHIO 


April 11.—An impending strike of building trades 
labor against the proposal of the building trades 
employers to reduce wages is the latest development 
in what is now the deadlock between contractors 
and employees. 

A plan for the organization of an inspection 
bureau for the benefit of consumers of lumber, was 
advocated at a meeting of the Cleveland Board of 
Lumber Dealers this week, and it is probable that 
in the near future this plan will take definite shape. 
It is fostered by C. A. Krause, of the Lake Shore 
Saw Mill & Lumber Co., and is receiving the support 
of prominent lumbermen of the district. The 
bureau would give consumers efficient service on 
both quantity delivered and the checking of under- 
sized material. The movement is being given 
serious consideration by the Ohio Association of 
Retail Lumber Dealers, with a view toward apply- 
ing it thruout the State. 

L. H. Flandermeyer, of the Prasse Lumber Co., 
and C. A. Krause, of the Lake Shore Saw Mill & 
Lumber Co., have been appointed by District 19, 
Ohio Association of Retail Lumber Dealers, as 
arbitrators to represent the Miles Avenue Lumber 
Co. in a dispute with a member of the Yellow Pine 
Wholesalers’ Association. 

Investigation by Federal authorities of alleged 
extortion on the part of the building trades here is 
hinted at by United States Attorney General Daugh- 
erty, following similar inquiry at New York. Like 
investigations are promised for Chicago, St. Louis 
and Pittsburgh. 


BUFFALO, N. Y. 


April 12.—The commission charter government 
of this city has been threatened by the passage 
of a bill at Albany which would seek to bring back 
the old aldermanic form in a disguised way. Pub- 
lic sentiment here favors the commission govern- 
ment plan and only the politicians and some large 
interests back of them desire the change. A public 
hearing took place at the mayor’s office last Sat- 
urday at which nine-tenths of the sentiment was 
for the present method of government. The mayor 
has vetoed the Gibbs-Rowe bill, which would 
upset it. ‘ 

Fred M. Sullivan and Charles N. Perrin are 
members of a committee of citizens who will spread 
information here as to the accomplishments under 
the commission form of government. Mr. Sullivan 
addressed the Commission Charter Association the 
other day, saying that he had just completed a 
personal investigation, going over to the city 
hall, where he went over the books and saw for 
himself just what has been done. He was amazed 
at the methodical, careful way in which the city’s 
business now is being conducted. 

O. D. Williams, who was formerly with the lum- 
ber firm of Bowden & Northrup, Ashley, Pa., has 
taken a position with the office of Mixer & Co. 
Several of the company’s salesmen were here last 
Saturday to discuss business matters. 

Ganson Depew, president of the Goodyear Lum- 
ber Co., has returned from a week at the mill of 
the Great Southern Lumber Co., Bogalusa, La. 

Nelson W. Marshall, who recently took a posi- 
tion with the Pickering Lumber Co., Kansas City, 
will represent that company at Cleveland. 

William W. Reilley returned a few days ago 
from a trip to Panama and a visit to his brother, 


Frank H. Reilley, of California, and formerly of 
this city. 

A Motors and Sportsmen’s Show is being held 
at the Broadway Auditorium this week under the 
auspices of the Buffalo Automobile Club, and Presi- 
dent C. Walter Betts and Frank T. Sullivan are 
members of the executive committee. 


MILWAUKEE, WIS. 


April 12.—Effects of the building boom which 
is now being put under way, are already notice- 
able among the woodworking industries of Mil- 
waukee. A gradual increase in the activity in 
woodworking lines, such as sash and door fac- 
tories, has followed the revival of construction 
work and requirements for lumber products used 
in interior finishing. The general wage decline, 
which is following the business depression and 
resumption of operations on an adjusted scale, 
has been noticed in woodworking plants. Accord- 
ing to a survey of the Wisconsin Industrial Com- 
mission, woodworking concerns with weekly pay 
averages of $12.99 are declared to have the lowest 
wage scale at this time. 

The demand for hardwoods for residence con- 
struction is on the increase here. Retail yards 
report a marked increase in sales and additional 
inquiries. No price changes of importance were 
noted this week and lumbermen generally are well 
pleased over developments. 

Prevention of accidents with special reference 
to woodworking establishments and paper mills, 
together with industrial relations, 
housing, prevention and treatment of industrial 
diseases will be among the subjects to come up 
before the Wisconsin Industrial Service Confer- 
ence to be held in Appleton, May 9 to 11. The 
conference will be held as in past years under the 
direction of the Wisconsin Industrial Commission. 
Previous meetings were held in Milwaukee, but 
on request of manufacturers of the Fox River 
Valley the fourth annual conference will be held 


in Appleton. 
MELLEN, WIS. 


April 12.—The lumber trade in this district still 
continues to be slow. The Foster-Latimer Lumber 
Co. is operating its sawmill one shift and has no 
prospect of running nights. There is some build- 
ing going on in this vicinity but not enough yet 
materially to help lumber conditions. The woods 
operations of both the Foster-Latimer Lumber Co. 
and the Mellen Lumber Co. are about on a par 
with former years but men are more plentiful, 
regardless of the reductions in wages. The Bissell 
Lumber Co., operating south of Mellen, will do 
considerable summer work and has had a very 
busy winter with good results. The Kannia com- 
pany which has a logging operation east of Mellen, 
has a large stock of logs decked on the Soo line. 
It is associated with a Tomahawk concern and 
there is talk of a mill being built on the ground 
to saw the logs. 

H. I. Latimer has returned to Mellen after 
spending a large part of the winter at Muskegon, 
Mich. George BE. Foster was in Mellen this week 
from his home in Wausau. John D. Twomey, 
formerly manager of the Mellen Lumber Co., has 
returned from a trip to California. He has not 
decided yet as to his future business course. 


BAY CITY, MICH. 


April 11.—Final reports from lower Michigan 
mills for March show a decided increase in ship- 
ments, which exceed those of any comparative 
period since October, 1920. These reports have 
created optimism and have resulted in narrowing 
the range of quotations. A good demand for high 
grade hardwoods continues, and stocks of such 
grades show very little increase. The call comes 
largely from hardwood yards and interior finish 
manufacturers, altho there has been some improve- 
ment in the demand from the automotive industry. 
The railroads have placed a number of contracts 
for ties. The booking of such contracts is very 
encouraging to manufacturers, for they have a sur- 
plus of low grade stock on hand. Tie orders en- 
able the mills to turn their stocks quickly, the 
ties being shipped green. The ready-cut house 
manufacturers in this section report a continued 
improvement in business and all the plants have 
increased their production considerably. 





A BUTTONWOOD TREE on the farm of Frank 
Garver, near Belleville, Pa., has been found to 
have a complete history, handed down from 
generation to generation. In 1805, the great- 


_great-grandfather of the present owner drove 


to a nearby town, and on the way back cut a 
switch as a horsewhip. When he reached home, 
he stuck it in the ground to see if it would 
grow. It is now 110 feet high, 22 feet in diam- 
eter at the butt, and 19 feet at the lower 
branches. 


industrial . 


VENEERS 


PANELS 


Birch 
Oak 
Brown Ash 
Grey Elm, 
Maple 
Basswood 


Wisconsin Veneer Co. 


Manufacturers 


Rhinelander, Wis. 








AND Association. 
manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
goes or mixed with Hemlock Lumber, Lath, 
Shingles and Posts. 


Manufacturers of and dealersin Staves, Hoops, Head- 
ing, Poles, Tiesand HemlockTan Bark. Also leading 
manufacturers of Rotary Cat 


The Northwestern Cooperage 
Gladstone, Mich. 














A Brand to 


Tie to— 


Peerless 


ROCK MAPLE, BEECH 
BIRCH 


Veneers. 


& Lumber Company 
Chicago Office: 812 Monadnock Block. 











In Stock— 
Veneered 


Panels 


DOWELS - 
Fancy 
Veneers 


Adolph Sturm Co. 


542-544 West Washington St., 
CHICAGO, U.S.A. 


Established 
in 1869. 
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a 
A name that should be 
on your inquiry list for 


Hardwood Lumber 


The American 
Column & Lumber Co. 


Brunson Building, COLUMBUS, OHIO 
Manufacturers of 

West Virginia Band Sawn 
Cn nn 
Plain Red Oak Cherry Ss 
Quart’d White Oak | Maple.Beech ——Black Gum 
White Oak Timbers Buckeye Hickory 
and Plank Birch Ash, Hemlock 





SMALL DIMENSION STOCK 
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Mill Owners! 
You know the danger of oil-soaked timbers 
around machinery. You know how quickly 


a single spark can ignite them. Lessen this 
danger by painting with— 


TROPICAL OIL 
RESISTING WHITE 


It forms a film on the timbers that oil and 
grease can’t penetrate. Thus it lessens your 
fire hazard. 

Recommended by insurance underwriters 
and used by many of the largest mills. 

Write your name and address on this ad 
for complete details, copy of underwriter’s 
report and list of large users. 


THE TROPICAL PAINT & OIL CO. 


“The Firm that Serves with what Preserves” 


Cleveland, Ohio 











Pave the Way for 
Business. 


by getting better ac- 
quainted with the 
farmers in your com- 
f munity. Nothing will 

help you more than to have a 


Monarch Meal and Feed Mill 


in your yard. With it you can grind oats, 
rye, corn, buckwheat, etc., for farmers. 
While you are grinding encourage future 
building and repair work. Let us tell you 
how other dealers use this mill with good 
profit. 





Send for catalog today. 


Sprout, Waldron & Co., 4.°.B°" 4 








All Lumberme:: 
make their head- 
quarters at the 


Radisson 


Hotel 


MINNEAPOLIS 








OPENED 1910 





Three Beauticul Cafes 
Room Rates: 


With Running Water, 
$1.50 per day. 
With Toilet 
-00 per day. 
With Bath and Toilet, 
$2.50, $3, $3.50, $4.00 














EVERETT, WASH. 


April 9.—On the whole, the week has not pro- 
duced material improvement in market conditions 


as affecting Everett mills. Yet the market 
strengthened sufficiently to justify the Weyer- 
haeuser Timber Co, advancing prices on long dimen- 
sions $3 a thousand. The company finds a market 
for only such sticks as the southern timber man can 
not duplicate, however, users of big timbers being 
forced to buy Douglas fir despite any handicap of 
unadjusted freight rates and other costs. Foreign 
demand is keeping cargo mills busy. There is a 
healthy demand for offshore deliveries and prices 
are slowly advancing. Conditions remain unsatis- 
factory in the shingle markets and only those mills 
operating last week are producing, the smaller 
plants being closed. 

The sale of 300 acres of timber land northwest 
of Index to the Wallace Falls Timber Co. by the 
Western Copper Mining Co. was the outstanding 
feature of transactions in the industry this week. 
The purchasing company owns timber lands 
virtually surrounding the area purchased. The 
consideration was $41,590. The timber is to be 
removed at any time within twenty-five years, but 
it is probable no cutting will be done for several 
years. The mining company is to continue its min- 
ing activities. 

The Struthers & Dixon 8,800-ton steamer Ison is 
loading 500,000 feet of squares from the Canyon 
and Clark-Nickerson mills for Kobe, Japan, and 
the Peruvian bark Belfast is here for a cargo of 
lumber for South America. Two coastwise steam 
schooners are taking cargo from the Clark- 
Nickerson Mill for California points. 


MARSHFIELD, ORE. 


April 9.—The Buehner Lumber Co. will open 
its mill at North Bend next Monday, em- 
ploying about one hundred and fifty men who 
formerly made up the crew. The wages will 
be on the Four L scale of $3.60 minimum for 
common labor. Henry Buehner, manager of the 
company, says he does not know whether the mill 
can be kept open but the company will try oper- 
ating again in hopes that it can continue. The 
Buehner logging camp at Eel Lake has been 
opened and the camp at Allegany is being put in 
shape for operations. 

The C. & O. Lumber Co. at Brookings, in Curry 
County, is now operating the logging camp, but 
the mill has not yet been opened. The logs are 
being brought in from the woods and held in the 
log pond at the mill. 

Robert O. Baykin, of Bandon, is planning to 
develop a tanbark industry on the Rogue River, 
in Curry County. There is a large amount of 
oak in that territory. Many years ago the busi- 
ness was carried on successfully in that county. 

Carlton R. Smith, of the Menasha Woodenware 
Co., visited Coos Bay to inspect the holdings of 
that company and the Southern Oregon Co., in 
this locality. It was announced that plans would 
probably be made soon for putting in a cooperage 
plant at North Bend by the Menasha company. 
The site for the plant was secured some months 
ago and is on the North Bend water front. 


DENVER, COLO. 


April 11.—Lumber price reductions announced 
in Denver since April 1 include: Dimension, $1 to 
$3 a thousand; common sheathing, from $43 to 
$40; shingles, from $5 to $4.50; lath, from $10 to 
$9; southern pine flooring, from $70 to $60 a 
thousand in flat grains; fir flooring, from $47.50 to 
$45 a thousand in flat grains; vertical grains, from 
$80 to $75; 2 by 4’s, $1 a thousand. 

Denver lumber dealers see the end of a boycott 
inaugurated two weeks ago against Denver manu- 
facturers, jobbers and retailers, by merchants in 
various parts of Colorado. The boycott, which 
seriously affected trade with the outlying districts, 
was in retaliation for the action of Denver city 
officials in instituting court action to tie up the 
State highway funds. The suit was withdrawn by 
the city officials April 8, and it is expected that the 
out-of-town dealers will shortly resume amicable 
trade relations with Denver firms. I. F. Downer, 
secretary Hallack & Howard Lumber Co., was active 
in the fight to bring about withdrawal of the suit. 

The Colorado legislature adjourned sine die April 
7, leaving behind the usual “graveyard” of bills 
upon which no action had been taken. Included 
among the measures which died in committee were 
several having direct, or indirect bearing on the 
lumber industry. One was a bill to exempt newly 
built homes from taxation for a period of five years ; 
another to provide additional protection for timber 


on State lands, and a third to create a department 
of forestry at the State agricultural college. 
William P. McPhee, president McPhee & McGin- 
nity Co., has offered to construct a chapel and 
dormitory for the choir boys of the Immaculate 
Conception Cathedral, Denver, at Swartzwals, on 
the slope of Long’s Peak. The offer has been ac- 
cepted and the structure, which will be in the 
nature of a memorial to Mr. McPhee’s deceased 
father, is expected to be ready before the vacation 


period. 
BELLINGHAM, WASH. 


April 9.—Bellingham is in a better mood this 
week, as the direct result of the resumption of 
operations by two of its largest lumber plants. 
On April 4 both the sawmill of the E. K. Wood 
Lumber Co. and the cargo mill of the Bloedel 
Donovan Lumber Mills began running again after 
about two months’ idleness, giving work to four 
hundred men. The Morrison Mill Co., which had 
been closed for a few days for repairs, also began 
operating again. Fred J. Wood, president of the 
E. K. Wood Lumber Co., said that his plant had 
started up on a new wage basis, $3.60 for eight 
hours as compared with $5.28 last year. The 
Morrison Mill Co. began paying this wage on the 
same date. It had been paying $4. Every mill in 
this city is running now except one, which probably 
will resume shortly. Several logging camps in this 
district are still idle. 

Cargo shipments this month probably will be 
light. The first shipment was taken by the steam- 
ship Kennecott, which loaded 840,000 feet at the 
Bloedel Donovan Lumber Mills’ docks for Cali- 
fornia. The Puget Sound Sawmills & Shingle Co. 
will load 300,000 feet of ties for California within 
the next week. The BE. K. Wood Lumber Co. will 
load two vessels, probably, and the Pyramid Timber 
& Trading Co., one. One thousand tons of box 
shooks were loaded by the steamship Mazatlan at 
the Morrison Mill Co.’s docks in Anacortes. 

Having reached a high degree of efficiency, the 
Bellingham Safety Council, composed mainly of 
lumber companies, has decided to take in new mem- 
bers. A report at its annual meeting this week 
showed that its members were entitled to $9,480.50 
in merit rating credits, representing a saving of 
that amount in payments under the state safety 
legislation. The members are the E. K. Wood Lum- 
ber Co., Whatcom Falls Mill Co., Bloedel Donovan 
Lumber Mills, Puget Sound Power & Light Co. and 
Olympic Portland Cement Co. It was decided to 
postpone the annual election until July 1. 

George Nolte, a heavy stockholder in the Mogul 
Logging Co., is seriously ill in a Portland hospital. 
He is a brother of Charles F. Nolte, president of the 
Mogul Logging Co. 


SAN FRANCISCO, CALIF. 


April 9.—Conditions in California are encourag- 
ing on the whole. The general business depression 
thruout the country has been felt to quite a degree, 
but the banks and financial institutions are in 
good shape. There are two million savings banks 
depositors. People are coming into the State to 
locate and there will be a good deal of building 
done this year from present indications. The de- 
mand for lumber has increased. The prospects for 
heavy crops of nearly all of the State’s products 
were causing some apprehension as to prices, with 
quite a carry-over of canned and dried fruits from 
last year. However, during the week frosts and 
high winds did a great deal of damage to grape and 
apricot crops. Almond crops were injured in some 
districts and fruit of several kinds will fall away 
below the early estimates. This is really a blessing 
in disguise to the State, as it will now be easier 
to make sales. Those who will have small crops 
will do well because prices will be better. 

There has been quite an increase in the volume 
of business done thru San Francisco lumber offices, 
as the California demand for redwood and fir has 
improved. Local lumber yards are doing a good 
business and they are buying more liberally for 
their requirements during the building season. 
Building operations during March amounted to a 
total of $2,747,878, divided as follows: Brick and 
concrete, $1,214,911 ; frame, $1,264,079 ; alterations, 
$268,888. During the last week sixty-nine building 
permits were issued for a total of $392,000.. The 
deflation and stabilization of building costs will be 
reflected in renewed building activity on a large 
scale. 

The West Side Lumber Co., this city, W. R. Thor- 
sen president, is preparing to start logging opera- 
tions in the camps about April 20. The mill has 
been overhauled and is in readiness to start up for 
the new season. 

A. A. Germain, secretary-treasurer the Germain 
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Co., of Pittsburgh, Pa., has arrived here, accom- 
panied by his wife, and will spend two weeks at his 
firm’s San Francisco office, in charge of J. 8. Kent. 
He hopes to visit some of the California pine mills 
before leaving for the Northwest. He has handled 
large quantities of Pacific coast woods in the east- 
ern market and will look over the situation with 
regard to future purchases. 

J. H. Holmes, president Holmes-Eureka Lumber 
Co., this city, reports an excellent demand for red- 
wood, with the market improving every day. The 
sawmill at Eureka will continue to operate as usual 
with a cut of about 100,000 feet a day. Stocks 
at the mill are about 5,000,000 feet below normal 
and badly broken. The demand for the last three 
weeks has been better than the spring demand for 
any year previous to 1920, which was a banner 
year. Redwood shingles are moving well at low 
prices, with prospects of an early cleanup. The 
shingle mills in Humboldt County are closed down, 
generally, and there seems to be a disposition to 
curtail production until there is more building. 

Frederick S. Palmer, this city, reports some in- 
quiries for white and sugar pine but not a great 
deal of buying. The principal demand is for uppers, 
including No. 1 shop and No. 8 clear. Stocks are 
scarce and prices are firm. Commons and Nos. 2 
and 3 shop are more plentiful and there is not much 
demand. Eastern sash and door manufacturers 
seem to be waiting for a revival in demand for 
their manufactured products before buying here. 

J. O. Goldthwaite, general manager Modoc Lum- 
ber Co., who is here from Chiloquin, reports every- 
thing in- readiness for the new season’s run. The 
mill has been enlarged and the new railroad is 
being completed so as to bring in logs from the 
Klamath Indian reservation. He is now watching 
the trend of the white and sugar pine market with 


Lumber Co., of McCloud; A. W. Heavenrich, man- 
ager’ Madera Sugar Pine Co., of Madera; J. P. 
Weyerhaeuser, of Seattle; F. C. White, general man- 
ager Union Lumber Co., of Fort Bragg. 

Charles E. Hill, secretary Douglas Fir Exploita- 
tion & Export Co., who has been in the city, is 
planning to make the trip to the Orient with the 
party of business men who will leave Seattle on 
the steamer Wenatchee in the near future. 

C. S. Russell, of Dant & Russell, of Portland, 
passed thru San Francisco on his way home from 
China, where he had spent two months. He said 
he saw some indications of an increase in the de- 
mand for lumber in the Orient. 

William Donovan, of the Donovan Lumber Co., 
of Aberdeen, Wash., was in the city during the 
week, attending the trustees’ meeting of the Doug- 
las Fir Exploitation & Export Co. His mill has 
been in operation since March 21, and the greater 
part of the cut is being shipped to California by 
water. F. J. O’Connor is in charge of the San 
Francisco sales office. 


TACOMA, WASH. 


April 9.—A demonstration of modern methods 
of clearing logged-off land will be made next month 
by a special train conducted by the Northern 
Pacific and Great Northern railway companies and 
the State college of Pullman. The train will 
operate in the vicinity of Tacoma May 27 and 28. 
Two demonstrations will be made in this neigh- 
borhood, one at Alderton and one at Titlow Beach. 

J. E. Danaher, brother of the late C. D. Dana- 
her, of Tacoma, who died three weeks ago, arrived 
in this city April 4 from Honolulu, where he was 
staying at the time of his brother’s death. Mr. 
Danaher declined to make any comment on the 




















Ten motor trains are now operated in the Dutch East Indies by the Dutch East Indian Government 


in the Forestry Department. 


Each train consists of a truck and three 4-wheel reversible trailers, 
both truck and trailers being equipped with special bodies. 


The trailers are reversible which 


makes it possible for the motor truck to hook onto either end of the train. 





a view to determining when to start up the mill for 
the season. 

R. D. Baker, president Lassen Lumber & Box Co., 
this city, has gone to Susanville to superintend the 
starting up of the white and sugar pine sawmills. 
They would have been in operation before this time 
had it not been for the heavy snow in the woods. 
The box factory is running, altho not up to ca- 
pacity yet. Some nice orders for box shook have 
been taken for delivery from now on into the sum- 
mer. George N. Glass, treasurer of the company, 
has left for his home in Pittsburgh, Pa., after hav- 
ing spent a month in looking over the box shook 
situation in California. 

The Red River Lumber Co. continues to operate 

the sawmill at Westwood at less than capacity. 
The box factory has been making a good run and 
the sash and door department has increased its out- 
put. 
Frank J. Solinsky, jr., this city, says that it is 
possible he will operate the single band mill at 
Castle Crags this year. He will superintend the 
operation of the Charles F. Ruggles Amador saw- 
mill. About 6,000,000 feet of timber remains to be 
cut and the mill is to be dismantled at the close 
of the season. 

The Lamoine Lumber Co. will operate its sawmill 
and box factory in Shasta County this season, but 
will not get an early start. A good cut was made 
last season, with fair sales of white pine. 

The California Door Co., this city, has over- 
hauled its white pine sawmill at Caldor and will 
start up for the season before very long. The 
box factory at Diamond Springs and the door fac- 
tory in Oakland are supplied with lumber from 
this mill, 

The Hobart Estate Co.’s sawmill at Hobart Mills, 
Nevada County, will be in operation by the end of 
April. About five hundred men will be employed in 
the mill and logging camps. 

Among the lumbermen in the city as visitors 
are: W. G. Kahman, sales manager McCloud River 


death of his brother or to make any statement for 
publication regarding the future operations of the 
Danaher Lumber Co. The Danaher mill closed 
down April 5 for a period of at least sixty days. 

The Mineral Lake Logging Co. plans to reopen 
this month three of the logging camps operated by 
the firm. The company intends to operate the 
camps on a reduced scale for the purpose of clear- 
ing out all the timber that is now on the ground, 
but no new cutting operations will be started, ac- 
cording to J. G. Dickson, president of the company. 

The Weyerhaeuser Timber Co. has concluded the 
sale of approximately 50,000,000 feet of timber 
located in Cowlitz County to the Inman-Poulsen 
Lumber Co., of Kelso. The timber is located in 
Section 11, Township 9 N., Range 3 W. The same 
firm purchased a tract containing 13,000,000 feet 
of timber from the Northern Pacific railway. It 
is understood that the Inman-Poulsen company 
plans to log the tracts in the near future. 

The Douglas Fir Exploitation & Export Co. plans 
a selling campaign which will cover the entire 
world in an endeavor to introduce fir lumber 
into many new markets, according to J. T. Gregory, 
president of the Tidewater Mill Co. and an export 
company trustee from this district. Mr. Gregory 
returned to Tacoma April 6 from the meeting of 
the trustees held last week at San Francisco. 

The South Tacoma Mill Co., which reopened last 
month for a temporary run, will continue opera- 
tions indefinitely, according to an announcement 
made April 7. Officials of the company say that 
enough orders have been booked to justify running 
the plant for some time. 

The Lindstrom-Handforth Lumber Co. plans to 
resume operations some time this month. The mill 
has been shut down since the first of the year. 

E. V. Wintermote, of the Puget Sound Lumber 
Co., who left for California ten days ago, will not 
return until early in the summer. Mr. and Mrs. 
Wintermote plan a motoring trip thru southern 
California during the next month. 





This is Ideal Time 
to Sell Cromar 


Spring is the logical 
season for remodeling 
of homes and laying of 
oak floors over old 
floors. It is the season 
when most home build- 
ing is done. Hence, it 
is the ideal time to sell 





Cromar 


FINISHED 
Oak Flooring 


Cromar—the oak flooring that is completely 
finished like furniture at the factory—ap- 
peals strongly to home owners because it 
does away with expensive hand scraping, 
sandpapering and finishing after floor is 
laid. It offers them just the economy they 
demand. 


Let us send you oooktets 
describing Cromar. 


The Crooks- 
Dittmar Co. 


Williamsport, 
Penn. 























PLAN rururse HOME NOW 


Send for Stillwell Building 
Books with Economy Plans 
of new California Styles suitable for 


any climate. Famous for comfort and 
beauty. 


“Representative Cal. Homes” 
51 Plans—6 to 10 Rooms—$1. 
“The New Colonials” 

60 Plans—S5 to 12 Rooms—$1. 
“* West Coast Bungalows” 

60 one-story 5 to7 Rooms—$1. 
“Little Bungalows” 
43 plans—3 to 6 


SPECIAL OFFER 
Send $2.50 and get 
all 4 of these : Rooms—50c, 

Money back if not satisfied. 
&. W. STILLWELL & CO., Architects, 519 Calif. Bldg., Los Angeles 
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Profitable Advertising 
For Retailers 


A small investment keeps your name con- 
stantly before the eyes of carpenters, con- 
tractors and builders when you advertise 
with 


Carpenters 


Aprons 


Their efficiency in “getting results’’ 
has been firmly established. ur 
aprons are considered the standard 
the country over. 





f é wane 00. > 7 Write for catalog and prices. 
eae a ts =a Anton Ackerman Co. 
L 4 TOPEKA, KANSAS. 
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FLORIDA 

















Marathon 
<<Lumber Company= 


Lourmber/Merchants. 


Long and Shortleaf 


Yellow Pine 


Flooring, Ceiling, Siding 
and Dimension. 


We cater to the needs of the Retailer. 


Marathon Lumber Co. 


Perkins Building, Tallahassee, Fla. 














Yellow Pine 
Timbers, Lumber 
Lath and Shinégles 


For our high grade dressed stock— 
** Ask the Wholesaler *” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


























i Cummer Cypress Go. 








Mills: Jacksonville and Sumner, Fla. 


LUMBER 


Cypre Ss menage aaned 
Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City | 

















Milton, Wholesale Dealers in Long and Short Leaf 


are Yellow Pine Lumber 


move rel and Piling up to 100 feet. 








The Milton Lumber Se) 


The Pacific National Lumber Co.’s plant at 
National will resume operations April 15, accord- 
ing to an announcement made this week by E. W. 
Demerest, president of the company. Work in the 
woods has already been started. The Pacific Na- 
tional mill has been shut down for six weeks. Mr. 
Demerest said that the plant will operate on full 
time for the rest of the summer unless conditions 
in the lumber market compel another shutdown. 


CENTRALIA, WASH. 


April 9.—With the opening of spring Thomas 
& Meservey, who have a contract for recruising 
Cowlitz County’s timber land, are speeding up 
their work, and several crews have been put in 
the field. As much of the work as possible will be 
done for this year’s tax roll. 

The Beiger veneer plant, of Kelso, is operating 
on a small scale, employing a crew of ten men. 
Mr. Beiger recently returned from California, 
where he booked a number of orders. 

Operations were started this week in the Hast- 
ern Railway & Lumber Co.’s camp, and the mill is 
expected to resume about April 20. The plant has 
been shut down since December. Much repair work 
has been done during the shutdown. 

The Emery & Nelson mill at Napavine is shut 
down to dredge the mill pond and make other 
necessary repairs. 

The Menlo Lumber Co. has been organized by 
F. W. Lang, of Seattle, and has broken ground for 
a mill at Menlo, in Pacific County. The plant will 
have a daily capacity of 30,000 feet and will begin 
operation in about sixty days. About 12,000,000 
feet of alder, spruce and fir have been contracted 
for by the company. 

The Kelso Shingle Mill Co., which has been shut 
down for about four months, has resumed opera- 
tion. E. A. Knight is manager of the plant, which 
has a capacity of 125,000 shingles. 

The mill of the E. H. Eggle Lumber Co., a small 
mill at Winlock, has opened up after a shutdown. 
About a million feet of logs was cut in the 
company’s camp during the mill’s idleness. 


SPOKANE, WASH. 


April 9.—Practically all of the Inland Empire 
mills are now running on one shift with a contem- 
plated reduction of output in most cases running 
from 30 to 40 percent of that of last year. The 
Craig Mountain Lumber Co. at Winchester, Idaho, 
will start one shift full time the first of the 
month. The company is now running three days 
a week. “I do not expect the lumber business to 
pick up in the near future,’ said E. H. Van 


. Ostrand, president of the company, who was in 


Spokane yesterday. “General business conditions 
are not such as to warrant figuring on any such 
basis. Our mill has been running three days a 
week since April 1, cutting logs from the pond. 
May 1 we expect to start full time va a single 
shift. We will then be getting logs from the 
woods. In all, between the woods and the plant, 
we shall employ about 350 men. Our cut this 
year we figure at 20,000,000 feet as compared to 
30,000,000 feet last year.” 

L. S. Case, general manager of the Weyerhaeuser 
Sales Co., who returned today from attendance 
at the annual convention of the National Whole- 
sale Lumber Dealers’ Association held last week 
in Chicago, summarized. his impressions as 
follows: 

“The consensus was that there is a lull in the 
building industry and that people seem to be wait- 
ing for readjustment in values of basic building 
commodities and labor. The financial situation 
is somewhat easier and the bankers say that money 
will be available for building when the readjust- 
ment of wages takes place. The big cities seem to 
be showing more activity than the farming com- 
munities. A little better feeling is manifest and 
there is the belief that we will gradually work 
back to normal conditions. Building costs are 
considerably below the high peak of last year.” 

Herbert E. Miller, who was for thirteen years 
connected with the Hope Lumber Manufacturing 
Co., Hope, Idaho, and during the last year has been 
‘with the Missoula White Pine Sash Co. which 
remodeled the old C. A. Largey plant at Missoula, 
Mont., last year, has become office manager of the 
Peshastin Lumber Co., Peshastin, Wash. 

Fifteen thousand acres of timber, largely white 
pine, have been purchased by the Diamond Match 
Co. from the Northern Pacific Railway Co. for a 
consideration that. is understood to be $550,000. 
The amount of timber estimated vo be on the land, 
which lies in the Priest River district of northern 
Idaho, is not stated. The timber has been bought 
as a reserve and no present plans of cutting have 
been formulated. It is tributary to the company’s 
mills at Priest River, Idaho, and at Cusick, Wash. 

A. W. Laird, general manager, and W. D. Hum- 
iston, assistant general manager, of the Potlatch 
Lumber Co., of Potlatch, Idaho, were in Spokane 
on business yesterday. 


ABERDEEN—HOQUIAM, WASH. 


April 9.—During March twenty-eight vessels 
cleared from Grays Harbor carrying a total of 
25,022,000 feet of lumber. Of this amount 
2,072,000 feet went to foreign ports, and 1,100,000 
feet went via the Panama Canal to Atlantic 
seaports. During the present week the Eldridge 
took on a cargo at the mills of the Hoquiam Lum- 
ber & Shingle Co., Hoquiam, and the Donovan 
Lumber Co. in Aberdeen, returning to the mill of 
the Grays Harbor Lumber Co. in Hoquiam to take 
on the remainder of the cargo for shipment to 
China. 

The National Lumber & Manufacturing Co. of 
Hoquiam started operating a night shift on April 
5. Increased orders for water shipments neces- 
sitated the additional force, which consists of 
about two hundred men. 

The Eureka Cedar Lumber & Shingle Co., of 
Hoquiam, has reopened its plant after a shutdown 
which enabled it to give the plant a thoro over- 
hauling. J. Clifford Shaw, manager of the mill, 
addressed the Four L’s on Thursday evening, the 
subject of his address being ‘‘Working Principles 
of the Loyal Legion of Loggers & Lumbermen 
Organization.” Mr. Shaw has made a close study 
of the labor situation and has earned a reputation 
for the Eureka mill as being one of the most 
efficient plants in the lumber industry. 

Due to the efforts of H. M. Delanty, of Aber- 
deen, the penalties and restrictions on shipping 
board vessels have been annulled and all such 
vessels may now enter Grays Harbor on the same 
basis as other ports. The lifting of the embargo 
is, in the opinion of the lumber shippers here, one 
of the most important stimulants to the lumber 


" industry locally that could be obtained. 


SEATTLE, WASH. 


April 9.—Fir lumber is harder to buy. Finish, 
drop siding and dimension are easily a dollar 
higher than ten days ago. The visible supply is a 
great deal less than in December. Stocks are 
broken. Replacements can not be made with ease, 
But while the price to the wholesaler has gone up, 
the price to the retailer is relatively near the 
figure of a few weeks ago. This fact is becoming 
more and more apparent, causing the wholesalers 
some uneasiness, They are classifying themselves 
occupying a position between the manufacturer 
and the ultimate consumer, with freight rates 
somewhat reduced but without benefit to them. 
The firming up in price is explained by the fact 
that certain items are short at most mills. If an 
order contains vertical grain flooring, dimension 
and lath, the buyer theoretically has 200 fir mills 
from which to take his choice. In fact, he finds 
that most of them are short one or two of the 
items he must have—so that list narrows, until 
perhaps there are only half a dozen mills where a 
mixed order can be placed; and these mills having 
the stock are commanding the price. There is 
nothing wrong about it. But it makes the whole- 
saler uncomfortable. 

There is a better feeling. It is slowly and 
steadily making its way, being reflected here and 
there in additional orders. Individually the in- 
crease is small; collectively, it is somewhat large; 
and all in all it gives color to the belief that at last 
the industry has reached the turning point. 

The current West Coast association bulletin 
shows production at 45,574,192 feet, or 45 percent 
below normal. New business for the week totaled 
55,245,881 feet, of which 32 percent is to move 
locally or by cargo. Business accepted to move 
by rail totaled 1,248 cars, as against rail shipments 
of 1,233 cars. The balance of unshipped business 
in the rail trade is 3,314 cars, Local business con- 
tinued fair with new orders totaling 2,524,928 feet 
and deliveries 4,007,777 feet. New business in the 
domestic cargo trade totaled 13,320,953 feet and in 
the export trade 1,960,000 feet. Shipments by 
water totaled 6,490,504 feet by domestic cargo and 
4,713,466 feet export. The unshipped balance in 
the cargo trade is 60,098,712 feet, domestic, and 
18,648,100 feet export. 

Charles BE. Hill, secretary of the Douglas Fir 
Exploitation & Export Co., will be a passenger on 
the Pacific Steamship Co.’s liner Wenatchee on 
the maiden voyage across the Pacific, sailing from 
Seattle today. Mrs. Hill accompanies him. An- 
other well known lumberman who will make the 
round trip is Ralph EB. Emerson, of Hoquiam, a 
member of the West Coast Lumbermen’s Associa- 
tion. The voyage will require sixty days. Mr. Hill 
and Mr. Emerson will investigate trade conditions 
in Yokohama, Kobe, Shanghai, Hongkong and 
Manila, and will report to a meeting of the West 
Coast Lumbermen’s Association ta be held in June. 
Another Seattle business man who will make the 
voyage is Joseph A. Swalwell, president of the 
Union National Bank. The Wenatchee will carry 
to the Philippines the Wood mission, consisting of 
Maj.-Gen. Leonard Wood, Col. F. R. McCoy, Lieut. 
Col. Gordon Johnston, Maj. Edward Bowditch and 
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W. Cameron Forbes, former governor-general of 
the islands. 

Under instructions issued by. Maj. B. W. Fitz- 
gerald, commander of Rockwell Field, Calif., the 
aerial patrol of the national forests of Washing- 
ton, Idaho, Oregon, Montana and California will 
begin May 1. There will be field bases at Eugene, 
Ore., Red Bluff and Fresno, Calif., and probably 
Walla Walla, Wash., from which there will be 
daily trios by fliers from the Ninth and Ninety- 
first aero squadrons. 

The assessor of Clallam County has begun action 
to place on the tax rolls the entire holdings of 
the United States Spruce Production Corporation, 
and will prepare the roll so as to include back 
taxes for the three years during which the prop- 
erty has been exempt. The action is based on de- 
cisions of the United States Supreme Court and 
the supreme court of New York. The property in- 
volved is commonly known as the Spruce Railroad. 

Herbert G. Wells, widely known among Puget 
Sound lumbermen, has become sales manager of 
the Great Northern Lumber Co., at Leavenworth, 
Wash. 

BE. H. Stoner, of the West Penn Lumber Co., 
Pittsburgh, Pa., arrived in Seattle today on a tour 
of west Coast territory. 

H. B. Cooper, Portland representative of the 
J. R. Hanify Co., is in Seattle. He expresses a 
conservatively hopeful view of the outlook, point- 
ing out that the situation is slowly but steadily 
improving, thru the influence of the housing move- 
ment and other factors. 

J. D. Butler, of the Heybrook Lumber Co., under- 
went an operation at the Minor Hospital early in 
the week, and is reported to be progressing favor- 
ably. 

George N. Glass, of the Keystone Lumber Co., 
Pittsburgh, Pa., is in Seattle, on his way home, 
after a tour of the Coast, during which he visited 
the company’s mill and box factory at Susanville, 
Calif. He reports that the company’s mills dur- 
ing March shipped 105 cars, of which sixty-five 
were box shooks and forty were lumber, this vol- 
ume of business being considerable. Discussing 
the housing situation in Pittsburgh, and the busi- 
ness outlook in general, Mr. Glass declares that if 
labor would consent to a wage reduction of about 
25 percent “there would be a building boom such 
as, Pittsburgh has never had.” This statement, he 
says, applies to practically every large city. 

wis Schwager, president of the Garland-Hall 
Lumber Co., left last evening for a seven-weeks’ 
tour, during which he will visit the middle West 
and practically all the cities of the Atlantic coast. 


NEW ORLEANS, LA. 


April 11.—Among last week’s lumbermen-vis- 
itors was Wilson D. Wing, of Bangor, Me., who, 
with his wife and daughters, spent the winter in 
Chile,- where Mr. Wing has extensive holdings. 
Mr. Wing found many friends here attending the 
Southern Pine Association’s annual and greatly 
enjoyed his stay in New Orleans. He reports trade 
conditions in Chile far from satisfactory at pres- 
ent and complicated by labor disturbances that 
apparently have been fomented by radical I. W. 
W.’s and Bolshevists. The steamer upon which 
he sailed for Panama was delayed several days by 
a strike of dock workers at Talcahuano, the vessel 
being forced to go to another port to coal. Labor 
troubles also occurred recently at Antofogasta and 
in the nitrate mines near Iquique. The govern- 
ment authorities have taken the situation in hand 
and he expressed confidence that the labor troubles 
will be settled before long. 

Secretary C. E. Dobson, of the Southern Lumber 
Exporters’ Association, left last Friday for a tour 
of the Gulf ports east of New Orleans on associa- 
tion matters. He is expected to return next 
Wednesday. 

A report from Jackson, Miss., states that Carl 
Faust, of the Faust Bros. Lumber Co., has just 
purchased from Henry Maley a 34-acre tract in 
the suburbs of Jackson, lying along the right of 
way of the Yazoo & Mississippi Valley Railroad, 
to be used as the site for a hardwood mill. It 
probably will be several months, the report adds, 
before Mr. Faust’s plans for the new industry are 
perfected and ready for ahnouncement. 

Watson Blair, vice president of the Corn Ex- 
change National Bank of Chicago, visited Pon- 
chatoula, La., last Tuesday as the guest of Joseph 
Rathborne, of the Louisiana Cypress Co., to in- 
spect the new cypress plant just completed by 
Mr. Rathborne and associates at Ponchatoula. 
Steam was raised in the boilers of the new plant 
for the first time Saturday before last, and it is 
expected that actual cutting will begin about April 
15. The plant and its residence section form a 
little community on the south side of Ponchatoula 
which has been christened “Cypremoor.” 

Joseph M. Park, of San Francisco, formerly a 
prominent Louisiana lumberman with headquarters 
at Lake Charles and extensive holdings in the 
Calcasieu district, visited New Orleans with his 


daughter last week, en route to his San Francisco 
home from New York. They expect to visit friends 
in Lake Charles also before resuming their journey 
to the Pacific coast. 


ATLANTA, GA. 


April 11.—Building operations in the Southeast 
continued exceptionally active during the first two 
weeks of April, but no effect is as yet felt in the 
lumber industry, save by the retail dealers. As a 
whole the market remains almost unchanged, 
prices holding at about the same levels. Within 
the last month, five or six of the larger mills in 
Georgia and Alabama have resumed operations 
after long periods of idleness, but there is little 
real activity. That the worst is really over and 
conditions are gradually on an upward trend is 
indicated by the fact that operations were re- 
sumed this week on a full time schedule at the 
Vale Royal mill of the Savannah River Lumber Co., 
one of the large operators of the section. I. H. 
Fetty, president of the corporation, stated that 
conditions are gradually righting themselves. The 
Vale Royal mill had been closed since Jan. 1. Of 
the five mills operated by this corporation, three 
are now running while two still remain closed. 


HOUSTON, TEX. 


April 11.—No changes have been noted in the 
lumber market during last week. The volume of 
business is holding well to the experience of the 
last several weeks and prices remain unchanged, 
except in extreme cases where bargain hunters 
find items that the manufacturer feels he must 
move. 

The idea is being accepted in some instances 
that the adjustment of prices must be made thru 
reductions in cost rather than advances in price, 
if the manufacturer is to get anything out of his 
product. 

Local building operations have been interfered 
with by unfavorable weather during last week, 
but permits for the erection of about fifty small 
cottages were issued, the permits totaling $136,000. 


NORFOLK, VA. 


April 11.—While the North Carolina pine market 
has been far from active when all the items are 
taken into consideration, yet there has been an 
increase in inquiry for some of the rough stock 
and also a fair demand for dressed lumber. After 
reviewing prices obtained recently on the small 
amount of business transacted, it would appear 
that on low grade rough stock the millmen are hold- 
ing steady for the time being at least, being rather 
desperate in their statement that they can not af- 
ford to go any lower and are in fact losing money 
right along when selling at prevailing quotations. 
The upper grades of rough stock are a little weak 
and rumors of lower prices have been more fre- 
quent during the week, altho such reports have not 
been verified. 

Competition is still very keen, and in order 
to get a share of the business the North Carolina 
pine people must meet it, altho where immediate 
shipment is desired they are able to get in on a 
slightly better basis, if in position to load at once. 
It is the general thought at this time that demand 
will continue spasmodic during the remainder of 
the year and that it will be a difficult task to stabi- 
lize market prices unless healthy, continued buying 
should develop. Other lines not previously af- 
fected as disastrously as lumber are finding busi- 
ness more difficult to carry on and prices are 
weakening sharply, this weakness tending to dis- 
rupt general business conditions and further en- 
large the feeling of uncertainty in the minds of 
buyers. Actual production of kiln dried pine at 
forty-one mills during the week ended April 2 was 
39 percent of normal, while orders booked were 
larger than the total for the same week in March. 

There is a small demand for 4/4 edge No. 2 and 
better and prospects are bright for an increase in 
the near future, as the number of inquiries has 
been larger. <A decided effort is being made to beat 
down the price of this item, buyers feeling they have 
matters largely in their own hands, but millmen 
appear to be holding very firm, as there is little 
inducement to make further concessions and sur- 
plus stock is not burdensome. Active inquiry for 
4/4 and thicker No. 2 and better stock widths 
continues and many mills are unable to quote on 
such items because of lack of stock. Four- 
quarters by 12-inch is particularly active but very 
little can be bought for immediate shipment. 
Prices are holding firm. No. 3 rough lumber and 
Planing millstock are sluggish, with no change in 
price apparent as yet. 

There has been little demand for 4/4 edge box, 
altho some orders have been placed. Competition is 
keen for this business and low prices are reported. 
Buyers try every source of supply before plac 
ing new business and often a difference of 25 cents 
a thousand gets the order. Occasional orders have 





Interior View of Warehouse at Glen Mary. 


Oak Flooring 


puts “pep” into yard salesmen be- 
cause of its true American qualities 
of uniformity and value. Right 
now when home builders are seek- 
ing big value lumber you need 
“Longlife” Oak Flooring. 


Order a trial car today. 


AMERICAN Ficcrine CO. 


Sales Office 


Nashville, Tennessee 
Plant: Glen Mary, Tenn. 











Practical Books 
for Lumbermen 


The Organizatfon of the Lumber Industry. By 


Wilson Compton, Ph.D. It represents the most 
thoro and comprehensive study of the lumber 
business thus far undertaken by a competent 
economist. Is not a compilation of theories, but 
deals with the hard facts existing in the industry 
and the reason back of them. A book that should 
be in every lumber library in the United States. 
Contains invaluable price information. Cloth 
bound—-54 pages with 28 diagrams and 12 im- 
portant statistical tables. Price $2, postpaid. 


The Lumbermen’s Buil Estimator is a new 

and valuable calculator just placed on the mar- 
ket. It offers you a short cut to determining cost 
of a completed building. The author, Mr. Holt, 
is a practical retail lumberman of long expe- 
rience. He developed this method of figuring 
building cost in actual practice and it was thor- 
oughly tested before it finally evolved in the 
form of a leather-bound book of convenient pocket 
size, 544x814, containing 148 pages. Price pre- 
paid $6.00. 


Lumberman’s Building Estimator, $6.00 prepaid. 
Blank Holtbids for Houses, 60c per pad, prepaid. 


Blank Holtbids for Barns, 30c per pad, prepaid. 

Pads contain 20 blanks. 
Inventory Record saves work. In copying the 

list of stock, you save the writing of at least 
100 words to the page. Prevents errors by a 
separate column space for each figure under print- 
ed heads. The stock will be so listed that even 
the shrewdest insurance adjuster could hardly 
contrive to misinterpret its rome Lasts for 
years. mi delivered, $4.7 


Logging. y Ralph C. Bryant. Covers all the 
details an Lerventine saw timber and tan bark 
and turpentine, and includes log transportation 
by both rail and water. The only available work 
exclusively devoted to this subject. Cloth, pre- 
paid, $3.75. 
Lumber Monufecturing Accounts. A. practical 
manual of bookkeeping for the sawmill. By 
Arthur Jones, certified public accountant, the 
only book in this field. Cloth, prepaid, $3.00. 
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Hardwood Lumber 


BOYD - RYBURN 
LUMBER COMPANY 


Manufacturers BRISTOL, VA. 








f Northern 


on Hardwoods 


or Mahogany 
We have a large stock of dry lumber piled in 

our yard and our Band Mill here is running 
continuously. Let us quote you on anything 

you may be needing in the above woods. 


Warren Ross LumberGo. 
JAMESTOWN, N. Y. ) 


~\ 








‘St. Francis Delta om 
AHardwoods—> Gum. Maple. 


Elm. Cypress. 


p+ Fonap oy ae wl - from our own Sycamore. 
timber and manu red in our own saw 
mills. This means uniformity on all orders. Cottonwood 


Chapman & Dewey Lumber Co. 
Sales Office, Marked Tree, Ark. 
Memphis. Tenn. Kansas City“Mo. 


MAPLE 5. cick sate: 


77M 4-4 No. 2 Com. Face = ets war. C.& B. 
200M 4-4 White 300 2 | hy memnpena 
80M 4-4 No. 1 €. & B. SH 6-4 No. 3 Common 
300M 4-4 No. 1 & 2 Com. oo 10-4 No. 2C. & B. 
60M 5-4 Whit oe 


le 50M 12-4 No. 2 
100M 5-4 No. 3 Common 








Cc. 
BOM 16-4 No. 2 C. 
200M 8-4 No. 3 Common. 


Von Platen - Fox Co., Mills at Iron Mountain, Mich. 


“oak LIMBERS 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. 























Lutcher 8 Moore | 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers cf 


Band Sawed Louisiana Red 


CYPRESS 
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Cc. R. BROWNELL 
President 
Cc. H. BROWNELL 
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Brownell-D rews 


Lumber Co., Ltd. 


MORGAN CITY, LA. 


Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 














An interesting exposition 


The Cost of Growing Timber 2ninterest figures, 


By BR. &. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
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been booked for 4/4 by 10 and 12-inch stock 
box and prices have been fairly well maintained 
during the week, denoting that the bottom has 
about been reached in kiln dried, notwithstanding 
the fact that some few mills are always eager to 
undersell competitors. More inquiries have been 
out for box bark strips, but little new business has 
been placed down this way. These may have been 
feelers or the business may have been placed with 
southwestern mills. 

The demand for flooring, ceiling, partitton, 
roofers etc. continues rather uniform and is fairly 
active, altho it does not keep pace with production. 
Prices are inclined to go lower because many mills 
are anxious to get their share of the business, but 
it appears that kiln dried roofers have about hit 
bottom. There has been a good demand for dressed 
shortleaf framing and many mills are holding firm, 
as the quantity of dry stock available for prompt 
shipment is small. 


ORANGE, TEX. 


April 11—The last week saw no change in 
prices. Inquiries from the interior continue to be 
scattering and there is some slight demand for 
dimension stuff, especially of special lengths. Ex- 
port business continues good and Tippen & Boyd, 
ship agents, are kept busy securing bottoms in 
which to move this business, 90 percent of which 
is moving to Tampico. Two cargoes, totaling 
1,058,823 feet, cleared from here for the Mexican 
port the last week and two more 500,000-foot 
cargoes are being loaded for the same port. Five 
vessels are booked for here between now and April 
20 and Tippen & Boyd are endeavoring to secure 
others to handle this constantly increasing busi- 
ness, the bulk of which is lumber from the Lutcher 
& Moore mills. The city commission at an ad- 
journed meeting Thursday instructed Chairman 
B. F. Brown, of the wharf and dock commission, 
to have estimates prepared at once as to the cost 
of materially increasing the facilities at the munici- 
pal docks in order to take care of the constantly 


growing export business of this port. The improve- - 


ments contemplated include a long storage track on 
the landward side of the big warehouse, and 
an additional warehouse, exclusively for dressed 
lumber storage, with the docks extended so that 
five steamships, instead of three, as at present, can 
load at once. 


TUSCALOOSA, ALA. 


April 11.—There has been some slight increase 
in orders and prices have stiffened just the least 
bit. Practically all orders are for immediate ship- 
ment and the mills are not able to book very much 
business ahead-—a good thing for the millman. 
Building activity in this section is above normal. 
Production remains at about 20 percent of normal. 
Stocks on hand are about 50 percent of what they 
were four months ago. The average wage for com- 
mon labor at sawmills is $1.50 a day. Some mills 
are paying a little more and some a little less. Ordi- 
nary carpenters can be had for $3 a day. Informa- 
tion from Washington indicates a concerted move- 
ment for better times and more business, just as 
soon as wages come down to about 20 percent 
above the 1915 level. 


BEAUMONT, TEX. 


April 13.—Southern pine manufacturers in this 
district expect an early resumption of buying from 
many sections of the country, for northern and 
eastern concerns are sending their buyers into this 
territory to look for material. They are arriv- 
ing in increased numbers and are placing some or- 
ders. To have the consumers send their own men 
into the field as of old has made things look more 
like normal than at any time in several months. 

There is a marked shortage in dimension and 
this item is showing considerable strength. There 
is also a tendency on the part of all grades to get 
on the healthy list, altho upper grades still lead 
in this respect and there will have to be some more 
equalizing. At any rate the manufacturers con- + 
sider the outlook very promising and expect an ad- 
vance on some items within the near future. They 
are of one accord in believing that absolute bed 
rock has been reached. 

There is a gradual improvement in the hardwood 
situation, with a continued heavy demand for the 
upper grades. Some items are becoming extremely 
scarce in this territory. The shortage in a few 
items, however, has not been deemed sufficient to 


_ justify resumption of operations by inactive mills, 
- and production is still at an extremely low level. 


The reported reopening of the automobile fac- 
tories has failed to produce any demand in this 
section. It is the general presumption that they 
are using up what stocks they have on hand before 
going into the market again. It is probable, manu- 
facturers state, that the automotive industries are 
not certain of their position as yet and do not care 
to stock up until it is an assured fact that there 
will be a steady demand for their product. 


HATTIESBURG, MISS. 


April 11.—The situation at this end of the line 
looks more encouraging each week; however, 
orders are not yet coming in sufficient volume to 
cause the idle mills to resume operations, but 
those operating as they get timber orders are 
back on a 6-day basis and present indications 
lead them to believe that they can continue 
operating full time. There has been a consider- 
able increase in timber orders for both long and 
shortleaf stock and mills say that prices offered 
are several dollars better than three weeks ago. 
The common grades of shed and yard stock have 
become stronger in demand. No. 1 2x4-inch 
is among the strongest items and hard to find. 
General stocks are becoming more broken each 
week and mixed car orders are hard to fill. 

The local building situation still remains good 
and in order to stimulate building the carpenters 
have voluntarily reduced their wage scale to 60 
cents per hour and brick masons to 75 cents per 
hour. This is not only expected to increase new 
building but also much needed repairing on old 
buildings. 


SHREVEPORT, LA. 


April 11.—The week just closed was without 
any change of consequence in the lumber market. 
With demand still below normal and prices corre- 
spondingly unattractive, there is not very much 
activity, but there are many who look for better 
conditions before long. Figuring on this improve- 
ment, a few of the companies that have had mills 
closed down are contemplating reopening them, 
including some hardwood plants, but the bulk of 
them, however, are not reported to be making such 
preparations ; this is due to the fact that a num- 
ber of the mills that are running are still operating 
at a loss. 

Some are predicting that the railroads will 
shortly lower their rates, and if they should put 
in effect reductions of consequence the shipping 
of lumber, it is confidently believed, would very 
largely increase. At present the freight rates are 
too high to encourage shipping. ‘here are plenty 
of cars and their movement is reported unusually 
prompt. 

Heavy rains handicapped logging operations 
during the last week, but the new week has come 
in under favorable conditions. 

According to advices reaching local lumber 
circles, the plant of the Grayling Lumber Co, at 
Monroe, La., will resume operation April 18. It 
was closed down Dec. 2. 


MERIDIAN, MISS. 


April 11.—The spirit of optimism is becoming 
more general. Very few mills in this section have 
resumed operation but appear to be getting in shape 
to do so when market conditions justify. Stocks 
are becoming more badly broken and it is becoming 
very hard to place orders that carry various sizes 
over 16 feet long. Buyers find it hard to secure 
acceptance of mixed orders and more especially 
those that carry any 2 by 4’s. A good many mills 
to fill orders of this character rip 2x8’s, but 2 by 
8’s are also becoming scarce. Mills that can supply 
wanted items are getting better prices than were in 
effect thirty days ago. A good many inquiries are 
being made and an encouraging proportion of them 
develop into firm business. One very noticeable 
improvement is that an increasing number of orders 
are for straight carlots. Not quite so many of the 
orders are for rush shipment, tho most of the stock 
is still being wanted as soon as possible. 


ST. LOUIS, MO. 


April 12.—Carl L. White, sales manager of the 
Breece Manufacturing Co., Portsmouth, Ohio, was 
in St. Louis this week en route to Portsmouth 
after a visit to the mill at Arkansas City, Ark. 
Mr. White finds that the demand for hardwoods 
is picking up and that there are many inquiries 
for future business. He reports that he has only 
recently sold 1,000,000 feet of Nos. 1 and 2 com- 
mon plain oak in one block at a good price. 

Cc. H. Hemphill, representative of the Hemphill 
Lumber Co., Kennett, Mo., is now located at Room 
No, 203 Odd Fellows Building, 816 Olive Street. 

Laurent M. Tully, Snark of the Universe of the 
Concatenated Order of Hoo-Hoo, was the principal 
speaker at the Arbor Day exercises of the North 
St. Louis Business Men’s Association last Saturday 
afternoon. The exercises were held in the new 
southern addition to the Chain of Rocks Park, and 
fifty elm trees were planted. 

“Deliver the Goods in Good Shape,” is the slogan 
used by the “Slack” division of the Associated 
Cooperage Industries of America in its 1921 adver- 
tising campaign, which is now under way. The 
copy in the trade publications is in the form of a 
barrel, and a “reason why” appeal is made to apple 
growers especially, stating that barrel costs are 
back on a normal basis. 
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MINNEAPOLIS, MINN. 


April 13.—Some of the west Coast delegates to 
the National Lumber Manufacturers’ Association 
convention have been visiting here with their 
representatives and with friends in the trade on 
their way home. E. H. Polleys, Proudfit-Polleys 
Lumber Co., Missoula, Mont., president of the 
Western Pine Manufacturers’ Association, spent a 
day here and spoke with enthusiasm of the meet- 
ing. S. L. Johnson, of the Washington Cedar & 
Fir Products Co., Seattle, was also a local visitor. 
He expressed doubt as to acceptance of the uni- 
form order blank provision by western manufac- 
turers. 

William Schuette, of Pittsburgh, well known 
wholesale lumberman, was here last week visiting 
his branch office and getting in touch with trade 
conditions in this section. 

L. P. Dolliff, of the L. P. Dolliff Lumber Co., well 
known line-yard concern here, is home from a two 
months’ vacation spent in California. 

Lynn Miller, Seattle lumberman, visited here last 
week on his way to eastern centers. He reported 
success for his experiment in part codperation in 
his logging company, in which employees now hold 
half the stock. 

Paul H. Johns, of the Waterway Lumber Co., 
Tacoma, stopped here to visit friends on his way 
east, and predicted an early increase in the prices 
of western lumber. 

H. J. Mackin, sales manager of the Canadian 
Western Lumber Co. (Ltd.), Fraser Mills, B. C., 
was a local visitor last week. He was on his way 
to eastern cities, accompanied by his wife. 


KANSAS CITY, MO. 


April 12.—The lumber trade here continues 
to show improvement, tho, due to the lack of 
demand for west Coast products, the volume of 
business is considerably below formal. Southern 
pine is away in the lead in the volume of business 
and some of the mills here report they are doing 
80 percent of normal. Cypress business is showing 
a little better demand each week and there is more 
cheerfulness among hardwood men than there has 
been for some time. It is expected that the labor 
question locally will be settled before May 1 and that 
there will be enough building started to keep all 
the workers busy. Local retailers last week put 
into effect further reductions in prices, notably on 
hardwood flooring and finish and softwood finish. 
These reductions have put practically all items 
back approximately to the prewar price with the 
increased freight added. 

A gas well with a daily capacity of about 200,000 
cubie feet has been brought in on the property of 
the Badger Lumber Co., at Fifteenth Street 
and Kensington Avenue. L. L. Seibel, president 
Badger Co., said that other wells would be drilled 
on the land and the gas sold to nearby manufac- 
turing plants. The gas is found at a depth of 355 
feet. Oil sand was penetrated in sinking the well, 
but the oil was not found in paying quantities. 

J. B. White, president Missouri Lumber & Land 
Exchange Co., who has been spending the winter 
in California, is now visiting the company’s mills 
in the South on his way home. 

J. R. Moorehead, secretary-manager Southwest- 
ern Lumbermen’s Association, is taking a month’s 
vacation and spending it in the Research Hospital. 
Mr. Moorehead is not ill, but has been feeling “all 
run down” and was advised that a month’s rest 
under hospital regimen was what he needed. 


DULUTH, MINN. 


April 13.—Both jobbers and retail establish- 
ments on this market report an unmistakable up- 
ward trend in the demand for lumber since the 
beginning of the month. The betterment is at- 
tributed to the fact that figures received from 
contractors on plans put out by architects recently 
have shown an average decrease of 20 or 25 per- 
cent, according to the job, from the basis main- 
tained last fall. That is beginning to encourage 
the taking up of house building projects by pro- 
moters. 

Jobbers in pulpwood and ties in this territory 
are endeavoring to complete deliveries of their 
season’s cuts to the paper mills. They are, how- 
ever, finding themselves handicapped thru in- 
ability of the paper mills to take care of deliveries 
as rapidly as the railroads can rush the cars thru. 
On that account the Minnesota and Wisconsin 
mills have found it necessary to place embargoes 
on shipments. Such action placed contractors at con- 
siderable expense in maintaining loading crews in 
idleness at their loading stations while awaiting 
the lifting of embargoes, perhaps for only a few 
days at a time, by the individual paper mills. 

Railroad ties are becoming difficult to obtain, 
according to the buying departments of the rail- 
roads having connections here. The market on 
standard ties is being held at around $1. 

The Virginia & Rainy Lake Co. and some of the 
other larger operators in northern Minnesota have 


intimated that they are prepared to put in sum- 
mer logging camps as soon as they can see any 
encouragement in an improved demand for lumber. 
As it is, the companies are well supplied with logs 
to keep their mills going for some time. It is ad- 
mitted, however, that any active demand for lum- 
ber from the trade would lead to a cleaning up of 
stocks in much shorter time than is generally sup- 
posed. 

E. M. Hatton, who had for twelve years been 
manager of the Wisconsin Pulpwood Co.’s opera- 
tions at Neenah, Wis., and Duluth, has purchased 
an interest in and has become secretary-treasurer 
of the Jagerson Fuel Co. at Neenah. He is widely 
known and popular among timber operators in this 


territory. 
PITTSBURGH, PA. 


April 12.—Lumber remains dull in the local 
market, with a fair volume of inquiries and no 
price changes lately of consequence. . Progress 
is reported by the several groups which have been 
attempting to bring about an agreement on a new 
scale of wages for skilled and other mechanics in 
the coming year. The question of a wage reduc- 
tion is still unsettled; tho the present scale con- 
tracts expire next month, 

The law of compensation is working in Pitts- 
burgh’s favor to give the city more houses, de- 
clared Harry H. Willock, secretary-treasurer of 
the Waverley Oil Co., in a spirited forum on 
housing and taxation held by the Hungry Club 
at the Hotel Chatham today. Mr. Willock ad- 
vocated tax free buildings and opposed the repeal 
of the graded tax law, saying that for the time 
being there should be such an amendment as 
would take the taxes off buildings entirely. 


PHILADELPHIA, PA. 


April 11.—There is a real improvement in the 
lumber business here, not so much in volume, and 
not at all in price, but because the business is so 
broadly distributed, and everybody is getting a 
little of it. Wholesalers and retailers alike find 
business actually received better, and from the 
talk of their customers, feel that there is better 
business ahead. The attitude of the buyers, both 
retail dealers and consumers, is to hold off until 
the last minute, and after apparently allowing 
themselves to be talked into buying, to insist on 
immediate shipment. From reports gathered 
today, there has been no improvement in prices, 
but there are many dealers who are glad to move 
some lumber at almost any price, and the fellows 
that are standing pat are glad to see them sell 
some, believing that the more they sell at the low 
price, the sooner the standpatters can get their 
cost out of what they will then sell. Altho there 
is no boom in building, there is enough of it going 
now to give some reason for improved business, 
and factory consumers are also using more. Many 
of the big industrial plants are reaching a point 
where their consumption will soon have to in- 
crease. Planing mills are getting more business, 
and some of them are now running full time and 
full force. Furniture manufacturers are better 
buyers when they think prices are low enough, 
admitting that they have orders they are not fill- 
ing. Inside trim men are booking some business, 
and cabinet makers are coming to life after a very 
dull period. Box makers are still very dull, but 
some of them report better business than for many 
months. 

Hardwood dealers report larger sales, especially 
of the lower grades, with more inquiry, and good 
prospects. Plain and quartered white oak, with 
red oak a close second, lead in demand, but are 
still sold low, and quotations have a wide range. 
Hardwood floorings, chestnut, maple, birch, beech, 
ash, basswood, poplar, gum, cherry and mahogany 
are all having a limited sale at low prices. White 
pine is scarce, and offered in limited quantities, 
but buyers claim that prices are still too high. 
The spruce market is a little more lively, but 
prices are off. Hemlock stocks, both retail and 
wholesale, are low, and the offerings are limited, 
and still sales are slow and prices low. Cypress 
is offered freely, at varying prices, and some large 
sales have recently been recorded, but at low 
prices. Southern pine in timbers and the larger 
sizes is in fair demand, and these hold their prices 
well, while the smaller sizes and boards are slow 
and low priced, especially where they come into 
competition with North Carolina pine, which is 
offered freely, and at low prices. Allowing for 
the increase in freight rates, the present bottom 
prices for North Carolina pine roofers is about 
as low as it was before the war. Lath are not 
plentiful, but the market is dull and prices are 
off. The demand for shingles is improving slowly 
as suburban building gets into swing, but the 
demand is not enough yet to strengthen prices to 
any great extent. 

In spite of a peeling down of the rivers and 
harbors bill from $18,000,000 to $15,000,000, it 
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LOUISIANA RED CYPRESS 


Baker-Wakefield 
Cypress Co., Ltd. 


Manufacturers and 
ers 


Cypress 


—and— 


Hardwoods 


Plattenville, La. 


Let us have your inquiries. We will give 
you best service stocks will permit. 























Alexandria Cooperage & 


Lumber Company 
ALEXANDRIA, LA. 


Manufacturers 


Louisiana Red Cypress 


LUMBER, LATH AND HARDWOODS 
Tupelo— Hardwoods 











Excelsior Cypress Co. 
TIMBERTON, LA. 


Manufacturers of 


Louisiana 


Red Cypress 


LUMBER, LATH 
AND SHINGLES°* 
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GYPRESS 


| Manufacturers 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


ig” 6 «©: AlsoTupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co.,Ltd. 


DONNER, LOUISIANA | 











| BAND SAWED 





The Planters Lumber Co. 
JEANERETTE, LA. Limited 


oulisiana | 
RedGypress 
AND ‘TUPELO LUMBER 


Special Attention to Railroad Orders. 


Lath, Pickets, Siding, Flooring, 
L Geiling and Mouldings. 
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We ship by rail or cargo 
UR lumber has a character 
of its own, is perfectly 
milled, uniformly graded and 
offers dealers the best buy on 
the East Coast. Your custom- 
ers will be delighted with the 
natural qualities of our 


Goldsboro 
N. C. Pine 


Give it a trial today. 
Telecode used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 








Planing _ 


Weare getting repeat orders 
right along from our old 
customers for— 


Steam K. D. Rough 
1x6 to 12 - 10 to 20’ B & Bir. 


eo 
5-4x6 to 12- 10 to 20’ B&B Y ll : 
6-436 ‘ 12- 10 t 20’ BEBIr e OW me 


This is very superior stock and it will pay you to 
try a car. 

We are also well equipped to furnish all items of 
yard and shed stock in long or shortleaf Yellow 
Pine for the Retail Trade. 


Keff A. Smith 


Lumber Co. 


MEMPHIS, TENN. 














Good 
Stock -@23< 


And fast in filling orders for 
Dealers’ Stock Long Leaf 


R. R. Timbers Yellow Pine 


and Ties in 
In Business Since 1877 


Nona Mills Co., Ltd., “rex 











Remember 
Our Southern buyer personally inspects our 
shipments in 
Longleaf and Shortleaf 


YELLOW PINE 


All up-to-grade stock with quick service. 


Owen M. Bruner Co., fea 


Wholesale Lumber Merchants 











BUSINESS CHANGES 


CALIFORNIA. Blythe—M. B. Schoenthal suc- 
ceeds Dolge Lumber & Feed Co. 
Orange—Griffith Lumber Co. 
W. E. Clement. 

Lodi—Reliance Lumber Co. succeeds Smith & 
Son Lumber Co. 

IDAHO. Kendrick—Standard ‘Lumber ‘Co. 
succeeds Sturdevant Lumber Yard. 


ILLINOIS. Bonfield—Bonfield Grain & Lum- 
ber Co. succeeded by Bonfield Lumber Co. 

INDIANA. Geneva—B. O. Jones succeeded by 
Geneva Lumber & Supply Co. 

Muncie—George V. Griffith succeeded by 
Griffith Furniture Works (Estate). 

St. Joe—Liberty Cooperage & Lumber Co. suc- 
ceeds St. Joe Hardwood Lumber Co. 

Syracuse—Syracuse Table Co. changing name 
to Syracuse Cabinet Co. 

1OWA. Elk Horn—Elk Horn & Kimballton 
Lumber Co. succeeded by Green Bay Lumber 
Co.; headquarters, Des Moines. 


KANSAS. Beaumont—J. E. Wright succeeded 
by W. H. Squier & Co. 


MICHIGAN. Alpena—Gebhardt,. Morrow & 
oe — by R. & A. Lumber Yards of 

a i 

Eikton_—Elkton Lumber Yard succeeded by 
R. & A. Lumber Yards. 

Fowlerville—George E. Love Lumber Co. suc- 
ceeded by R. & A. Lumber Yards. 

New Boston—Meisner & Dugan succeeded by 
G. H. Meisner. 

Pigeon—Pigeon Lumber Co. 
R. & A. Lumber Yards. 

Sebewaing—Sebewaing Lumber Co. succeeded 
by R. & A. Lumber Yards. 

MINNESOTA. Becker—Central Lumber Co. 
succeeded by Hudson Lumber Co. 


MISSISSIPPI. Pelahatchee—Gammill Lumber 
Co. sold to Appollonia Lumber Co. 

MISSOURI. Oronogo—Logan-Moore Lumber 
Co. succeeded by C. E. Matthews Lumber Co., 
headquarters, Kansas City. 


MONTANA. Valier—C. B. Schwarder Lumber 
Co. sold to Charles Akofer Lumber Co. 


NEBRASKA. Bertrand and Smithfield—Park 
Lumber & Coal Co. succeeded by Perry Lumber 
Co., headquarters, Cambridge. 

Osceola—Osceola Lumber Co. succeeded by M. 
Dalberg. 

Oxford—Report that Pettygrove lumber busi- 
ness has sold out is erroneous. Pettygrove Bros. 
have sold the implement business to A. Benja- 
min, but continue the lumber and coal business 
as before. 

Venango—Briggs Lumber Co. succeeds Adams 
Lumber Co. 

NEW YORK. Cato—Hapeman & Goodfellow 
changing name to Hapeman & Goodfellow Co. 

Lyons—Charles F. Schwab succeeds Patrick 
Gleason. 

New York—Howard R. Cummings succeeded 
by Cummings Lumber Corporation. 

NORTH DAKOTA. New _ Rockford—Thomp- 
son Yards (Inc.) consolidated with Bovey-Shute 
& Jackson. 

OKLAHOMA. Oklahoma—Oklahoma Planing 
a succeeded by Tibbs-Dorney Manufacturing 

0. 


OREGON. Boardman—J. C. Ballenger Lum- 
ber Co. succeeded by W. A. Murchie. 

PENNSYLVANIA. Phoenixville—Morris P. 
Penrose selling business and moving to Wil- 
mington, Del., where he will open a retail yard. 

Tionesta—J. G. Jameson Lumber Co. suc- 
ceeded by Jameson Lumber & Supply Co. 


SOUTH DAKOTA. Claire City—Lambert 
Lumber Co. succeeds Wohlwend-Stuckey Co. 

Stickney—Western States Lumber Co. suc- 
ceeded by Winnor-Adams Co., headquarters, 
Minneapolis, Minn. 

TENNESSEE. Memphis—C. M. Gooch sold 
interest in Woods Lumber Co. 


TEXAS. Athens—Athens Lumber Co. suc- 
ceeded by Williford Lumber Co., incorporated, 
capital $40,000. 

Cisco—W. E. Doughty succeeded by W. E. 
Doughty Lumber Co. 

Cumby—Markham Lumber Co. succeeded by 
Cumby Lumber Co. 

Floydada — Echols - Cannady Lumber’ Co. 
changing name to Floydada County Lumber Co. 

WASHINGTON.  Entiat—George W. Worby 
& Co. succeed C. L. Clemans and George W. 
Worby. 

Moxee City, Naches and Selah—Tum-A-Lum 
Lumber Co. sold to John Dower Lumber Co. 

Olympia Westside Lumber Co. succeeded by 
Olympia Fir Lumber Co. 

Vancouver—Vancoyuver Lumber Co. 
F. M. Kettenring and N. E. Allen. 


WISCONSIN. Kenosha—Gross & Neergaard 
Planing Mill, of Kenosha, and W. A. Collins & 
Sons Co., of Waukegan, Ill., have consolidated 
and will move latter plant to Kenosha where the 
combined concerns will operate under name of 
Kenosha Woodworking Co., manufacturing sash, 


succeeded by 


succeeded by 


sold to 


doors, millwork, store fixtures and a specialty 
ironing board. 

Wausau—J. L. Burt has purchased an interest 
in Heineman-Johnson Lumber Co. 


INCORPORATIONS 


ARKANSAS. 
Lumber 
$20,000. 

Hot Springs—Valley Planing ye Co. increas- 
ing capital from $150,000 to $250,000. 

CALIFORNIA, Whittier—Whittier 
Co. increasing capital to $50,000. 

COLORADO. Denver—Munroe Timber & Coal 
Co., incorporated; capital, $80,000. 


FLORIDA. Key West—Cuban-American For- 
warding Co., incorporated; capital, $25,000; ex- 
port lumber. 

INDIANA, Fort a aa Lumber 
Co., incorporated; capital, $100,000 

Nappanee—Nappanee Lumber & Manufactur- 
ing Co., increasing capital from $28,300 to 
$300,000 

KANSAS. Clafin—Citizens’ Lumber Co., in- 
creasing capital to $50,000. 

Lenora—Farmers’ & Merchants’ Lumber Co., 
incorporated; capital, $20,000. 

KENTUCKY. Barbourville—Knox Hardwood 
& Manufacturing Co., incorporated. 

MASSACHUSETTS. Sagamore — Sagamore 
Lumber & Coal Co., incorporated; capital, 
$40,000. 

MICHIGAN. Bay City—R. & A. Lumber 
Yards, incorporated; capital, $250,000. 

Bay City—Conney Randall Lumber Co., in- 
corporateéed; capital, $24,000. 

St. Clair—Great Lakes Lumber Co., incorpo- 
rated; capital, $25,000. 

MISSISSIPPI. ggg A ge Lumber Co., 
incorporated; capital, $10,000. 

a geen ly Lumber Co., 
rated; capital $50,000 

Hattiesburg—Four- One Box Makers of Hat- 
tiesburg, incorporated; capital, $100,000. 

Laurel—Lindsey Lumber Co., incorporated; 
capital, $50,000. 

MISSOURI. Kansas City—N. B. McCray 
Lumber Co., incorporated; capital, $50,000. 

Lutesville—Cache River Lumber Co., in- 
Ss: capital, $8,400. 

Perryville—J. Tlapek Lumber Co., increasing 
capital to $36,000. 

St. Louis—Lecoutour Bros. Stair Manufactur- 
528,00 PA from $12,000 to 
25, 


St. Louis—Monarch Cabinet Co., 
capital, $2,000. 

NEW YORK. Brooklyn—Rosenberg Lumber 
& Molding Co., incorporated. 

Brooklyn—Meyer, Grimes & Weiner, in- 
corporated; capital, $10,000. 

Mt. Vernon—H. J. Woodward & Son, incor- 
porated; capital, $7, 400. 

New York—G. W. 
capital, $31,500. 

OHIO. Cleveland—Foss Woodworking Co., in- 
creasing capital from $10,000 to $25,000. 

Lockland—Lockland Lumber Co., increasing 
capital from $25,000 to $50,000. 

OREGON. Portland—Standard Fir Tie Co., 
incorporated; capital, $10,000. 

PENNSYLVANIA. Reading — Northeastern 
Lumber Co., incorporated; capital, $200,000. 

SOUTH CAROLINA. Anderson—Builders’ 
Lumber & Supply Co., increasing capital from 
$20,000 to $50,000. 

Pickens—Pickens Lumber Co., incorporated. 

TEXAS. Kingsville—Kingsville Lumber Co. 
increasing capital from $100,000 to $200,000. 

Newcastle—McAlester & Groves Lumber Co., 
incorporated; capital, $75,000. 

VIRGINIA. Abingdon—Stiles Lumber Co., in- 
corporated. ? 

Staunton—Louisiana Tie & Lumber Co., in- 
corporated; capital, $200,000. 

WASHINGTON. uuens— pont 
Co. manera ees! capital, $10,000. 

Tacoma—Northwest Chair Co. increasing capi- 
tal from $50,000 to $100,000. 


NEW VENTURES 


a. 
opens retail y. 
bgp on—White River Lumber Co. opens 


new yard. 

Little Rock—Gus Butler and K. M. Hall open 
new lumber yard. 
CALIFORNIA. 
began retail yard. 

Fresno—Creason & Layton Lumber Co. re- 
cently began. 

Fresno—Sunset Lumber Co., recently began; 
headquarters, Oakland. 

Los Angeles—Show & Hamer recently began; 
wholesale. 


IDAHO. Pocatello—Pocatello Lumber Co. re- 
cently began. 


El Dorado—McDuff-Greenwood 
Corporation incorporated; capital, 


Lumber 


incorpo- 


_ increasing capital 


incorporated; 


Koch & Son, incorporated; 


Lumber 


Camden—Fooks Lumber Co. 


Chico—F. A. Clough recently 





AprRIL 16, 1921 


AMERICAN LUMBERMAN 





ILLINOIS. Brookport—D. N. Lytton recently 
began, retail. 

Marion—Marion Lumber Co., new concern. 

Westfield—C. E. Bigelow recently began. 

Westville—Charles W. Cook will open. 

INDIANA. Fort Wayne—Standard Lumber 
& Supply Co. organized by Henry C. Wehren- 
berg and Theodore Thimlar; under manage- 
ment of Fred Wehrenberg, will open new lum- 
ber yard as soon as sheds can be built; expect 
to be in operation in about three months. 

Geneva—Geneva Lumber & Supply Co. organ- 
ized by same interests as above. 

La Grange—Goodwin Sawmill & Lumber Yard 
will open. 

Shelbyville—Indiana Cash Drawer Co. organ- 
ized to manufacture especially patented cash 
drawer and store and office furniture. 

KANSAS. Opolis—Opolis Lumber Co., re- 
cently began; retail. 

KENTUCKY. Whitesburg—D. W. Salzer & 
Co. will open in two months. 

LOUISIANA. Kenner—Delta Lumber Co. re- 
cently began; headquarters, New Orleans; re- 

il. 

New Orleans—Southeast Lumber Export Co., 
organized. 

New Orleans—D. R. McInnis 
organized. 

New Orleans—Salmen Brick & Lumber Co. of 
this city will open branch yard at Tampico, 
Mexico. 

MARYLAND. Baltimore—Thomas A. 
& Co., recently began; wholesale. 

MICHIGAN. Grand Rapids—A. Steil Manu- 
facturing Co., recently began; planing mill. 

MISSISSIPPI. Columbia—Cook-Bond Lumber 
Co., recently began. 

MISSOURI. Greenville — Marsh - Wilkinson 
Lumber & Manufacturing Co., recently began. 

Kansas City—H. B. McCray Lumber Co., re- 
cently began. 

St. Charles—Henry H. Rauch & Son will open. 

St. Louis—Texas Lumber & Supply Co., re- 
cently began; wholesale. 

St. Louis—E. G. Shilkee Lumber Co., recently 
began; commission lumber. 

MONTANA. Crow Agency—Baldwin Lumber 
& Hardware Co., recently began; headquarters, 
Bridger. 

NEW MEXICO. Albuquerque—M. H. Sabin 
— C. W. Potter opening lumber brokerage of- 

ce. 

NEW YORK. Dansville—Hornell Lumber Co., 
recently began; retail. 

NORTH CAROLINA. 
opening new lumber yard. 

GOHIO. Columbus—H. A. Quimby Lumber Co., 
recently began; wholesale, 

OKLAHOMA. Henryetta—Missouri 
Co. will open. 

Okmulgee—J. W. & D. O. Metz will open lum- 
ber business. 

OREGON. Portland—Prendergast Co., re- 
cently began; headquarters, Marion, O. 

Portland—J. V. G. Posey & Co., recently be- 
gan; wholesale. 

PENNSYLVANIA. Sharon—Gantz 
Co. recently began; retail. 

RHODE ISLAND. Providence—George W. 
Parrott, recently began; retail. 

TEXAS. Breckenridge—T. E. Castle Lumber 
Co., recently began; retail. 

Dallas—Dallas Lumber Co., recently began. 

Graham—C. D. Shanburger Lumber Co., new 
concern. 

Houston—Jerome Swinford recently began; 
commission lumber. 

San Antonio—San Antonio Lumber Co., re- 
cently began; retail. 
WASHINGTON. 

Nystrom Bros. 

WEST VIRGINIA. Dunbar—R. G. Saunders 
& Sons established a lumber yard. 

WISCONSIN. Coon Valley—Coon 
Lumber Co. will open. 


NEW MILLS and EQUIPMENT 


ARKANSAS. Hartford—Hartford Lumber Co. 
Soe -00n erect lumber yards at Oak street, cost, 

CALIFORNIA. Oroville—Hutchison Lumber 
Co. will erect new yards. 

INDIANA, Kendallville—Kendallville Lumber 
Co. building for yards. 

IOWA. Forest City—Northern Lumber Co. 
will erect building in connection with yards. 

LOUISIANA. Holly Ridge—Contract has been 
let by Chess-Wymond Co. for 2 ee planing 
mill destroyed by fire; cost, $200,000 

MARYLAND. Reed’s Mills—J. M. Grove Lime 
Ps rebuilding stave mill recently destroyed by 

re. 

MICHIGAN. Saginaw—Conmey-Randall Lum- 
ber Co. erecting new lumber shed. 

MINNESOTA. Bemidji—Matcan Ritchie Lum- 
ber Co. erecting new sheds. 

NORTH CAROLINA. Concord—Plant of Na- 
tional Lumber Co. recently destroyed by fire, 
will be rebuilt at once. 

OHIO. Columbus—Mathews Lumber Co. build- 
ing new office and salesrooms. 

Columbus—Walter L. Lillie Co. completed new 


Export Co. 


Myers 


Cherryville—A. Bean 


Lumber 


Lumber 


Alder—Sawmill started by 


Valley 


factory at 234 Sycamore street, to manufacture 
furniture, office equipment, etc. 

WISCONSIN. Stephenson—Stephenson Cedar 
& Lumber Co. increasing capital in order to 
erect box factory and sawmill. 


CASUALTIES 


ARKANSAS. Pine Bluff—Flooring factory of 
Page River Hardwood Co. damaged by fire, 
$3,500 

Stephens—Sawmill of W. F. Bonner with 5,000 
feet of lumber burned; loss, $8,000; no insurance. 


COLORADO. Fraser—Stevens-Barr Lumber 
Co., loss by fire, $50,000; planing mill and 30,000 
feet of lumber destroyed. 

ILLINOIS. Peoria—Harrington Manufactur- 
ing Co., loss by fire. 

MARYLAND. Baltimore—Joseph Thomas & 
Son (Inc.), millwork and lumber plant destroyed 
by fire; loss, $175,000. Covered by insurance; 
company will rebuild at once. 

NEW JERSEY. Bordentown—Old Charles 
Wallace grist and sawmill at Chesterfield near 
here destroyed by fire with loss of $20,000. 
Property was recently purchased by Englander 
Bros., of New York. 

NORTH CAROLINA. Newbern — Neuse 
Veneer & Box Co.’s plant destroyed by fire; 
loss between $75,000 and $100,000; partly covered 
by insurance. 

OHIO. Beach Fork—Saw mill of B. Klinker 
Co., chair maker of Cincinnati, destroyed by fire. 

TENNESSEE. Memphis—Arkansas Hickory 
Mill, loss by fire, $7,500. 


TEXAS. Henderson—Rusk County Lumber 
Co., loss by fire. 

WASHINGTON. Seattle—Shingle mill of the 
Pacific Northwest Spar Co., 6 Nickerson street, 
burned April 7; caused by sparks from refuse 
burner. Loss to plant and machinery, $4,000. 
50,000 shingles also destroyed. 

WISCONSIN. Phillips—Kneeland 
Lumber Co., loss by fire, $30,000. 


PRAAAAMA ee 


HYMENEAL 


KNOX-STRAUGHN. John Stuart Knox and 
Miss Helen Josephine Straughn were united in 
marriage at Flint, Mich., Saturday, April 2. 
Mr. and Mrs. Knox will make their home in 
Ann Arbor, Mich., where Mr. Knox is employed 
by Hood & Decker, engineers. Mr. Knox is the 
son of J. C. Knox, of Cadillac, Mich., the well 
known secretary of the Michigan Hardwood 
Manufacturers’ Association. 


SOUTHWOOD-TONG. Miss Alice Tong, 
daughter of Mr. and Mrs. Frank L. Tong, of 
Spokane, Wash., and Harold J. Southwood were 
married in that city on April 6, the ceremony 
taking place at Al! Saints Cathedral, Dean 
William C. Hicks officiating. Mr. and Mrs. 
Southwood left for Detroit, Mich., where they 
will spend their honeymoon, and after May 1 will 
be at home in Chicago, where Mr. Southwood is 
to be office manager of the newly opened eastern 
office of the Deer Park Lumber Co. Mr. South- 
wood was overseas with Dr. Lambert’s medical 
unit. He obtained a commission while abroad 
and served in Paris under General Krauphomn. 


McLurg 


ROSSER-JOLLEY. Announcement has been 
made of the engagement of Gladys Jolley, of 
Terre Haute, to F. E. Rosser, of Los Angeles, 
Calif. Mr. Rosser has extensive lumber interests 
in California. The couple will be married in June 
at the Jolley home in Terre Haute and will make 
their home in Los Angeles. Mr. Rosser is a 
graduate of Ohio Weslyan University and is a 
member of the Delta Tau Delta fraternity. 


JUSTUS-McKINNEY. Announcement is made 
of the engagement of Miss Frances C. McKinney, 
of Marietta, Ohio, and Allen L. Justus, son of 

. W. Justus and a member of the lumber firm 
of Justus & Murphy, of Baltimore, Md. Miss 
McKinney is a graduate of the Ohio State Uni- 
versity, where she specialized in Home Economics 
and afterwards took a special course in Die- 
tetics in the Massachusetts Hospital at Boston. 
During the war she was called to Huntington, 
W. Va., to do special work and has since resided 
there. 


VINCENT-MEYER. Lyle S. Vincent, presi- 
dent of Lyle S. Vincent & Co., wholesale jumber- 
man of Seattle, Wash., and Miss Dorethea Phelps 
Meyer, a popular young Seattle woman, were 
married in Trinity Church in that city on April 
6. After a brief wedding trip in British Columbia, 
Mr. and Mrs. Vincent will be at home at 714 
Queen Avenue, Seattle. 





THE Forest Propucts LABORATORY at Madi- 
son, Wis., is satisfied that insects which bore 
wood can not pass alive thru the dry kiln with 
the lumber; while air drying seldom has any 
effect on such insects. Hickory and ash vehicle 
and handle stock, already infested with borers, 
can be freed of them by a course thru a kiln, 
but that would not insure the stock from attack 
afterward. 





Oar mill at Franklin, Va. 


BIG VALUES 


for your customers are assured 
when you supply them 


N. C. PINE 


made at our mills for we 
watch millwork and grades 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 

Eastern Sales Offices, as follows: 

NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mgr., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bidg., 
E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, 

L. CAMP, Manager 


DAILY CAPACITY 
Kamae poms. bevateccedesesaccacceas 
Saw Mills.. 


GEORGE 


400,000 feet 


eee eeeeeee 


MILLS 
Franklin, Va. Arringdale, Va. 
Wallace, N. C. 








Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


KilnDried N.C. Pine 
and Cypress 





SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 





Sales Representatives: 
L. C. LITCHFIELD, - - - - s Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - - Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANS CcO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 











We're On the Jo 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourself by trying us on 


N. C. PINE 
Flooring, Ceiling, Roofing; and 
Shoctnel Yooe’ Plas, secph or dened 
Car and Cargo Shipments. 


Ellington & Guy, Inc.,"Ricamono, 








Bidg. 

y RICHMOND, VA. 

A. T. Baker, Pres. and Treas. BR. G. White, Sales Mgr. 
The Branning Manufacturing Co. 


Manufacturers of 


N.C. PINE || CYPRESS 
LUMBER and 
GUM 


Kiln Dried, Dressed 
and Rough 
by & Powellsville BR. R. Co., Windsor, N. C. Eden- 
mn Pilani Mills, Cap. 100,000 per day. Saw Mills:— 
Edenton, C., Columbia, N. C., Ahoski, N. C. Cap. 
140,000 per day. 





General Office, ppeeerore. N.C. 
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Flooring That Means 
Satisfied Customers 


Here’s a brand of oak flooring 
that you can stock with the 
absolute assurance that it will 
be acceptable to your most 
critical customer. Remember 
the name— 


Acorn Brand 


‘* America’s Best Oak Flooring”’ 


This flooring has proved its dependa- 
bility in thousands and thousands of 
homes. Better tie up your local selling 
campaign with the national advertis- 
ing of oak floors and increase your 
sales and profits. 





Write us today for prices. 


Nashville Hardwood 
animus Flooring Co. 


and Mills, 
NASHVILLE, TENN. 
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Lucas E. Moore Stave Co. 


Manufacturers of all kinds 


Hardwood [umber 


Mills at 
MOBILE, ALA. 





Sales Office, 
NEW ORLEANS, LA. 




















Manufacturers 


Short Leaf Pine and Hardwoods | 


J, 
4 














‘¢ LONG LEAF YELLOW PINE \ 


Yard Stock 


P. oitevent & F avre DIMENSION 
Mendeville. J umber Co, 1° FINISH 
*, Branch Office, NEW ORLEANS, 606-7 L. & L. G. Bite. / 








I. L. WEAVER 8. P. WEAVER 


WEAVER BROTHERS 


Manufacturers of 


Long & Shortleaf Southern Pine 


General Office, SHREVEPORT, LA. 











S. W. Clements, of the Dollar Bay Lumber Co., 
Dollar Bay, Mich., was in Chicago last- Saturday, 
transacting business. 


J. F. Hughes, sales manager for the John S. 
Owen Lumber Co., Owen, Wis., made a business 
visit to Chicago this week. 


J. D. R. Steven, president of Steven & Jarvis 
Lumber Co., Eau Claire, Wis., was in the city last 
Wednesday, conferring with F. W. Long, manager 
of the concern’s Chicago offiee. 


W. J. McGuire, of the Rietbrock Land & Lumber 
Co., Athens, Wis., while in Chicago this week re- 
ported business in northern lumber still very slow, 
but looked for an early improvement. 


B. G. Betty, of the Betty & Sons Lumber Co., 
Montgomery, Ala., this week passed thru Chicago 
on his return to the South from Canada, where 
he and Mrs. Betty have spent some weeks on their 
honeymoon, 


A. M. Foote, of the Victor Lumber Co., Hatties- 
burg, Miss., was in Chicago this week. He has 
visited a number of trade centers in the middle 
West, and reports finding things looking very 
much better than recently. 


W. L. Saunders, of Cadillac, Mich., is taking 
something of a vacation trip in the West. He is 
now in Los Angeles, Calif., enjoying the climate 
of that city. He took the southern route going to 
Los Angeles, and stopped off in El Paso, Tex., for 
a little while. 


Thomas H. Hayden, of the Madisonville Saw & 
Planing Mill, Madison, La., and the Riverside 
Lumber Co., Houltonville, La., called on his friends 
in the local trade during the week. He, in com- 
mon with most visitors from the South, was in 
quite optimistic frame of mind. 


H. D. Mortenson, president, and P. A. Albertson, 
sales manager of the Pelican Bay Lumber Co., 
Klamath Falls, Ore., who are on an eastern tour 
investigating market conditions, spent a few days 
of this week in Chicago, in conference with C. B. 
Johnson, manager of the company’s local office. 


John C. King, of the John C. King Lumber Co., 
Cleveland, Ohio, stopped off in Chicago for a day 
this week on his way from the west Coast to 
Cleveland. Mr. King spent about a month on the 
Coast and in the Inland Empire, visiting with a 
son employed with the McGoldrick Lumber Co., 
Spokane, Wash. 


W. R. Pickering, president of the W. R. Picker- 
ing Lumber Co., Kansas City, Mo., passed thru 
Chicago this week on his return to Kansas City 
from the west Coast, where he has spent some time 
visiting mills with which his company has connec- 
tions and gathering first-hand information regard- 
ing the lumber situation on the Coast. 


Roy Dailey, of Seattle, Wash., manager of the 
west Coast department of the Driver Lumber Co., 
Jacksonville, Fla., passed thru Chicago this week 
on his return to the Coast from a business trip 
to various eastern trade centers. He said that 
Coast stocks are becoming badly broken, and as 
not more than 50 percent of the mills are operating 
he looked for a material stiffening of prices very 
soon. 


F. C. Steenberg, Fond du Lac, Wis., spent sev- 
eral days in Chicago this week on his way home 
from a seven weeks’ pleasure trip, largely spent in 
Florida. Mr. Steenberg was formerly secretary 
and treasurer of the O. C. Steenberg Co. and con- 
tinues to take a keen interest in all phases of the 
lumber business. He reported a very pleasant trip 
to Florida, where he visited many of the chief re- 
sorts. All of one afternoon he spent in flying over 
the Gulf of Mexico and the coast of Florida in a 
De Haviland airship. This was an experience long 
to be remembered. On the way back Mr. Steenberg 
made the trip by water to New York and en route 
stopped at Charleston, S. C. He spent a week in 
and around New York, calling upon lumbermen, and 
another week in Cleveland, Ohio, and Detroit, Mich. 


~ 


LABOR SITUATION CRITICAL 


A 25 percent reduction in the price of common 
brick, which places this building material on a basis 
of $12 a thousand, has been announced by the 
Illinois Brick Co., one of the largest brick manufac- 
turing concerns in Chicago. In making the an- 
nouncement, William Schlake, president of the com- 
pany said: “Beginning April 11 we will sell com- 
mon brick at $12 a thousand, instead of $16 as 
heretofore. Jobs under construction will receive 


our brick at the new price immediately. We have 
made this reduction in an effort to do our part in 
bringing about an era of building prosperity. Labor 
should now take its share in cost reduction without 
delay.” 

It is reported that all the brick manufacturers of 
Chicago have given their approval to the price cut. 
Reports have been received from St. Louis and 
other cities to the effect that reductions in the 
price of brick, averaging about the same as locally, 
have been announced there also. In this connec- 
tion, the United States Steel Corporation last Tues- 
day announced that beginning April 13 prices on a 
long list of finished steel products would be lower 
by $1 to $10 per ton. Reductions on additional 
steel products were at the same time promised for 
the immediate future. 

Local labor in the meanwhile persists in hold- 
ing out for continued high wages. Delegates of 
the carpenters’ district council last week voted over- 
whelmingly against accepting a 20 percent cut in 
wages, which would put them on a basis of $1 an 
hour, but later voted to submit the question to a 
referendum of all the members to be taken not later 
than April 23. Last Sunday the bricklayers voted 
to refuse a pay cut by 3,742 to 84, and the results 
in the other trades that have voted thus far have 
been similar. 

Contractors and builders, however, are optimistic 
regarding an agreement being reached by May 1, 
and believe that the unions will reconsider the pro- 
posed wage cut before that date, when most of the 
working contracts expire. If the $1 an hour wage 
is not accepted, the contractors claim no new agree- 
ments of any kind will be signed, but that the situa- 
tion will in effect be a lockout. <A continuance of 
the $1.25 wage scale, it is claimed, would mean 
absolute stagnation to the building industry. 

It is rumored that the building trades in the 
meanwhile are taking a secret vote on a compromise 
scale which is said to be 12% percent below the 
prevailing one, for both skilled and unskilled work- 
men, 


PROPOSED CHANGES IN RULES 


At a recent meeting of the inspection rules and 
executive committees of the National Hardwood 
Lumber Association, to which were invited for con- 
ference representatives of the Association of Wood 
Using Industries, the National inspection committee 
presented its recommendations covering proposed 
changes and additions in the rules which will be 
brought before the annual convention next June for 
final action. 

The executive committee reviewed the work of 
the association since the last sitting of the board 
of managers and noted that very favorable progress 
had been made, with indications of a continuance. 
Fifty-nine applications for membership have been 
received and accepted since that time, bringing the 
roster of new members for ten months up to 245. 

The activities of the inspection department have 
been somewhat curtailed owing to the condition of 
business, but the machinery of the service has been 
so adjusted that the inspectors have been kept 
busy. 


‘*ON TO CHICAGO’’ IS SLOGAN 


A conference between the passenger agents of 
the railroads serving the membership of the Ameri- 
can Wholesale Lumber Association and L. " 
Putman, directing manager of the association, 
was held at the organization’s offices in this city 
last Monday, for the purpose of arranging for 
special cars to and from the association’s first 
annual convention, which will be held at the Con- 
gress Hotel, Chicago, May 18 and 19. 

President J. H. Burton, of New York City, will 
appoint an “On to Chicago” chairman from every 
city in the United States where the association 
has a membership, and special endeavor will be 
made to get every wholesaler possible, whether a 
member or not, to attend the convention. 

Last Thursday the -Chicago members of the 
American Wholesale Lumber Association lunched 
with Mr. Putman at the Union League Club, at 
which luncheon a start was made on the formu- 
lation of a comprehensive program for the con- 
vention. 

The association in the meanwhile has embarked 
on a “500 membership” drive. In making the 
announcement of this campaign, Mr. Putman said: 
“In less than one year from the date of its organ- 
ization, the association has built up its member- 
ship to more than 250. In the light of conditions 
which have obtained in the lumber field during 
the last year, this fact in itself constitutes a 
remarkable record. For this bunch of ‘go-getters,” 
however, this mark is only a starter,” 
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The plan is to have every present member of 
the association bring in one new member on or 
before the date of the annual meeting. To facili- 
tate the campaigning, President Burton has ap- 
pointed a committee of fifteen members. to 
codperate in securing applications. Ben S. Wood- 
head, of the Beaumont Lumber Co., Beaumont, 
“‘Tex., has been appointed supervising director of 
the campaign, and Charles B. Carothers, of 
Charles B. Carothers (Inc.), Memphis, Tenn., gen- 
eral chairzaan. 





OPENS SALES OFFICE IN CHICAGO 


The Sabine Lumber Co., of St. Louis, Mo., has 
opened a Chicago office at 1530 Lumber Exchange 
Building, in the charge of James P. Gray, who for 
the last five years has been manager of the com- 
pany’s Indianapolis (Ind.) office. Mr. Gray will 
cover Chicago and surrounding territory, where he 
will sell the products of the company’s six mills in 
‘Texas and Louisiana, 





PROBING ALLEGED CONSPIRACIES 


It is considered likely that the Dailey senatorial 
investigating committee, which for the last few 
weeks has been engaged in an investigation of 
charges of corruption and illegal combinations in 
the Chicago building industry, will be instrumental 
in introducing before the State legislature a Dill 
providing for a permanent legislative committee to 
probe building operations at all times. The mem- 
bers of the Dailey committee are said to have be- 
come convinced of the necessity for such a com- 
mittee, as a result of their questionings into nearly 
every phase of the building situation which are 
alleged to have revealed “unbelievable conditions” 
brought about by fraud, corruption and conspiracies. 

The hearings, it has been determined by Senator 
John Dailey, will continue behind closed doors. 
“Tf the hearings are made public,” the senator ex- 
plained, ‘we will not be able to accomplish half 
of what we now expect to do. Needless to say, 
witnesses will be much more reticent before a public 
gathering than they are now where their testimony 
is made known only to the committee.” 

In the meanwhile there is a constant flow of 
witnesses. Last Friday more than 300 subpoenas 
were issued for union leaders, contractors, building 
material men and architects by the Federal grand 
jury, which is beginning to take an active hand in 
the matter. To expedite the questioning of this 
large number of witnesses, the committee has been 
divided into two sections which are conducting 
hearings in different rooms. 

One feature that occupied much of the commit- 
tee’s attention during the week was the operations 
of Article 3 in the union agreement which prohibits 
workmen from handling materials made outside 
Chicago or by non-union labor, and Senator Dailey 
has announced that much important evidence in 
this connection has been unearthed. Witnesses 
testified that it was practically impossible to get 
men to work on materials purchased outside of Chi- 
cago, and that it was difficult for members of out- 
of-town unions to get work here. 

One of the main witnesses during the week was 
B. G. Anderson, of the Anderson & Lind Mill Co., 
which operates an open shop. He told of submit- 
ting a bid for $70,000 for millwork on a building 
and of the contract later having been given to a 
union mill which bid $100,000. In another case it 
is reported that the difference between the bids 
on millwork made by an “open shop” concern in 
Chicago and a union mill outside the city, both of 
which were rejected, and that of a Chicago union- 
ized concern which was accepted, amounted to ap- 
proximately $100,000. The committee has been 
thoroly aroused by the testimony on this subject, 
and promises a most penetrating inquiry, to the end 
that Article 3 be nullified and the alleged con- 
spiracy crushed. Prosecution of several labor 
agents and building material men appears certain. 

That lumber prices are still exhorbitant was the 
charge of one witness, who declared that lumber 


that can be bought in North Carolina for $8 to $10 


per 1000 feet is costing Chicago builders between 
$40 and $50. “The excuse that freight rates have 
caused the advance in lumber is nothing but an 
excuse and does not justify present prices,” this 
witness is reported to have said. “The trouble is 
that Chicago retailers have on hand lumber bought 
at high prices which they think they must sell at 
high prices. Lumber is now being manufactured 
at low cost and should sell at low prices. I do not 
think there is a combination among the retailers; 
but the little ones follow the example of the big 
ones.” 

Brick also came in for consideration, following 
the announcement of a price cut of $4 per 1000 
brick made by one of the largest local brick con- 
cerns. This cut, which places brick on a $12 
basis, from all information that can be secured, 
has been approved by the other brick manufacturers, 
tho all of them have not yet come down to the new 
level. Reports have come from other cities in the 
middle West to the effect that other brick concerns 


also have lowered their prices. It was charged 
before the Dailey committee that these cuts were 
due solely to the inquiry, and the intention seems 
to be to push the inquiry more extensively into the 
prices for brick as well as into those for other 
building materials, to ascertain whether there were 
conspiracies to keep them on a high level. 
Announcement has in the meanwhile been made 
by United States Attorney General Harry M. 
Daugherty that the Department of Justice would 
instigate an investigation into building conditions 
which will deal particularly with those in Chicago, 
New York and other large centers. Indications are 
that Chicago will become the center for this Fed- 
eral investigation, and that powerful assistance will 
be given the Dailey committee in probing the al- 
leged graft,and conspiracies alleged to exist in the 
building industry here. District Attorney Charles 
F. Clyne has recently returned from Washington, 
D. C., where he has been in conference with Mr. 
Daugherty on this subject, and United States Dis- 
trict Attorney Robert A. Milroy has already been 
detailed to codperate with the Dailey committee. 





APPOINTED DIRECTOR OF PUBLICITY 


J. B. Walker, of Chicago, has been appointed 
director of publicity for the American Wholesale 
Lumber Assocjation, according to announcement 
made this week by L. R. 
Putman, managing direc- 
tor of the association. 
Mr. Walker will have 
charge of the preparation 
and placing of the asso- 





J. B. WALKER, 
Chicago 
Director of Publicity 
American Wholesale Lum- 
ber Association 





ciation’s general public- 
ity and advertising. 

Mr. Walker has for 
some time been con- 
nected with the Ferry- 
Hanley Advertising Co., 
of Chicago, and for sev- 
eral years prior to this 
connection was em- 
ployed by Montgomery 
Ward & Co., the large 
Chicago mail order firm, 
as superintendent of catalog preparation. 

Mr. Walker’s first task in his new position is 
the preparation of publicity for the annual con- 
vention of the American Wholesale Lumber Asso- 
ciation, which is to be held at the Congress Hotel 
May 18 and 19. 
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REPORT OF CASUALTY COMPANY 


The annual report for the year 1920 of the Lum- 
bermen’s Mutual Casualty Co., Chicago, was circu- 
lated to policy holders during the week. In this 
report James S. Kemper, president and manager 
of the company, has the following remarks to make 
regarding the organization’s accomplishments dur- 
ing the last year and prospects for the one ahead: 


Our accomplishments in 1920 surpassed all previ- 
ous records. Our cash assets are now $1,165,- 
683.23. Furthermore and of equal importance is the 
fact that our premium income increased nearly 100 
percent over 1919, the total being in excess of 
$1,500,000. The strong position of the company 
in the matter of its investments has been main- 
tained and enhanced during the year. The par 
value of our bonds is in excess of $750,000, over 
$500,000 being obligations of the United States Gov- 
ernment. At this time, when so many insurance 
companies are reporting heavy losses because of 
depreciation of the market value of investments, 
it is significant that the valuation placed upon our 
securities by the National Convention of Insurance 
Commissioners is in excess of the actual cost to 
the company. 

The automobile department of our company has 
grown very radiply, the increase last year having 
been over 150 percent. Our goal for 1921 in auto- 
mobile premiums alone is $1,000,000. 

During the past year your company considerably 
extended its operations. We have the distinction 
of being the first and only foreign mutual casualty 
company licensed by the Dominion of Canada to do 
an automobile insurance business. In addition we 
entered during the year the States of Connecticut, 
Iowa, Louisiana, Maine, Maryland, Nebraska, Rhode 
Island, South Carolina, Texas, Vermont, Virginia 
and the District of Columbia. Our service to the 
lumbermen has been further extended by the estab- 
lishment of a southeastern department at Atlanta, 
Ga. The Workmen’s Compensation Act of that 
State was recently effective and it is believed that 
Florida, North Carolina and South Carolina will 
shortly enact legislation of this character. The 
Atlanta office will be able to supervise the business 
in the entire district. 

From time to time we have had from our policy 
holders suggestions that our company take on other 


lines of casualty business. Almost from organiza- 
tion there has been a demand that we provide some 
relief from the stock company rates on steam boiler 
insurance. Your directors now have under con- 
sideration the advisability of extending our opera- 
tions to cover this class. 

Generally speaking, the outlook for 1921 is not 
as favorable as we would like. This is true as ap- 
plied to the lumber industry and in a large measure 
our accomplishments depend upon lumber trade 
conditions. The reduction of compensation rates 
will bring us higher loss ratios, unless the number 
and frequency of accidents are considerably reduced. 
One unfavorable factor in the situation is the reduc- 
tion in wages which, in our opinion, was not taken 
into account to the ‘extent it should have been in 
revising the insurance rates. The payrolls of our 
policy holders will doubtless be reduced, altho this 
will be made up, in part at least, by business from 
new clients. The automobile experience should con- 
tinue favorable and we expect to show a good in- 
crease in this department. 

The accumulation of $1,000,000 in cash assets 
places the company in a position to face the future 
with confidence. We are now the largest and 
strongest class mutual writing compensation insur- 
ance in this country. Notwithstanding the unfavor- 
able features of the situation, which should prop- 
erly be recognized, we believe that when the record 
of the ensuing year has been written we will have 
still further demonstrated the wisdom of those who 
proposed the organization of the Lumbermen’s Mu- 
tual Casualty Co. as the one sure means of guaran- 
teeing to the lumber industry complete casualty 
insurance protection at a reasonable price. 





JOINS CHICAGO WHOLESALE CONCERN 


William F. McIntosh, of Detroit, Mich., will 
join forces with the S. R. Taxey Lumber Co., of 
Chieago, on May 1, and will take charge of the 
Detroit (Mich.) sales office of that company. 
Julian Lentin, who at present is in charge of the 
Detroit office, will come to Chicago to assume the 
management of the headquarters here, and S. R. 
Taxey will devote his entire time to the sales end 
of the business. Jay H. Kelley will remain in 
charge of the business of the Chicago Lumber 
Storage Co., which is a subsidiary concern to the 
S. R. Taxey Lumber Co. 

Mr. McIntosh during the war served as captain 
of infantry in the American Expeditionary Forces 
in France, and was cited for bravery after an 
occasion when he entered battle at the head of 
217 men and returned with seventeen. He was 
severely wounded, and most of the time since his 
return he has been incapacitated as a result. For 
some time, however, he has been connected with 
the purchasing department of the Dodge Motor 
Co., Detroit, handling that concern’s lumber pur- 
chases. Mr. McIntosh gained a thoro lumber 
experience in the South, where he was for many 
years connected with the Stuart Lumber Co., 
Brinson, Ga., up to the time of his enlistment in 
the army. 


BOOK ON HOISTING MACHINERY 


The story of one industry often is parallel with 
that of another because of a need existing on the 
one hand and of a facility provided on the other 
hand to meet the need. The relation between the 
development of the steel industry and of the hoist- 
ing machinery produced by the Brown Hoisting 





Machinery Co., of Cleveland, Ohio, is interestingly ~ 


set forth in the introduction of a very compre 
hensive general catalog just issued by that concern. 

The catalog referred to includes, one might al- 
most say, everything in the way of machinery for 
moving bulky materials expeditiously at low cost. 
There is much in it of the greatest interest to lum- 
ber manufacturers, some of whom are already 
familiar with the Brownhoist locomotive crane and 
other products of this concern. To such as are in- 
terested in equipment of this general character the 
book is made available. It is beautifully gotten up 
and is in every way a credit to the concern, at the 
same time that it presents in a very interesting and 
instructive form exactly the information that 
prospective purchasers of the equipment shown 
would require. 





Have you read Thorstein Veblen’s latest 
book, ‘‘ The Place of Science in Modern Civiliza- 
tion’’? If not, there is a treat in store for you. 
Here is a rare bit from one of its pages— 
merely to whet your appetite for more: ‘‘If we 
are getting restless, under the taxonomy of a 
monocotyledonous wage doctrine and a eryp- 
togamic theory of interest, with involute, lo- 
culicidal, tomentous and moniliform variants, 
what is the cytoplasm, centrosome, or karyo- 
kinatic process to which we may turn, and in 
which we may find surcease from the meta- 
physies of normality and controlling princi- 
ples?’’? The book, of course, is a trifle light for 
serious winter reading, but will make excellent 
‘*hammock reading” for next summer’s vaca- 
tion, when the wearied brain craves relaxation. 
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Latest Reports on Current Lumber Prices 








Orders placed during the last week exceeded production by 21 percent; 
noticeable increase in demand for the common grades of hardwoods, altho the better grades still move in a somewhat greater volume. 


WISCONSIN HARDWOODS AND HEMLOCK 


and shipments were 15 percent greater than the cut. 


There was a 
The market 


remains firm and the following quotations, f. 0. b. cars at manufacturing point, are unchanged from last week: 


FAS 

ASH— 
4/4 $105.00 
5/4 110.00 
6/4 115.00 
8/4 120.00 


120.00 
125.00 
130.00 


oop— 
100.00@110.00 
105.00@115.00 
110. o0@i20. 00 
8/4 115.00@125.00 
BircH— 
4/4 110.00@120.00 
115.00@125.00 
120.00@130.00 
130.00@140.00 
145.00@155.00 
155.00@165.00 


Bassw' 
4/4 


ELM— 
100.00@110.00 
105.00@115.00 
110.00@120.00 
115.00@125.00 
135.00@145.00 
145.00@155.00 

Rock ELmM— 
90.00@100.00 


8/4 
10/4 
12/4 150.00 


Harp MAPLE— 


100.00@110.00 
110,004190. -00 


160.00 


110.00@120.00 
115.00@125.00 


Selects 


95.00@100.00 
100.00@105.00 


80.00@ 85.00 


95.00@100.00 


90.00@ 95.00 
95.00@100.00 
100.00@105.00 
110.00@115.00 
125.00@130.00 
135.00@140.00 


80.00@ 85.00 


80.00@ 85.00 
85.00@ 90.00 
90.00@ 95.00 
95.00@100.00 


No.1 


115.00 $ 85.00@ 90.00 $ 60. at | 9 00 $37.00¢ 
90.00@ 95.00 65. 0.00 40.00¢ 


75.00@ 80.00 


60. 0G 10, 


75.00@ 80.00 


60.00 

65.00@ 70.00 
70.00@ 75.00 
80.00@ 85.00 
95.00@100.00 
105.00@110.00 


65.00 


65.00 


60.00@ 65.00 
65.00@ 70.00 
70.00@ 75.00 
75.00@ 80.00 
95.00@100.00 
105.00@110.00 


65.00@ 70.00 
70.00@ 75.00 
75.00@ 78.00 
95.00@100.00 
110.00@115.00 
120.00@125.00 


55.00@ 60.00 
60.00@ 65.00 
65.00@ 70.00 
70.00@ 75.00 


No.2 

40.00 
043.00 
45.00@50.00 
50.00@55.00 





35.00 
38.00 
40.00 
45.00 


38.00 
41.00 
45.00 
50.00 


35.00@38.00 
38.00@41.00 
40.00@45.00 
50.00@55.00 
65.00@70.00 
75.00@80.00 


35.00 
38.00 
40.00 
45.00 
65.00 
75.00 


Bes Ta 


80.00@85.00 


38.00 
41.00 
45.00 
50.00 
70.00 
80.00 


35.00¢ any +4 


48. 00 
150.00 





45.00@ 


No. $ 
oor 0928. 00 
27.00@29.00 
27.00@29.00 
27.00@29.00 


28.00@30.00 
oO ob 82:00 
30.00@32.00 
30.00@32.00 


23.00@25.00 
25.00@27.06 
25.00@27.00 
25.00@27.00 
——— 


26.00@28.00 
28.00@30.00 
28.00@30.00 
oe 


aR erees 
25.00@27.00 
27.00@29.00 


27.00@29.00 
80.00@82.00 
beacons 
21.00 
23.00 


23.00 
23.00 


23.00 
25.00 
25.00 
25.00 


10/4 
12/4 


5/4 
6/4 
8/4 


4/4 
5/4 
6/4 
8/4 


1x 4 
1x 6 
1x 8 
1x10 
1x12 





Sorr 
4/4 


oatel 


Harp M 


130. 00@140. 00 
140.00@150.00 
MaPLe— 
100.00@110.00 
105.00@115.00 
110.00@120.00 
115.00@125.00 


OaK— 


110.00@120.00 
115.00@125.00 
120.00@130.00 
130.00@140.00 


$28.50@30.50 
27.50@29.50 
27.50@29.50 
28.00@30.00 
28.50@30.50 


$29.00@31.00 
30.50 @32.50 
30.50@32.50 
31.00@33.00 
31.50@33.50 


less ‘than 


110.00 
120.00 


80.00@ 85.00 


95. 008 33 00 


s0.08 .00@ 95. 4 
100. a st 00 
110.00 
HEMLOCK, No. 1, S1S1E— 

8 , 


$29.50@31.50 
28.50@30.50 
28.50@30.50 
29.00 

29.50 
Merchantable, $1 less than No. 1. 
No. 2, $2 less than No. 1. 


No. 1 HEMLOCK Boarps, o* rr 
8’ 

20. 00@32. oe 
31:80 
32.00 
32.50@34.50 

ag a gm $1 sag ge than No. 1. 

oO. 


Selects No.1 No.3 No. 3 
60.00@65.00 


70.00@75.00 


35.00@38.00 
38.00@41.00 
40.00@45.00 


45.00@50.00 2 
unui 
40. é 

50.00@55.00 


8 
$33.50 
32.50 
32.50 
33.00 
33.50 


115.00 


3-009 90.00 
125.00 95.00@100.00 


55.00 
60.00 
65.00 
70.00 


60.00@ 65. 14 
65.00@ 70.0 

70.00@ 75. 00 
80.00@ 85.00 


60.00 
by rd 


18. 00 


25.00@27.00 
27.00 


min 
3. i x 


23.00 
25.00 
25.00 
25.00 


115.00 27.00 


10-14’ 16’ 
$31. rey 00 
32.00 


31.00 


31.50 31.00@33.00 


’ 16 ’ 

$32.00 
33.00 
33.00 
33.50 
34.00 


18-20’ 
$34.50@36.50 
35.50@37.50 
35.50@37.50 
35.50@37.50 
36.00@38.00 


34.00 
35.00 
35.00 
35.50 
36.00 


1.50@33.5 
33:50 
34.00 





33. 004 D35.00 


nga for shiplap and Saito 60 cents a thousand. 

2x4 and wider, 6 feet and longer, No. 3 hemlock, rough, 
1x4 and wider, 6 feet and longer, No. 3 hemlock, rough, 
Add for select No. 3 hemlock, $4 a thousand. 


21.00. 
22.50. 


18.00 
19.50 





FAS 

Bass woop— 
4/4 
5/4 110.00@ 
os 115. 009126. 60 

8/4 125.00@130.00 
10/4 135.00@140.00 
BEECH— 

5/8 v 
4/4 
5/4 


85.00@ 90.00 
90. e+ 4 95.00 
6/4 95.00@100. 
8/4 110.00@115.00 
BrircH— 
115.00@120.00 


175.00@180.00 
ELM— 

110.00 115. 00 
115.00@120.00 
120. 00@ 125; 00 


Selects 


0:00 4 “00 
100.00@105.00 
110.00@115.00 


90. :00@ 95.00 


85.00@ 90.00 
90.00@ 95.00 
95.00@100.00 
105.00@110.00 
115.00@120.00 
125.00@130.00 
145.00@150.00 


£5000 
85.00 
90.00 


85.00 
90.00 
95.00 


No. 1 com. 


$105. pos tg +h $ > pow | sy 4 $. = 5000 oe 60. 14 


85. 00@ 70. 00 
75.00@ 80.00 
85.00@ 90.00 


No. 2 common and better 


50.00@ 55.00 


75. 00@ 80.00 


60.00@ 65.00 
65.00@ 70.00 
70.00@ 75.00 


100.00@105.00 
120.00@125.00 


55.00@ 60.00 
60.00@ 65.00 
65.00@ 70.00 


MICHIGAN HARDWOODS 


There has been very little change in quotations and the list is more stabilized. The following are prices realized on sales f. 0. b. shipping points: 


No. 2 com. 


$35.00@37.00 
38.00@40.00 
41.00@43.00 
50.00@52.00 
60.00@65.00 


40.00@45.00 
33.00@35.00 
36.00@38.00 
39.00@41.00 
45.00@50.00 


38.00@40.00 
41.00@ 43.00 
44.00@ 46.00 
50.00@52.00 
60.00@65.00 
70.00@75.00 
80.00@85.00 


35.00@37.00 
38.00@40.00 
41.00@43.00 


No. 3 com. 


$26.00@28.00 
28.00@30.00 
28. — -00 


16.00@18.00 
21.00@23.00 
22.00@ 24.00 
22.00@24.00 


22. ere 00 


v 


21. 00@23. 00 


22.00@24.00 
22.00@24.00 
oo @ieee 


25.00@27.00 
27.00@29.00 
27.00@29.00 


FAS 
ELM— 


Selects 


No. 1 com. No. 2 com. No. 3 com, 


130.00@135.00 
140.00@145.00 
150.00@155.00 
170.00@175.00 
MAPLE— 


110.00@115.00 
115.00@120.00 
120.00@125.00 
130.00@135.00 
140.00@145.00 


170.00@175.00 
14 ois 50.00 


165. 00@175. 00 
MAPLE— 
100.00@105.00 
105.00@110.00 
110.00@115.00 





125.00@130.00 


100.00@105.00 
110.00@115.00 
120.00@125.00 
140.00@145.00 


80. ett 4 85. 


140.00@145.00 


DrieD WHITE MAPLE— 


75.00 a. 00 
85.0 90. 
95.00 100.00 


75.00@ 80.00 
eth § 90.00 
95.00@100.00 
115.00@120.00 


55.00@ 60.00 
boy 00@ 65.00 


95. 
105. Dog 110. 00 
115.00@120.00 


120.00@130.00 


145.00@155.00 


55.00@ 60.00 
60.00@ 65.00 
65.00@ 70.00 
75.00@ 80.00 


48.00@50.00 
60.00@65.00 
70.00@75.00 
80.00@85.00 


35.00@37.00 
38.00@40.00 
41.00@43.00 
48.00@50.00 
60.00@65.00 
70.00@75.00 
80.00@85.00 
80.00@85.00 


35.00@37.00 
38.00 f 
41.00 x 
50.00@52.00 


20.00 
21.00 


22.00 
bey 00 


21.00@23.00 
22.00@24.00 
22.00@ 24.00 





- a, Va., April 11—The following prices for North Carolina pine have been obtained f. o. b. 
orfolk: 


EpcE RovucH— 
4/4 


NORTH CAROLINA PINE 


No. 2 & better 


f 34.00 
53.00@57.00 


No. 3 
$31.00 @33.00 


WALNUT 


Bo 
$21.50 


v 
) 22.50 


Cull and 
red heart 
$17.50@18.50 


Chicago, IIl., April 13.—The following average 
prices, Chicago basis, were received for walnut 
for the week ended April 9: 


37.00 @40.00 


40.00 
45.00 


43.00 
48.00 


22;30¢28:50 
22.50 @23.50 


10’6/9%"” $267.00 
4-5’ 1 


om ° 


14’ 8” 
48.00 @52.00 18.50@19.50 ee 
50.00@54.00 

54. ooaes. 00 


$32.00 @34.00 
16.00 @17.00 


233.3 
8-16'10”&up 282. 50 
8-16'10”&up 295.45 
8-16'10"”&up 300.45 
8-16'10"”&up 315.00 
8-16’ 6/9%” 283.83 
8-16’ 6/9%” 320.00 


90.00 

- n” 
37.50@40.00 23.50@24.50 19.50@20.50 Sie e/a 370. OO 
6-7" 


42.50 @45.00 24.00 @25.00 20.50 @21.50 


Bark Srrip PartTITION, Nos. 1 & 2. eX r+ 40.00 
CuLL RED HEART 16.00 


0. 2 & better 


sana@40.00 z8.50@ 34.00 








LatH, No. 1 ROoFERS, 6” D4S, 6” 
No. 2 8” ” 

10” 
73” 


SpLects— 

BPE Sieawiean soa $220.00 
No. 1 common— 
aueesee anew ae 00 


$22. 00038.00 .00 

see «0 

10” 23.50 @ 24. 30 
24.00@25.00 


No. 2 & better 
$75.00@80.00 
48.50 
37.00 


38.00 
49.50 


rth PN $260.00 
21.00 @23.00 


Finished Widthe— 
FLoorRInG, }#$x2% and 8” rift 
2% and 3”.. 


Sizgs, 2" 





4/4 
12/4 
No. 2 common— 

$115.00 
80.00 


$165.00 


26.00 @28.50 


35.00@38.50 23.00 





$34.00@37.50 
25.00@27.00 


25.00 








Aprit 16, 1921 AMERICAN LUMBERMAN 












Alexandria, Birmingham, 
La. Ala. 











Apr. Apr. Apr. Apr. 
9 2 9 2 
Flooring 
Se eee aes Cate 4 eee 
ee 68.86 59.39 64.00 64.00 
cedundes vase OG6TO oes: dees 
e oocccese ce errr «++ 60.00 


No. i..... .... 26.50 8218 81.54 
No. 2...+: til. 16.00 17.50 18.50 


ee seeeee sees eves 66.00 66.00 
48.36 45.00... 















© succctes 56.05 50.00 

Me Kad eee ene ceee aves 
. a Sere veee eee SASS . sce 
NG. Baccnge re sees ie’ ee 
FG B&better.. 30.29 30.92 32.81 31.50 
Be covccede 31.76 30.38 50.00... 

CS -sccccsces 24.80 30.00 seus 
D*...cecees Se ae re Te 
No, 1..... 26.02 23.06 26.45 29.10 
ING, Becees 15.29 15.66 14.06 14.60 
No. &....- aves wake 7.14 6.37 
ixn@* Ne. 2, Ges ‘eee re coos See 
WO. Z Code. wees este 15.08 14.00 
No. 8, C.M. occ. fue 9.00 9.75 

Ceiling 






32.25 33.00 
sees 27.00 












$1.45 31.00 
30.00 25.00 
14.00 17.00 
coee 6.00 


Partition 
ix4 & 6” eb: Wis. aCe cee 35.00 37.00 









» Brees Sore eed 


20.00 


‘Bevel ‘Siding 


























% x6” eter. - 26.50 22.50 25.00 
W Gates a 25.00 20.00 
3 ceces coee 22S0 14.00 12.00 


ey ee are eS SOG .... 
Drop Siding 
1x4 or 6” — - 29.26 29.98 82.50 35.25 
) Say dvcens 25.14 24.16 29.46 30.00 
2 Vena 16.66 18.34 16.08 18. - 










Finish 


1x6 to 12” cacceves oses wees 34.57 34.50 
BM sc cncceducces 36.00 40.00 41.00 33.13 
EE sé cee sesnets 87.92 40.00 42.00 33.13 
1x5 and 10”...... 38.33 40.00 43.00 .... 
SEER twee scecies 44.00 49.00 

1%x4 to 12”..... 52. 00 40.00 eee 

B/4E12" . ww wcceee oe eeee cove 
Dg 8 Rel e- secs eves cess 
6/4 & 8/4x12”. cece esece eee. 89.00 


ee Surfaced: 
t 



















1x AttQatvonee 38.48 38.70 45.00 36.50 
5B. SEE BO” on. ve0% 41.10 41.86 45.50 39.00 
EEE bewckcda ees 40.99 39.94 awe ade 
1 Azt. We SE cccwe 49.45 45.05 

Ln Oe es 


1% & 2x4 to 12”. 





Casing and Base 









Bé&better: 

oo DM eee 47.75 46.50 Pere 
oe eee 49.41 46.64 40.00 
Bé&better: Jambs 

124 ane 6*....... 













a eese 
1%, 1% & 2x4'& 6” 56.00 ; , 
Fencing sis" 

No. 1, 1x4”, 16’. Brie peal 
other lets. 24.17 28.71 tic. 25.00 
gts. 25.69 23.84 $1.50 26.00 
++ 10.06 10.82 9.00 14.75 
te ae 13.92 13.49 14.72 16.58 


ret eee ceoesee 7.45 8.00 eons) wae 
ine” socccccccvee 9.44 8.42 9.388 9.50 
een Boards, S1S or S2S 

0. 1x6 to 12”. ecee eee 4 eoce 

1x8”, 14 and ees de ee — ose 
Other lengths 27.46 25.17 31.50 32.00. 


“ot her 
No. 2 (all fenetnal 
ine 


SOUTHERN PINE 


Hattiesburg, Kansas City, Alexandria, Birmingham, 
Miss. Mo. La. Ala. 

Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. 
9 2 9 2 9 2 9 2 

eee $1S or S2S 

72.50 76.50 64.00 .... 1x10”, 14 and 16’ ee 

re a ae Other lengths 24.40 24.97 z 34.00 

64.25 64.25 Sas nae 1x12”, 14 and 16’ reese acu 

50.00 53.25 Raa “amie Other lengths 30.15 30.55 tic. 89.00 


32.00 35.48 No. 2 (all 10 to 20’): 
ese pees 1x6 to 12” 


2. 84.938 | 1x10” ........-.-. ’ . ‘ 
P 29.60 27.96 rT er 16.32 15.89 16.00 
81.75 31.75 so at ees No. 3 (all lengths) : 
17.00 16.00 14.34 15.05 126 to 127. .ccceve enue eeae 11.57 
66.00 a 46.46 mela Ra. avdewet traces 9.03 8.00 Keke 
_ 54 49.38 Se” exeeewan ee 9.19 8. 79 11.25 
i, q tae BA 66 eeu nwée 
GE - eves dhe eke No. 4, all widths and 
32.00 lengths éeveecous 


pees 
ag et OS ee | em 
—_ oe 2. ae Gther lets, 24.34 24.98 27.89 


sox hates 38 86 1x10”, 14& SG eee wey 
BERS. | Ses as aa Other t4 2415 25.15 26.00 
27.25 28.50 none. ace Te etki aia: seni 
x oR 2 oy ~ —- BM ¢vacectens as ».7 5 5.4! 
«Bs Bain 1x10” ental 15.53 15.16 15.20 
24.00 26.75 picked pacer No. 8 (all lengths): cs ee 
15.50 16.25 cree Bray Dn. .aeceeundunee 9.55 9.25 9.61 
S80 | O00 anes. 848s TET ett a 9.33 9.66 9.77 


No. 1, 1x10”,14&16’ .... 
Other Igts. 27.87 










No. 1, 2x4”, 10’. 
12 


34.25 37.00 34.15 32.36 
39.20 
30.25 


2x8”, 


2x10”, 
12 
.50 25.84 26.00 


39.00 40.00 eaes skae 
ak 37.08 32.12 
. 37.08 39.01 





39.25 87.08 429.34 Sa, Be dae cies 13.69 17.00 
44.25 46.25 50.00 60. > ere 14.00 14.14 
46.50 c i CaaS 16.20 15.75 18.00 
45.00 53.00 18 & 20’ 16.62 17.93 
41.25 10’ to 20’ 16.76 17.79 
SEIS"; I< cee 14.83 
1: 





32.75 38.7: 8.68 38.83 8 & . 

39.75 40.2! coun Smee 10’ to 20’ 18.59 18.16 

43.00 3. 44.07 42.61 SER o Bracceaes 18.16 

43.75 45.50 ecee 42.98 : 15.00 16.05 

48.75 47.25 52.69 53.66 ) | ere 18.44 18.83 

See .... 5 rE 18 & 20’ 18.67 18.67 
wen 20° 20. — 


2x4 NG Der daidiwass 


No. 1, Sq.E&S S4S, 
20° and under: 








SN lacsstccanéea 
MO «giedaxeuncnae 
ie dime ee eatin BP ease cenceee aca’ oes 
Oe hat » * 2 
m f . ’ (Plaster Lath 
52.50 51.50 47.34 45.18 No. 1, %", 4°...... 8.18 8.2 3.20. 3.15 
. ee A ee 1.25 Vag 1.66 1.76 
.... 58.00 50.00 49.27 Byrkit Lath 
56.25 58.00 60.00 60.00 4 and 6.......... 11.82 11.25 coll 
Sf Pre 10.39 11.00 
Ke ae 200 21.88 12° and longer..... ae did \ tees 
; B 3 22.95 
.... 26.50 23.65 25.52 | (All 1x4 and 6”): Car Material 
80.75 29.25 22.78 24.23 B&better, 9 and 18’ .... .... cose cece 
SO ME Be i ccccce ewes cove ous oe 
18.25 14.75 10.08 10.50 WP  ducénenaccses ones secs ede o<ee 
16.75 16.25 18.97 14.11 5’ & mul'’ples.. Cees, cees ase 
Random ...... ee ° cece «ne eee 
7.75 9.25 8.85 8.46 No. 1, 9 and 18’.... .. ° swe 
9.25 9.00 8.68 9.80 x eee ° — 
12, BMICEAR  cadeeccdan Koes ; re 
29.50 27.25 Ries Bea) B, SMD teees-« Nadas “hanks aden " 7 
|) eer 23.82 24.76 | ES beeneees weed | ‘eeee « ete 
80.50 28.25 21.97 22.55 No, 2, Random..... sae eee ‘ e 





26.00 
15.72 
16.00 
11.46 

Grooved Roofing 


16.00 


Shiplap 


The following are the average prices taken from sales reported on the dates Indicated In the sections 


‘ Dimension, S1S1E 


16.00 


mas ; oe 
er sata adele. ease Trans 8.00 15.00 


Longleaf Timbers 


Shortleaf ‘Timbers 


named: 
Hattiesburg, 
Miss. 
Apr. Apr 
9 2 
SRGO nace 
30.75 30.00 
peer 
32.00 31.25 
16.25 5.00 
17.25 17.00 
10.00 9.50 
10.50 10.75 
10.75 10.75 


24.75 


16.50 
17.50 


10.75 
11.00 


29.75 


23.50 


28.50 
16.50 
15.75 


10.00 
11.25 


Kansas City, 
Mo, 
Apr. Apr. ' 
9 2 


19.64 22.96 : 
31.81 32. 
30.94 31.37 
























4.00 8.28 1 
24.02 25.40 i 
21.14 24. 


14.67 15.14 
10.23 9.92 
9.80 10.52 







9.49 





3.05 2.95 
1.40 1.48 
10.67 10.89 
11.45 11.32 
12.81 11.91 ; 
- 
32.25 31.50 : 
36.25 29. 
s+ 26.00 ' 
I) 25.88 ' 


21, ees 
coos 28.25 


AMERICAN LUMBERMAN Oe ical hd Seiad 


Alewvandria Birmingham Hatticsburg Kansas City Alewvandria Birmingham Hatticsburg Kansas City: 
Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. 
9 2 9 2 9 2 9 2 9 2 9 2 9 2 9 





Car Decking Car Framing 
wa. 4, 2”, 4 8” & under, 20’ & 
r 20’ 25.00 25.00 ee re der eas aetow eieew, EO 


Car Sills Stringers 
> “~, Sq.E&S: ——- panes, 7x16 and 
Up to 9”, 34 to 86’. ....  .... i Sales: ” oreo Sees wares Heart up, to 20°... 
No. 1 Rough: 22 to 24’ 
Up to 10", 84 to BC" .... tees 25.00 
Up to 14”, a r se anne vane 
6x8”, 8’, 90% heart 
Yo. 1 Sq.E&S.... 


28.00 








Jacksonville, Fla., April 11.—Following is a recapitulation of prices obtained in this territory during the two weeks ended April 9: 


Week endcd— Apr.9 .Apr. 2 Week ended— Apr.9 .Apr. 2 Week ended— Apr.9 .Apr. 2 Week ended— 
1x4 B&better .....$32.00 $34.21 eae: 


No. 1 com.... 27.37 26.95 | 126 novelty— 6 D4s 42.0 . 1x 8 shiplap 
No. 2 com.... 15.33 


5 Te % ° 1x10 0 D4S 
B. . 
No. 3 and cull 11.50 “ag . A : 2) Geo: y 
B&bt. sap..... 45.00 . lad tebaces * 4/4x 6 and Pgs 
No. 1 com. sap 34.00 4 ae ’ ‘sas > roug 


5/4x12 D4S 
B&better ..... No. 1 common— 


Apr.9 .Apr. 2 
No. 2 common— 


No. 2 com.... x 4 D48 30. 1x 8 shiplap 
No. 3 com ; bass og yy eal 31.00 : 1x10 shipla 
. . if 1x 4 to 12 S828 
Ceiling Roofers : 5. Other grades— . 
B&better ..... 35. F 1x6 No. 2 com.... 19. if D4s8 42. : a aed ok Das 10.25 
No. 1 com.... 29. J No. 3 com . 1x 6 to 12 rough. 5. Mill Png kiln dried 
No. 1 -com..... 5.27 Boards No. 2 common— Pine Shingles 
No. 2 com.... 15.78 : Bébetter— p 4x16 Heart 
B&better 5. ‘ 7” . 3 g No. 2 




















NORTHERN PINE 


Duluth, ., April 12.—The following li t +r [Special telegram to AMERICAN LUMBERMAN] 
_ oy - we e fo te ng - she spent ee in effect for prompt exGers for Seattle, Wash., April 12.—The following prices 
quick shipment and shows concessions made because a few of the northern mills have in stock a paid for -yard item, f.o. b. mill, were reported 
surplus of some of the items: today: Flooring . Pre- 
Common Boarps— 10’ 12° 14 & 16’ 18’ 20° High Low  vailing 
No. 1, oe 00 / ¢ e ro ; 1x4” No. - clear V. G..... $5 51. ‘00 
12” 77.00 77.00 72.00 00 82.00 2 2S be peg 
8” $52.00@54.00 $54.00@56. 4 $52.00 @54.00 $57. b0@89. 00 Ne ee 56-00 
10” ‘ d 57.00 55.00@57.0 52.00@54.00 57.00@59.00 f . 1x6” No 4 27. 00 
12” K d 62.00@64. 00 57.00@59.00 64.00@66.00 ; y =C No. ssid 
8” 35.00@37.00 35.00@37.00 35.00@37.00 a J aNO. siete 
10” 35. ‘50@37. 50 35.50@37.50 35.50@37.50 35.50 @37.50 jee 
12” 36.00@38.00 36.00@38.00 36.00@38.00 37.00@39.00 37.00@39.00 No. 2 & better clear 0 
For all white pine, Nos. 1, 2 and 3, add $1. 
No. 4, 6 to 20’, 8”. $30; 10”, $30.50; 12”, $31; 13” and wider, $33. 1x8 & 10” 
For Si or 28S, add ‘$1; for SiS&E, add $1. 50; for resawed, add $2. 
No, 1 Piece SturF, S1S1E— 5gx4” No, 
, , , 16° 18° 0’ No. 
0 00g 31.00 $30 o0@3t 00 $30 00431 00 $31.00@32.00 $33.00@34.00 $33.00@34.00 1x4” No. 
$79.00530.00 pet coped 29.00@30.00 30.00@31.00 31.50@32.50 31.50@32.50 No. 3 
30.00@31.00 ‘ 30.00@31.00 31.00@32.00 32.50@33.50 32.50@33.50 Drop Siding 
34.00@35.00 32.00@33.00 33.00@34.00 34.50@85.50 34.50@35.50 1x6” No. . & better 26. 
36.00@37.00 36.00@37. 00 34.00@35.00 35.00@36.00 36.00@37.00 36.00@37.00 No. 
$41.00 $41.00 $39.00 $40.00 $41.00 $41.00 “gualids and Shiplap, No. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct $1; D&M or S28, add $2. re Psa 10” 
a _—s x ” 
cece 6 Po 10’ 12 & 14’ sélinn 18.6 20" Dimension, No. 1 S&E 
i ; 55.00 $59.00 $61.00 $61.00 : 5 2x4”, 12 & 14’ 11.50 10.00 
r i ‘ ‘s4a'00@4e 00 $47.00@49.00 $49.50@51.50 $49.50@51.50 $52.00@54.00 $53.00@55.00 Plank and Small Timbers 
s. 9.00 yl 00* 31. Py 00 as * aaa a ata ee .00 aie + pla 4x4”, 12 to 16’ S48 19.5 
4” 7 ms > - i 3x12”, 12 to 16’ S48 
i J 42.00  45.00@47.00  45.00@47.00 51.00@53.00 47.00@49.00 ’ 
3. ; : ann 39.0 so 3042.00 27.50@29.50  27.50@29.50  31.00@33.00  31.00@33.00 Timbers, 32’ and Under 


6x6”, 22.00 19.00 
For all white pine, Nos. 1, 2 and 3, add $1. 
S1 or 2S, add $1; for S1S1E, add $1.50; for S4S, add $2. ; [Special telegram to AMERI AMERICAN LUMAERMAN) 
Flooring, 5/8- or 3/4- ceiling, or beveled well tubing, add $2. *(Except 6”, No. 3, 6’, price $29.00@ Portland, Ore., April 12.—The following are 
31.00.) 


the Douglas fir prices prevailing here today: 
Drop siding or partition, add $3. *(Except 6”, No. 3, 6’, add only $1.) Vertical Grain Flooring 
Well tubing, D&M and beveled, add $4. *(Except 6”, No. 3, 6’, add only $2.) 1x4” No. 1 clear 
: o. 2 clear .. 
SHIPLAP AND D&M— 15416" ‘a 90 No. 3 clear a 
$66.00 oes! 1x3 and 14 x4’ = _—— and better. 
69.00 r+ < ‘ 
i 9.00 74.00 84. Slash Grain Flooring 
$51.00@58.00 $54.00@956.00 $56.00@58.00 $59. dowen. oo. Clee, | int” Me 8 clear and better 
54.00@56.00 57.00@59.00 57.00@59.00 x 00 59.00@61 61.00@63 No. 3 ¢ 
59.00@61.00 64.00@66.00 64.00@66.00 59.00@61.00 66.0068. 00 69.00@71.00 1x6” No. 2 
37.00@39.00 37.00@39.00 z R 37.00@39.00 37.00@39.00 No. 3 clear 
1 37.50@39.50 37.50@39.50 0 37.50@39.50 37.50@39.50 Vertical Grain Stepping 
13” 38.00 38. 00@ 40.00 38.00@40.00 38. 00@40. 00 39.00@41.00 39.00@41.00 1% and 1% No. 2 clear and better 
For all white pine. Nos. 1, 2 and 3, add $1. Finish 
Drop siding, grooved roofing and O. G. shiplap, $1 extra. Ne. 2 cheers snd Bette 
Ceiling 


OAK FLOORING 5gx4” Be. 3 Quer and better 


1x4” No. . 2 clear and better 
Cincinnati, Ohio, April 11.—The following are the average prices, Cincinnati base, obtained for No. 3 clear 
oak flooring during the week ended Apri Z ” Drop Siding and Rustic 
11%” x2” 18x2% %X1% % x2" 1x6” No. 2 clear and better 
Clear quartered white $140.00 ae $111.96 $111.58 No. 3 clear 


Clear quartered red Miscellaneous Items 

Selected quartered white and red... 94, y Dimension, off Rail B list 

Clear plain white ‘ & 5 A Boards, off Rail B 

Clear plain red : , ‘ Small timbers, off Rail B list 

et Let — . : K 6x6” and larger timbers, off Rail B list 
elec : F " ogs 

Ne. 2 common j Fir, $20; $16; $12. 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., April 9.—The following 
prices were realized on fir, western hemlock and 
cedar products for the week ending April 8: 
DOUGLAS FIR 

Vertical Grain Flooring 


No.2 No.3 No.2 No.3 
CéBtr. CéBtr. CéBtr. CéBtr. 
iS) $53.00 $43.00 1%4x38.. hs 34 $46.50 
ee .00 7 14x4.... 45.50 
LS, re 52.50 45.00 144x6.. e 3. 30 45.50 
Slash Grain Flooring. 
> ere $24.00 $22.00 15. - +339. 4 ey r+ 
PEP 23.00 21.00 14x4. 
TRG. 5)0:<.60 25.00 23.00 14 x6.... 38. 39 3 00 
Vertical Grain Flooring 
1%: 1% = OR eS eee $50.00 $40.00 
oe: & SS errr 52.00 42.00 


panied No. 2 Clear and Better, S2S or S4S 





























“om Sidino, Rustic 


re $19.00 $16.50 1x6...... $23.00 $20.50 
2 eae 31.00 18.50. is8...... 30.00 27.00 
Fir Battens 
ei. See ee So <3) Sar Gk. $ .95 
me OW Che nadd ee 8S Oy Gil ccccc. 1.00 
Lath 
Bit GOP THGGGI 665s cewek dak kK ’ $ 2.50 
Common Boards and an 
No.1 No.2 
com. com. 
=e ROG S, SREP, BAGS Scien ivecs $15.00 $12.00 
PRE a EY A SE eee +» 13.00 10.00 
1x OT ROE COCR ERS CREE OO EEE 13.50 10.50 
1x8 a MCR cc dccuccenceccns aeons 14.50 11.50 
14 x8 a “6, ph | ee ee 17.00 14.00 
1 4 SO Gan ewes waa de wéia eWenee wees 15.50 12.50 
114x8 ORG FOF oc kc vip eves vesaeawer 16.50 13.50 
Common Dimension, S1S1E, 12” 
No.1. No.2 No.1 No.2 
com. com. om. com. 
2x3 & 2x4.$11.50 $ 8.50 2x14..... $15.00 $12.00 
2x6 & 2x8. 11.00 8.00 2x16..... 16.00 13.00 
3 ae 12.00 9.00 SEIS. cccs 18.00 15.00 
Se 12.50 9.50 2x20..... 20.00 17.00 
Common Dimension, 2x4, $1S1E 
MC FIGCTE S$ T.50 16% 6 ccccs $13.50 $10.50 
eee 11.50 8 50 Se ¢é6dene 14.50 11.50 
a6 oscKes 25.00 GUO Bocce 16.50 13. 50 
Common Planks and Small Timbers, S1S1E, 12’ 
Me end tact counkopenennecs $18.00 $15.00 
wee Oe GE SO ho ckcccvccwcuces 17.50 14.50 
We Oe GENE 4a Kb es esc wawsnseaeade 19.00 16.00 
3x10, Wee SEES eo ividecedescens 20.00 17.00 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. _ 1 Sel. 
com, com, om. com. 
6x 6....$22.00 $25.00 18x18.. $28. 00 $29.00 
10x10 - 23.00 26.00 20x20.... 27.50 30.50 
14x14.... 23.50 26.50 22x22.... 29.50 32.50 
16x16 . 25.00 27.00 24x24, 32.00 35.00 


Common Timbers, toxt2 
34 to 40’ .$25.00 $28.00 72to 80’ -. Po Per 


42 to 50’. 31.00 34.00 82 to 90’. i 
52 to 60’. 37.00 40.00 92 to-100’. 93: 00 76.00 
62 to 70’. 43.00 46.00 
Rallroad Material 
6x8 ties, rough.. $18. re 7x9 ties, rough.. $19.00 
7x8 ties, rough.. 20. 
WESTERN euLbON 
$1S or Shiplap 
ped 1 =F No.1 No.2 
m. com. com. 
= ? & 3.. $16. +4 $13.0 00 1%4x2 & 3.$18.00 $15.00 
eeu 11.00 1%&1% 17.00 14.00 
iz 6 eee 14°50 aoe 14% &1% 
lx 8 & 10 15.50 12.5 pres 16.00 13.00 
pS ae 16.00 13.00 1% &1% 
PE 16.50 13.50 
1% &1% 
x12.... 17.50 14.50 
RED CEDAR 
Common Boards and oe 
SG. 6055 0% ery 50 $ 9.50 1x10. « Oe 4 $11.00 
ESE. cscs 11.50 


Flume Stock 


No.1 Sel. No.1 Sel. 

com, com, com. com. 
1x6...4...$18.00 $23.00 SREG. 0s 00 $20.00 $25.00 
rr 19.00 24.00 BEM s cond 20.00 25.00 





ARKANSAS SOFT PINE 


The following are f. o. b. mill prices for Arkan- 
sas soft pine from actual sales made between 
April 2 and April 8, inclusive: 


Flooring 
Ed. e, ain— 123 124 
oA at as Fr er Ee Pere Lee ee $63.50 
Babettér aha vmudig eee eens Secees $73.2 51.00 
ERS See Pee 50.25 
“ee Ttadcevedea dadhessacoexas 42.50 43.25 
Flat grain— 
_ saa Cacadseescdencete 40.50 33.00 
eye PRES eee eee 30.50 28.00 
Ne 3 LeceegCincuseeetetras 18.00 18.25 
Ceiling and Partition 
” ” %” 4%” 
Ceiling Ceiling Ceiling Partition 
ge a .. - $34.50 = 5. - $41.50 ey 25 
vaaes 28.50 29.25 31.50 
Ne 2 aawe oe ty 30 +s 19.50 
Finigsh—Dressed 
Bédbetter ee 
Py cutee cdwecededvahedaeaeeas $42.75 $37.00 
CO | Se eae 46.75 38.00 
5. MEG? eivcseeeweck Kddcnne es 53.00 42.75 
Cerne hinatncdeetenns 4< Wass 55.00 45.75 
: 1% and 2x 4to 8”....... 57.50 * 
es and ZeiO te 12”... 68s 63.75 bad 
Casing and Base 
3's 6 B and RUE oo ccaccenecweeeteceaed 


y.4 Oy .9 -9.9\) 9... 





Long and Short Leaf Yellow 
Pine Lumber and Timber 


NADAWAH SALES C0. 
Birmingham, Ala. 


Representing Nadawah Lumber 
Company, and Allied Mills. 


Stock List Issued Weekly 


Our new location enables 
us to give prompt service. 








\ No. 2 No.3 

iatewe daxeanees $24.00 $13.00 $ 9.75 

6 (6 ose sestecesunee 24.0 15.50 .00 
sheen degnedueane 25.00 16.50 11.00 

10" eh aucebcwe cua neee 25.50 17.75 12.00 
OE wecccewseeevesses 29.50 20.00 14.25 





Dimension, S&E 


No.1 No. 2 
12, sage" 10, o 12,14416’ 10,18420’ 
$21 $23. 16.2 $19.25 


.50 2x 4” $16.25 9.2 
19.00 30:90 2x 6” 13.50 14.50 
19.75 23.00 2x 8” 15.50 16.25 
21.75 22.00 2x10” 19.00 19.25 
22.50 24.25 2x12” 19.50 20.00 

S2S&CM—Shiplap 

No. No. 2 No. $ 
| Seer e creer rrr. $24.00 $17.00 9.00 
We. dct imadsiccnkeae 24.5 18.00 11.50 
Dr avteddscncsuensus 26.50 19.00 12.00 

Lath 
No. 1 No. 2 
OPC rr ree cere e eer $ 4.00 $ 1.75 

Moldings 

pi ge reer ere cere eee 35 percent off 
Sa | Oe RO het ee eek s be ceceeen 30 percent off 





* No sales reported ; price brought forward. 
** None sold. 


RED CEDAR SHINGLES 


Seattle, Wash., April 9.—Eastern prices, new 
pack, f. o. b. mill, are: 
RITE-GRADE INSPECTED 


Bundles 5 Bundles 
Extra stare, 62....cccc. $1.80@1.85 $2.25@2.30 
MEtre Stare, GS. .wccccee 1.90@1.95 2.40 .o 
Extra clears ............ 2.30@2.35 2.80 
po OS eee 2.90 @3.00 3.60@ : 70 
RD iie ccccusevees ace stedane a Oe 
WUPTOCCIOO x6 bck cccwees 3.70@3.80 ....@.... 

STANDARD Stock, First GRADES 
Betta stare, OF... 200s $1.75@1.80 $2.20@2.25 
xtra stars, 52... cece 1.85@1.95 2.35@2.40 
TE GRE vii weeseucee 2.25 @2.30 2.75 @2.80 
i. 3 SS Ber 2.75@2.85 3.50@3.60 
EE nec uee eeu wauawe 2.70@2.80 deed 
POO as cu vcexecens 3.60 @3.65 
STANDARD Stock, SECOND GRADES 
Common stars, 6-2....... $ .60 $ .75 
Common stars, 5-2....... 65 .80 
Common clears ......... 1.10@1.20 1.30@1.40 
Common eurekas ........ 1.25@1.35 ja duaess 
Common perfections . ¢ SACRO cvs Qc 
BRITISH COLUMBIA STOCK 
(United States Exchange) 

bos 3 ere $2.75@2.90 $3. see .65 
DEE, ode Ceuceceoudwe 2.85@3.10 
POPISCHORS coccccccosece 3.90@3.95 ‘a g; ie 
po tS eee 1.70@1.80 2.20@2.30 
MX CUFERRG .0c cc ccccece 1.55@1.70 2.20@2.40 
XX perfections ......... 1.50@1.70 2.20@2.40 


{Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., April 12.—The following are 
western spruce prices prevailing here today: 
BR Ce vetbwerncectbscisdeceewen 











1x4 to 1x10. 
Bevel siding, 4x4.. 
%x6.. 















es 


2% 
Common rough dimension...............0. 20.00 
Box lumber, =— ke avécedrevone teveccteee 16.00 
BEE Sidcceccesetteces ete 18.00 


Logs, $25, $20 ray $15. 


— and when you need ANYTHING in 


Yellow Pine 


call upon us. We can supply you —_ your 
i. and will be pleased to do so. 


reais S Betty & Sons Lumber Co. 


MONTGOMERY, ALABAMA 














Mr. Wholesaler—Our Specialty Is 


4 and 34 CEILING 


and BEVEL SIDING in 
SOFT YELLOW PINE 


STOVER LUMBER CO. 


Crichton Lumber Co. Mobile, Ala. 

















Long and Short Leaf 


Yellow Pine 


Manufactured and Graded Right 
Big Sandy Lumber Co., Inc. 


Tusca:oosa Hull, ( Tummy’) Ala. 








Hempstead Planing 
MOBILE, ALA. Mill Co. 

¥%” and %” Ceiling and Bevel Siding from 

Southern Yellow Pine 


Grades you may depend on. 
Sold Exclusively Through Wholesalers. 








The Lumberman’s Searchlight 
By M. M. FERGUSON 

One of the handiest lumber calculators on the 

market It contains tables of ready-made 

answers to freight rates;_ reducing feet to 

Pieces and pieces to boar. d feet; lineal feett to board 


es we includ ing 
me other valuable informa- 
tion on ine correct estimates. 


Fad pa es, me sine 4x9 fbi Eat Nemes 


ORDER YOUR COPY TODAY. 
































The Cost of Growing Timber 47, interesting exposition 
By RB. S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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SOUTHERN HARDWOODS 


Cincinnati, Ohio, April 12.—The following are average prices, Cincinnati base, quoted on hard- 


woods today: 


b/4 5/4€6/4 8/4 
QUARTERED WHITE OAk— 


ee “i re eed ett toh weret ited 

Selects ........ 20@125 

No. 1 com..... 7300 138 50100 109 G105 

No. 2 com..... 50@ 60 70@ 75 

Sound wormy.. 45@ 50 500 55 «=660@ 65 
QUARTERED Rep OAK— 

a ee ee) es 

No. 1 com..... 70@ 175 SS S+< senha cs 

No. 2 COM... 45@ BO .6s@Qens ses Q@een 
PLAIN WHITE AND RED OAK— 

Lk See 110@115 120@125 123@128 

ee 75@ 8 85@ 90 90@ 95 

No. 1 com..... 55@ 60 60@ 70 65@ 75 

No. 2 com..... 35@ = 40@ 45 40@ 50 

No. 3 com..... 22@ 28@ 30 30@ 32 

Sound wormy.. 43@ rt 45@ 50 50@ 55 
PoPLAR— 

eee 115@120 125@130 130@135 

Saps & selects... 80@ 85 85@ 90 90@ 95 

No. 1 com..... 60@ 65 65@ 70 T@ 75 

No. 2 com..... 40@ 45 438@ 48 45@ <0 

Panel and wi 

No. 1, 18 to os 170@180 175@185 -180@190 
Boxboards, 
13:40 17".... T2O0@i25 3 ..05@... 26 @s.. 

Bass woop— 

PA. sisswiwe’ 110@115 115@120 120@125 

No. 1 com..... 50@ 60 55@ 65 60@ 70 

No. 2 com..... 35@ 40 40@ 45 45@ 50 
BircH— 

WAS .vwsess --. 115@120 125@130 135@140 

No. 1 com..... 65@ 70 7O@ 75 80@ 85 

No. 2 com..... 40@ 45 45@ 50 50@ 55 
BrercH— 

TS: 5 o.5.0:0:0 5:08 90@ 95 100@110 105@115 

No. 1 com..... 55@ 60 60@ 65 60@ 70 

No. 2 com..... 35@ 40 40@ 45 40@ 45 





Lumbermen's 
ae 
Building Estimatay 


A Short 
Cut to 
Figuring 
Building 
Costs 





i 


Dealers welcome this system that 


lLumber 
climinates drudgery in figuring bills. 


A. W. Holt, an experienced retail Jumberman, 
developed this practical method for figuring 
building costs in actual practice and thoroly 
tested it out before it was tals printed in book 


"sd Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 


The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, indexed, 
size 5% x 82 inches, 148 pages, 
148 pages, price $6, postpaid. 
American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 














4/4 5/446 /4 8/4 

CHESTNUT— 

LS re re 115@120 125@130 130@135 

nq 7 ee 60@ 65 0@ T5 75@ 80 

No. 3 com..... 23@ 28 30@ 382 382@ 35 

Sound wormy.. 38@ 40 42@ 44 43@ 45 
WHITE ASH— 

See 110@120 125@135 135@145 

No. 1 com..... 60@ 65 T0@ 75 T5@ 80 

No. 2 com..... 32@ 35 40@ 42 42@ 45 
Hickory— 

| -@. 140@145 145@160 

No. 1 com..... -@. 75@ 80 85@ 90 

No. 2 COMm...'s5 @ 40@ 45 50@ 55 
MAPLE— 

| 100@105 115@125 125@135 

No. 1 com. 55@ 60 85@ 90 95@100 

No. 2 com..... 35@ 40 50@ 60 60@ 70 
WALNUT— 

i ee 240@250 250@260 265@275 

No. 1 com..... 155@160 165@175 175@185 

No, 2 com...:. 60@ 65 65@ 70 T0@ Td 
Gum—. 

Qtrd. red FAS..... 100 105 110 

Qtrd. No. 1 com.... 57 67 67 

Plain red FAS..... 82 92 95 

Plain red No. 1 com. 47 52 55 

Sap boxboards, 13 to * 

Sap FAS, 6 & wider. 43 48 53 

Sap No. 1 com..... 380 33 37 

Sap No. 2 com..... 21 25 25 
CorTrronwoop— 

FAS. 6 & wider..... 53 58 

NO. 1 COM...... , 42 47 

Oy BS COIN s0.c 6 0:00% . 35 37 

Boxboards— 

a ae & Serer “s 90 or er 
00 Se 64 <caes 72 et 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portiand, Ore., April 12.—The following are 
the f. 0. b. mill prices on western pine products: 


No. 2 No. $3 


ix 4”, 20, 32, 14; 16: WO" «ce avcice $28.00 $19.00 
Taka allel, Galan 30.00 20.00 
ix 6”, 10, 22,24, 16 @ 20" 0.000500 29.00 22.50 
Oe wenevens 31.00 24.50 
So, ee Oe ee. 6 WS oe eas co8 es 29.50 23.50 
eee, 2 Se os bos ee’s ca.cwes 30.00 23.50 
Rie 5 SO ee 64.25 eh N os Rea 35.00 25.00 
Se Oe Wk eeeis sa wd éenes 34.00 25.00 
OF vieewiess dees kus 31.00 24.00 
Selects 

Béabetter “0” “D” 
a 5. 6 & 8”, 10’ & longer. 7 = $82.00 $71.00 
RRO | do dein odes de e-s-68 4505 86.00 75.00 
ixi2” SO . 91.00 92.00 80.00 
2x18" and wider... ...s000s% 102.00 927.00 85.00 

5/4 & Sache - & wider, 10’ 
i. . Meee TC Tee 95.00 90.00 78.00 
8/4 ad widet Pe re 97.00 92.00 80.00 
Cincinnati, Ohio, April 12.—The following are 


average prices, Cincinnati base, quoted for 

cypress today: 

Rep CYypRESsS— 4/4 5/4466 /4 8/4 
Pe wt6. sk secea Dee 105 107 12 
OIE. ona neeee ee 84 94 97 
a, SCL OE BT 67 68 
No. 1 com. ran. wdths. 38 43 45 
No.2 com. ran. wdths, 29 31 33 

YeELLow Cypress— 
of rece roer 100 102 107 
a ee Cee eee 80 90 98 
SS eS ee 53 63 65 
No. loom. ran. wdths. 38 43 45 
No.2 com. ran. wdths, 29 31 33 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


Chicago, April 13.—There has been some read- 
justment in northern pine during the week, 
whereby the prices asked by certain of the large 
operators on a number of items have been low- 
ered to a level approximating that which has 
prevailed for some time at the smaller mills. 
The operators making these reductions charac- 
terize them as concessions which are temporary 
only, and in effect only for prompt orders for 
quick shipment, no orders for future shipment 
being accepted on any other basis than the old 
lists. The northern pine market in the mean- 
while remains dull in this territory, largely on 
account of the absence of demand from the sash 
and door plants. Supplies at the mills in the 
meanwhile are no better, in fact are more broken 
than ever. 


Minneapolis, Minn., April 11.—Mills are pre- 
paring to start up for summer sawing, but there 
is no rush about it this year, as trade continues 
very quiet. Orders coming in are generally 
small and demanding rush delivery, indicating 
that retailers are working on scant stocks. 
Prices hold about the same; and while some new 
lists issued show lower quotations on common 
boards, these only line them up with prices cur- 
rent for some time. 


EASTERN SPRUCE 


Boston, Mass., Apri! 13.—The building strike 
is still in force. Dimension is really weaker and 
demand is very poor. Base has dropped off $2 
and sells now at $48, only a few dealers getting 
up to $50. Other prices: 9-inch, $49 to $51; 
10-inch, $50 to $52; 12-inch, $52 to $54. The 
random business is uneven. Prices are really 
weaker: 2 x 3 to 2 x 7, $35 to $38; 2 x 8, $40 to 
$42; 2 x 10, $45 to $47; 2 x 12, $46 to $48. The 
wider lumber is weak in spite of an acute 
shortage. Boards are very dull also, altho 
covering boards are not easy to find. Matched 
are even harder to sell. Prices: Covering, $39; 
matched, 10 to 16 feet, $44 to $45. 


WHITE CEDAR 


Minneapolis, Minn., April 11.—Retailers are 
coming into the market for poles and apparently 
the advent of spring weather has brought on 
considerable local buying. Business is light yet 
but is showing an encouraging trend. Pole 
trade is about as it has been thru the winter. 
The operations in ties are still of a character 
indicating a good season. 


HARDWOODS 


Chicago, April 13.—The feature of the hard- 
wood market this week is that some of the local 
representatives for important producers have re- 
ceived notice not to sell any more FAS, but 
divert all possible demand for this grade to No. 
1 common. FAS birch seems to be particularly 
scarce, and oak in upper grades is becoming hard 
to find; and it is to these two woods that the 
notice especially refers. However, prices have 
Shown no important change, following the re- 
cent reported strengthening of FAS oak. Gum 
is weaker, if anything, and the low prices pre- 
vailing on this wood interfere considerably with 
the sale of other higher priced woods. The mar- 
ket in this territory in the meanwhile is unim- 
proved, on account of the small amount of in- 
dustrial business coming thru. 


Minneapolis, Minn., April 11.—Wholesalers 
here say that recent price concessions in north- 
ern hardwoods have been productive of some 
business. Birch is off again and now is practi- 
cally in line with oak, so it is becoming an ac- 
tive factor in the market again. Factory buyers 
are looking the market over and placing some 
orders for choice stock. 


Kansas City, Mo., April 12.—Demand for gum 
and oak is reported to be better and a scarcity 
of 5/4 items is reported. Builders hereabouts 
are using a great deal of gum in finish work, 
where oak in natural finish formerly was used. 
A number of upper grade items are reported not 


easy to find. Flooring demand is good, but is 
running stronger to No. 1 than to select. There 
is a good increase in inquiry from furniture 


manufacturers who, however, appear to be 
more concerned about future requirements than 
present needs. Most of the factories appear to 
have carried over fair stocks. In general, hard- 
wood prices here are not yet on a stable basis, 
tho the tendency is toward firmness. 





St. Louis, Mo., April 12.—Hardwood manu- 
facturers do not seem so eager to make sales at 
any price, and the actual hardwood demand 
shows some improvement. Flooring manufac- 
turers are buying oak more fréely. Heavy 
stocks already in automobile makers’ hands are 
being consumed, and some inquiries are being 
put afloat. The furniture business does not 
seem to be so good. 


New Orleans, La., April 11.—Slight improve- 
ment in domestic call is noted as the automo- 
bile factories resume and the furniture folks 
put in small replenishment orders for immediate 
needs, but the business still takes ‘‘quiet’’ rat- 
ing. In some quarters it is said that flooring is 
moving more freely. Export demand continues 
very quiet. Prices rule low, and weak in spots, 
tho it is insisted that the tone is firmer in so far 
as the upper grades are concerned. 





Buffalo, N. Y., April 13.—The hardwood de- 
mand is still backward, altho in some instances 
wholesalers report that their sales have been 
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showing an appreciable increase of late, owing 
to the starting up of industrial plants which had 
been idle. It is said that with other concerns 
business is just about as dull as it has been for 
several weeks. Prices are much unsettled, be- 
cause of the needs of some sellers to realize on 
stocks. 





Boston, Mass., April 13.—The tone of the 
market is firmer, prices are not lower, and trade 
is improved. Trade is somewhat spotty. More 
business and inquiry are coming from the manu- 
facturing consumers. There is chiefly improve- 
ment in the better grades. The common grades 
are still little improved. There appears to be 
a better demand for plain oak and it seems 
firmer. There is also a better demand for 
poplar. Prices current are: Quartered white 
oak, inch, $160 to $175; plain, $105 to $115; pop- 
lar, $130 to $135; ash, $120 to $130; basswood, 
$120 to $125; beech, $95 to $105; red birch, $150 
to $160; birch, sap, $125 to $135; maple, $110 to 
$120. 


Baltimore, Md., April 11.—It does not appear 
that positive gains in the volume of business 
have been made in the last week, nor that the 
quotations have stiffened. The stocks have run 
very low. The trade as a whole is affected ad- 
versely by the quiet that prevails abroad. 


Columbus, Ohlo, April 11.—The feeling in 
hardwood circles in Ohio territory is rather 
optimistic. Inquiries are coming in briskly, 
from retailers and factory purchasing agents. 
Retailers’ stocks are rather low. Reserve stocks 
in the hands of manufacturing concerns are 
almost exhausted. Buying is still limited to 
present needs. Prices are fairly steady, altho 
there is still a wide spread, especially in the 
lower grades. Scarcity of the better grades of 


oak, poplar and chestnut is reported. Prices 
of oak at the Ohio River are: 
No.1 No. 2 No. 3 
FAS common common common 
Quartered ... $170 $100 $65 “ia 
DUNE ccavcenss 120 60 45 $30 
Cincinnati, Ohio, April 12.—There is some 
improvement in the hardwood trade, but not 
anything to boast about. The automobile 


people are buying in a cautious way and in- 
quiries from other manufacturing consumers 
are somewhat more promising, tho the furni- 
ture demand is still very quiet. Prices are weak 


and variable. 
HEMLOCK 


Chicago, April 13.—The hemlock market in this 
territory remains without feature, competition 
from southern pine being too strong for the 
northern wood to attract a volume of business 
sufficient to make a market. The Wisconsin 
mills still find their best market in Pennsylvania 
and western New York, and it is there that the 
greater part of their lumber moves. 


Buffalo, N. Y., April 13.—A greater demand 
has arisen lately for stock of long lengths, which 
is scarce, and a good deal of difficulty has been 
experienced in filling orders. “It has been pos- 
sible to get what is needed in other stock and 
prices have not shown any recent change, the 
base price being about $36. A little improvement 
in building has occurred, but hemlock buying is 
usually in small lots nowadays. 





Boston, Mass., April 13.—Hemlock is almost 
off the market from the lack of building and 
the competition of roofers. Hemlock boards are 
weaker. The eastern clipped, 10 to 16 feet, may 
be had at $38 and sometimes for less. Northern 
clipped may be had freely for $35 and even 
less. Random are being offered at a variety of 


rices. 
*~ FIR, SPRUCE, CEDAR 


Chicago, April 13.—Little change in the market 
in this territory for Douglas fir has been notice- 
able during the last week. It is becoming in- 
creasingly evident that mill stocks are badly 
broken, as it is getting more and more difficult to 
place orders for anything but straight cars. At 
the same time the upper grades are showing 
more strength, and local distributers say that an 
early advance in prices on a number of items 
would be no surprise. 


Seattle, Wash., April 9.—Production at the fir 
mills continues at about 45 percent below 
normal. There is a faint suggestion of better 
conditions, accompanied by firmer prices in 
some items. Stocks are badly broken, and quite 
a number of items are now hard to secure. 
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Bayside 


Lay 


Albion Lumber Company 


E. J. Dodge Company 
Dolbeer and Carson Lumber Co, 
Hobbs Wall & Company 







California 
Redwood 


—For Hundreds 
of Uses 


For the 16-foot hands on the 
Boston Custom House clock 
—for the pipe organ in Senator 
Clark’s New York house— 
for home building and for hun- 
dreds of other uses, Redwood 


has exceptional advantages. 


Free from resin and pitch, it re- 
sists fire to an unusual degree. 
Containing a natural preserva- 
tive, itresists rot and decay, and 
when properly seasoned it will 
not crack, shrink or warp. 


Write today for information, 
mentioning uses in which in- 
terested. 


REDWOOD SALES CO. 
216 PINESTREET 
SAN FRANCISCO 


Exclusive Eastern representative of the 
following mills: 


Holmes Eureka Lumber Co, 
Little River Redwood Co. 
Northwestern Redwood Co. 
San Vineente Lumber Co. 


Redwood Co, 
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Give Builders the 


Quality They Demand 


That’s the surest way to make business these days. 


People are 


spending carefully and you've got to convince them the products you 
sell are worth the money. And the way to do this is to handle old 


established products like 








This flooring has been on the market the lumber dealer. You'll find in our 
more than seventy years during which flooring value your. customers can’t 
time it has built up a reputation for quality ignore if they’re looking for a good in- 
and dependability that is a real asset to vestment. 


HOLT QUALITY and SERVICE 


A Standard for 70 Years 





Kiln Dried Hardwood Lumber 


Rough Turned Kiln Dried Maple Last Blocks 





Can be furnished with other Retail Yard Items Mixed With Flooring. 








Holt Hardwcod Company 


New and up-to-date Factory and Dry Kilns. OQCONTO 


Custom Kiln Drying a Specialty. Try Us. 


WISCONSIN 














Timber 


Loans 
For Lumbermen 


An organization with more 
than 40 years experience 


in handling 


TIMBER PROPERTIES 


James D. Lacey 


Timber Company 


New York Chicago 
332 S. Michigan Ave. 


Seattle 

















Local trade in northwestern cities is steadily 
picking up. 


San Francisco, Calif., April 9—The Douglas 
fir situation has improved considerably, as far 
as volume is concerned. The big buyers are 
beginning to make purchases so as to replenish 
stocks in the large yards in California, but they 
are not paying fancy prices. Yard stock 
and clears are in demand, and some orders are 
being placed for specials. There has been a 
slight shifting in dimension yard stock for rail 
shipment. It looks as if clears and lath would 
stiffen up. A number of steam schooners that 
have been laid up are going into commission 
again for lumber cargoes. 


Spokane, Wash., April 9.—Orders continue to 
be light. Prices show no greater strength and 
remain practically at last week’s figures, except 
that there seems to be a slight tendency toward 
a stiffening in fir dimension. 


Kansas City, Mo., April 12.—A little more 
interest has been shown in fir since the new 
rates went into effect, but these rates affect 
such a limited territory that not much is ex- 
pected of them until southern pine prices ad- 
vance considerably. Orders placed here usually 
are for mixed cars, and uppers are more 
generally sought by buyers. There also is a 
demand for fir timbers. 


Boston, Mass., April 13.—Business is dull. In 
fact, till rates are lowered by rail or by water, 
little improvement is looked for. Prices are 
the same and the market pretty firm under the 
circumstances. Quotations: Flooring, vertical 
grain, 1 x 4, No. 1, $71.25 to $73; No. 2, $68.25 
to $70; partition No. 2 clear, 11-16, $42.50 to 
$44.50. 


Buffalo, N. Y., April 13.—Fir prices are said 
to be getting a little stiffer, but not much busi- 
ness is being placed. Reports from the Coast 
state that mills are not operating steadily and 
that the eastern buyers are inclined to place 
orders for stocks which have to be made es- 
pecially. As a consequence of this feature, and 
the unusually large proportion of mixed-car 
orders, conditions are unsatisfactory. 


WESTERN PINES 


Chicago, April 13.—No change in the local 
western pine market is reportable. Trade is 
very dull, due particularly to the absence of the 
sash and door interests and the box makers from 
the market. Prices, however, still hold to Card 7. 


San Francisco, Calif., April 9—The white and 
sugar pine market is not as active as could be 
desired and eastern buyers are apparently wait- 
ing for the new freight rates to become effective 
before placing liberal orders for No. 2 shop. 
There are inquiries for the upper grades of both 
white and sugar pine. Stocks are getting low. 
There is very little sugar pine clear. Most of 
the California mills will make a late start. 
from present indications. There is little prob- 
ability of any further reduction in prices, in 
fact, clears are stiffening. 


Kansas City, Mo., April 12.—Demand for west- 
ern pines continues to drag, the factories being 
the chief buyers and even they being somewhat 
cautious about their purchases. Mixed cars are 
favored, but mill representatives here say that 
stocks are so badly broken it is difficult to suit 
buyers exactly. This is especially true in up- 
pers. 


Buffalo, N. Y., April 13.—Trade in the Cali- 
fornia pines is about as slow as for several 
weeks and wholesalers say that they do not 
look for much change until there is more general 
employment in the building trades. It is said 
that many of the Coast mills are not likely to 
start up until May 10, tho their usual plan is to 
begin a month earlier. They will thus lose a 
large part of their sawing. 


REDWOOD 


San Francisco, Calif., April 9.—The redwood 
market is holding up very well, taking every- 
thing into consideration. Eastern business con- 
tinues to be rather quiet, but the reduction in 
freight rates is expected to result in increased 
orders after things are readjusted to conform 
to the new conditions. A strong California de- 
mand for redwood has developed recently. All 
grades are being ordered and the prices are 
being paid without question. Mills are cutting 
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all the lumber they can and stocks are decreas- 
ing. None of the mills have a full assortment 
and some orders have to be turned down. The 
outlook seems very favorable, and, if the East- 
ern demand opens up, the mills will have to put 
on extra shifts to take care of the business. 


Kansas City, Mo., April 12.—Some little in- 
crease in demand is reported; but business still 
comes spasmodically. Siding is having a better 
run than anything else. 


NORTH CAROLINA PINE 


Boston, Mass., April 13.—The feature of the 
market is the feverish way dealers are trying 
to sell roofers and the remarkably low prices 
asked. The 6-inch No. 2 common Georgia may 
be had for as low as $25. Others sell up to 
$30.50. Yet consumers are not over eager about 
buying. There is little interest in rough edge. 
The 4/4 under 12 sells as low as $52, tho some 
at $55. 


Baltimore, Md., April 11.—It does not appear 
that the demand has increased or that the quo- 
tations have worked up to a higher level. 
Certain sizes and grades used by the builders 
are in better demand, but the gains are not of 
sufficient moment to have a decided effect upon 
the business. 


Buffalo, N. Y., April 13.—Practically no change 
has occurred in prices of North Carolina pine 
recently. Six-inch roofers can be bought around 
$27, tho some sellers are asking higher figures. 
There is an ample supply of lumber in most 
grades, but in certain ones there is a shortage, 
so that in attempting to fill mixed car orders at 
low prices the wholesalers are experiencing 


trouble. 
SOUTHERN PINE 


Chicago, April 13.—The trade in southern pine 
is being held up locally by the uncertainty re- 
garding what action labor finally will take on 
the wage question, and consequently regarding 
what amount of building will develop this spring. 
The impression is that unless labor takes the 
20 percent cut expected of it the present move- 
ment toward house building will be checked, at 
least to a very large degree. Favorable reports 
continue to come in from nearby towns, and the 
expectation is of a very fair country trade after 
May 1, even if the city trade falls ‘‘flat.’’ 

St. Louis, Mo., April 12.—During the last week 
there was a noticeable increase in the number of 
orders placed for mill shipment, but mostly for 
badly mixed cars. Transit cars were not so 
much in demand. It is said that the market is 
flooded with 2x10 and 2x12 No. 1 and No. 2 S&E. 
These are items that are not sold in the country 
towns and the buying in the cities is not so 
heavy. There has been a good demand for 
straight cars of 1x4 No. 2 common and better 
S2S, as well as of 1x6 No. 2 common and better 
$2S; in fact the demand for all inch stock has 
been much better. There also has been a good 
demand for straight cars of 1x8 and wider No. 1 
and better S2S and 1/8 No. 2 shiplap S2S and 1x6 
No. 2 common S2S & CM. 


Kansas City, Mo., April 12.—Some of the 
manufacturers here report that business is about 
80 percent of normal. Others say that it is not 
quite so good with them. However, all agree 
that each week sees a little improvement. Up- 
pers still are moving slowly, as the finishing 
point has not been reached in much of the new 
construction. Stocks of common at the mills are 
broken and straight cars are hard to get. Prices 
show no marked change, but are tending 
stronger and advances in some of the common 
items are likely almost any day. 


Buffalo, N. Y., April 13.—More business is de- 
veloping in southern pine, but the demand has 
not increased at as great a rate as some people 
expected. It is necessary to do a good deal of 
figuring nowadays to obtain orders, as the 
market is much upset by offerings. Neverthe- 
less, no further weakness has lately developed, 
and it is believed that if building continues to 
improve the surplus stocks will be absorbed and 
prices go higher. 

Boston, Mass., April 13.—Prices are weak and 
unstable. This keeps otherwise willing retailers 
from the market. Business is positively dull. 
Prices are: Flooring, A rift, $72 to $81; B rift, 
$62.75 to $70; C rift, $49 to $58; partition, B & 
better, 11-16, $44 to $48. B rift is much lower 
than last week, when it was quoted $67 up, and 
partition is quoted $1 less. 


Baltimore, Md., April 11.—There are some indi- 
cations of an expansion in the movement of 
Georgia pine. Stocks are being brought here in 
rather larger quantities, and it looks as if there 
might be a revival of the old movement by 
vessel. 
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— 
STRAIGHT LINE METHODS 


The Business Graphics 


ERNST & ERNST 


A Necessity in the Control of Business 


Clear and accurate mental pictures of your business activi- 
ties and the conditions of trade are vital to successful 
management. Dependable figures, of course, must be the 
basis of such pictures. But to assimilate columns of fig- 
ures, and get their meaning, requires time and a definite 
mental concentration not always at command. 


The Business Graphics of Ernst and Ernst are the answer. 


The value of these charts to the executive or manager in 


any line of business cannot be exaggerated. They make. 


visible at a glance all progress or decline. They locate 
weakness and waste; disclose hidden sources of revenue; 
suggest balance, and point out logical development. It 
is impossible to avoid their mathematical conclusions. 
They are simple, definite, final. 


Ernst and Ernst Business Graphics are the work of a large 
and highly specialized department. The preparation of 
charts is based on sound engineering and accounting prin- 
ciples. These charts reduce to a comparable basis, in- 
stantly visible, all elements of a business of whatever 
magnitude. And by the use of simple standardized meth- 
ods, the actual preparation of charts is made possible and 
practical by the clerks of your own office. 


Our pamphlet on “Business Graphics,” with sample 
charts in colors, to executives or managers on request. 


ERNST & ERNST 
AUDITS - SYSTEMS 
TAX SERVICE 


RK CHICA CLEVELAND CINCINNATI 

INDIANAPOLIS DALLA 
AUL PITTSBURGH TOLEDO FORT 
ST. LOUIS DETROIT ATLANTA 


KANSAS CITY RICHMOND DENVER 


STRAIGHT LINE METHODS 





NEW ORLEANS 





Columbus, Ohio, April 11.—Southern pine de- 
mand is still weak, altho inquiries are fairly 
numerous and quite a few appear to be live 
ones. There is quite a wide spread in prices as 
a result of offerings of cheap stocks. Mill stocks 
are becoming badly broken. Longleaf timbers 
are still the strongest items. Weakness charac- 
terizes siding, flooring and rough finish. Tran- 
sit cars are still fairiy numerous. 


Cincinnati, Ohio, April 12.—The retail trade 
in southern pine is showing a fair improvement, 
which so far has_had little beneficent effect on 
the wholesale trade. The general tone of the 
market, however, is brighter and it looks as if 
prices have reached their lows, at least for the 
next month or so. 


CYPRESS 


New Orleans, La., April 11.—Trade comment at 
this end of the market is distinctly more cheer- 
ful, both bookings and shipments showing in- 
crease uring the last two weeks. Quotations 


underwent further revision last week, according 
to local report, some items of uppers being ad- 
vanced $5 to $10, under heavy demand which 
threatened to deplete mill assortments; while 
certain items of common were reduced $2 to $5 
with the hope of stimulating demand. There is 
said to be some spread in prices due to varying 
mill stock conditions. 


Chicago, April 13.—Cypress prices have been 
made subject to further readjustment during the 
week. Uppers have been in particularly heavy 
demand since the recent reduction, and some 
mills have been forced to advance prices on them 
$5 to $10 to protect their stocks from depletion. 
These mills, however, appear to bé those which 
were that much “under the market,” which 
would mean that prices now have been brought 
into greater uniformity. At the same time re- 
~ductions of $2 to $5 are reported in prices of 
lowers, which were not moving as well as they 
ought to. 
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Kansas City, Mo., April 12.—Finish items have 
been advanced $5 to $10 by some of the mills 
represented here. It was said these mills were 
below the market. There has been quite a good 
demand for finish items recently and the mills 
have been getting short on some items. Busi- 
ness continues in good volume, with orders well 
distributed over the list. 


St. Louis, Mo., April 12.—The market for 
Gulf coast cypress underwent several changes 
this week, C finish being advanced $10; B, $5, 
and A, $6, while common was reduced $2. The 
demand for native cypress is reported to be 
picking up. 


Boston, Mass., April 13.—There is not a normal 
business in the cypress line. Retailers who do 
come into the market purchase small orders 
and are insistent about low prices. The same 
is true of manufacturing consumers, but there 
is some improvement in demand and inquiry 
noted from the latter. The tone is not over 
strong and concessions are often made to in- 
duce trade, tho quotations are as a week ago: 
FAS, 4/4, $109 to $119; 8/4, $120 to $135; selects, 





4/4, $89 to $99; shop, 4/4, $59 to $62; 5/4, 6/4, 
$69 to $74. 


Buffalo, N. Y., April 13.—Cypress is regarded 
with more favor by retailers as the result of 
the recent lowering of mill prices, but the plac- 
ing of orders is being done with much caution, 
as the building trade is not yet on a sound foot- 
ing. Some improvement in this line is taking 
place, and more is hoped for, altho former ideas 
as to a big activity will have to be discounted. 


Columbus, Ohio, April 13.—Quietude character- 
izes the cypress trade. The improvement noted 
the previous week appears to be only a spurt 
and the market has again become stagnant. 
The recent decline appears not to have in- 
fluenced buying to any extent. 


SHINGLES AND LATH 


Seattle, Wash., April 9.—A steadier tone ap- 
pears in red cedar shingles, accompanied by en- 
couraging signs of increased business. Orders 
are more plentiful. On the whole prices are a 
nickel higher, and there is a firming-up tend- 
ency thruout the list. Production has increased 
probably 10 percent, being now approximately 




















MCCASKEY 


“ONE WRITING” 












ANY MERCHANT in ANY LINE of business 


who holds CHARGE CUS- 


TOMERS can SAVE by the use of this system 
of accounts. 
limiting clerical requirements; an END to overtime 
bookkeeping methods; a STOP to “bad pay”, for- 
gotten charges and carelessness; and SATISFIED, 
WILLING TO PAY customers develop from this 
way of ONCE writing the charge, filing the original 
in ‘the register, saving the duplicate for audit, and 
giving the customer the third copy, A STATE- 
MENT IN FULL for all goods purchased, accounts 
payable. 


READ HOW ANOTHER in YOUR line 


REDUCTION of OVERHEAD by 


curbed credit losses 


by use of the McCaskey way; a card to Alliance 
will bring the story, details of the system or a 
representative. 


McCASKEY REGISTER CO., 


Alliance, O. 








60 percent of normal. It is thought that this 
increase has helped to keep prices level. Logs 
are still on the $15 base, but not quite so plenti- 
ful. The current price of shingles makes it 
imperative that only the cheaper grades of logs 
be purchased. 


San Francisco, Calif., April 9.—The redwood 
shingle market is active. Stocks are not large 
and at the low prices prevailing there should be 
a good clean up. 





Minneapolis, Minn., April 11.—Demand for 
shingle stocks is showing an improvement that 
is encouraging. Thus far it has not been heavy 
enough to be reflected in prices, as it is over a 
restricted area, but wholesalers say that with 
mill capacity so reduced the market soon ought 
to show the effects. 


Kansas City, Mo., April 12.—The shingle 
market shows little change from what it has 
been for several weeks. Latest quotations are 
around $2.25 for stars, $2.65 for clears and $3.40 
for XXXXX Canadians. Transit cars are a 
little more plentiful now and the market appears 
to be absorbing all shipments without difficulty. 
The demand for siding is a little better, but 
prices still are somewhat weak. The demand for 
lath is improving, especially for southern pine, 
which are firmer. 


St. Louis, Mo., April 12.—The market for 
shingles remains at $2.60 for clears and $2.25 
for stars, with little business being transacted. 





New Orleans, La., April 11.—Slightly better 
call for lath is noted, while the cypress manu- 
facturers say that cypress shingles are moving 
in moderate volume, on mixed car orders princi- 
pally. The market is still rated dull, however, 
and current reports do not indicate that prices 
have strengthened. 


Boston, Mass., April 13.—Lath demand is 
fairly active. There is hardly any call from 
retailers here. -From outside points, in the 
Ohio valley and New Jersey, demand thru here 
keeps up but is no better. Prices are quite 
firm, offerings being not at all heavy and the 
outlook being for a limited supply. Prices are: 
1% inch, $8 to $8.50; 15g inch, $9. Shingle de- 
mand is not good, altho there is more doing 
than a month ago. A 50-cent reduction has 
been made in New Brunswick shingles. Prices 
now range: white cedars, extras, $6 to $7; clears, 
$5.50 to $6.50. The Maine whites are as firm as 
before. Best British Columbias are to be had 
for $5.50. There is little activity in reds. 


Baltimore, Md., April 11.—The reductions 
made recently have not stimulated demand. 
The sellers have not had to mark down their 
figures because they felt a squeeze and wanted 
to unload. Lath are in very moderate request 
only, with the quotations about where they have 
been. 


Buffalo, N. Y., April 13.—The shingle market 
has shown more stability of late, extra clears 
being quoted at $4.71 and stars at $3.98. A 
little larger amount of buying is being done by 
retailers, as the number of buildings started 
has been on the increase. But the feeling 
among many is that the trade will not be as 
large this spring as it was a year ago, when it 
was quite active for a time. 


Cincinnati, Ohio, April 12.—There is somewhat 
better buying in lath, but shingles continue dull. 
Prices are steady. Building construction is go- 
ing ahead, but at a slow pace. 


Columbus, Ohio, April 11.—A slight increase 
in orders for shingles is reported, altho business 
is still far below the usual volume. Prices are 
still weak, red cedar clears selling around $4.50 
delivered and stars around $4. Dullness charac- 
terizes the other varieties. The lath trade is 
quiet altho some increase in orders is reported. 


BOXBOARDS 


San Francisco, Calif., April 9.—The outlook for 
cannery shook business is improved, as the can- 
ners now have better prospects for selling their 
carry-over from last season. Consequently, they 
can go ahead and operate without danger of 
glutting the market. The pine box shook de- 
mand is still below normal, but there has been 
some improvement. All of the box factories are 
in operation but the majority have a small vol- 
ume of orders. Some of the white and sugar pine 
mills are operating their box departments on 
orders placed thru the Pine Box Distributors. 
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(Concluded from page 89) 
is understood that this city’s quota of $1,000,000 
has been allowed. This is important to the lum- 
bermen, as much of the work will use lumber, and 
all the dealers want to see these improvements 
proceed. 

Joseph Smythe and Stewart Smythe, president 
S. B. Vrooman Co., mahogany importers, of this 
city, have or will shortly go abroad for a several 
weeks’ trip to European points. Much of the 
Indian mahogany they use comes thru London 
agencies, and the trip is primarily a business one. 


LOS ANGELES, CALIF. 


April 9.—As they have been for the last few 
months, market conditions locally are unstable as 
to prices and their trend and definite figures for 
any item or items are unobtainable, tho a 
slight betterment in this direction has been more 
or less apparent during the present week. Whole- 
salers report demand increasingly gratifying, 
which is supplemented by reports reaching the 
office of Secretary F. L. Morgan, of the Southern 
California Retail Lumber Dealers’ Association, 
whose territory is practically all of that part of 
the State south of Tehachepi Pass; retail condi- 
tions thruout that section are better than season- 
able, and while the returns in dollars and cents 
are not all that might be desired the retailers are 
complacent over present trade and the prospects. 
Stocks are everywhere ample; so much so, in fact, 
that that phase of conditions is more or less— 
principally more—a disturbing factor in the cur- 
rent market. 

During the week the new motorship Kennecott 
arrived from the North with the largest lumber 
cargo—over 4,000,000 feet—that the Los Angeles 
Harbor ever received. Four other steamers dis- 
charged cargoes at the harbor during the week 
that brought up the total of lumber received in 
one day to the highest record in the harbor’s his- 
tory, the total being augmented by a cargo of 
hardwoods from Central America on the steamer 
Griffdu. The Kennecott, a wooden vessel, was on 
her maiden voyage. 

Building activities, however, are making a brave 
attempt to keep pace with lumber receipts. As 
predicted in these columns two weeks ago, the 
$7,000,000 mark in permit valuations was nearly 
reached in March, the exact figures being $6,915,- 
216. Over $5,000,000 of the total valuation rep- 
resents ordinary building operations, not inclusive 
of extraordinary structures. The number of dwell- 
ings started was 1,185. In the total of permits 
issued dwellings, apartment houses and flats num- 
bered 1,219, to cost $3,474,698, sufficient to house 
1,488 families. Frame structures accounted for 
$3,932,083, or 57 percent, of the total permit 
valuation, as compared with a valuation of $2,- 
103,616 for frame buildings in March of 1920. 
Figures for April to date are not yet available, 
but the month opens with even better promise than 
the month just expired. 

Gill & Hamilton are opening a lumber yard at 
San Bernardino. A new yard at Long Beach is 
expected in the near future. 

Recent visitors here included C. G,. Bird, of the 
Simpson-Gray Lumber Co., Stockton, and H. G. 
Larrick, sales manager of the Benson Lumber Co. 
at San Diego. 


TORONTO, ONT. 


April 11.—There is some slight improvement to 
report in the lumber business in Ontario. Trade is 
still quite spotty, but during the last week there 
has been an increase in the actual volume of busi- 
ness. There seems to be a little bit better demand 
for lath. Spruce lath have stiffened up about 25 
cents a thousand. Hemlock lumber is still very 
quiet. As to white pine, any of the 1920 cut still 
on the market is in wholesalers’ hands, and they do 
not expect to have difficulty in moving it. So far 
as 1921 cut is concerned, none of the mills have, 
up to date, put any prices on their output. 

A number of the Canadian exporters have been 
approached by vessel owners offering tonnage for 
the coming season, and should conditions in the 
United Kingdom show any improvement a con- 
tractor for bottoms may be able to make pretty 
nearly his own figures, as the steamship offices as 
well as the vessel owners are actively soliciting 
freight. 

A despatch from Fredericton, N. B., states that 
the principle of collective bargaining is to be fought 
out in an impending struggle between the Inter- 
national Union of Timber Workers’ branches in 
New Brunswick and the lumber operators. Another 
subject of contention will be a proposal for extend- 
ing working hours and reducing wages. It is stated 
that some of the largest lumber manufacturing 
companies have already refused definitely to deal 
with representatives of the unions, declaring that 
any discussions they take part in will be with their 
own employees. 

George L. Gray, wholesaler, of New York City, 


visited the trade in Toronto during the last week, 
on his way home from the Chicago convention. 

Oscar M. Thomson, formerly representing the 
Union Lumber Co., Toronto, in northern New York 
State, has severed his connection with that com- 
pany and has organized the Thomson Lumber Co. 
Offices have been opened in the Aeolian building, 
New York City. The company is handling white 
pine and other Canadian softwoods. 


VANCOUVER, B. C. 


April 9.—Trade has not experienced that im- 
provement which was looked for, and altho some 
of the mills and logging camps are operating, there 
is little or no future business in hand. The order 
for 8,000,000 feet of ties for the State railway of 
Egypt has been divided among several of the mills, 
and they are operating on it now. It may be that 
before this is filled more business will have shown 
up. Trade with Japan shows the most activity, 
and freighters plying between that country and this 
coast are pretty well filled up with squares and 
flitches, shipments of which constitute most of the 
business. There has been an inquiry regarding 
ties from that country, and tenders have been sent 
forward by a local Japanese broker. 

About 60 percent of the logging camp capacity is 
operating, but the prospect just now is not very 
encouraging. Fir logs bring about $17 and cedar 
$17 to $20, with no hemlock moving. The inac- 
tivity which prevailed in the camps for the last 
few months is being reflected in the figures of 
output, which are about 8,000,000 feet less for the 
first two months of the present year, as against 
the corresponding period in 1920, the totals being 
241,401,387 feet and 249,434,670 feet respectively. 

The reduction of 7 cents a hundred on lumber 


products eastbound by rail effective April 1 has not 
resulted in any increase of business. This reduc- 
tion is too small, as it means only 10 to 15 cents 
a thousand on shingles, and, unless there is a cut 
of 25 to 30 cents, it is feared that rail trade will 
be slow. The high freight rates, as pointed out 
before, are diverting attention to the water route 
and inquiries are coming from the Atlantic sea- 
board in regard to shipments via the canal. 
Shingles are moving by this route. 

E. J. Palmer, the doyen of lumber operators on 
the Coast, anticipates severing his connection as 
manager with the Victoria Lumber & Manufac- 
turing Co. at Chemainus and retiring to live in 
Victoria. Thirty years ago he was one of those 
instrumental in establishing the big plant at 
Chemainus and he has been with that company 
ever since. 

M. A. Grainger, managing director Timber In- 
dustries Council of British Columbia, has been 
made the recipient of a handsome illuminated docu- 
ment by the Provincial forestry branch in com- 
memoration of his association with the department 
as chief forester and as an appreciation of his 
services and his relations with his assistants. Hon. 
T. D. Pattullo, minister of lands, made the presen- 
tation. The gift was an artistic book, bound in 
red and yellow cedar and containing the signatures 
of all the members of the forestry service. The 
staff of the department also made a presentation 
to Mrs. Grainger. 

H. H. Ross, of the Ross Saskatoon Lumber Co., 
Waldo, who is on the Coast, reports that about 75 
percent of the mills in East Kootenay are operating, 
principally on tie orders. This business may keep 
them going for another two or three months. Those 
plants which have no tie orders are not operating 
yet. 




















WILLIAM WILLARD WARREN, manager of 
the Snoqualmie Falls Lumber Co., Seattle, Wash., 
and son-in-law of O. W. Fisher, president of the 
Fisher Flouring Mills Co., died suddenly in his 
office in the White Building, Seattle, at noon, 
Monday, April1l. During the influenza epidemic 





THE LATE WILLIAM WILLARD WARREN 


Mr. Warren had a severe attack which left him 
in a weakened condition from which he never 
completely recovered. He returned recently with 
Mrs. Warren from an extended trip to the south- 
ern states and California, where he went in the 
hope of recovering his health. Since his return 
he seemed much improved, but Monday morning, 
while at his office, had an attack of heart 
trouble. He called in his physician, and it was 
while they were conversing that he grew sud- 
denly worse and soon passed away. 

Mr. Warren was born in Lincoln, Ill., May 11, 
1876. He was married Jan. 27, 1904, at Spring- 
field, Mo., to Miss Lulu Christina Fisher, daughter 
of O. W. Fisher. He was manager for the 
Louisiana Long Leaf Lumber Co. at Fisher, La., 
from 1899 to 1914, and in the latter year moved 
to Seattle to become general manager of the 
Snoqualmie Falls-Lumber Co. He was also a 
director in the Fisher Flouring Mills Co., the 
White-Dulaney Co., the Gallatin Valley Milling 
Co, and the Grandin Coast Lumber Co. Mr. 
Warren was a Scottish Rite Mason. 

Surviving are Mrs. Warren and three children, 
one brother and two sisters. 


ee 


GEORGE T. WADE; a prominent Mississippi 
lumberman, died Wednesday night, April 6, in a 
hospital at Meridian, Miss., at the age of 60. Mr. 
Wade was a native of Kentucky but had resided 
in Mississippi for many years.and in addition to 
his lumbering investments was interested in 
banking and planting. For years he was con- 
nected with the Sunflower Lumber Co., oper- 
ating a number of mills. Retiring from partici- 
pation in the active management of that com- 
pany about 1906, he made his home at Memphis 
and later at Macon, Miss. Following the death 
of his wife a few years ago, he moved back to 
Clarksdale, but spent much of his time in 
Macon. The funeral was held at the latter place 
last Friday. He is survived by several brothers 
and sisters, nieces and nephews. 


CHARLOTTE BOWEN HAUPTMANN, the wife 
of Sydney M. Hauptman, died at the family resi- 
dence in San Francisco, on April 5, after an ill- 
ness of two weeks, aged 40. Mr. Hauptman, 
who is vice president of Chas. R. McCormick & 
Co., that city, has the sympathy of many friends 
in his bereavement. neral services for Mrs. 
Hauptman were held at Gray’s Chapel, San 
Francisco, on April 8 





ISAAC WEBB SEARING, prominent New 
Jersey lumberman and banker, and former mayor 
of Dover, N. J., died Monday night, April 11, at 
his home in Dover. Mr. Searing was president 
of the Dover Lumber Co., and the Dover Trust 
Co. He was born near Millbrook, N. J., April 9, 
1836. He entered the contracting business at 
Newark and for nearly thirty years was one of 
the State’s leading lumbermen. Mr. Searing 
married Mary Jane Sharp, daughter of William 
Sharp, of Bloomfield, N. J., in 1856. She with 
two sons, Edward M. and Frederick F., and a 
daughter, Miss Olive Searing, survive. 


MABEL E. DODGE, wife of J. P. Dodge, 
died Tuesday morning, April 5, at her home in 
Ashtabula, aged 34. Mrs. Dodge had lived in 
Ashtabula about fifteen years. She was a valued 
member of the First Presbyterian Church of that 
city, and a soloist in its choir. Her husband, 
J. P. dge, is president of Dodge Bros. Lum- 
ber Co., of Ashtabula. A son, Herbert, and 
her father and mother also survive. 


H. KIRKE PORTER, Pittsburgh’s noted 
locomotive builder, and president of the H. K. 
Porter Co., died in Washington, D. C., April 10 
at the age of 81. Mr. Porter was a member of 
Congress for one term beginning in 1902; and 
was for many years active in industrial and 
civic movements. He was stricken with heart 
disease two weeks prior to his death at his win- 
ter home on Jekyll Island, Georgia, and was later 
taken to his Washington home. Mr. Porter’s 
father was also a locomotive builder, and was a 
member of the old firm of Dilworth, Porter & Co. 
The firm was Smith & Porter from 1866 to 1871, 
when Arthur Bell became a member and the 
name was changed to Porter, Bell & Co. In 1878 
the designation was changed to H. K. Porter & 
Co. and remained so until 1899, when it became 
the H. Kirke Porter Co., with Mr. Porter as 
president. 
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Advertisements will be inserted in this dee 
Partment at the following rates: 

25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 
Heading counts as two lines 
No x gd except the heading can be ad- 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received tater will be placed. 
‘under heading Too Late to Classify. 








WANTED—72” VERTICAL SAWMILL 
Type band resaw, also 700 H. P. steam engine for saw- 
mill. Must be good. 


Address “C. 43,’’ care American Lumberman. 





WHEN YOU WANT EMPLOYMENT 
Advertise in the wanted employment columns. You can 
key the advertisement. All answers mailed daily. 

AMERICAN LUMBERMAN, 
431 So. Dearborn St., Chicago. 





WRITE US 

When you want employment, employees, lumber, shin- 
gles, machinery (new or second-hand), timber, timber- 
land, sawmills, planing mills, lumber yards, factories, 
locomotives, cars, rails, etc. If you don’t want any- 
thing, you may have something to sell, A cheap and 
quick way to get what you want or sell what you don’t 
want is to advertise in the Wanted and For Sale De- 
partment of the American Lumberman. Published every 
Saturday. Goes everywhere. Write us. 


AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 S. Dearborn St., Chicago. 





WANTED—ESTIMATOR AND 


Draftsman—must be experienced in millwork and lumber 
yard. Prefer a married man with family. Write all in 
first letter. 

Address “C. 2,’’ care American Lumberman. 





FOREMAN SASH, DOOR AND INTERIOR TRIM 
Factory. Must understand blue prints, details of all 
kinds and be able to lay out and piece bill all work. 
Man must have executive ability and know latest ap- 
proved methods of manufacture. Advise giving com- 
plete story of previous experience, present connection, 
reason for change, wages desired and references as to 
ability. 
Address “C. 12,’’ care American Lumberman. 


WANTED—SUPERINTENDENT 
Foreman for cabinet room and six cabinet men for mod- 
ern factory located in a large southern city, open chop. 
In answering give salary expected and references. 
Address “C, 15,’’ care American Lumberman. 


FOREST ENGINEER 
‘A company of wide business connections wishes to 
get in touch with a forest engineer, or timber cruiser, 
who has the ability and experience required to fit him 
for a position as head of cruising department and in 
supervising field operations. Or we have an opening 
for a man who can fit himself for such 2 position. We 
want only the best man available and an investment 
will be required. 
Address “C, 23,’’ care American Lumberman. 


FRAME FACTORY FOREMAN 
Must be thoroughly familiar with manufacture of K. D. 
window and door frames completely milled, also working 
of factory specials from blue prints. Modern equipment. 
Steady work. Write application to CROSSETT WEST- 
RN LUMBER COMPANY, Wauna, Ore., 75 miles be- 
low Portland, on S. P. & S. Railway. 


WANTED—ASSISTANT MANAGER 
Retail yard, excellent opportunity for advancement. 
Give age, experience and salary expected in your reply. 
STOW LUMBER & COAL COMPANY, North East, Pa. 


WE HAVE AN OPENING FOR 
One first-class estimater; no other need apply. Married 
man preferred. Permanent position. State where last 
employed and salary in first letter. 
EVANSVILLE PLANING MILL CO., Evansville, Ind. 
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WANTED—BY CHICAGO WHOLESALE 
Sash and door house, competent plan estimator; also 
high-class invoice clerk. Young men preferred. State 
age, experience and salary. 

Address “C. 40,’ care American Lumberman. 


WANTED—AT ONCE BOOKKEEPER 
For a retail lumber and builders’ supply business. Per- 
manent position for an up-to-date experienced person. 
State salary, experience and age and when you could 
start in your first letter. Location Northeastern Ohio. 
Address “C. 38,’’ care American Lumberman. 


WANTED-—SALES ASSISTANT 
Must be competent to make prices from plans and 
familiar with Cost Book ‘‘A.’’ Some experience in sales 
correspondence required. Give age, salary expected and 
experience in detail. 
AMERICAN SASH & DOOR COMPANY, 
Kansas City, Mo. 


WANTED—AT DENVER, COLO. 
Experienced biller out for woodworking factory. Ad- 
dress, stating experience, references and salary wanted. 

THE HALLACK & HOWARD LUMBER CO. 


WANTED—ACCOUNTANT—BOOKKEEPER 
At sawmill plant in South Carolina. We want a man of 
proven ability and initiative. Competent to ultimately 
direct all office work. Prefer man 33 to 40 years old. 
In first letter give no less than five references and full 
particulars, salary expected and when could start work. 
Address “B. 2,’ care American Lumberman. 


WANTED 
Large northern manufacturing plant is in need of a 
competent lumber inspector familiar with the grading 
of northern and southern hardwoods. oo enna 
references and salary expected in first let 
dress “B. 34,’’ care American niiinee. 


WANTED—FIRST-CLASS COMMISSION 
Selling agency connections throughout the East to sell 
for large, well established and financially strong, Pacific 
Coast wholesale lumber concern handling Fir, Hemlock, 
Spruce and Western Pine. Give references, with full 
information as to past activities and experiences. 

Address “T, 7,’’ care American Lumberman. 


WANTED—MILL MAN AND ESTIMATOR 
For Vincennes, Indiana. 
Address W. M. SIMPSON LUMBER CO., 
Vincennes, Ind. 


WANTED—MANAGER 
For small yard in ve — State experience 
and salary ‘wanted in first lett 
ddress “B. 27,” care on Lumberman. 


ESTIMATOR—WANTED .~ 
Capable of taking off material from plans and a 
ing detail work. Must be familiar with Cost Book A 
A good opportunity for a man with proper ability. Give 
us full information in the first letter. 
ddress **A, 132,’’ care American Lumberman. 
































THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
mouldings, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new moldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, II. 





WANTED—ATLANTIC COAST.REPRESENTATIVE 
To open office and solicit trade rail and cargo for large, 
well established financially strong Pacific Coast Whole- 
sale Lumber Company. Preference given applicants 
having experience Pacific Coust woods and cargo trade. 
Give references with full information as to past activi- 
ties and experiences. 
Address “T. 6,’° care American Lumberman. 


ESTIMATOR WHO CAN PREPARE 
Exact and accurate bids from drawings as well as meas- 
ure up on the job. Must have good experience, under- 
stand manufacture all kinds of special woodwork and 
be able to piece bill and detail into the mill. Particu- 
larly must know manufacturing costs. Give full story 
of previous experience, former and present connections, 
ability, references and salary expected. 
dress “©. 14,"’ care American Lumberman,. 


ASSISTANT RETAIL. YARD MANAGER 
Is offered unusual opportunity to secure part interest 
in active business, with privilege of further purchases 
as desired. Must be able to earn good salary by pro- 
ducing results and. if unable to invest must furnish 
bond as security. Good von wa for right man. State 
full particulars 2 addressin 
ress T. 19,’’ care _—_— Lumberman. 


WE WANT A HIGH GRADE 
Hardwood lumber stenographer and general all around 
office man. Living conditions very good. Write us in 
strict confidence, stating experience, references and 
salary. LENOX SAW MILL COMPANY, Redwine, Ky. 


DRAFTSMAN—WANTED 
By sash and door factory, thoroughly competent to do 
all detailing into the factory, as well as capable of tak- 
ing material off the plans. Give full information in 
first letter. 
Address 














“A. 131.’ care American Lumberman. 


BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘‘Tote-road and Trail,’’ just, published. Here is ‘‘the 
lumberman poet’? at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss, $1.50 


postpaid. AMERICAN LUMRERMAN, Publisher. 431 
S. Dearborn St., Chicago, Il. 








WANTED—AT ONCE. 


A thoroly experienced and successful hardwood sales- 
man, familiar with the industrial and yard trade in the 
western half of the State of Ohio. 

We prefer a man located at or near Columbus, and who 
is now covering this territory. 

We have West Virginia hardwoods and Mississippi hard- 
woods, together with oak flooring and other hardwood 
planing mill products to sell. 

We require an active and progressive man with a clean 
record. 

Correspondence confidential. 


THE M. B. FARRIN LUMBER CO., 
Cincinnati, 0. 





WANTED—FIRST CLASS SALESMAN 
In Chicago wholesale office, to sell crating and boxing 
lumber to the industrial trade, principally by cor- 
respondence. Prefer one who knows northern, southern 
and western crating grades, and who has an established 
trade in Illinois, Indiana, Michigan and Ohio. Must 
be a forceful talker and writer, one who can put a 
punch into his letters and get results. State age, ref- 
erence, ~~ aaa 9 and salary wanted. 
18,’’ care American Lumberman. 


WANTED SxPaRIENCED SALESMAN 
By well established southern wholesale yellow pine 
concern to take charge of Chicago office on salary and 
commission. Must be well acquainted with railroad 
and industrial trade in Chicago and vicinity. Good 
opportunity for strictly high class man. All corre- 
spondence confidential. Address, giving qualifications, 
age, experience etc. 
Address “B. 26,’’ care American Lumberman. 


WANTED—ENERGETIC RESIDENT 
Real hardwood salesman for New York City, Philadel- 
phia, Boston, Chicago and Detroit by a manufacturing 
and wholesale firm, handling mahogany and all south- 
ern and northern woods. On commission basis only. 
Must be honest, capable and know the business thor- 
oughly. Otherwise do not a 
Addre: “D...oe)” 








pply. 
care American Lumberman. 


WANTED—SALESMAN 
To sell boxing, crating, flask, pattern and other gj 
to the industrial ade jin the Chicago district. We will 
consider only a high-grade, ambitious man. He must 
be a practical lumberman, knowing grades and com- 
parative values. Excellent opportunity for right man. 
RUSSELL J. MATTHIAS CO., Chicago. 


WANTED—EXPERIENCED SALESMAN 
For partner in the commission business in Iowa, good 
mill connections office opened doing business. Address 
giving qualifications, age, experience, etc. 
Address “OC. 32,” care American Lumberman. 


WANTED—TO ARRANGE FOR FIRST CLASS 
Commission salesman to sell for southern hardwood mill 
with capacity of ten million feet per year, with com- 
plete planing mill and dry kiln system on a reasonable 
commission basis. Address all answers ‘“‘B. 9,’’ care 
American Lumberman. 


WANTED—SALESMAN 
One competent salesman for New Jersey who has been 
in the territory a few years selling Yellow Pine. 
Address ‘T. 40,’’ care American Lumberman. 


WANTED—EXPERIENCED 
Hardwood salesman for New England territory. Must 
be willing to hustle and reside permanently in the 
territory. aie Te . strictly confidential. 
HESTNUT LUMBER CO., 
626 Biltectt po Bldg., Buffalo, N. 


WANTED—CLEANCUT RELIABLE SALESMAN 
Acquainted with retail lumber trade—to sell a service. 
Must be of good appearance, able to meet and interest 
executives. Give age, experience past three years. 

dress “OC. 4,’’ care American Lumberman. 


WANTED—COMPETENT AND THOROUGHLY 
Reliable salesman. Must be well versed on white pine 
doors, sash, mouldings and lumber of all descriptions. 

WHITMER, JACKSON & CO., Albuquerque, N. M. 


ENERGETIC, COMPETENT Y. P. SALESMAN 
For Pennsylvania. Must be well qualified and acquaint- 
ed in territory. State experience, references and re- 
muneration expected. 

McCORMICK LUMBER COMPANY, 
Birmingham, Ala. 


WANTED — BY PROMINENT MANUFACTURER 


Of high standard goods, live wire commission salesmen 
in all Pacific Coast lumber consuming territory, to sell 
British Columbia forest products, particularly hemlock 
lumber and C. red cedar shingles. Want only high- 
class, well-established and active representation. 

ddress “K. 20,’ care American Lumberman. 


LARGE MANUFACTURER WANTS SALESMAN 
Calling on lumber trade in New York and New England 
to sell a sash and door line on a commission basis, State 
experience, giving references, etc. 

Address “"W. 144,”’ care American Lumberman. 



































WANTED—A REAL HARDWOOD SALESMAN 


For high-grade, soft texture Kentucky stock, and hav- 
ing established trade in Eastern Indiana, Michigan, 
Ohio, Western New York and Pennsylvania. Only bigh- 
class man will answer. LENOX SAW MILL COM- 
PANY, Redwine, Ky. 


WANTED—HARDWOOD SALESMAN 
By reliable manufacturer who is just opening up new 
holding of virgin timber which will require twenty years 
to market. Give all particulars in first letter. 
ddress “A. 104,’ care American Lumberman. 























